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How you can have a 
better typewriting 
supply department 


and save money! 


OUR success in business depends chiefly on two fac- 
7+ tors—your ability to give better service to your cus- 
tomers, and make a larger net profit. 

That’s exactly what this Simplified Webster Plan will 
do. Simplification of a compact, complete line of carbon 
papers and typewriter ribbons into ONE LINE that com- 
prises three price fields—here is a long-needed innova- 
tion that stationers have been waiting for. 

Whatever your customers’ needs, you can satisfy 
them completely and economically with these Webster 


numbers. Full information mailed on request. 


Fr. S. WEBSTER COMPANY, INC. 


(ESTABLISHED IN 1889) 
335-338 CONGRESS STREET, BOSTON 


Branch ® arehouses 


CHICACO . NEW YORK . PITTSBURGH . SAN FRANCISCO . PHILADELPUIA 
MILAN PARIS LONDON 














I. MULTIKOPY: The world’s top- 
notch carbon paper; absolutely su- 
preme quality; advertised for 40 years; 
custom-built; “A Kind for Every Pur- 
pose”;a builder of good will and profits. 
All colors, finishes and weights. Win- 


ner No. 1. 
Il. STAR-DEFENDER: For the mid- 


dle-price field; represents utmost value 
possible forthe price; full line of colors 
and weights. Winner No. 2. 

iil. BATTLESHIP: Anextremely well- 
made low-price carbon; will wear well 
and give good satisfaction. All standard 


colors and weights. Winner No. 3. 


Simplification also includes Webster's Typewriter Ribbons 


three numbers—STAR, O. K. and HUB. ¢ omplete in- 


formation mailed gladly on request. 
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{ OFFICE APPLIANCES 


is a news and technical trade 
journal, serving ,the entire 
industry of office equipment. 


It covers the manufacture 


and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agent ; for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


“ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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PUBLISHED ON THE FIRST DAY OF EVERY MONTH 
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by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


“CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


Ww 


" No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


No. 1 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age isenclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


“ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


© Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


"| “Office Appliances”’ is reg- 
istered in the United States 
Patent Office, Washington, 
D. C. 


* COPYRIGHT. Contents 
covered by Copyright, 1929, 
by The Office Appliance 
Company. 
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Allen & Co 188 
Allen-Wales Corp 125 
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Alma Furniture Co 193 


American Clip Co . 54 
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American Lead Pencil Co.. 68 
Amer. Multigraph S. Co..130 
Amer. No. Machine Co 209 
Amer. Writing Mach. Co 76 
Ames Safety Envelope Co.204 
Ames Supply Co 162 
Arlac Dry Stencil Corp...176 
Art Metal Construction Co. 95 
Art Steel Co 146 
Atlas Staty. Corp 160 
Ault & Wiborg Co., The 156 
Aurora Metal Cabinet Wks.212 
Auto. File & Index Co 191 
Auto. Pencil Sharpener Co.194 
Autopoint Co 65 
Azora Rubber Co 206 
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Bachrach Specialty Co 187 
Baltimore Index Mfg. Co. .205 
Bankers Box Co 174 
Barr-Morse Corp 136 
Beach Publishing Co 206 
Bentley & Gerwig .118 
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British Stationer 215 
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Carpenter, E. W., Mfg. Co.211 
Check Writer Co Inc 206 
Clarotype Co., The 211 
Clemetsen (C: The 59 
Colonial Chair Co 198 
Columbia Rib. & Carb. Co. 74 
Columbia Steel Equip. Co.219 
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Corona Typewriter 139 
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Crocker Chair Co 186 
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Currier Mfe. Co 205 
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Error-No, Ine 177 
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Esterbrook Steel Pe n Co...209 
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Evansville Desk Co... 165 Leopold Desk Co......137, 38 
Eveready Mfg. Co 189 Lincoln Rubber Key Co...175 
F Listo Pencil Corp.......... 211 
——SS ee 15g «Little, A. P., Inc...... 182 
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Fulton Specialty = ite Repay Meilink Steel Safe Co 204 
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differences of opinion the publishers obviously 
cannot undertake to guarantee transactions be- 
tween advertisers and customers. They do, 
however, offer their service in resolving any 
disagreements between advertisers and cus- 
tomers, which result from relations established 
through the journal. 
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Marchant Cale. Mach. Co . te 
Portable Adding Machine (C»o.144 
Sundstrand Add. Mach......121 
Victor Add. Mach. Co .108 
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S. Lace Paper Works .192 
Yankee Paper & Spec. Co 201 
Adding Typewriters. 
Burroughs Adding Mach. Co..220 
Elliott-Fisher Co. ooalee 
Underwood Elliott-Fisher..... 
osenene 121, Back Cover 
Underwood Type writer Co 
errr e , ...+-Back Cover 
Addressing Machines. 
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Elliott Address Mach. Co....217 
Adhesive Tape. 
Quality Park Env. Co........ 80 
Adhesives. 
(See Inks, Adhesives, etc.) 
Arch and Clipboards. 
Free Hand Binder Co svccken 
Globe-Wernicke Co 101, 2 
Rockwell-Barnes Co. ........ 154 
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General Fireproofing Co...106, 7 
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Art Metal Construction Co... 95 
Oe: Me. Ue cecctducnes . 98 
General Firenroofing Co...106, 7 
Globe-Wernicke Co 2. 2 
Lyon Metal Products, Ine....111 
Van Dorn Metal Furniture... 81 
Yawman & Erbe .115 
Bond Boxes. 
Art Steel Co ..146 
Corry-Jamestown Mfg. Corp. .185 
General Fireproofing Co 106, 7 
Globe-Wernicke (Co.. 101, 2 
Steel Equipment Corp. ; 69 
Book Cases. 
All-Steel Equip. Co 170 
Globe-Wernicke Co 101. 2 
Macey Co. 122 
Van Dorn Metal Furniture 81 
Yawman & Erbe , ~- 115 
Bookholders. 
American Clip Co , ad 4 
American Electric Co 110 
Book Rings. 
Carpenter, E. W., Mfg. Co..211 
Bookkeeping Machines. 
Burroughs Adding Mach. Co. 226 
Elliott-Fisher Co 13 
General Office Equin. Co.....12 
Underwood Typewriter Co 
100 0tbuGe ...Back Cover 
Box Files. 
General Fireproofing Co 1%, 7 
Globe-Wernicke Co 101, 2 
Brief Cases. 
Natl. Brief Case Mfz. Co 173 
Buildings. 
Fifth Ave. Bldg., N. Y 117 
Briletin Boards 
New York Silicate Bk. Slate 
Co ‘on ; 211 
Universal Fixture ‘Corp 172 
Business Shows. 
Ieinzie Trade Fair 149 
National Business Show (Co..218 
Busses. 
General Fireproofing Co 106. 7 
Macev Co.. The 122 
Toledo Metal Furn. Co gH 
Calculating Devices. 
Meilicke Systems 185 
Reliable Tw. & A. M. C 207 
Calculating Machines. 
Allen-Wales Corp 12% 
Burronghs Adding Mach. Co. .220 
Marchant Cale. Mach. Co 73 
Portable Adding Machine Co.144 
Calendar Pads & Stands. 
Columbian Art Works 183 
Defiance Sales Corp o ATR 
Weeks, Frank A., Mfg. Co..197 
Carbon Papers. 
(See Ribbons and Carbons.) 
Card Cases, Pocket. 
Gardner, P. A., Leather Wks.2°7 
Improved Boehner Binder (Co.210 
Wiggins. The John B., Co 202 
Cash Reeisters. 
Nat'l Cash Register Co.. The.116 
Portable Add. Machine Co 144 





Chair Irons. 


Bettcher Stp. & Mfg. Co....208 
Chair Pads and Cushions. 
Economy Products Corp......208 
Featheredge Rubber Co..... 198 
oe. Gam ee Giicecsedaee 141 
Pee Be, Gi ccccecceounese 82 
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Sun Rubber Co.............. 128 
Velvet Edge Co........sesees 204 
Chairs. 
Colonial Chair Co............ 198 
Cemeeeee Beek, GOecesivrueds 174 
Crocker Chair Co....... se... 186 
Peeeraeee GO.  .evcececceececmee 
Gunlocke, W. H., Chair Co. .182 
Heywood-Wakefield .......... 179 
Jasper Chair O0.......ccccess 158 
Marble & Shattuck.......... 194 
Milwaukee Chair Co......... 79 
PUee. Wh. tian Oe EiiBcwceccae 181 
Royal Metal Mfg. ae 213 
DEG 4cccseeeenetaséeuen 142 
Sturgis Posture Chair Co..... 177 
Toledo Metal Furniture Co. 86 
Wark-Beacon Steel Furn. Co. .193 
Check Protectors & Writers. 
Hlall-Welter Ob. .ccccccsccss 77 
Safe-Guard Ck. Writer Co...150 
T Todd St sueueneumnenenesoene 109 
Check Protectors & Writers, Used. 
Check Writer Co., Inc....... 206 
PRD cintonapeqgncenbaewen en 208 
Reliable Tw. & A. M. C..... 207 
Rochester Check Writer Corp. 58 
Check Sorters. 
Pees. G.. Bic ccccecess 124 
Checks, Stamped Metal. 
Meyer & Wenthe............ 197 
Stewart, R. A., & Co........ 164 


Ravenswood Office Spec. Co. .205 
Sainberg & CO.....-eseeceees 206 
Desk Pads, wx 
“ox, Geo, E., Ge ccccasece 141 
Ideal Linoleum Top OOecceces 208 
Pelee BRe. Ob..ccsececcccces 82 
Gaimbers B CO. ccccccccccsese 206 
Wamememne GA. <ccccccccccs 163 
Desk Pending-Letters Holders. 
American Clip Co..........+. 54 
Desk Signs and Tablets. 
Davenport-Taylor Mfg. Co... .169 
Desk Trays. 
American Electric Co......... 110 
Art Steel CO... cece eeeseces 146 
Berger Mfg. COo........-cee0- Os 
Fox, Geo. E., & Co.......... 141 
General Fireproofing Co...106, 7 
Globe-Wernicke Co........ 101, 2 
Imperial Methods Co......... 186 
Jamestown Metal Desk Co....153 
Macey Co., The.....6....+. 122 
Metal Office Furniture Co.... 92 
Sainberg & CO... .....6-ceees 206 
Worcester Wire Novelty Co...190 
Desk Work Distributors. 
Fox, Geo. E., & Co.........-. 1 
Globe-Wernicke Co........ 101, 2 
Horn, W. C., Bro. & Co...... 207 
Sainberg & CO.......-see008: a 
Victor Safe & Equip. Co..... 209 
Desks. 
Alma Furniture Co........... 193 
Art Metal Construction Co... % 
tentley & Gerwig Furn. Co...118 
Berger Mfg. O0...cccccceces as 
Clemeteem Ob, cccccccccccses no 
Corry-Jamestown Mfg. Corp. .185 
Englewood Desk Co......... 63 





CLASSIFICATIONS 


For the 


advertised are 


requirements of the modern business office are 


represented. 
in any 
they 


here, are 


cate with the service bureau, through which the 


information will 


furnished by letter, without obligation. 


benefit of the 


here classified. 
Should subscribers be interested 
article of office equipment not listed 


cordially 


be promptly 


subscribers the lines 
of the 


Many 


invited to communi- 


and cheerfully 








Clips, Paper. 
(See Paper Clips.) 
Coin Bags, Trays onk Weagpers. 
Downey, C. L., The......... 207 
Conventions. 
Natl. Assn. Tw. Dealers....216 


Copy Cards (Corres. Index). 


Stylograph Co. ........ee06: 210 
Copyholders. 

American Clip Co............ ae | 

American Electric Co...... 110 

, Eh esceuesevacsee 177 

SUE eo cccecnceccsoeccsces 207 
Copying Devices & Supplies. 

Eureka Blotter Bath Co.....208 

Yawman & Erbe............. 115 
Costumers. 

Conrades Mfg. Co..........-- 174 

Davis Tool & Engineering Co. 89 

Furnas Furniture Co......... 186 

Globe-Wernicke Co...... 101, 2 

Jamestown Metal Desk Co...153 

BA, GOR Bhi ctccctwencacss 181 

Sanymetal Products Co 194 
Cuspidors. 

Detroit Metal Spec. Corp.. 151 

Faries Mfg. Co.....ccccecses 190 
Cutters, Paper & Card. 

Ideal School Supply Co...... 184 
Dating Stamps. 

Amer. Numbering Mach. Co. .209 

Fulton Specialty Co.......... 209 

Meyer & Wenthe........ 197 

Stewart, R. A., & Co....... 164 
Desk Calendars. 

Columbian Art Wks. ..183 

Defiance Sales Corp.......... 173 
Desk Lamps. 

Parsee BEE. OBbeccccccccccccckee 

Silverglo Lamps, Inc......... 56 
Desk Pads, Blotter. 

toorum & Pease Co 213 

Fox, Geo. E., & Co 141 

Sainberg & CO.........eee08:. 206 

Sun Rubber Co...... .128 
Desk Pads, Glass. 

Fox, Geo. E SS Ge ced .141 

Pea. See Gcticcabacuuiwene 82 


Evansville Desk Co.......... 165 
General Fireproofing Co....106, 7 
Globe-Wernicke Co........ 101, 2 
Hoosier Desk Co............. m4 
Imperial Desk Qo............ 166 
Indiana Desk Co............. 112 
Invincible Metal Furn. Co.... 87 
Jamestown Metal Desk Co...153 
Sameer. Dem. Gis dé0cdiawcas 158 
Leopold Desk Co......... 137, 38 
Bee Gs sks sectisk ck 122 
Metal Office Furn. Co........ 92 
ee . U=e eee && 
Ga, Gi Ge, Bi, Gieancdéstccct 202 
ee OS OO 178 
Quigley Furniture Co........ 185 
SPOT: Giicccccccccecs 208 
Steel Equipment Corp........ 69 
Tell Clty Wee Goad. scesscece 169 
Van Dorn Metal Furniture.. 81 
Wee Ge. xh cacdsesceus 163 
Western Furniture Co.... 174 
Yawman & Erbe........ .115 
Dictation Machines. 
Dictaphone Sales Corp....... 105 
Directory Boards. 
Davenport-Taylor Mfg. Co....169 
Display Fixtures. 
All-Steel Equip. Co.......... 170 
ORD Be | Ws We gsnectnccs os 
Onken, The Oscar, Co........ 207 
Gee. Dh. veuwhencséicecess 209 
Universal Fixture Corp....... 172 
Duplicating Machines. 
Addressograph Co. .......... Mo 
Amer. Multigraph Sales Co. .130 
ip A: Dis Sieeséeneeebs +e 61 
Marr Duplicator Go.......... 174 
Repeating Stp. & Dupl. Cp..173 
Reiner’s Rotaprint, Inc...... 140 
BOCEEGGE GR. .. nop cevepacnece 189 
Duplicating Machine Supplies. 
Aladdin Dry Stencil Cp...... 180 
Arlac Dry Stencil Cp........ 176 
Canode Ink & O. 8. Co...... 192 
a 2 i. inne. ane chu 6 
Dh Ws MW athnadés svecds 196 
Illinois Paper Co............ 159 
Marr Duplicator Co.......... 174 


5 


Rotospeed Co, ......5sseeeee 189 
Theta Dry Stencil Co........ 206 


Electric Motors 


Emerson Electric Mfg. Co....177 
Envelopes. 

Ames Safety Envelope (o....2 

Bushnell, Alvwah, Oo......+.. 214 

Diemer, John F., (Co........ 195 

Globe-Wernicke Co........ 101, 2 

Nat'l Fiberstok Env. Co.....200 

a es Park Envelope Co... 80 

- B. Buvelepe O00. ....s0ce0 129 
saben Celluloid. 

Marke Oo. .cccccdcseedones 191 
Erasers. 

Faber, Eberhard ........+++. 210 

Ink-Out Mfg. Oo.........-+. 1468 

Roberts, Weldon, Rubber Co. .161 
Exhibitions. 

National Business Show Co. .218 

ach Publishing GOsedcvcevs 206 

Defiance Sales Corp.......... 173 

Harvey, Fred W., Co........ 211 

I. D. L. Mfg. Corp sohogeeath 198 
Fairs. 

Leipzig a See 149 
Fans, Elect 

Emerson Electric Mfg. Co. 177 

Bavery, WO. csscccescewcses 157 
File Boxes, Collapsible. 

Bankers BS Giicccvstecosse 174 

Kay-Dee O8,. .c.cesccccescese 204 

Steel Bount Rex Co......... 201 
File Boxes, 

Ast BORG) GO. oe ccc ccs ccccoses 146 

Auto. File & Index Co....... 191 

Gri@ith-Hope C0, ...cccccccses 187 

Rockwell-Barnes Co. ........ 15 
Filing Cabinets, Cloth Covered. 

Diemer, John F., Co......... 195 

Globe-Wernicke Co........ 101, 2 

Imperial Methods Oo........ 186 

Macey Co., a uindedd > odqeud 122 

Sainberg & eepheueese dake 206 
Filing Cabinets, Metal. 

All-Steel Equip. Co.......... 17 


Construction Co... %% 


Art Metal 
Works .212 


Aurora Metal Cabinet 


Auto. File & Index Co....... 191 
Bentson Mfg. Co............ 157 
Beorwer Mie. Ode... cccceccens as 
Columbia Steel Equip. Co....219 
Corry-Jamestown Mfg. Co...185 
General Fireproofing Co...106, 7 


Globe-Wernicke Co........ 101, 2 
Imperial Steel Cabinet Co.... 
Invincible Metal Furn. Co... 87 
Jamestown Metal Desk Co...15%3 
Jamestown Metal Equipt. Co. 75 
Macey Co., The..........++. 122 
Metal Office Furn. Co........ 92 
Service Steel Prod. Corp.162, 201 
Shaw-Walker Co. 208 


Steel Equipment Corp........ 69 
Terrell’'s Equipment (»...... 78 
Van Dorn Metal Furniture.. 81 
Yawman & Erbe............. 115 
Filing Cabinets, Wood. 
Auto. File & Index Co....... 19? 
Globe-Wernicke Co........ m1, 2 
Imperial Methods Co......... 186 
weeer Ge, TBs ce cee cocsedve 122 
Shaw-Walker Co. ........«+. 2 
Wagemaker Co. .........6555 163 
Yawman & Erbe............. 115 
Filing Supplies. 
Aisne, Ge Bee GDbee cvccivteds 208 
American Clip Bs 0:50 009 bk060 ‘4 
Balto. Index Mfg. Co........ 205 
Dunleavy Co., The........... 170 
Filing Equipment Bureau... .126 
General Fireproofing Oo...196, 7 
Globe-Wernicke Co........ #1, 2 
Imperial Methods Co........186 
Invincible Metal Furn. Co Ld 
Macey Ga.) Bebe ceccdccvesss 122 
Oxford Filing Suppiv Co..... 104 
Quality Park Env. Co........ 80 
Rockwell-Barnes Co. ........ 14 
Simonson, R. A., (0......... 202 
Steel Equipment Corp....... a 
Wabash Cabinet Co.......... 1m 
Yawman & Erbe............ 115 
Fovntain Pens. 
Parker Pen Co........... aa, 4 
Sheaffer. W. A., Pen Co...90, 91 
Week Gey sadewtds ceeds 47, 48 
Furniture Finish. 
Du Pont, E, I., de Nemours. .134 
Furniture Polish 
Globe-Wernicke Co........ 101, 2 
Van Dorn Metal Furniture... 81 
Gold Stamping. 
Aisnee, |. Fog GO... vivestucs 208 
Gummed Cloth. 
Aigner, G. J., Co......cesee. 208 
Index Card Signals. 
Gee We Geo Gicc chs cvcaecnes 176 
Fraff. George By OOvcocicudis 189 
Macey Co., ERG. - 122 
Moore Push Pin Co........... 193 
Index Tabs. 
Aignae, Gs Fig DOcvsvvvgecves 208 
Balto. Index Mf. oS gga’ 205 
Cook, TE Gin Gdeesisesstvaa 176 
Globe-Wernicke Co........ 101, 2 
Paraloid Corp. .......60055. 194 
Simonson, R, A., & Co...... 202 
Vietor Safe & Equip. Ga. sees 200 
Ink Eradicators. 
Ink-Out Mfg. Co...........- 168 
Inks, Adhesives, Etc. 
Canode Ink & Office Sur. Co.192 
Davids. Thaddeus. Ink Co... .165 
General Eclipse Co........... 182 
Higgins, Chas. M., & Co..... 200 
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Luther Ink & Stamp Pad (o.200 
Sanford Mfg. Co 18 
Inkstands. 
Atias Staty Corp 1 
Bachrach Specialty Co 187 
General Eclipse Co Is2 
Senghbusch 8S Inkstand ( 14 
Weeks, Frank A Mfg. Co..1%7 
Key Filing & Recording Equipment 
Thayer Telkee Co =. 
Labels, Law Books and Number 


to ot?s 


Aigner, G. J 


Leads for Mechanical Pencils. 
American Lead Penell ¢ is 
Faber A Ww In 2 

Leather Goods 
Nat'l Brief Case Mfg. Co 17 


Leather Upheintered Furniture 
Gunilocke, W i Chair ¢ IS2 


Letter Distributors. 


Bristow Stanley K 2s 
Globe-Wernicke Co wl = 
Imperial Methods Co Ise 
Kohlhaas Co rhe la4 
Letterheads. 
American Em'ossing Co 17 
Gioes Lithographing Co 161 
Lettering and Show Card Pens 
Bridgeport Pen Co 170 
Library Equipment 
General Fireproofing ( 16, 7 
Globe-Wernicke Co 11 = 
Linoleum Desk Tops 
Fox. Geo. 1} & Co 141 
Ideal Linoleum Top Co ts 
Polar Mfg. Co x2 
Sainberg Co = 
Wagemaker (+ 1635 
Lists 
Polk R Co 21¢ 
Lockers and y Cabinets 
All-Steel Equip. Co 17 
Art Metal Construction Co as 
Aurora Metal Cabinet Works.212 
Berger Mfx¢ Co us 
Corry-Jamestown Mfg. Corp. .185 
General Fireproofing Co 1“, 7 
Uilobe-Wernicke Co wl ys 
Invincible Metal Furn. Co 87 
Lyon Metal Products, In 111 
Macey Co rhe 122 
Steel Equipment Corp 6° 
Terrell's Equipment Co 7s 
Van Dorn Metal Furniture sl 
Yawman & Erbe 115 


Locks, Desk, Cabinet, Etc. 
Sesamee Co | 
Loose Leaf Books and Systems. 
Accounting Devices Co a 
Boorum & Pease Co 21 
FBR Mfg. Co Is] 
Lieyd, W G Co 1S2 
Neva Clog Products Im aD, 1) 
Sheppard, ¢ E., Co 6 
Stationers L. L. Co 13 
Trussell Mfg. Co 70 
Loose Leaf Covers, Emb. & Decor. 
Aigner, G ts 
Loose Leaf asuhenan, Celluloid. 
Markile Co 191 


Loose Leaf Metals. 


Carpenter, E. W Mfg. Co 211 


Loose Leaf Metals Co 1su 
Map Tacks. 

Graff, George B., Co 1st 

Moore Push Pin Co 193 
Matched Office Suites. 

Clemetsen Co., The wo 

General Fireproofing Co 6, 7 

Leopold Desk Co 137, 38 

Macey Co., The 122 
Memorandum Books & Devices. 

Currier Mfg Co 205 

Fox, Geo. E.. & Co 141 

Grifith-Hope Oo 187 
Moisteners. 

Bachrach Specialty Co 1ST 

Sengbuech S-C Inkstand Co..14 
Motors, Electric. 


Emerson Ele« Mfg. Co 177 
Numbering Machines. 
American Numb. Mach. Co an 


Force, Wm. A & Co 62 
Roberts Numb. Mach. Co 205 
Office Partitions and Railings. 
Add-A-Unit Partition Co 186 
Globe.-Wernicke Co im, 2 
Oil, Office Machine. 
Claretype Co 211 
Deflance Sales Corp 173 
Order Books, Duplicate, Triplicate. 
Kalamazoo Staty. Co 114 


Pads. Columnar. 
Roorum & Pease Co 215 
Kalamazoo Staty Co 114 
Paper. 
Raton, Crane & Pike 200 
Weston, Byron, Co 210 
Wrenn Paper Co 12 
Paper Clamps. 
American Clip Co ie} 
Atlas Staty Corp 1f™ 
Esterbrook Steel Pen Co 2") 
Van Valkenburg, L. D 207 
Paper Clips. 
American Clip Co “4 
(wok, H. C Ce 176 
Graff, George B Co 180 
Rockwell-Barnes Co 134 
Van Valkenburg, L. D Ww 
Paper Fastening Machines. 
Acme Staple Co 134 
Auto. Pencil Sharpener Co M4 
Bump Paper Fastener Co 208 
Defiance Sales Corp 173 


Eveready Mfg. Co 189 





Howe Mfg Co 
Hotchkiss Sales Co 

I bb. I Mfz. Corp 
Neva Clog Products, In 


Parrot Speed Fastener Cp 

Rockwell-Barnes Co 

Sible Edwin L.. Mfg. Co 

Vieto Safe & Equip. Co 
Paste 

ime Inks Adhesives Et 
Pen and Pencil Clips 

Defiance Sales Corp 

Van Valkenburg, L. D 


Pencil Sharpeners 


Auto. Pen Sharpener Co 
traf? George B., Co 
Pencils, Cedar. 
erican Lead Pen Co 
Faber Eberhard 


General Pencil Co 
Staedtler J Ss Ine 


I S. Pencil Co 

Pencils, Thin Lead, Magazine. 
Autopoint Co 
Listo Pencil Ce 
Nardi Mfg Co 
Parker Pen Co SS 
Seripto Mfg i» 

Sheaffer, W. A., Pen Co ™) 
Wahl Co 147 
Pens, Lettering and Show Card. 

Bridgeport Pen Co 
Pens, Steel. 
Esterbrook Steel Pen Mfg. Co.‘ 
Miller Bros. Pen Co 
Picture Hooks. 
Moore Push Pin Co 


Pins and Pin Containers. 
Defiance Sales Corp 
Platens, Typewriter. 
Amer Writing Mach Co 
Ames Supply Co 
Postal Scales. 
Hanson Scale Co 
I. DPD. L. Mfg. Corp 
Pelouze Mfg. Co 
Publications. 
British Stationer 
ture Bedarf-Rundsc! 
Mon Bureau 
Punches. 
Atlas Staty 
Boorum & Pease Co 
Defiance Sales Corp 
Globe-Wernicke Co 101 
Scholthorn, Wm Co 
Push Pins. 
Moore Push Pin Co 
Ribbon Dispensing Machines. 
Tybon Corp 
Ribbons & Carbons. 
Allen & Co.. 
Ault & W iborg Co 
tuckeye Ribbon & Carbon Co 
(anode Ink & Off. Supp. Co 
Columbia Rib. & Car. Mfg. Co 
Crown Ribbon & Carbon Co 
Imperial Mfg. Co 
Little, A. P., Ine 
Manifold Supplies Co 
Mittag & Volger 
Neidict Process Co 
Old Town Rib. & Car. Co 
Pacific Carbon & Ribbon Co 
Phillips Rib. & Car. Co 
Queen Ribbon & Carbon Co 
Rockwell-Barnes Co 
Storms, H. M., Co 


au 


Corp 


Tybon Corp . 5 
Union Ribbon & Carbon Co 
U. 8. Typewr. Rib. Mfg. Co 


Webster, F. 8 Co 
Rubber Stamps. 

Meyer & Wenthe 

Stewart, R. A... & Co 
Safety Deposit Boxes. 

General Fireproofing Co 106 


Invincible Met. Furn. Co 





| Be 
1s 


1h; 
134 


on 


206 
24 


.197 


164 


‘ 
Ss ‘ 


Safes. 4 
Art Metal Construction Co to 
Berger Mfg. Co ws 


Diebold Safe & Lock Co 11%. 20 
General Fireprooting Co 16, 7 
Globe-Wernicke Co 101 

Macey Co rhe 2oeaee 
Meilink Steel Safe Co Zin 


Steel Equipment Corp -. OY 
Stiffel-Freeman Safe Co i 
Van Dorn Meta Furniture SI 
Victor Safe & Equip. Co 20 
Yawman & Erte 115 
Sales Representatives for East. 
Acorn Personnel Service 211 
Rohrer A. R 4 
Scales. R 
Hanson Scale Co 207 
Pelouze Mfg to 205 
Scrapbooks. . 
Horn, W ( Bro. & Co 27 
Screens, Office. 
Lamb, Geo. L 1s] 
folar Mfg Co . Se 
Sealing Wax. 
Luther Ink & Stamp Pad Co.20) 
Sanford Mfg. Co 1S5 
Seals, Notary and Genpesateen. 
Meyer & Wenthe 197 
Stewart, R. A., & Co 14 
Shelf Boxes. 
All-Steel Equip. Co . — 
terger Mfg Co os 
Diemer. John F.. Co ot 


Globe-Wernicke Co 101 2 
Shelving. 

All-Steel Equip. Co ; . 170 

Art Metal Construction Co. Ww 

Berger Mfg. Co sone os 

General Fireproofing Co...106, 7 

Globe-Wernicke Co 101 2 

Steel Equipment Corp 6) 

Van Dorn Metal Furniture.... S81 
Sign Markers. 

Fulton Specialty Co 200 

Hellesoe Hans H 210 
Signs. 

Davenport-Taylor Mfg. Co....16% 
Sorting Devices. 

Kohihaas Co : : 124 
Stamp Affixers. 

Multipost Co ..184 
Stamp Pads. 

Fulton Specialty Co ..200 

Luther Ink & Stamp Pad Co.200 

Meyer & Wenthe . 197 

Stewart, R. A Co 164 

Volger. B. G.. Mfg. Co 14 


Stands for Office Machines. 
Adjustable Table Co 173 
Searles Ele« Weld Works. .100 
Sherman-Manson Mfg. Co 1! 

Toledo Metal Furn. (Co. so 


Stapling Machines. 


Acme Stanle Co re 14 
Defiance Sales Corp..... 173 
Eveready Mfe. Co. of Boston.189 
Hoge Mfg . . 18S 
Hotchkiss Sales Co oa 41 
Neva Clog Products, Ine..85, 196 
Parrot Speed Fastener Cp 167 
Stationery, Embossed, Engraved. 
American Embossing Co. 177 
Wiggins, John B.. Co 202 
Stationery Racks. 
Currier Mfg. Co : 25 
Imperial Methods Co once 
Jamestown Metal De sk ‘Co ..18 
Ravenswood Off. Spec. Co... .205 
Stencils. 
Meyer & Wenthe — | 
Stewart. R. A & Co eccseee 
Stenographers’ Note Books. 
Boorum & Pease Co ‘ 215 
Rockwell-Barnes Co. ee 
Stools. 
Conrades Mfz. Co hee ..174 
Crocker Chair Co ot . 186 





subscribers 


every 


evidence of the service 


file in case 


THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive use of 
and advertisers 
various commissions this bureau c 
member of the staff 
letters all inquiries upon matters germane to the field, 
it furnishes special reports upon articles of office equip- 
ment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertis- 
ing copy, furnishes list of desirable agents and dealers 
in nearly every country, aids foreign dealers in securing 
U.S. A. lines, and in many other ways performs useful 
service, all without charge 
have made, and are making. good use of this bureau; 
manufacturers in every section of the field have had 


In the execution of its 
alls upon practically 
It answers by personal 


Subscribers in every land 


Subscribers’ requests for cata- 


logues to bring their files up to date, or to replace the 

of fire or other form of destruction, 

broadcasted in a bulletin which is mailed frequently 
to leading manufacturers 


are 








OFFICE APPLIANCES 
Milwaukee Chair Co 7 
Searles Ele« Weld. Wks 1) 
Toledo Metal Furn { S6 

Storage Cases. ¥ 
Bankers Box Co 174 
Rockwell-Barnes Co 154 
Steel Bound Box Co 1 

Swinging Typewriter Stands. 

Amer. Writing Ma Co it 
Globe-Wernicke Co 101 2 
Tables. 
Berger Mfg. Co oS 
General Fireproofing Co 106, 7 
Globe-Wernicke Co wl, 2 
Guth, H. L Associates 17 
lamb, Geo. L 1s1 
Lyon Metal Products, kl 111 
Macey Co rhe iz 
st Johns Table Co 127 
Van Dorn Metal Furniture s! 
Wark Wm H 1% 

Tablets. 

Rockwell-Barnes Co 154 


Telephone Accessories. 


American Electric Co 110 
Colytt Laboratories 200 
Phonelock Co 205 
Victor Safe & Equip. Co 20 
Thumb Tacks. 
Graff. George B Co 189 
Hoge Mfg. Co .. 188 
Moore Push-Pin Co 108 
Time Stamps and Recorders. 
Thompson Time Stamp Co 206 


Transfer Cases. 


All-Steel Equip Co 170 
Art Metal Construction Co... 9% 
Art Steel Co P ..146 
Aurora Metal Cabinet Wks 212 
terger Mfg. Co us 
General Fireproofing Co 1066, 7 
Globe-Wernicke Co 101, 2 
Macey Co., The 122 
Shaw-Walker Co ‘ 28 
Steel Equipment Corp 60 
Van Dorn Metal Furniture Sl 
Trimming Boards. 
Ideal School Supply Co .. 184 
Type, Typewriter. 
Amer. Writing Machine Co... 76 
Ames Supply Co 162 
Typewriter Cleaning Brushes, 
Hahn, Arthur W 206 
Typewriter Cleaning Material. 
Amer. Writing Mach. Co TH 
Clarotype Co 711 
Gies, Walter G | ee 211 
Sanford Mfg Co .185 
Webster, | s Co 2 


Typew riter Cushion Keys. 


Lincoln Rubber Key Co 175 
Munson Supply Co . 10) 
Peerless Key Co 57 
Speed Key Mfg. Co 210 
Typewriter Cushion Knobs & Feet 
Ames Supply Co ..162 
Azora Rubber Co. . .206 
Fox, Geo. E.. & Co 141 
Peerless Key Co 57 
Smith Noise & Shock Elimi 
nator . 208 
Typewriter Parts and Tools. 
Amer. Writing Machine Co 76 
Ames Supply Co ~~ 162 
Typewriters, Mfrs. of 
Amer. Writing Mach. Co ss oe 
farr-Morse Corn : 1°6 
Corona Typewriter ..... - 439 
Elliott-Fisher Co - , 121 
General Office Equip. Cp.....121 


Remington Rand Business Sve. 53 
Royal Typewriter Co...... 
Smith, L. C. and Corona Tws.139 
Underwood Elliott-Fisher Co 

. 121. Back Cover 
Typewriter Co. 





Underwood 


named .Back Cover 
\ arityper Incorporated ......180 
Woodstock Typewriter (Co... .221 
Typewriters, Rebuilt 
Amer. Writing Mach. Co. io 
General Typewr Exch . 197 
Regal Typewriter (Co 195 
Reliable Tw. & A. M. C.....207 
Shipman-Ward Mfg a an 
Smith Tw. Sales Corp 175 
Wholesale Typewriter Co. ..170 
Ventilators, Electric. 
Savory, Ine 157 
Visible Index Systems. 
Globe-Wernicke Co 101, > 
Postindex Co., Ine.. . ™ 
Ross-Gould Co... : 197 
Sheppard. CC. E., Co. 06 
Stationers’ Loose Leaf Co 1338 
Victor Safe & Equip. Co 200 
Wardrobes. 
All-Steel Equip. Co , 17 
Aurora Metal Cabt. Wks 212 
Berger Mfg. Co . os 
Furnas Furniture Co 186 
General Fireproofing Co...1¢6, 7 
Globe-Wernicke (Co 101, 2 
Lyon Metal Produets, In 111 
Terrell’'s Equipment Co rs | 
Waste Baskets. 
Rerger Mfc. Co . oR 


General Fireproofing Co mH, 7 
Globe-Wernicke Co.. The .101, 2 


Invincible Metal Furn. Co... . S7 
Macey Co... The 22 
Metal Office Furniture Co "2 
Nat'l Vuleanized Fibre Co...1% 
Peerless Wire Goods Co... 183 
Sainberg & Co 206 


Worcester Wire Novelty Co .190 
Water Coolers. 
Cordley & Hayes : 123 





1929 


NS 





nm WANTS and FOR SALE © 


The rate for Classified Advertisements i. eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 


STATIONERY SALESMAN wit four and ne-half years’ ex- 


perience imong leading Chicago dealers is available for new 
connectior Prefers Chicago location or city nearby Address 
Z-96, care Office Appliances, Chicag¢ 

YOUNG MAN with valuable experience selling high grade of- 


fice furniture for dealer is available for new connection prefer- 
ably in or near Chicago. Also has had considerable experience 
mail and can do good work in home 
Will gladly con 


Office Ap- 


handling service work by 
office 


sider either 


manutacturer 
Address M-60 


of some offic equipment 


type of opening care 


pliances, Chicago 


AN EXPERT IN EXPORT MERCHANDISING 


export merchandising counsellor and international market re- 


search expert, remarkable linguist, widely traveled, compre- 
hensive international experience in management and export 
sales organization, collaborator of leading international office 


equipment, advertising and business and associations, 
sound knowledge of European and Near-Eastern markets, Ger- 
man, 27, married, now resident in London, seeks post as trade 
commissioner and overseas market research counsellor (or ex- 
port manager) in the United States, Europe or East. Com- 
mencing salary $500 per month, plus expenses Address D-58, 
care Office Appliances, Chicago 


pa pers 


SALESMEN WANTED 
WANTED—Floor office furniture salesman Must know gen- 
eral line of wood and furniture Established Chicago 
house handling high grade and competing lines. Starting sal- 
ary $50 per week and bonus. Address D-59, care Office Appli- 


steel 


ances, Chicago 

WANTEID—Experienced typewriter salesman Have opening 
for one of the best city territories in the United States. Royal 
agency also Multigraph and Dictaphone Well established. 


Apply F. B. White Typewriter Co., Inc., El Paso, Texas. 


SALESMAN WANTED to represent an established office supply 
northwestern city Excellent opportunity for general 
Address X-146, care Office Appliances, Chicago. 


house in 


man 


PUBLISHER has opening fcr a traveling salesman. Ad- 
Office Appliances. Chicago 


BOOK 
dre=s F-S0. care 


MEN to’ sell window and regular envelopes. Every 
prospect Protection, experience unnecessary, full or 


Transo Envelope Co., 3542 Kimball Ave., Chicago 


YOUNG 
office a 
part time 


known line of steel office equip- 
reply state references and past 
Office Appliances, Chicago. 


SALESMEN to sell nationally 
ment on basis—in 
experience A-56, care 


commission 


Address 


MANUFACTURERS of a good selling line of Desk Pads want 
salesmen with following among Stationers and Office Furniture 


Dealers, Middle West and other territories; commission basis: 
excellent side line Address S-92, care Office Appliances, Chi- 
cago 


NEVA-CLOG PRODUCTS, INC.—(See page 85 this issue) 
have territories open almost everywhere for part or full time 
salesmen In reply give experience, compensation basis, lines 


now handled 


SIDELINE—Bi¢ commission with order: 
sell printing for every business at half price: copyrighted illus- 
trations free; just take order, we do the rest. Pocket outfit 
free Merchants Ass'n Insurance, Center Bldg., Chicago. 


WONDERFUL NEW 


ENVELOPE SEALER seals 3.000 envelopes hour! Sells $4.50; 
guaranteed 5 years Tremendous market! Offices, banks, mu- 


nicipal, state governments buy large quantities on sight! Mas- 
sachusetts. New Jersey States bought several hundred. Closed 
contract with U. S. Gov't: on Government general supply 


governments big users now. Genuine oppor- 
tunity, earn $7,500 yearly organizing salesmen, exclusive terri- 
tories. Exporters’ proposition also Write quick; free trial 
offer President, 19D Winthrop Bldg., Boston. 


schedule 30 city 


WANTEID—By the only office supply place in Key West, Flor- 
ida, a good salesman, one to take complete charge of buying 
and selling Also sell printing. Right man can get half inter- 
est and work it out over a period. No cash needed. Apply at 
giving full particulars and what will come for. Ketchings 
West, Florida 


once 


Co.. Inc., Key 


OUR TWO HIGH GRADE TYPEWRITER SPECIALTIES can 
be sold by typewriter salesmen, repair men, supply and spe- 
cialty salesmen. This is a golden opportunity for any salesman 
calling on office trade Territories are being allotted now 
Write for details and selling plans. Address V-57, care Office 
Appliances, Chicago 


UNUSUAL OPPORTUNITY for Experienced Office Furniture 
and Filing Methods Salesman who has training and ability to 
eventually manage this department in one of the oldest com- 
mercial Stationery firms in the Central West. In your appli- 
cation, explain in detail your business experience, what you 
have accomplished and what you think you can earn. Address 
Y-58, eare Office Appliances, Chicago. 


SALESMEN—ALL TERRITORIES—If you are selling Station-— 
ers and Office Equipment Dealers and can handle another good 
line including a new $5.00 item which can be used on all desks, 
information, territory covered and 
Address G-83, care Office Appli 


write at once, giving full 
how often, lines handled, etc. 


ances, Chicago. 


MECHANICS WANTED 


mechanic. Must thoroughly understand 
Good permanent position for high class 
El Paso, Texas. 


WANTED—Expert 
Royal and Underwood. 
man Apply F. B. White Typewriter Co., Inc., 


CAPABLE AND RELIABLE adding machine mechanic wanted 
for special service work abroad. An unusual opportunity for 
young man of ability and good character The work involves 
a trip of several months in European countries with enough 
time spent in each to learn the habits of the people. An un- 
usual opportunity for the right person. Address B-147, care 
Office Appliances, Chicago. 


DISTRIBUTORS OR DEALERS WANTED 
SALES ORGANIZATIONS now functioning on office specialties 
wanted to handle line of permit postmarking machinery. Ex- 
clusive territory. Canadian connection desired. Write, giving 
full particulars, Columbia Postal Supply Co., Silver Creek, 
> 


LINES WANTED 


SALESMAN with successful experience as branch and district 
manager seeks Canadian representation for office specialty man- 
ufacturer. Is prepared to cover all of Canada, although will 
consider proposition involving one or more of the principal east- 
ern provinces. An expert in selling and in developing men. 
Thoroughly familiar with office specialty lines and knows Ca- 
nadian market. Available for new connection on short notice. 
Address N-79, care Office Appliances, Chicago. 


MILWAUKEE representative for large manufacturer in dupli- 
cating field is in a position to take good care of one non-com- 
peting office specialty. Desires an article of real merit and 
one which sells for more than a few dollars. Can give real 
service and develop splendid supply business if opportunity is 
offered. Thoroughly capable and reliable and recommended by 
sales manager of line he is now handling. Address J-59, care 
Office Appliances, Chicago. 

HIGH GRADE SALES REPRESENTATIVE with 15 years of 
experience in office equipment is seeking a popular priced line 
of desks and chairs to sell to dealers in Michigan and Ohio 
with headquarters in Detroit. Can furnish warehouse facilities 
if necessary. Apply W-59, care Office Appliances, Chicago. 


WANTED, ABROAD 


LINES 


ITALIAN CONCERN well acquainted with all Italian Type- 
writer and Office Appliances Dealers is open for representation 
of American Manufacturers or Wholesalers of good Office Ma- 
chines and Appliances. Write: Gloria, via Calatafimi 5, Milano. 


WANTS AND FOR SALE—Continued next page 








WANTS AND FOR SALE—Continued from preceding page 
BUSINESS OPPORTUNITIES 


FOR SALE—Working interest in printing and office supply 
business in central western city of twenty-five thousand. Money 
making chance for right party. Address J-60, care Office Appli- 
ances, Chicago 


FOR SALE—Growing office equipment and stationery business 
in a growing community of over one hundred thousand popu 
lation in New York state Has exclusive agency on best line 
of steel equipment, in addition to several others Fine oppor 
tunity. Address H-63, care Office Appliances, Chicago 


business 





APPLIANCES 


OFFICE 


FOR SALE AND WANTED TO BUY 


machines bought 
Chicago. 


bo« *kkeeping 
508 S. Dearborn, 


ELLIOTT-FISHER billing and 
Maloney, Gilmore Co., 


and sold. 


Discontinuing business. 


equipments out of use 
Bidg., New York 


l7th floor, One Park Ave 


10 AUTODEX 
W. J. Patterson, 


AND BOOKKEEPING machines 


ELLIOTT-FISHER BILLING 
Crowley Co., 631 Caswell Block, 


bought, sold and rebuilt W.d 
Milwaukee, Wis 























sag op! pad ae Sooieeee ty otan of teenies Wis., NATIONAL CASH REGISTERS- All styles, sizes, bought, sold 

established six years Wonderful opportunity for a good sta- and euehanges a. = = eee tpt ng = — seam, ma 

tilonery man Write for full particulars Price reasonable. Cash Register ~ cman Ma ame 7 awn. Ce " 

Address E-203, care Office Appliances, Chicago rromp street, Albany, N. , - 

TYPEWRITER AND OFFICE APPLIANCE BUSINESS ELLIOTT-FISHER machines bought. sold and rebuilt. Teeter- 

Agency for Standard and portable new machines of leading Warsh Co., Plankinton Arcade, Milwaukee, Wis. 

make, Adding machine, Steel furniture, all makes of rebuilts, . - 

with large volume rental and repair business. Established 1914, MANUFACTURERS AND JOBBERS, ATTENTION! We buy 

town of thirty thousand and fifteen counties surrounding, for cash surplus stocks or discontinued items of office equip- 
northeastern Oklahoma One year's net will pay for business ment and supplies Any quantity considered. Office Necessi- 

Address C-58, care Office Appliances, Chicago. ties Corporation, 131 E. Jefferson Ave., Detroit, Michigan. 

. 7 2 
Your Stationery Business: 

If you own a Commercial Stationery Business located in 
a City of 75,000 population and up and do a gross annual 
business of $75,000.00 or more (exclusive of Printing 
Dept.) it might be of mutual advantage if you would 
write us. Merely state amount of last inventory, gross 
sales and net profits for last three years. All correspond- 
ence will be treated as absolutely confidential in the hands 
of only three executives. Box No. T-61, care Office 
Appliances, 417 South Dearborn Street, Chicago. 

; = — —<=====—<——— oa aa rye Bg er “id naburer r . a 
deeohanl A ao place his intimate a. ~ a am — 
ditions am acquaintance with buyers é las been con- 

TRADE OPPORTUNITIES ne the past ‘ave ae with at well we. 7 . A. 


The detailed inquiries which follow have been received direct 
fro eaders of Office ippliances They are tangible business 
opportunities which are well worth following 


Wants Elsewhere 


Room 107, Shelly building, 
agency for one or 
territory He is 
leading 
man, 


Marsh, care 
secure the 
Vancouver 
manager for a 

energetk 


8. C.—S 
street wishes to 
devices for the 
Vancouver agency 


Vancouver, 
119 Penders 
more new office 
recommended by the 


office equipment company who says he is an 
anxious to carry some high class lines 

Edmonton, Alta., Canada.—The M. Phillips Typewriter Com 
pany 10.418 Jasper avenue, seeks the agency for an adding 
machine It had such a connection hertofore, but lost the 
agency through a merger The company now represents a 
prominent American manufacturer of typewriters, and evidently 
has the contacts necessary to serve any manufacturer of 
adding machines seeking increased representation in Canada. 

Wanted Here at Home 


wit! i regular following among 


Chicago, Ill.—A gentleman 


time and does not 


This gentleman is employed at the present 
wish to divulge his name at the moment Address, L-62, care 
Office Appliances, 417 South Dearborn street, Chicago, II 
Houston, Texas.—Charles T. Skains & Company, 745 Kress 
building, wishes to make a connection with manufacturers of 
filing folders This company does a lithographing, printing 
and engraving business. 
Philadelphia, Penna.—Hofstetter Brothers, Inc., stationers, 


lithographers, printers and engravers, 112 North Twelfth street, 
wish to make connections with manufacturers of all types of 
banking equipment, stationery and office supplies. Mark com 


munications for the attention of G. D. Gruber, secretary. This 
business was established in 1874 

Seattle, Wash.—Trick & Murray were burned out in a fire 
in the Rialto building May 24 The catalogue files and buying 
data were destroyed Some of this material has already been 
replaced, as business continued without interruption Manu- 


facturers are invited to send their latest catalogues, price lists, 
ete., marked for the attention of Alvin K. Holmes 


Whiteville, N. C.—The News-Reporter Company, Inc., an 





juty, 1929 


established weekly newspaper, managed by Rone H. Lewis, 
writes: “We are going to handle a complete line of office 
supplies, and wish salesmen traveling North Carolina to call 


on us while in this state.’’ The company has a connection 
with The General Fireproofing Company We believe that man- 
ufacturers will do well to send catalogues, price, lists, etc., 
in advance of the regular salesman 

Williamsport, Penna.—The W. M. Nicely Company, Fourth 
and Hepburn streets, wishes to receive catalogues, price lists 
and discount sheets from manufacturers of bronze or brass 
cuspidors. 


Commerce Department Trade Opportunities. 


Inquiries sent to the U. 8. Commerce Department from represen- 

tatives abroad Recognized business establishments can secure 

names and address on application to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

-0-operative offices, mentioning the file number of the trade 
opportunities wanted. 


blackboards, erasers and 


purchase and agency con- 


Equipment, school, including desks, 
books, Montreal, Canada.—No. 39,135; 
templated 


Cabinets, filing, Montreal, Canada.—No. 39,135; purchase and 
agency contemplated 

Furniture and equipment such as desks, bookcases, etc., 
Montreal, Canada.—No. 39,135; purchase and agency contem- 
plated. 

Furniture, office and household, San Juan, Porto Rico.—No 
39,148: agency desired 

Crayons, dry, colored, Regina, Canada.—No. 38.023; agency 
desired 

Machinery for lead pencil manufacture, Madras, India.—No. 
38,758; purchase contemplated. 

Machines, adding and calculating, Dresden, Germany.—No. 


39,188; purchase contemplated. 


Machines, adding and calculating, small models, The Hague, 
Netherlands.—No. 39,190; purchase contemplated. 
Machines, calculating, Paris, France.—No. 38,753; agency de- 


sired. 


1,699,631 Manifolding book. William A. 
r¥ - 
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Machines, calculating, all kinds, Montreal, Canada.—No. 38,- 
982; purchase and agency contemplated. 

Machines, calculating, automatic peames. Weltevreden, Java. 

No. 39,146; purchase contemplated. 

Machines, duplicating, Vancouver, Canada.-—No. 39,021; agency 
desired. 


Machines, Multigraph, Dresden, Germany.—No. 39,188; pur- 
chase contemplated. 
Machines, typewriter, Paris, France.—No. 38,753; agency de- 


sired. 
Novelties, stationery, including favors, Montreal, Canada.—No, 
39,151; agency desired. 


Paper. writing and printing, Habana, Cuba.—No. 38,765; 
agency desired. 

Partitions, steel, Montreal, Canada.—No. 38,732; agency de- 
sired. 

Pens, fountain, Mukden, China.—No. 38,046; purchase con- 
templated. 

Pens, fountain, penholders and pencils, Lahore, India.—No. 


39,145; agency desired. 

Pens, fountain, and automatic propelling pencils, Newcastle, 
England.—No. 38,810; purchase contemplated. 

Sharpeners, pencil, Regina, Canada.—No. 
contemplated. 

Sign writing outfits, Cardiff, Wales.—No. 38,886; agency de- 
sired. 

Specialties, office appliance, 38,821; 
purchase contemplated. 

Specialties, office, including card indexing machinery, 
couver, Canada.—No. 39,021; agency desired. 

Stationery, office, Buenos Aires, Argentina.—No, 38,888; agency 
desired. 

Supplies, office, novelties and stationery, Rosario, Argentina. 
—No. 39,048; purchase contemplated. 

Supplies, office and stationery, Brisbane, 
634; purchase contemplated. 

Supplies, school, Brandon, Canada.—No. 38,880; purchase con- 
templated. 

Supples, school, including pencil sharpeners, blackboards, 
chalk, gloves, stationery and school supplies, Regina, Canada.— 
No. 38,820; purchase contemplated. 

Systems, visible filing, transparent tube type, Zurich, Switzer- 
land.—No. 38,756; sole agency or purchase contemplated. 


38,820; purchase 


London, England.—No. 


Van- 


Australia.—No. 38,- 


1,700,132. Key-ring holder. 


Carl 





Ney Pe ra (assignor ———EE—EE_ Johnsen, Indiana Harbor, Ind. vo 
to American Sales Book Company, Lim- March 30, 1927. Granted January 29, 
ited, Toronto, Ontario, Canada, a corpora- RECENT PATENTS 1929. Serial No. 179,533. 
neg My Ontario, Canada). Filed Novem- 1,700,223. Ledger lock. Corbon L. Har- 
ver 15, 1924 Granted January 22, 1929. vey, Detroit, Mich. Filed January 27, 
Serial No. 750,023. Copies of patents herein listed can be ob- 1926. Granted January 29, 1929. Serial 
1,699,904. Box or drawer for filing tained from the Commissioner of Patents, No. 84,118. 
ecards. Frederick Edward Miller, Green Washington, D. C., for ten cents each in 1,700,299. Automatic drawer lock for 
Bay, Wis., (assignor to Northern Corru- cash, postofice money orders or certi filing cabinets. Carl F. Wolters, Marietta, 
gating Co., Green jay, Wis.). Filed check. Stamps and personal checks not Ohio, (assignor, by mesne assignments, 
April 25, 1928. Granted January 22, 1929 accepted. to Remington Rand, Inc., New York, 
Serial No. 272,659. N. Y., a corporation of Delaware). Filed 
1,700,057. Calculating machine. Walter , , October 29, 1925. Granted January 23%, 
S. Johnson, Providence, R. I. Filed April Ohio, (assignors to The McCaskey Regis- 1929. Serial No. 65,518. 
23, 1921 Granted January 22, 1929 ter Company, Alliance, Ohio, a corpora- 1,700,401. Fountain—pen filler. Frank 
Serial No. 463,871 tion of Ohio). Filed April 17, 1922. B. Chamberlin, Columbus, Ohio. Filed 
1,699,878. Desk-calendar stand. Henry Granted January 29, 1929. Serial No. March 6, 1928. Granted January 29, 1929. 
H. Coleman and Adam Ziska, Jr., Mil- 994,510. Serial No. 259,548. 
waukee, Wis., (assignors, by direct and 1,700,254. Typewriter—carrying-case lock. 1,700,410. Pencil clip. Charles R. Keer- 
mesne assignments, to Columbian Art William A. Dobson, Bridgeport, Conn., an, Evanston, Ill., (assignor to Swanberg 
Works, Milwaukee, Wis.). Filed May (assignor to Underwood Elliott Fisher Manufacturing Company, Chicago, IIL, a 
31, 1927. Granted January 22, 1929. Serial Company, New York, N. Y., a corpora- corporation of Illinois). Original applica— 
No. 195,407. tion of Delaware). Original application tion filed June 10, 1927, Serial No. 197,- 
1,699,971. Brief case or bag. Titian W. filed March 21, 1923, Serial No. 626,457. 793. Divided and this application filed 


Johnson, Potomac Beach, Va. Filed Au- 


gust 4, 1927. Granted January 22, 1929. 
Serial No. 210,587 


1,700,022. Folding chair. Julius L. 
Cable, Boston, Mass., (assignor to Louis 
H. Harriman, Haverhill, Mass.). Filed 
June 11. 1925. Granted January 22, 1929. 
Serial No. 36,305 

1,699,791. Combined 
sharpener Charles 
Ill., (assignor of one 
Avery, Chicago. IIL). 
1927. Granted January 


pencil clip and 
Johnson, Chicago, 
half to Frederick C. 
Filed March 7, 
22, 1929. Serial 


No. 173,438. 

1,699,901. ting book Henry R. Mc- 
Cleary, Oak Park, IL, (assignor to Wil- 
son—Jones Company, a corporation of 
Massachusetts) Filed November 23, 
1927. Granted January 22, 1929. Serial 
No. 235.156. 

1,699,862. Telephone attachment Max 
Skolnik, Minneapolis, Minn. Filed Oc- 
tober 31, 1927. Granted January 22, 1929 
Serial No. 229,930. 


1,699,794 
Edward Z. 
April 8. 1925 
Serial No. 

1,699,616. Typewriter machine. Alfred 
G. F. Kurowski, Brooklyn, N. Y., (as- 
signor to Underwood Elliott Fisher Com-— 
pany, New York, N. Y., a corporation of 
Delaware). Filed April 26. 1924. Granted 


Typewriter —feeding device 
Lewis, Chicago, Il. Filed 

Granted January 22, 1929. 
21,502. 


January 22, 1929. Serial No. 709,109. 
1,699,642. Typewriter machine. John 
Waldheim, Elizabeth, N. J., (assignor to 


Underwood Elliott Fisher Company, New 
York, N. Y., a corporation of Delaware). 
Filed June 19, 1922. Granted January 22, 


1929. Serial No. 569,288 
1,700,196. Loose-leaf binder. Norman 
Claybaugh De Loss, Cleveland Heights, 
Ohio. Filed April 17, 1926. Granted Jan- 
uary 29, 1929. Serial No. 102,800. 
1,700,352. Cash drawer. William E 
Dunning and Jacob Bachofen, Alliance, 


Divided and this application filed Novem- 
ber 22, 1926. Granted January 29, 1929. 
Serial No. 149,853. 

1,700,699. Cash register. Charles W. 
Green, llion, N. Y., (assignor to Reming- 
ton Arms Company, Inc., a corporation of 
Delaware). Filed March 14, 1925. Granted 


January 29, 1929. Serial No. 15,498. 
1,700,182. Cash register. Bernis M. 


Shipley, Dayton, Ohio (assignor, by mesne 
assignment, to The National Cash Regis— 


ter Company, Dayton, Ohio, a corpora- 
tion of Maryland) Original application 
filed January 2, 1923. Serial No. 10,273. 


Divided and this application filed October 


31, 1925. Granted January 29, 1929. Serial 
No. 66,055. 

1,700,427. Collating machine. Elmer 
W. Belluche, Racine, Wis. Filed January 
26, 1928. Granted January 29, 1929. Serial 
No. 249,682. 


1,700,629. Copyholder for typewriters. 
Lindsey R. Douglas, Mount Sterling,, Ky. 
Filed February 16, 1927. Granted Janu- 
ary 29. 1929. Serial No. 168,640. 

1.700.201. Section roll-top desk. Leon- 
ard W. Langford and Harry Edgar Baker, 
Boston Mass. Filed December 10, 1926. 
Granted January 29, 1929. Serial No. 


153,930. 

1,700,202. Sectional desk. Leonard W. 
Langferd, Boston, Mass. Filed December 
10, 1926. Granted January 29, 1929. Serial 
No. 153,931. 

1,700,203. Sectional desk. Harry Edgar 
3aker, Boston, Magss., (assignor to Leon- 
ard W. Langford. Boston, Mass.). Filed 
December 10, 1926. Granted January 29, 


1929. Serial No. 153,932. 
1,700,355. Calculating mechanism, Fred- 
erick L. Fuller, Bridgeport, Conn., (as- 


signor, by mesne assignments, to The Na-— 
tional Cash Register Company, Dayton, 
Ohio, a corporation of Maryland). Filed 


February 14, 1918. Granted January 29, 
1929. Serial No. 217,048. 


February 29, 1928. Granted January 29, 
1929. Serial No. 257,915. 

1,700,256. Magazine lead pencil. Ed- 
ward D. Feldman, New York, N. Y., ‘as- 
signor to Pencil Mechanism Corporation, 
a corporation of New York). Filed March 
8, 1924. Granted January 29, 1929. Serial 
No. 696,666. 

1,700,257. Magazine lead pencil. Ed- 
ward D. Feldman, New York, N. Y., (as- 
signor to Pencil Mechanism Corporation, 
a corporation of New York. Filed March 
3, 1924. Granted January 29, 1929. Serial 
No. 696,667. 

1,700,255. Step-by-step lead pencil. Ed- 
ward D. Feldman, Albany, N. Y., (as- 
signor to Pencil Mechanism Corporation, 
a corporation of New York). Filed Oc- 
tober 23, 1922. Granted January 29, 1929. 
Serial No. 596,309. 

1,700,246. Step-by-step lead pencil. Al- 
fred Woelm, Berlin, Germany, (assignor, 
by mesne assignments, to Pencil Mechan- 
ism Corporation, a corporation of New 
York). Filed June 1, 1923. Granted 
January 29, 1929. Serial No. 642,858. 

1,700,247. Magazine lead pencil. Alfred 
Woelm, Berlin, Germany, (assignor, by 
mesne assignments, to Pencil Mechanism 
Corporation, a corporation of New York). 
Filed April 27, 1925. Granted January 
29, 1929. Serial No. 26,011. 

1,700,549. Shelving construction. Jarl 
S. Sprott, Youngstown, Ohio, (assignor 
to The General Fireproofing Company, 
Youngstown, Ohio, a corporation of Ohio). 
Filed April 2, 1926. Granted January 29. 
1929. Serial No. 99,386. 

1.700.322. Typewriting machine. Joseph 
Lindburg, Brooklyn, N. Y., (assignor to 
Underwood Elliott Fisher Company, New 
York, N. Y., a corporation of Delaware). 
Filed May 23, 1925. Granted January 29, 


1929. Serial No. 32,288. 
1,701,053. Accounting machine. John 
Royden Peirce, New York, N. Y., (as- 
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signor to International Business Machines Inc., New York, N. Y., a corporation of 1,702,748. Card-—-classifying apparatus. 
Corporation, New York, N. Y., a corpora- Delaware). Filed October 19, 1923. Granted John B. Ruffalo, New York, N. Y. Filed 
tion of New York). Filed July 9%, 1924 February 5, 1929. Serial No. 669,524 October 26, 1925 Granted February 19, 
Granted February 5, 1929 Serial No. 1,701,328. Check protector. Carl O 1929. Serial No 64, 712. 
724,933. Lawre ne, Chicago, lll. Filed June 7, 1928. 1,702,787. Leaf holder for books Robert 
1,700,803 Addressing machine and sim- Granted February 5, 1929 Serial No W. Martland, Jr., Berkeley, Calif., (as— 
ilar printing machines. Joseph Krell, Ber- 283,543. signor to Pacific Radi: ~ «Ay Oakland, 
lin-Pankow, Germany Filed October 15, 1,701,354. Copyholder Benjamin F Calif., a partnership consisting of Robert 
1926 Granted February 5, 1929 Serial Blakeman and Alvis W. Craver, Greens W. Martiand and Robert W. Martland, 
No. 141,835 boro, N. C., (said Blakeman assignor to Jr.) Filed February 29, 1928 Granted 
1,700,804 Addressing and wrapping ma said Craver) Filed January 11, 1927 February 19, 1929. Serial No. 257,862. 
chine. Thomas Menzies, Pratt, Manitoba Granted February 5, 1929. Serial No 1,702,727. Sales—check holder Charles 
Canada. Filed December 20, 1924. Granted 160,467 A. Erickson, Chicago, Il Filed January 
February 5, 1929 Serial No. 757,206 1,701,517 Loose-leaf binder Richard 11, 1928 Granted February 19, 1929 
1,701,005 Autographic register Philip M. Van Valkenburgh, Kansas City, Mo., Serial No. 245,865 
A. Jackson, Dayton, Ohio, (‘(assignor to (assignor to Irving: Pitt Manufacturing 1,702,763 Check — indorsing machine 
The Egry Register Company, Dayton, Company, Kansas City, Mo., a corpora- Paul J. Clark, Pleasantville, N. J. Filed 
Ohio, a corporation of Ohio) Filed Au tion of Missouri). Filed June 4, 1926 March 16, 1927 Granted February 19, 
gust 9, 1924 Granted February 5, 1929 Granted February 12, 1929 Serial No 1929. Serial No. 175,819 
Serial No. 731,030 113 662 1,702,656 Method of forming fountain- 
1.701.090 Prong binder George P 1,701,709 Cardcase William H Os pen clips Walter P. McAlpine Attle— 
Wigginton, Kalamazoo, Mich., (assignor trander, Chicago, IL, (assignor to Novel boro Falls, Mass., (assignor to The W. N 
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No. 1,691,981—Magazine lead pencil; patented September 19, H. Sait, Norwood, Ohio, assignor to the Globe-Wernicke Com- 


1927, by Frank E. Mayol, Franconia, N. H. Serial number 220,- pany, Cincinnati, Ohio. Serial number 154,424. 

292 No. 1,691,469—Envelope sealer; patented April 19. 1927, by 
No. 1,691,761—-Device for computing interest; patented April Olin M. Dantzler, Greenwood, S. C. Serial number 184,947. 

24, 1926, by Theodore B. Harper, Hartford, Conn., assignor to No. 1,691,537—Flat-fold binder device; patented February 7, 

the Harper Mfg. Company, Hartford, Conn., a corporation of 1927, by William J. Wright and Arthur S. Whitehead, Seattle, 

Connecticut. Serial number 217,179. Wash. Serial number 166,331. 


No. 1,691,914—Manifolding sales book; patented January 5, 
1926, by Edward Kirby Bottle, Elmira, N. Y., assignor to Ameri- 
can Sales Book Company, Ltd., Toronto, Canada, a corporation 


No. 1,691,743—Planfile; patented March 8, 1926, by Roy E. 
Uirich, Jamestown, N. Y., assignor to Ulrich Planfiling Equip- 
ment Company, Jamestown, N. Y., a corporation of New York. 


of Canada. Serial number 79,447. 

No. 1,691,416—Cash register; patented October 3, 1919, by Ed- Serial number 93,020. 
ward J. Von Pein, Dayton. Ohio, assignor, by mesne assign- No. 1,691,608—Key case; patented February 10, 1927, by Frank 
ments, to the National Cash Register Company, Dayton, Ohio, A. King and Emil Bedford, Greenfield, Mass., assignors to Emil 
a corporation of Maryland. Serial number 328,127. Weissbrod & Sons, Inc., Greenfield, Mass., a corporation of 


No. 1,692,764—Punch; patented December 13, 1926, by Elmer Massachusetts. Serial number 167,091. 


by mesne assignments, to Remington ties Incorporated, Chicago, Ill, a corpo- Fisher Company, a corporation of Massa-— 
Rand, Inc., New York, N. Y., a corpora ration of Illinois). Filed June 25, 1928 chusetts) Filed March 7, 1928. Granted 
tion of Delaware) Filed February 14, Granted February 12, 1929. Serial No. February 19, 1929. Serial No. 259,710. 
1927 Granted February 5, 1929. Serial 288,041. 1,702,953. Pressure-relief attachment 
Ne. 168,009. 1,702,628. Zero—printing—suppression de for pens. Samuel Schrago, Los Angeles, 
1,700,878. Manifolding sales book. Wil vice for accounting machines. James W. Calif. Filed August 9, 1926. Granted 
bert Stevens Birdsall, Hasbrouck Heights, Bryce, Bloomfield, N. J., (assignor to The February 19, 1929. Serial No. 128,129. 
N. J., (assignor to American Sales Book Tabulating Machine Company. Endicott, 1,702,954. Pencil attachment Benja— 
Company, Limited, Toronto, Ontario. N. Y., a corporation of New Jersey). min J. Title, Jacksonville, Fla. Filed May 
Canada, a corporation of Canada). Filed Filed November 5, 1926. Granted Febru- 28, 1928. Granted February 19, 1929. Serial 
November 22, 1923. Granted February 5, ary 19, 1929. Serial No. 146,303. No. 281,330. 
1929. Serial No. 676,249 1.702.357. Index book Carl A. Meil- 1,703,038. Magazine pencil. William K. 
1,700,846. Bookmark Benjamin Klein, icke, Chicago, lll. Filed May 13, 1927. Holmes, Great Neck, N. Y Filed July 
New York, N. Y. Filed September 7, 1926 Granted February 19, 1929. Serial No. 20, 1927. Granted February 19, 1929. Se— 
Granted February 5, 1929. Serial No. 191,130. rial No. 207,233. 
134,061 1,702,905. Brief or similar case Max 1,702,299. Mechanical pencil Einar 
1,700,762. Calendar. Howard L. Fischer Korchmar, Cincinnati, Ohio. Filed July Gustaf Evald Hogner, Stockholm, Sweden. 
St. Paul, Minn (assignor to Brown & 20, 1926. Granted February 19, 1929. Filed November 18, 1925. Granted Febru- 
Bigelow, St. Paul, Minn., a corporation of Serial No. 123,770. 19, 1929. Serial No. 69,872. 
Minnesota) Filed October 21, 1927 1,702,994. Selective—card cabinet. Walter 1,702,780. Mechanical pencil. Robert H. 
Granted February 5, 1929. Serial No. 227, Buckeridge, Perth, Australia. Filed June Ingersoll, New York, N. Y.; Charles 8S. 
736 15. 1927. Granted February 19, 1929. Se- Smith and Frederic C. Leubuscher, execu- 
1,700,786. Card holder. Emmanuel Dob- rial No. 199,080. tors of said Robert H. Ingersoll, deceased, 
rowsky, New York, N. Y Filed October 1,702,861. Cash register. Samuel Brand, (assignors to Robt. H. Ingersoll, Inc., 
15, 1927. Granted February 5, 1929. Serial Dayton, Ohio., (assignor, by mesne as- New York, N. Y., a corporation of New 
No. 226,373 signments, to The National Cash Register York). Filed July 7, 1925. Granted Feb— 
1,701,101. Index or file card William Company, Dayton, Ohio, a corporation of ruary 19, 1929. Serial No. 42,057. 
H. Day, East Haven, Conn., (assignor, by Maryland) Filed April 9, 1923. Granted 1,702.824. Card platen for typewriters. 
mesne assignments, to Remington Rand, February 19, 1929. Serial No. 630,956 Carl Gabrielson, Syracuse, N. Y., (as- 
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signor to L. C. Smith & Corona Type- Filed December 17, 1926. Granted Febru- ilton, Ohio. Filed May 21, 1927. Granted 
writers, Inc., Syracuse, N. Y., a corpora- ary 26, 1929. Serial No. 155.547. March 12, 1929. Serial No. 193.287. 
tion of New York). Filed March 4, 1926 1,703,677. Autographic register. Mur- 1,705,116. Desk calendar. Gerald S. 
308 February 19, 1929. Serial No. dock MacDonald, Cleveland, Ohio. Filed ng gag od March 12, 1929, 
92. ‘ 11° 99 Yes » > P , > qo ua 
102.288. Ribbon shift for typewriters. April 34, 1933. Granted February 30. 1007. ot. ie. ee 
ax Garbell, Chicago, Ill, (assignor to we eet ee. © ee . Z 
Victor Adding Machine Company, Chi- 1 703,576. Loose-leaf binder. Norman Dewthine, Detnnt Ee thee ee 
cago, Ill., a corporation of Illinois). Filed Claybaugh De Loss, Shaker Heights, 94° 1994." Granted March 12, 1929. Serial 
September 4, 1924. Granted February 19, Ohio. Filed June 23, 1927. Granted Feb- No. 751,823. = 4 ma, 
1929. Serial No. 735,806. ruary 26, 1929. Serial No. 200,788. 1,705,151. Desk. Earl J. Card, Jame 
1,702,611. Tabulating attachment for 1,703,245. Permanent binder. Richard town, i 4 (assignor to Art Metal Con- 
keyboard machines. Lawrence H. Morse Fitz Power, London, England, (assignor struction Company, Jamestown, N. Y.). 
and Clifton Chisholm, Cleveland, Ohio, to Morland & Impey Limited, Birming- Filed April 12, 1923. Granted March 12, 
(assignors to The American Multigraph ham, England). Filed June 20, 1927. 1929. Serial No. 631,713. 
Company, Cleveland, Ohio, a corporation Granted February 26, 1929. Serial No. 1,705,306. Safety counter bill file Reu 
of Ohio). Filed November 6, 1925. Granted 200,200 ben Francis O'Neill, Oakland, Calif. Filed 
February 19, 1929. Serial No. 67,198. 1,703,119. Card system. John Schade, January 14, 1928. Granted March 12 1929 
1,701,299. Tantalum-—alloy pen. Edgar Holyoke, Mass., (assignor to National Serial No. "246 868 , ; 
W. Engle, Lake Forest, and Miner M Blank Book Company, Holyoke, Mass.. a 1,704,712. Folding chair. Joseph Silver- 
Austin, Waukegan, Il., (assignor to Fan- Voluntary Trust Association). Filed man, Chicago, III. Filed March 3, 1927 
steel Products Company, Inc., North Chi- March 28, 1927. Granted February 26, Franted March 12, 1929. Serial No. 172,- 
cago, IIL, a corporation of New York) 1929. Serial No. 178,914. 321. <h e 
Filed May 27, 1927. Granted February 5, 1,703,106. Check protector. Carl M. 1,705,166. Case holder for books. Au- 
1929. Serial No. 194,563. Hedman, Chicago, I'l., (assignor to Hed- na Winner, Chicago, Ill. Filed April 17, 
1,700,821. Index tab. George H. Daw- man Manufacturing Company, Chicago, 1926. Granted March 12, 1929. Serial No. 
son, Boston, Mass., (assignor to Service lil., a corporation of Illinois). Filed June 102,621. 
Bureau, Inc., Cambridge, Mass., a corpo- 9, 1924. Granted February 26, 1929. Serial 1,704,892. Index devices. Winfield A 
ration of Massachusetts). Filed July =. No. 718,687. Hardy, Brooklyn, N. ¥ Filed March 17, 
1926. Granted February 5, i929. Seria 1,703,140. Duplicating machine. John 1922. Gr “March 12 phe 
Ne 00 6. ;  ¢ st J. Flanigan, Oak Park, Ill. Filed April 544,440. nated Maren 38, S065, Sores ie. 
700,822. ndex car yeorge . Daw- 6, 1925. Granted February 26, 1929. Se- 70 , 
son, Boston, Mass., (assignor to Service rial No. 20,890. Ringler’ Philadelhia be contianet rs 
Bureau, Inc., Cambridge, Mass., a cor- 1,703,738. Envelope -opening machine. The Globe—Wernicke Company, a cor- 
poration of Massachusetts). Filed July Arthur J. Keiser, Rochester, N. Y., (as- poration of Ohio). Filed November 13 
26, 1926. Granted February 5, 1929 signor to The Bircher Co., Inc., Roch- 1924. Granted March 12, 1929. Serial No. 
Serial No. 124,887. ester, N. Y.). Filed March 10, 1925. 749,625. Pe bX 
1,700,977. Paper clip. Henry E. Butler, Granted February 26, 1929. Serial No. 1,705,287. Visible loose-leaf device. 
Scotia. N. Y.. (assignor of one-half to 14,526 . ; : James Lyon, Garfield, Drexel Hill, Penna. 
Dudley M. Diggs, Schenectady, N. Y.) 1,703,137 Safety envelope. John Hil- Filed August 25, 1927. Granted March 12 
Filed May 31, 1927. Granted February 5, mer Elfverson, Stockholm, Sweden, (as- 1929. Serial No. 215,437. j 
1929. Serial No. 195,196. signor to Axel Valdemar Holm, | Stock- _1,705,503. Supporting device. Charles 
1,701,263. Magazine pencil. John Hen- holm. Sweden). Filed August 2t. Na _K; Woodbridge, New York, N. Y. (assign- 
zel, Budaps at Hungary Filed June 14 7 “ t ary 26, 929. Serial No. or he eer nt eg ony! me te we 
1927. Granted February 5, 1929 Serial ae rane. mn, @ on of New York). e 
No. 198.725 ’ tet. 008. Erase .. holder. mA. A. May 20, 1924. Granted March 12, 1929. 
1.700.784. Supporting structure for type- Stuart, Oswego, N. _Y. a Filed July 19, Serial No. 714,536. 
writers, adding machines, bookkeeping - a Le eee February 26, 1929. Serial 1,705,073. Combined typewriting and 
machines and the like Earl G. Bennett, eer oy eee ' -Awi ' computing machine. Jesse A. B. Smith, 
Chichester. N. Y. Filed June 6, 1927 1,703,610. Card index. Edwin l. Bos- Stamford, Conn. (assignor to Underwood 
inonteh Waleunes & tone Serial No worth, Cambridge. Mass. Filed Novem- Elliott Fisher Company, New York, N. Y., 
196.777 oo i, Sa February 26, 192%. a corporation of Delaware). Filed Sep- 
1'700.826. Typewriting machine. Henry erial No. 513,404 ‘ tember 26, 1925. Granted March 12, 1929. 
Allen Avery, Otto Peterman. Edwin L 1,703. 341 Letter opener. Elmer Hal- Serial No. 58.764. 
Harmon, Groton, N Y.. (Cassignors by met, Palo. Minn. or iled May ‘. 1928. 1,704,699. Typewriting machine. Cor- 
mesne assignments, to L. C. Smith & Granted February 26, 1929. Serial No. nelius B. Corcoran, deceased, New York, 
Corona Typewriters, Inc., Syracuse, N. Y Se ons N. Y., by Michael J. Corcoran, adminis- 


1,703,580. Partition for banks, offices, trator, Brooklyn, N. Y., and Alfred G. F. 


£ ) o of Tew 4 “ile “ia ‘ . > . - = 
a corporation of New York). Filed N and other similar places. Emil G. Gassen, Kurowski, Brooklyn, N. Y. (assignors to 


vember 13, 1926 Granted February 5. te ido he ~o ie 097 \ 
1929. Serial No. 148,254 Sea ete ey ea Na Underwood Elliott Fisher Company, New 
1,700,891. Typewriting machine. Charles 170.820 ary 60, ives . . sv0. York, N. Y., a corporation of Jela ware). 
W. Howell, Newark. N. J., (assignor to "1'703.596. Step-by-step pencil case. Leo Original application, filed December 30, 
Underwood Elliott Fisher Company, New Di "Rebaylio Bloomfield N. J Filed No- 1922. Serial No. 609,793. Divided and this 
York, a corporation of Delaware) Filed vemsher "9 "1996 Granted ‘February. 26 application filed February 11, 1926. 
December 2, 1927 Granted February 5, 1929 Saris IN ~ 146 bry —7 oh Granted March 12, 1929. Serial No. 87,530. 
1929. Serial No. 237.175 vod. Serial No. a UVa. 1,704,707. Typewriting machine. Alfred 
in oan a a ae : _ 1,704,011. Book end. Hobart Mark, GF. Kurowski, Brooklyn, N. Y. 4as- 
1,701,376 Typewriting machine Wil Spencerville, Ohio. Filed May 2, 1928. signor to Underwood Elliott Fisher Com 
liam H. Kupper, Hartford, Conn., (as Granted March 5, 1929. Serial No. 274,596. pany New York N Y. a corporation of 
signor to Royal Typewriter Company 1,704,259. Card-—selecting mechanism. pPelaware) Filed November 25. 1927 
Inc., New York, N. Y., a corporation of | Paul M. Rainey, Montclair, N. J. (as- Granted March 12, 1929. Serial No. 235,— 
New York). Filed April 11, 1927. Granted signor, by direct and mesne assignments, 54) Lae, Th oe 
February 5, 1929. Serial No. 182,814 to Combination Selector Company, Mont- 1,705,421. Typewriting machine. Adolf 
1,700,769. Typewriting machine. Alfred clair, N. J., a corporation of New Jer- fritz Schauss, Oberursel, near Frankfort- 
G. F. Kurowski, Brooklyn, N. Y., (as sey). Filed June 16, 1918. Granted March on-the-Main, Germany. Filed November 
signor to Underwood Elliott Fisher Com 5, 1929. Serial No. 239,262. 21, 1925. Granted March 12, 1929. Serial 
pany, New York, N. Y., a corporation of 1,703,958. Cash register. Bernis M. No. 70,490. 
Delaware). Filed January 18, 1927 Shipley, Dayton, Ohio (assignor by Mesne 1,705,609. Moistener. Douglas P. Fletch- 
Granted February 5, 1929 Serial No assignment, to The National Cash Regis- er, Dallas, Texas. Filed March 17, 1927. 
161,720 ter Company, Dayton, Ohio, a corporation Granted March 19, 1929. Serial No. 175,- 
1,700,900. Typewriter machine. Alfred of Maryland). Filed September 12, 1923. 979. . 
G. F. Kurowski, Brooklyn, N. Y., (as- Granted March 5, 1929. Serial No. 662,207. 1,705,656. Holder for fountain pens. 
signor to Underwood Elliott Fisher Com- 1,704,121. Paper fastener. Roy H. Horace L. Blackman, Janesville, Wis. 
pany, N. Y., a corporation of Delaware) Carlton, Belmont, Mass. (assignor to (assignor by mesne assignmenst, to Pen 
Filed March 11, 1927. Granted February Filing Equipment Bureau, Inc., Boston, Desk Set Company, a corporation of Ili- 
5, 1929. Serial No. 174,452. Mass., a corporation of Massachusetts). nois). Filed July 8, 1926. Granted March 
1.700.941 Typewriting—machine casing Filed August 15, 1927. Granted March 5, 19, 1929. Serial No. 174,048. 
Alfred G. F. Kurowski, Brooklyn, N. Y.., 1929. Serial No. 212,859. 1,705,662. Cash register. Maximilian M. 
(assignor to Underwood Elliott Fisher 1,704,075. Pen and pencil clamp. Josef Goldberg, Dayton, Ohio (assignor by 
Company, New York, N. Y., a corpora- Otto Brown, Butte, Mont. Filed March mesne assignments, to The National Cash 
tion of Delaware). Original application 11, 1927. Granted March 5, 1929. Serial Register Com mpany. Dayton, Ohio, a cor- 
filed September 27, 1922, Serial No. 5990, No. 174,586. poration of ryland). Filed September 
756, now Patent No. 1.570.309, dated Janu 1,704,470. Fountain pen. George Wash- 26, 1923. Granted March 19, 1929. Serial 
ary 19, 1926. Divided and this application ington Gilman, Janesville, Wis. (assignor No. 664,906. 
filed December 11, 1924. Granted Febru- to Corona Pen Company, Inc., Janesville. 1,705,753. Index guide card. George H. 
ary 5, 1929. Serial No. 755,137 Wis., a corporation of Wisconsin). Filed Dawson, Boston, Mass. (assignor to — e 
1.702.774. Typewriting machine. Fred November 27, 1926. Jranted March 5, vice Bureau, Inc., Cambridge, Mass., 
erick A. Hart, New Britain, Conn., (as- 1929. Serial No. 151,104. corporation of Massachusetts). Filed 
signor to Remington Typewriter Com- 1,704,248. Fountain-pen stand. Ivan S. January 25, 1928. Granted March 12, 1929. 
pany, Ilion, N. Y., a corporation of New Heilburn, New York, N. Y. Filed Jan- Serial No. 249,433. 
York) Filed May 24, 1927 Granted uary 14, 1927. Granted March 5, 1929. 1,705,784. Top for furniture. Frank A. 
February 19. 1929. Serial No. 193.872 Serial No. 161,085. Sandmann, Rahway, N. J. (assignor by 
1.702.420 Type writer machine. Arthur 1,705,272. Adding and listing machines. mesne assignments, to The Globe—- 
W. Smith, New York, N. Y., (assignor to Oscar J. Sundstrand, Rockford, Il. (as- Wernicke Company, Cincinnati, Ohio, a 


Remington Typewriter Company, Ilion. signor to Sundstrand Corporation, Wilm-— corporation of Ohio). Filed May 17, 1926. 
N. Y.. a corporation of New York). Filed ington, Del., a corporation of Delaware). Granted March 19, 1929. Serial No. 109,- 


March 5, 1923 Granted February 19, Filed October 13, 1924. Granted March 508. 

1929. Serial No. 622.715. 12, 1929. Serial No. 743,188. 1,705,819. Stapling machine. Alexander 
1,702,660. Device for insuring correct 1,705,091. Autographic punching regis- Z. Kruse, Brooklyn, N. Y. Filed July 2, 

finger position in writing Edmund ter. Leonard W. Langford, Boston, Mass. soa he a March 19, 1929. Serial No. 

Mockel, Dusseldorf. Germany Filed (assignor to Langford Sales Audit Ma- 120,2 

March 29, 1928 Granted February 19, chine Company, a corporation of Massa- 708, 842. File for handling registered 

1929. Serial No. 265,655 chusetts). Filed July 14, 1927. Granted mail, parcel post and C. O. D. packages. 
1,703,134. Adhesive material and proc March 12, 1929. Serial No. 205,756. Frank Vogel, New Washington, Ohio. 

ess of making. Lawrence Bradshaw and 1,705,148. Autographic register. Ralph Filed Wovemnber 11, 1925. Granted March 


Henry V. Dunham, Bainbridge, N. Y E. Asbury and Ralph A. Kennedy, Ham- 19, 1929. Serial No. 68,437. 
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1,705,865. Mechanical pencil. Herbert 
W. Johnson, Chicago, Ul. (assignor to 
The Wahl Company, Chicago, lil. a cor- 
poration of Delaware). Filed May 12, 
1924. Granted March 19, 1929. Serial No. 


1,705,866. Calendar. Peter R. Johnson 
Excelsior, Minn Filed April 4, 1925 
Granted March 19, 1929. Serial No. 20,- 
786 

1,705,875. Mucilage distributor. Alfred 
BE. Palmer, San Diego, Calif. Filed Jan 
vary 31, 1927 Granted March 19, 1929. 
Serial No. 164,738 

1,705,927. Typewriting machine. Alfred 
G. F. Kurowski, Brooklyn, N. Y. (as 
signor to Underwood Elliott Fisher Com 
pany, New York, N. Y., a corporation of 


Delaware) Filed September 2, 1927 
Granted March 19%, 1929. Serial No. 217,- 
O87 


1,705,935 Pencil Joseph E. MacKay, 
Los Angeles, Calif. Filed March 19, 192s 
Granted March 19, 1929. Serial No. 262,- 
663 

1,705,945 Typewriting machine. Jesse 
A. B. Smith, Stamford, Conn. (assignor 
to Underwood Elliott Fisher Company, 
New York, N. Y., a corporation of Dela- 
ware) Filed August 10. 1926. Granted 
March 19, 1929. Serial No. 128,375. 

1,705,946 Typewriting machine Jesse 
A. B. Smith, Stamford, Conn. (assignor 
to Underwood Elliott Fisher Company, 
New York, N. Y., a corporation of Dela- 
ware). Filed January 31, 1927 Granted 
March 19, 1929 Serial No. 164,673. 

1,705,982. Actuating—bar control for ac- 
counting machines William W. Lasker, 
Brooklyn, N. Y. (assignor by mesne as- 
signments, to Remington Rand Inc., New 
York, N. Y., a corporation of Delaware). 
Filed November 14, 1918. Granted March 
19, 1929 Serial No. 262,586. 

1,705,983 Type sector. William W. 
Lasker, Brooklyn, N. Y., and John 
Mueller, North Bergen, N. J. (assignors 
by mesne assignments, to Remington 
Rand Inc., New York, N. Y., a corpora- 
tion of Delaware) Filed June 30, 1925. 
Granted March 19, 1929. Serial No. 40, 
603 

1,706,085 Latch for cabinet drawers 
Frederick L. G. Straubel, Green Bay, Wis. 
Filed August 9, 1926. Granted March 19, 
1929 Serial No. 128,259. 

1,706,175 Key cas Robert C. Legat, 
New Britain, Conn. (assignor to G. E 
Prentice Manufacturing Company, New 
Britain, Conn., a corporation of Connecti- 
cut). Filed July 12, 1927. Granted March 
19, 1929 Serial No, 205,141. 

1,706,183. Key case. Alphonzo B. Por- 
ter, New Britain, Conn. (assignor to G 





E Prentice Manufacturing Company, 
New Britain, Conn., a corporation of C ‘on— 
necticut). Filed February 29, 128. 
Granted March 19, 1929. Serial No. 257,- 
910 

1,706,300 Letter sheet and envelopes 


Joseph Kakaley, Hazleton, Penna. Filed 
April 26, 1924. Granted March 19, 1929. 
Serial No. 709,238 

1,706,326 Penholder Arthur J. Shau- 
kis, Haverhill, Mass Filed December 19, 
1925. Granted March 19, 1929. Serial No. 
76,508 

1.706.330. Mailing bag. Joseph E. Sorg, 
Richmond, Va. (assignor to Millhiser Bag 
Company, Inc., Richmond, Va.). Filed 
March 27, 1926 Granted March 19, 1929. 
Serial N 

1,706,522. Accounting apparatus. George 
N. Lingham and Harry W. Williams, 
Dayton, Ohio (assignors by direct and 
mesne assignments, of one-third to Frank 
L. Walker, and two-thirds to Olive Thom- 
as Lingham, Dayton, Ohio). Filed May 1 
1919. Granted March 26, 1929. Serial No. 
293,996 





1,707,094 Adding machine Hubert 
Auguste Puttemans and George Victor 
Lambert Perpete, Brussels, Belgium 
Filed December 21, 1922. Granted March 
26, 1929. Serial No. 608,299 

1,707,095 Addressing device Elmer B 
Pyle, New York, N. Y. (assignor to The 
Addressit Manufacturing Corporation, 


New York, N , a corporation of New 
York) Filed July 3, 1928. Granted March 
26, 1929. Serial No. 290,186 

1,707,065 Bill fold William Scheerer 
Verona, N. J Filed November 28, 1927 
Granted March 26, 1929. Serial No. 236, 
109 

1,706,711 Manifolding book Henry E 
Sheets, Shelby Ohio (assignor to The 
Shelby Salesbook Company, Shelby, Ohio, 
1 corporation of Ohio) Filed September 


7. 1922 Granted March 26, 1929 Serial 
No. 586,606. 

1,706,883 Check book William R 
Hotchkiss, St. Paul, Minn Filed May 7 
1928. Granted March 26, 1929 Serial No 


275,849 
1.706.726. Cash register. Samuel Brand. 


Granted March 26, 
Cash register. 
: r. (assignor to Reming- 


ton Arms Company, *., a corporation of 
- » 


Granted March 26, 


_Grante d Mare h 


Filed February 





Robert I ederer, 


Granted March 


Granted March 


Granted March 26, 


loose—leaf 7. 


liam F. Kaupt, 
: ae Manutne turing Cc ompany, 
a tae ee ss “ee 


Granted March 
49 


aa sdorf, 


Filed September 15, “Granted Marcel h 


Grante | Mare h 





Granted March 


» American Crayon Company, 


Filed November 13, Granted March 


Walter Henry 


for typewriters. 


William Greve, 


M: unuf: ac turing 





OFFICE APPLIANCES 


April 2, 1927 Granted April 2, 1929. 
Serial No. 180,484. 

1,707,678. Bill file. Lewis E. McCon- 
nell, Jr., Montclair, N. J. (assignor to 
The W. F. Powers Company, New York, 
N. Y., a corporation of New York). Filed 
June 22, 1928. Granted April 2, 1929. 
Serial No. 287,420. 

1,707,969. Filing device. Arthur Paul- 
son. New York, N. Y. pe to Chris— 
tian Iverson, Inc., New York, N. Y.). 
Filed October 14, 19 Granted April 2, 
1929. Serial No. 226,101. 

1,707,792. Pencil and pen holder. Jo- 
seph E. Balk, Detroit, Mich. Filed March 
15, 1928. Granted April 2, 1929. Serial 
No. 261,745. 

1,707,744 Multicopy attachment. Carl 
Hugo Thornblade, Seattle, Wash. (as— 
signor to Original Copywriter Company, 
a corporation of Washington) Filed 
April 12, 1927. Granted April 2, 1929. 
Serial No. 183,062 

1,707,494. Manifolding typewriter. 
Guido M. Sacerdote, N. Y. Filed June 
23, 1923 _Granted April 2, 1929 Serial 









1,707,370. "Type writing machine. George 
W. Renz, New York, N. Y. (assignor to 
Underwood Elliott Fisher Company, New 
York, N. Y., a corporation of Delaware). 
Filed December 3, 1927. Granted April 
2, 1929. Serial No. 237,363. 

1,707,502. Typewriting machine. Harry 
L. Wood, Lakewood, Ohio (assignor to 
David W. K. Peacock, Cleveland, Ohio). 
Filed September 2, 1925. Granted April 
2, 1929. Serial No. 54,001. 

1,707,917. Card carrier for visible card 
indexes. Luigi Lombardini, Turin, Italy. 
Filed November 26, 1927. Granted April 
2, 1929. Serial No. 235,959. 

1,708,492. Permanent loose leaf binder. 
Lewis Barnes, Farmington, Mich. Filed 
July 7, 1929. Granted April 9, 1929. 
Serial No. 203,951. 

1,708,082. Metal blackboard. Robert S. 
Conrow, Cincinnati, Ohio. Filed Febru- 
ary 28, 1927. Granted April 9, 1929. 
Serial No. 171,435. 

1,708,682. Manifold sales book. Charles 
T. Raschick, St. Paul, Minn. Filed April 
3, 1922. Granted April 9, 1929. Serial No. 
549,314. 

1,708,832. Index card. George H. Daw- 
son, Boston, Mass. (assignor to Service 
Bureau, Inc., Cambridge, Mass., a cor- 
poration of Massachusetts). Filed June 
13, 1928. Granted April 9, 1929. Serial 
No. 284,994. 

1,708,189. Cash _ register. William L. 
Paden, Saginaw, Mich. (assignor to Ed- 
win C. Peters and John B. Martin, re- 
ceivers for American Cash Register Com- 
pany, Saginaw, Mich., a corporation of 
Delaware). Filed September 6, 1924 
Granted April 9, 1929. Serial No. 736,281. 

1,708,017. Vertical filing device. David 
E. Hunter, Muskegon, Mich. (assignor to 
The Shaw-—Walker Company, Muskegon, 
Mich., a corporation of Michigan). Filed 
January 11, 1928. Granted April 9, 1929. 
Serial No. 245,868. 

1,708,045. Portable folding chair. Ruth 
Collins Bendixen, New York, N. Y. Filed 
August 30, 1927. Granted April 9, 1929. 
Serial No. 216,35 

1,708,811 Leese leaf device. Alwin von 
Auw, Brooklyn, N. Y. (assignor to 
a oe & Pease Company, Brooklyn, 

. & corporation of New York). 
Filed June 2, 1927. Granted April 9, 
1929 Serial No. 196,076 

1,708,671. Machine for writing a plur- 
ality of signatures. Daniel W Hem- 
ming, Woodcliff, N. J. (assignor to The 
Signature Company, New York, N. Y., a 
corporation of New York). Filed Novem- 





ber 22, 1927. Granted April 9, 1929. 
Serial No. 234,967. 
1,708,154. Numbering machine. Albin 


Cc. Rothoff, Brooklyn, N. Y. (assignor to 
Wetter Numbering Machine Company, 
Brooklyn, N. Y., a corporation of New 
York). Filed March 2, 1928 Granted 
April 9, 1929 Serial No. 258,497. 

1,708,915. Pencil Frank C. Dell, Chi- 
cago, Il Filed April 1, 1927 Granted 
April 9, 1929. Serial No. 180,197 

1, 708,566 Check protector George W. 
Cooke, Portland, Oregon (assignor of one- 
half to Herbert Walton Carter, Jr., Port- 


land). Filed April 18, 1927 Granted 
April 9, 1929 Serial No. 184.683 
1,708,128. Device for sharpening pen- 


cils Ernst Friedezky, Troppau, Czecho- 
slovakia (assignor to the Firm Rasier-— 
Klingenfabrik ‘“‘Rivo’’ Hahn, Richter & 
Volkmann, Troppau, Czechoslovakia) 
Filed July 2%, 1927 Granted April 9, 
1929. Serial No. 208,569. 


1,708,730. Stapling machine Alexander 
Z. Kruse, Brooklyn, N. Y Filed March 
10, 1925 Granted April §$, 1929 Seriai 


No 14,500 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with princtple. 


“Thought and character are one, and as 
character can only manifest and discover itself 
through environment and circumstance, the 
outer conditions of a person’s life will always 
be found to be harmoniously related to his 
inner state. This does not mean that a man’s 
circumstances at any given time are an indi- 
cation of his entire character, but that those 
circumstances are so intimately connected with 
some vital thought-element within himself that, 
for the time being, they are indispensable to 
his development. As the physically weak 
man can make himself strong by careful and 
patient training, so the man of weak thoughts 
can make them strong by exercising himself in 
right thinking. 

“The greatest achievement was at first and 
for a time a dream. The oak sleeps in the 
acorn; the bird waits in the egg; and in the 
highest vision of the soul a waking angel stirs. 
Dreams are the seedlings of realities.”— James 


Allen. : 





* * * 


“If religion, whatever it is, has made you 
kinder to your family and neighbors, your re- 
ligion is true and orthodox.”’—Atchison Globe. 


* x 


“Good thoughts and good actions can never 
produce bad results; bad thoughts and bad 
actions can never produce good results.”— 
James Allen. 


“The great majority who profess belief in 
orthodox Christian theology think that the be- 
liefs they hold are about the same as those held 
at the advent of Christianity and that they have 
been brought intact down through the cen- 
turies. Also this majority have the impression 
that their Bibles are the same as the ‘Scrip- 
tures’ at the beginning. This majority 
knows little or nothing or the history of 
Christian theology, the history of the Bible, 
or the history of Europe and Asia Minor dur- 
ing the past 1,928 years. 

“In many minds the sacredness of the Bible 
consists in its having been somehow dictated 
hy a personal god to the writers whose names 
the various stories bear. The phrase ‘Thus 
saith the Lord’ being ample proof of truth and 
authenticity. While professing to accept as 
true all statements contained in the Bible, this 


majority believes and teaches its children very 
many things contrary to biblical explanation 
and follows many practices in opposition to 
biblical command. 

“That what is called Christianity today is 
far superior to the so called Christianity of the 
past. 1,500 years, this majority is unaware. 


“That the Christianity of a thousand years 
or more put millions to death by the sword, 
fire and torture for unbelief in orthodox 
theology, built upon ‘truths of the Bible’ which 
divine revelation has disclosed as untruths, this 
great majority know little or nothing about. 


“That the truths of geography, astronomy, 
geology, zoology, anthropology, meteorology, 
chemistry, physics, medicine, hygiene, philolo- 
gy, etc. (genuine revelation), were heresies, 
this majority does not know. Nor why sani- 
tation and even finance were involved in re- 
ligious controversies. Nor why the lightning 
rod was branded the ‘heretical rod’ and Benja- 
min Franklin, the inventor of it, called ‘arch 
infidel.’ 

“Contrary to the Christianity of the middle 
ages, slavery has been abolished, the hanging 
and burning of witches ended, and ‘divine 
right’ of kings terminated. Many customs 
founded upon the credulity of ignorance have 


@peen dissipated by the revelations of truth, by 


the knowledge of which man progresses.” 


* cK ak 


“The cure for false theology is mother wit. 
Forget your books and traditions and obey 
your moral preceptions at this hour. That 
which is signified by the words ‘moral’ and 
‘spiritual’ is a lasting essence and, with what- 
ever illusions we have loaded them, will cer- 
tainly bring back the words, age after age, to 
their ancient meaning. I know no words that 
mean so much, In our definitions we grope 
after the spiritual by describing it as invisible. 
The true meaning of spiritual is real! That 
law which executes itself, which works without 
means, and which cannot be conceived as not 
existing.” —Emerson. 


* * x 


“We can easily enter the consciousnéss in 
which we absolutely know that all things are 
working for our highest good. We are posi- 
tive that there is not a negative element at 
work in any way.”—Unity. 
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Retail Stationers Association Formed 
@® The agitation for a retail 
which has been waged for several years crystallized 
into the Retail Stationers Association of America 
formed at the Palmer House, Chicago, on June 17. 

\ western dealer who is keenly interested in organ- 
ization work in the field has asked the question, whether 
the new organization is not in effect, merely putting 
another poultice on the same wound. The question is 
not asked in any spirit of criticism or objection, but is 
simply a speculative query. We can only suggest the 
obvious—that Time will supply the answer. 

Many of the fifty or more dealers who have brought 
the new organization into being are members of other 
ganizations, including The National Stationers Asso- 
ciation. Out of these experiences and in new condi- 
tions that have arisen the associates believe can be de- 
veloped something of peculiar value. With that 
expectation there will be made some experiments in 
the retail field and anything which the new organiza- 
tion may discover will not only be of advantage to 
their membership, but of advantage also to members 

f the older association and to stationers generally. 
With The National Stationers Association serving the 
held of manufacturers and dealers, the wholesal«rs or- 
ganization functioning exclusively for that division of 
the field—the regional organizations operating by dis- 
tricts, the Travelers’ Clubs servicing throughout the 
country, and the Retailers Association giving special 
onsideration to retail distribution, it would appear that 
the stationery field is amply organized—a _ condition 
upon which Office Appliances will make some comment 
in a later number. 


stationers’ association 


<--> 
“How to Sell More—” 
@ Ii “how to sell more” of this thing or that could 
be imparted, a star salesman could pass along the in- 
formation and everybody would be as rich as Henry 
Ford and bottom would drop out of every- 
thing. 

But “how to sell more” anything cannot be imparted 

and we 
nearly everyone doing the best he can. 

\nd anyways—there is that important little factor of 
‘onsumption to be taken into account. 

Each community absorbs about so many things. 
\nd increase in the stationery business in the commu- 
nity depends upon the expansion of established busi- 
ness enterprises, the new concerns which enter the field, 
the ability to persuade business firms to replace anti- 
quated equipment and also to use new things that they 


7 
and the 


are destined to go along as we are now going, 


have not hitherto employed. 

These three are the only sources of increase for the 
business of stationers in any community—sources 
which can be developed only by definite methods of 
procedure expressing initiative and intelligent industry. 

Overmuch is said and written these days about “Edu- 
cating the Salesman” as a means of increasing business. 
But “that’s another story,’ as Kipling puts it, about 
which “A Retail Salesman” will express his views in a 
later number of this journal. 

<+> 


Those Wholesale Prices 

@® For many years Orrice Appliances has avoided 
the publication of wholesale prices in advertisements 
or elsewhere. ‘This policy was adopted at the sugges- 
tion of the dealers. it has received the approval of all 
manufacturers and wholesalers with whom the point 
has come up, with a single exception. This journal 
stands in the position of advocate for the office equip- 
ment trade. It champions all branches—dealers, whole- 
salers and manufacturers—and even insists that the 
business be kept four-square with ethical principles in 
all its dealings, whether among its own members or 
with the public. It is a source of satisfaction to realize 
that no industry stands higher than ours in the fulfill- 
ment of ideals. 

But the foregoing does not imply that any user of 
an office machine will derive benefit from knowing the 
price the dealer had to pay for it. And this applies to 
other goods as well as to machines. There are sonte 
persons who affect to believe that a dealer’s profit is 
the difference between his selling price and the cost of 
the goods as they come from factory or wholesale 
house. There are persons, too, who forget to consider 
many of the items of overhead which must be added 
to the cost of the goods before the dealer can begin to 
figure a profit for himself. In other words, the publi- 
cation of wholesale prices imposes on the customer the 
obligation of knowing all of the elements which go to 
make up a retailer's cost, and this is too much to ask 
the customer to do. Inevitably he will feel that he is 
being gouged, for the first cost and selling price only 
are laid before him and he is not made to understand 
the remaining elements of cost. Why, therefore, stir 
up misunderstanding? Any person who is sufficiently 
interested can always obtain wholesale costs, but few 
take the trouble to do so, being willing to admit that 
the dealers’ prices are as nearly fair as they can be 
made. However, if they were told that an article cost 
the dealer five dollars and he charged nine dollars for 
it, they would instantly believe that he was getting too 
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much profit, whereas with many such things he would 
perhaps be fortunate if he were getting a bare ten per 
cent. Unless the matter is carefully pointed out to the 
customer, he will hardly stop to consider that the 
dealer’s costs are only beginning when the goods are 
laid down in his store, and after that he must consider 
cartage, rent, interest on investment, light, heat, sales- 
men’s expenses, other salaries, insurance, delivery costs, 
freight, bookkeeping, advertising, repairs and replace- 
ments, returned goods problems and other incidental 
items which may come up from time to time. 

There is no moral objection to disclosing wholesale 
prices, but to do so without insisting that everybody 
study all the other cost elements would only result in 
confusion and misunderstanding. 

The manufacturer does not publish the cost of his 
raw materials, not that it would be particularly harmful 
to do so, but that it is altogether unnecessary, because 
raw material costs are only one factor in the problem. 
He must take into account every operation of labor, of 
bookkeeping and office work, of advertising and selling 
expense, and then he must add enough profit to make 
his business a success. It is very difficult for the 
dealer or for the manufacturer to put in their advertis- 
ing the information which would educate all the public 
with regard to the cost problem. Dealers feel that they 
have trouble enough as it is with shrewd purchasing 
agents who know discounts and seek to get goods at 
the lowest possible price, without taking the entire 
world into their confidence and inviting endless mis- 
understanding. 

<._-- 
Messages About the June Number 

@® The many fine messages received from friends 
throughout the country about the Anniversary Num- 
ber dissipate the disappointment we felt at our failure 
to achieve the ideals we had set for it. If the opinions 
expressed may be taken as indicative of the general 
impression which the issue made, then the number suc- 
ceeded in its chief purpose, which was stated in the 
opening paragraph of the foreword. 

\ higher appreciation of the importance of the in- 
dustry inspires greater interest in the day’s work and 
keys up our enthusiasm. 

The seal of approval of so many readers gives us a 
fine sense of satisfaction and makes us all the more 
grateful for the helpfulness and good will which has 
made the journal possible. 

We were much interested in what two old friends 
had to say about first missing the Key on the Cover 
and their satisfaction in discovering that the familiar 
device had not been abandoned. 

<> 
National Association a Laboratory and a Forum 
@©@ The National Stationers Association and other 
associations in this field, including regional district or- 
ganizations of the former, are functioning with increas- 
ing effectiveness in the office equipment industry. Meet- 
ings are held in each district at least annually, and in 
some cases as many as four sales meetings have been 
conducted in one district, notably in the fifth district, 
last February, under the direction of Ed. L. Little. 
This innovation brought forth interested comment and 
we are informed that a number of districts are plan- 
ning to conduct a similar series next year. It would be 
extremely helpful to the incoming officers if inside and 
outside salesmen would express themselves as to the 
subjects they would like to have discussed. In the 
meetings held in the fifth district last winter, the asso- 
ciation officers talked to the men regarding what manu- 
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facturers can do to help them and brought up the dis- 
cussion of how sales meetings can be made more help- 
ful. It is believed that the salesmen themselves have 
definite ideas which would be of material aid to the 
working out of this feature of the association plans. 

It is noted everywhere that dealers are interested in 
store arrangement, stock control records, sales meet- 
ings, service selling policies, methods of compensation, 
etc. All these topics are discussed at the different 
regional meetings by the men who are competent to talk 
about them, and those dealers who fail to get something 
of value from such talks must be entirely indifferent 
to their own interests. 

At a recent regional convention a short paper was 
read by A. J. Walker, third vice-president of the Na- 
tional Association, which paper, though brief, gave a 
capital exposition of the real worth of regional and 
national meetings. We select here some of the most 
salient paragraphs in Mr. Walker's remarks. 

“Our National Association is both a laboratory and 
a forum. It offers the industry the facilities for in- 
telligent research. It supplies the attendance for an 
exchange of ideas on vital subjects. 

“We may lay on the table for careful examination 
our problems of marketing, buying, cost finding and 
administration. Individually we may present our in- 
quiries, but collectively will they be solved. The solu- 
tions arrived at by the combination of many trained 
minds is a service that we could not buy, and, if not 
available through the association, could not afford to 
pay for. 


“Of course, money wont buy all that your trade 
association has to offer. The man who will profit the 
most from this kind of an affiliation is the man who 
puts himself into it as well as his dues. The man who 
is willing to give of his time and his knowledge in 
return for the thought and experience of the other 
members will always be overpaid for his effort. The 
value of individual participation—not in terms of dol- 
lars and cents but in the larger term of unselfish con- 
tribution of experience and enthusiasm for the com- 
mon interests—cannot be over-emphasized. 

xe Ss 

“Busy men who accept the opportunity to exchange 
valuable ideas are not the ones to mistake a convention 
for a carnival. They are usually the leaders and con- 
structive thinkers in our industry. Their policies and 
ideas of doing business have proved successful. The 
results and the proof of their application are accessible. 
With the new incentive gained by our contacts with 
leadership we return home with inspired powers of 
direction, realizing with the editor of The Nation’s 
Business ‘that the high purpose of this and other simi- 
lar meetings is not to entertain people, nor to move 
them to tears or laughter, but to persuade them to 
understand.’ 

“Bevond this service, which our national organiza- 
tion renders to the individual members within the in- 
dustry, there is another far-reaching effect from or- 
ganized effort of this kind. It serves to promote the 
proper relations between our business and other lines 
of business. It establishes the stationer on a higher 
plane, not only with the public, but with the govern- 
ment. It places us in a position to act uniformly and 


effectively on matters of national scope, particularly 
where favorable legislative action is sought. 

“Yes, our association is building our industry on a 
firmer foundation and with a stronger background, so 
that we, and those who follow us, may say to the world 
with pride in our hearts, I am a stationer.” 
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TRE EFFICIENCY OF PROBPER 
STORE ARRANGEMERT 


Studies in Small Stationery Stores Reveal Useful Ideas——By Henry Frommes, 
Retail Merchandising Consultant 


Note.—The author presents one or two facts of a truth in the subjoined article, but there are others per- 
haps even more influential. A few days after Mr. Frommes’ article was submitted it was our privilege to talk 
with one of the foremost stationers of the United States—a man whose name is known wherever there are sta- 
tionery stores, and whose duties as an association executive have taken him to every part of the United States. 
We asked him the question: Is there a tendency among stationery stores to reduce floor area? He replied: 
“] think there is, or perhaps it were better to say that smaller stationery stores or units are coming to be the 
rule. We see the tendency everywhere. Could the Horders, for instance, concentrate all their Chicago stores 
in one central establishment and make as much as they are making now? I am sure they couldn’t. Would not 
the loss in quick service and convenience much more than offset the saving in overhead which could be effected 


by centralization: 
money. 


We must remember that the customer ts always king. 


Without him we can’t make any 


“Wherever I have gone there seems to be a tendency among stationers to look with interest on the possi- 


bilities of outlying commercial districts in their respective cities. 


We cannot dodge the fact that our cities are 


growing; that a service which was adequate ten or even five years ago can no longer meet the demands of a 


larger, more progressive and energetic urban population. 


Nor can we dodge the fact that people like to buy their 


stationery and office equipment items personally when they can, and do not want to walk eight or ten blocks for 


them or take the time of an employe to do so. 


“Up to a certain point the centralized establishment has the advantage of a smaller proportionate overhead, 
but beyond that point nothing but the most careful management will keep the overhead within bounds. 

“There is another important matter that makes for the establishment of small businesses in this field. 
Young men today are just as aggressive, ambitious and intelligent as we were, if not more so; as a rule, they 


are better educated. 


we blame them when they wish to leave and establish their own enterprises? 
There is no remedy unless we can take them into our own companies as _ stock- 


is happening everywhere. 


holders and participants in the profits of the business and so unify our common interests. 
But an autocracy, however benevolent and fair, rests on a narrow 


lishment of a successful enterprise is natural. 


They work thew way up m our stores; they learn all that we know and more besides. Can 


We did the same thing. This 


Pride in the estab- 


base and cannot take the place of intelligent self-interest.” 


r HERE ARE numerous causes for the steady 
reduction in the average floor areas in the retail sta- 
tionery trade and it is not the purpose in this article to 
go into these causes. A condition that holds good in 
retail trade in general is certain to have its effect in the 
stationery business. 

It would appear in view of this fact that it is of 
growing importance that the most efficient use must be 
made of floor space by the smaller stationers if the 
most is to be gotten in the way of profit on turnover. 

A somewhat extended study of this subject in a big 
variety of retail stationery shops between New York 
and Chicago has developed some specific ideas which 
are of real value under present conditions. More and 
more stationers are finding it necessary to occupy store 
units of conventional shape and relatively small area. 
High-priced corner locations are only now and then 
warranted in the trade. This being the case, perhaps 
seventy-five per cent of American stationery retailers 
have the same identical problems to solve when it comes 
to store arrangement. 

It is largely a merchandising proposition and in this 
respect the stationer has special and particular need for 
getting the most out of his footage in the way of dis- 
play and convenience. 

Our investigations proved several points which are 


fundamental and which may be briefly summed up 
thus : 
(a) Arrangement of fixtures and stocks for quick 


service. 


(b) For best display. 
(c) Elimination of backgrounds in windows to re- 
veal the whole store. 

(d) Grouping “demand merchandise” in the rear. 

(e) Grouping the slow turnover lines in the front. 

(f) Advantages of display tables in the aisle. 

(g) Effects of properly hung mirrors to create store 
size impression. 

(h) Advantages of smaller counters and “broken 


up” counters. 
Display Is the Problem 


In nine cases out of ten where the dealer was queried 
as to the primary aim in getting the best arrangement 
in a small store, DISPLAY was given as the answer. 

One of the striking things noted in visits to fifty- 
nine typical retailers in the trade—mid-block stores— 
was the sacrifice of selling ideas in arrangement to 
neatness and general orderliness. 

Now, nobody will deny the value of an orderly stock. 
But very often such a stock IN A SMALL STORE 
gives a distinct impression of slow moving and there- 
iore less desirable goods. 

The elimination of window backgrounds IN THE 
SMALLER STORES is now pretty generally accepted 
as a vitally important factor in store arrangement. In 
a narrow shop where the store is hidden from view of 
the passer-by, the smallness is surprisingly accentuated, 
which hasn’t the best effect in the world upon the pass- 
ing public. 
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When we come to the grouping of demand merchan- 
dise forward, we strike upon a principle which is per 
haps sounder than any other uncovered. The small 
store with its usually narrow frontage may easily lose 
the great advantage of getting buyers and prospective 
buyers shopping about in which, it has been reliably 
twenty-two per cent of the of the 


e 


estimated, sales 
average dealer are mad 

Ry making the customer seek the rear of the store 
she must come into 
and this results 


for demand merchandise, he ort 
contact the turnover 


in added sales 


slow lines 


with 


Display Tables in the Aisles 
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on the help and their knowledge of the stock on display. 


uick service comes from: 


l. Intimate knowledge of 


stock on display by 


sales pee yple. 


2. Complete stocks at all times in every line and 
department. 
3. Accessibility of registers and wrapping fa- 


calities 
Small Store of the Future 


It is inevitable that under present conditions in the 


trade we are going to have an increasing ratio of small 
area stores as time goes on. Hence, it becomes neces- 


g 
sary to organize for doing business in the small shop. 
Che trouble is that most of our retailers set about 


he retailer doing business in a somewhat narrow, their store arrangement without full and just regard 
oblong store often hesitates to “crowd” his limited aisle for the merchandising problems which are theirs. One 
space with tables and counters of one kind and another dealer said 
He fears that the tone of his business may be lowered ‘| laid out my store for convenience.” 
somewhat He wasn’t perfectly clear as to just whose “con 
While this mav be true in theorv. it is not in fact. Vemience.” but I took him to mean his own and that 
[he habits of customers in the trade is to shop about ©! his clerks. ; - ' 
and this is encouraged when aisle tables are neatly Every foot of space in the store should be made 
heal ‘mani ‘ profitable 
stocked and put where they cannot possibly be over sea. 
looked It thts 1s true in the big stores, it 1s more true i 
It is a fact pretty generally accepted in the retail end he small Ones The small store has a battle to hight 
of the trade that customers do not resent narrow aisles that the hig store has not so long as the public is 
if the tables and counters contain alluring displays. And! sually influenced by size and magnitude in its retai 
the effect upon sales is such to offset the small percent ae = ; 
age of people who do resent crowding. he trequent tendency of dealers to strive for a note 
\ OO EE ie ae of “class” proves unprofitable. It may be a_ good 
ow, a word avout mirrors ’ . : . 
ae enough policy in a big store or in a swell Avenue shop 
\ surprisingly large percentage of dealers doing bus- but in the ordinary day’s business which concerns 
ness mM small, oblong stores are taking full a lvantage ninety per cent of the retailers in the trade, the object 
ot the wall mirror as a means of giving a more spacious is to get as manv customers inside as_ possible and 
appearance to an otherwise small looking store. Of influence them to buy all they will. That, after all, is 
course, the mirror idea should never be overdone It the obiective of the retailer. 
was estimated by this writer, after a practical study ot Consequently, he should organize his space to that 
the matter in several small stores, that the impression — end. : 
given by mirrors, rightly hung, adds about twenty per lhe best arranged small store we found certainly 
cent to the are t the shop in the mind of the average — had the appearance of being twenty-five per cent big- 
customer ger than it actually was once vou stepped inside. This 
Chere is, at present, a distinc t movement in the trade retailer said: 
to seek counters an lisplay tables which are shorter “Our objective in arrangement last fall when we 
and wh ch permit a more “broken up” situation on the — , pened up was to put the greatest amount of merchan- 
sales Moor dise conveniently before the eves of the greatest num 
No one will belittle the necessity for so arranging the ber of people—to get our lemand goods progressive: 
store that quick service is always possible. But it in the rear and our slow moving stuff up in the front 
has been found that reliance for this must be plac and im the windows.” . 
BETWIXTS AND BETWEENS 
Vo man stol m utter business failure. Few mei hect mia 
" )) nIOS en will n lisappotnted at findin hemselves, a 
it of reers, in the betwixt and between categor\ 
Van ws ago a Pope sent a message to the Canons of Mayence requestina 
hat they drink less wine, stories having become prevalent of their excessivel 
lous tendencies. The Canons of Mayence replied that they had too much win 
for Mass and not enongh to run their mill wheels, and they kept on drinking. 
Some business men have more ability than is needed for a small business 
md t they have not enough ability for a areat business. The result is that the 
land on middle qround, operating businesses that are betwixt and between. 
The danger in the case of the business man who is betwixt and between ts 
that he will fail because his job looks too easy for him. He thinks he is so qood 
ere is langer of his slipping back into the petty business class. Hi 
rdmuits that / s not good enough to get into the higher class. He thinks he wi 
keep right on in his present middle class without trying. 
As a result, he slips and, unless he promptly awakens to the situation, he finds 
himself b much despised inferior class where he is likely to stay—ther 
m then long by measurement of his effort, 1f not by measurement ¢ 
Fran 5 , 


Business Talk 
i) 


rese! 
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MONTHLY SALES MEETINGS 
BUILD BUSINESS 


How Sales Conferences Have Helped Texas House in Achievement 
of Greater Sales—By B. C. Reber 


. = METHOD or practice which will con- 


tribute to the success and advancement of a business 
may well be classified as advantageous to that business. 
This is particularly true of sales meetings of salesmen 
and department heads. The bringing together of these 
individuals for a general discussion of sales problems, 
the announcement of new sales plans and policies, and 
the relation of sales experiences, all contribute toward 
the betterment of the business. 

During the past two years the Maverick-Clarke Litho 
Company of San Antonio, Texas, has been holding 
monthly sales meetings of their salesmen, department 
heads, and others who cared to take part. In order to 
give these meetings more of a fraternal atmosphere than 
a cold-blooded business plan, they organized into a club 
which is known as the Maverick-Clarke Club. 
This club has a president, vice president and secretary- 
treasurer. Dues of 25 cents per month are paid, the 
funds being used for providing social functions at vari- 
ous intervals throughout the year. 


Sales 


“During the time this organization has been function- 
ing,” Mr. A. M. Pearce, sales manager for this firm, 
explained, “we have not only improved our sales or- 
ganization, but we have shown a creditable increase in 
sales. During the past year sales have increased ap- 
proximately 100 per cent and our salesmen are taking 
a greater interest in their work, making more sales with 
fewer calls, and giving both the firm and the customers 
better sales service 

“In order to explain how our sales club functions, it 
is necessary to tell how we plan our meetings, and the 
results that have been obtained. Each meeting is 
planned in advance, the president of the club appoint- 
ing a chairman.from the membership who arranges for 
the meeting. (ur meetings open with the business ses- 
sion at which time any sales problems, complaints and 
new plans are introduced and discussed. 

“We have found this practice an excellent one if 
properly developed. The men must be encouraged to 
talk, to tell what they think, and to enter into the dis- 
cussion. If only two or three do the talking, then the 
biggest percentage of those present are not giving their 
entire interest. Naturally, under such conditions, in- 
terest is lost and the meetings become flat. 


“Py having 100 per cent discussion, we maintain 100 
per cent interest; for it is necessary to maintain in- 
terest to know what is going on. What might prove 
dull sessions become animated when different individ- 
uals express their opinions, and an argument ensues. 
requently some of our best plans have been developed 
in this manner. 

“Since all the department heads are present at these 
meetings, any friction between the sales organization 
and these individuals is brought out and cleared up. A 
salesman may have a pet customer who has complained 
about slow service out of the shipping department. If 
this was not brought out, the silent friction might do 


untold harm without the real cause being known. Here 
each man has an opportunity to talk, and there is more 
fraternalism and less suspicion. 


“Following the general business session, we always 
have a representative from some business equipment 
manufacturer to give us a talk on his products. These 
talks have proven very educational and have helped in 
building sales. They have also given our salesmen an 
opportunity for clearing up little points that were not 
thoroughly understood. Buyer and seller—manufacturer 
and distributor—meet here and discuss those things 
which will prove beneficial to both. A few months ago 
we had the representative of a typewriter firm at one 
of our meetings. During his talk he brought out a 
number of valuable selling points that we had never 
heard of before. The following week we sold more 
typewriters than we had ever sold before in the same 
length of time. 

“At one of our more recent meetings we had the rep- 
resentative of a large ink manufacturer present. His 
firm was bringing out a new ink. We discussed this 
from all angles, pro and con. Every man present en- 
tered into the discussion, and what we didn’t know 
about that ink when we got through was not worth 
mentioning. As a result, when our salesmen started 
out with this new product, they had been thoroughly 
sold on it, and our first sales were splendid. They 
knew what they were talking about. 





“We had a salesman in our organization who had 
been a good worker, but never seemed to get ahead 
very much. Whenever he had an opportunity to sell 
an order, he rushed back to the office to get an o. k. on 
it before closing the sale. He worked hard, and he 
did a good business, so it was worthwhile keeping him 
with us. 

“We started these meetings, and he became as inter- 
ested in them as any of us. He would ask questions 
with the rest. When he wasn’t sure about anything— 
which was pretty frequent—he would hold up the dis- 
cussion until it had all been explained to him. He was 
trying hard to learn, and we did everything we could 
to help him. 

“There came a day when we were after a good 


order. We felt that we should do something extra to 
get it. It was the kind of an order that would not 


only bring us a good profit, but which meant a feather 
in our cap to have it. We began to make plans for 
exerting a little influence, and had our plans about 
worked out when in walked this salesman with the 
order. It amounted to something like $2,500, and the 
figure he had given them was higher than the bid we 
were ready to submit. He had asked no advice from 
anyone. He had worked it all out by himself. And 
he had sold them better than we would have done. If 
we ever had faith in our sales meetings, it was on the 
day he walked in with that order. 


“We had some difficulty in clearing out some of our 
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It wasn’t that business was bad, nor lack of 


stock, 
It was just some stock 


management nor poor buying. 
that was left over, that we wanted to clear out for new 
merchandise. We brought up the matter before our 
next meeting, discussed it all around, listened to plans 
for getting it out, and within thirty days the shelves 
were clean. 

“The small dues we have are 
About twice a year we get enough money in the treas- 
ury to make a little splurge. Then we appoint a com- 
mittee to make the arrangements. With the dues we 
are able to have some refreshments, and put on some 
entertainment. This adds interest to the meetings, and 
everyone has a good time. 

“There are a number of things we have learned from 
these sales meetings that are worth mentioning here. 
First, in order to have these meetings successful, they 
must be as short as possible, and as interesting. Every 
person must enter into the discussion, and due appre- 
ciation should be shown for each opinion. It is sur- 
prising to discover some of the sound logic found in 


for social functions. 


these discussions. 

“As many employes as possible should be brought 
to these meetings, but on the other hand, only those 
who should benefit by them. There is nothing to be 
gained by bringing out the girls in the office, nor the 
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men in the pressrooms. Only those people affected 


should be present. 

“The cooperation from the manufacturers and their 
representatives is another thing which is very beneficial. 
Both the manufacturer and his representative appreci- 
ates that, in holding these meetings and giving them 
an opportunity to tell about their products, you are 
doing all you can to increase the sale of their products, 
with resulting profits to both. Consequently, they are 
very glad to do all they can to help you. 

“These meetings have done more to benefit our or- 
ganization than any other practice we have developed 
since I have been with this firm. The mere fact that 
our sales have shown an increase of approximately 100 
per cent in the past year shows the effect of these meet- 
ings; and the fact that our salesmen have greatly im- 
proved their sales within this time, show that they are 
taking an active interest in this work. It is a plan to 
be recommended to any dealer who wishes to improve 
his business.” 

While the practice of holding regular sales meetings 
is not a new one, Mr. Pearce in his discussion has 
brought out some interesting information which should 
prove of value to any dealer engaged in merchandising 
office equipment. His results also assure the feasibility 
of this plan. 


CROS8$S$=SECTIONING TRE OFFICE 
FQUIDMENT INDUSTRY 
Written Expressly for Office Appliances 
By Waldon Fawcett 


:. rHE MATTER of statistics of distribution 
the office equipment industry will have to be 
satisfied with a slice of layer cake. Or, to put it dif- 
ferently, office outfitters may expect from Uncle 
Sam, at this juncture, only a cross-sectional picture 
of the marketing of business paraphernalia and sup- 
plies, instead of the detailed panorama of merchan- 
movements upon which some of us had 
counted. This is the gist of a revised program at 
Washington—revised by the stern necessities of 
time, money, and Governmental resources. 

The tentative decision at Federal headquarters 
that it is to be a case of selective store studies, or 
nothing at all in the Distribution Census has come 
as the result of the experiments of the past two or 
\s our readers know, the dream of a 
National Census of Distribution—a merchandising 
survey that would take up where the Census of 
Manufactures leaves off—has been long cherished by 
forward-looking distributors not only in the office 
equipment field but in all lines. The government 
has realized for some time that sooner or later it 
must bow to the demand for a marketing census. 

What Washington has been loath to do was to 
plump abruptly into the biggest study of commod 
ity movements ever undertaken. It was realized 
that business interests reasoned soundly when they 
said that they needed a Census of Distribution in 
order to determine which are paying markets and 
which are non-paying; to ascertain logical new out- 
But Uncle Sam wanted to 


dising 


three years. 


lets for goods; etc., etc. 


work up to the new venture gradually. Hence the 
city-size sample censuses of distribution carried out 
a year or two ago in eleven representative American 
cities. And, more recently, the experimental Cen- 
sus of Purchases by Industry conducted at Louis- 
ville, Ky., in an effort to feel out the project of 
measuring interindustrial marketing. 

It is because of the experiences and object les- 
sons that have come to the officials of the U. S. 
Census Bureau in these try-out campaigns that a 
decision has virtually been reached for specializa- 
tion in each commodity line,—or rather each major 
commodity line, such as office furniture, equipment 
and supplies. While they know that there is no 
help for it, the officials realize only too well that 
this drastic concentration is going to be a keen dis- 
appointment to many business men. Sentiment has 
been rising in business circles for more and more 
particularization—subdivision upon subdivision of 
business classifications. That is why the breakdown 
of seventy commodity classifications in the sample 
censuses was gradually expanded until it included 
some 250 groups of merchandise on which separate 
computations were asked. 

In reaching the reluctant conclusion that business 
groups must be satisfied, for the time being, with 
typical but restricted, piece-meal studies of whole- 
sale and retail distribution, the officials have been 
impelled only partly by administrative considera- 
tions. It is all too apparent, for example, that 
whether the Census of Distribution be taken in 1930 








jury, 1929 


or 1931, the time is short in which to inaugurate so 
vast a new project. But even more potent than 
these internal complications is the realization, from 
the recent “feelers,” that the great mass of distribu- 
tors cannot supply the figures needed to compound 
the full particulars of distribution. 

Take, for example, the situation with respect to 
retail stores, as revealed in the “trial” censuses. 
The Government fact-hounds had many a shock on 
the score of deficiencies in store records. Why, the 
chain stores, which it had been supposed were 
models of intimacy and accuracy in record-keeping, 
proved to be the worst of the lot. Some of the 
most successful chains were found not to so much 
as keep inventories by named items but only in 
terms of units of value or price. Other chains break 
the stock into “departments,” but, in the bookkeep- 
ing, lump everything in a department. Even in the 
case of the stores that maintain comprehensive rec- 
ords it was found that there is a sad disparity in 
methods of entry and computation. So that it is 
impracticable in many instances to compare one 
store with another in even terms. And grand totals 
for aggregations of individual stores are well nigh 
meaningless because of differences in statistical 
dimensions and definitions. 

Facing such a jumble of store biographies, the 
Federal executives have concluded that the best 
that will be possible, in this first venture, will be to 
seek general statistics of the most elemental char- 
acter covering all distributive agencies and to rely 
for close-ups on a picked list of stores that, in some 
degree, all speak the same language. The powers 
that be are voting for this scheme of cross-section- 
ing in full knowledge that there are some people 
who insist that any strata-picture of marketing oper- 
ations is of little value. 

Answering these critics of selective analysis of 
distribution, the census specialists concede that 
they will be apt to get in their picking, the most 
progressive, best-managed stores. All the same, 
they contend, the results should show what is pos- 
sible and to be expected under the more favorable 
conditions of distribution within a specific environ- 
ment, such as the office equipment line. Some 
grumblers are sure to ask why we cannot have a 
Census of Distribution which will parallel in struc- 
ture the Census of Manufactures, even as the mar- 
keting census is counted upon to match in spirit 
the census of production. 

The answer here is that the Census of Manufac- 
tures, as it now stands, is the fruit of decades of 
evolution. Manufacturers have been gradually edu- 
cated or converted to a fine spirit of cooperation in 
complete censusizing. They have been won to this 
teamwork because, with the passage of time, they 
have come to see that it is immensely to their own 
advantage to have the figures for which they chip 
in. In time, no doubt, that same realization will 
come to distributors. But, it is not yet, and for 
want of it there is no universal or standard pattern 
of distribution chronicle which only awaits upon 
Uncle Sam to do the statistical assembling job. 


Mention has already been made of the handicap 
laid upon Uncle Sam in this venture by the diverse 
formulas which different merchants employ in com- 
puting inventories, sales, overhead, turnover, etc. 
Another complication that will help to hold the Cen- 
sus organization to special studies in each major 
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trade is that personal calls upon distributors must 
be made by the Census enumerators in order to ob- 
tain the needed data. Thousands of Government 
agents will be needed for such a canvass. Because, 
a field worker will be doing well if he completes 
three or four inquiries in a day. 

Here again the question may arise: Why not do 
it by mail as in the case of the Census of Manufac- 
tures? The reply is that the manufacturers of the 
country are now so habited that they respond, in 
high percentage, to the questionnaires sent out for 
the production census. But it has taken decades of 
repetition to bring that about. The Director of the 
Census at one stage flirted with the idea of trying 
to induce distributors to fill out and mail self-exam- 
ination blanks. Experience in the experimental 
censuses has shown all too clearly that only per- 
sonal interviews will extract the facts. Nor is that 
strange when it is borne in mind that the average 
small retailer, to answer many of the questions, 
must make estimates, and will need expert counsel 
if this guesswork is to be accurate. 

While it is as good as settled that the minute 
analytical method will be applied to only the high 
spots in the structure of office equipment distribu- 
tion, it remains to be determined just how much 
background data will be sought from the rank and 
file of business equipment tradesmen for the first 
general census of distribution. Retailers and whole- 
salers may be asked to report on a “short schedule” 
or a “long schedule” as may be ultimately deter- 
mined. 


As sketched at the Department of Commerce, the 
so-called “short schedule” would ask of each office 
equipment house a description of the establishment ; 
type of business; number of branch stores, if any; 
persons engaged as proprietors and firm members, 
together with amount of their salaries; salaries and 
wages of employees; expenses for rent, advertising, 
etc.; value of merchandise on hand for re-sale; 
leased departments; sales (cash, credit and deferred 
payment); income from service departments; and 
amount of accounts outstanding, either credit sales 
on open account or installment sales. In an effort 
to reflect seasonal fluctuations, the figures on num- 
ber of employees and salaries and wages would be 
asked as of dates of April 15, July 15, October 15 
and December 15. 

The contemplated “long schedule” would go into 
more detail regarding the basic facts. For example, 
employees would be listed as “selling” and “non- 
selling,” “full time” and “part time,” etc. The fig- 
ures for sales would be indicated separately by 
commodity classes. The returns for office furniture 
and equipment would be broken down, at the source, 
to classifications that would include: adding and 
calculating machines and accessories; cash regis- 
ters; typewriters and accessories; rebuilt typewrit- 
ers and adding machines; other mechanical devices; 
office furniture (including bookcases, chairs, desks, 
lockers, etc.) ; miscellaneous office supplies. Paper 
would make up a separate classification. Likewise 
stationery, and separate entries would be asked for 
second-hand furniture, miscellaneous merchandise 
items, etc. Whatever the details of the Distribution 
Census plan it is the intention to tabulate and make 
public the mass figures covering the sum of the dis- 
tributive outlets before proceeding to an examina- 
tion in detail of the operations of selected distribu- 
tive units. 
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MAXIMUM USE OF OFFICE EQUIDMERT 
AND MECHANICAL DEVICES 


nin. Given Before the 


) J on ! P s @of 
Purchasing Agents at the 


Show Held at Buffal , June 2 to 6, 1 


ells R. Bill, Purchasing Agent, Phoenix 
Financial Group Meeting of the 


Fourteenth Annual 


Vutua!l Life Insurance Company, Hartford, 
National Association of 
vention and Informal 
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Ni Thou he words lress are directed at purchas é ta f he off putpme) 
mar 1 centra f equipment and ( s epartmenti erical % ers he 
Purf } fu iipmc lircad hossessed ‘ purchased [ reve 1 number r 7 rs hat 
Li say nu anunisty cedure from attainmg j 1pite fic ie i fe s the produ } lepart 
wre f / . wavs m which these dificultws n vercome. Mr. f peaks from the viewpoint of 
ma gg ns of particular value merchandisers of office equipment. We present the address with the belief 
j heru f af ( pr . i m rest a d pre hi ta readers. 
N THI ufacturing de irtments of the modern reased use equipment and iechanical devices ts going 
lant the waste uman effort is reduced to a minimum by to simplify our personnel problem and give us more accu- 
e installati f automatic machinet and equipment ite and more uniform results at a decreased cost 
But in the administrative departments of many concerns Before taking up for discussion maximum use of mechan- 
this principle (3 ignored or neglected It is this thought ical devices let us first consider the possibilities of a more 
that prompted me to choose as my subject Maximum Use rofitable use of equipment in general, such as desks, tables, 
of Office Equipment and Mechanical Devices chairs and files 


When business is exceptionally good, one’s uppermost 


yroducing at maximum speed, oft-times 


means by which it 


vithout proper cot siderati n as to the 


is attained. It is d these periods that the purchasing 


uring 


agent is so busy fulfilling requirements for material that he 


has very little time, if any, to give to the consideration of 


proper methods of office procedure or the use of equipment 
ind mechanical devices that would help facilitate the 
handling of office routine, not only in the purchasing depart- 
ment, but throughout the entire organization 
Che logical time, therefore, to consider the installation of 
more modern equipment and labor saving devices is during 
i! slack period that may occur during the vear 
In this connection, it seems to me that the purchasing 
igent should welcome the so-called specialty salesmen in 
order that he may become more familiar with up-to-date 
methods of handling office problems through the means of 
more eco! cal r labor saving equipment. Surely, the 
purchasing agent should know where and how these various 
devices might be used to advantage Che purchasing agent 
who does not know and is not « tinually studying new 
ethods of operation is certainly not alive to the opportu 
nities at his dispos 
Before going to the details of this study, we may with 
I nt tane 1 tew 1! ents to revie some of the changes 
which have taken place in the field of mechanical equip 
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Now let us ask ourselves a few questions. What size 


desks do you us¢ What size desks do you really need? 
How many different sizes are you using throughout your 
organization? 

If you haven't standardized, or attempted to, on the kind 


and finish of desks that best adaptable for a 


will 


lis part of the discussion would best c 


stvle. S1z¢ are 


given need, you find it a very interesting study 


Perhaps tl yme under 


a heading of Selection or Standardization of Equipment 


However feel that it also has a place in this discuss‘on 


covering max!mum use of equipment, especially as regards 


the possibility of economy. 


The cost of floor space throughout the country has in 


c sed very materially during the past few vears, hence 
the relative value of floor space is high whether a concern 
wns its own building or rents the necessary floor space 


hen, if you are using sixty-inch desks in places 
here fifty-inch desks or a small table would suffice, you 
re using iluable floor space that could be utilized for 
other purposes 
From observation and experience I have found that the 
drawer space in the average desk is not utilized for neces- 
sary purposes, such as the filing of records or storing of 
even necessary supplies, but ts a catchall for the accumula 
ticn of unnecessary articies 
Ojft-times vou will find cases where one person is using 
two desks ely i flat top desk and a 
tvpewriter desk In many of these in- 


Stances a pedesta drop typewriter de sk 


which contains the typewriter either on the 
eft or right hand side could be used in place 
ot the tw desks Chis is especially true 


when one’s duties are partly clerical and 


I have no neures available I 


feel that it 's sate to estimate that many 
thousands of llar's worth of floor space 
could be released or used to greater advan- 
tage thre ug! a more etmeient handling of 
old records a i greater utilization o 
active files re often filled with mate- 

il t could be safely ind accurately 
st red transter ases 

Suitable steel transfer cases 1! vari- 


juLy, 1929 
ous records ca e purchased at a considerable saving 
over the cost of a regular filing unit in either wood 
r stee ind, of course, the space used by a depart- 
ment 1s nore iluable than space m a basement or 
lighted and entilated room where old records can 
e stored I ave received many requisitions for addi- 
io1 ng equipment that, on investigation I found 
unnecessary for reason that the records contained in 


a particular department could be transferred to an old 
record room. 
Mutual 


in some of its files, especially those used 


The Phoenix Life Insurance Company gained 
considerable space 
follower 
250 


blotting paper was 


for the filing of applications, by removing the 


blocks. 


folde rs to 


This increased the drawer from 


350 or 


capacity 
more A piece of 
placed on the bottom of the drawer to keep the papers from 
slipping. This was found to be a very successful experi- 


ment and obviated the necessity of purchasing additional 


files for a whole year with an immediate monetary saving 


of over $2.000. 


Adjustable Chairs Needed 


1 don’t know as we can show with any degree of cer- 


tainty a 


that we 


so-called maximum use of chairs except to say 


have many popular varieties of so-called instru- 


ments of torture which is especially true of the bentwood 


and so-called convention chairs. In any event, whatever 


chair you may be using you are not getting maximum 


results unless the chair is suitably adjusted to the individual 
a plan of this kind, the chair should be 


and in carrying out 


numbered so as to prevent its being placed at the wrong 


person’s desk by janitors when sweeping or cleaning an 
office 

[There are many instances where a table could be used in 
place of a desk and there are many files that are too high 
off the floor to be worked at conveniently and without loss 


of time by having to use stools or ladders. 


Despite the smaller capacity of a three drawer counter 


height unit as compared to a four or five drawer unit, 


greater efficie: might often be obtained by the use of a 


1 


smaller file 


Switchboard and Files 


Location and arrangement of office space, together with 


another means of 
this 


the operator of a small telephone switch- 


a proper grouping of filing cabinets is 


effecting economy As an illustration of point, I 


recall a case wher 


board 


used to do some filing between calls. The files, how- 


ever, were twenty or thirty feet from the switchboard. By 


moving the files nearer the operator saved the time spent 


in going to and from the files. 


We ere atly 


in operating our 


reduced the amount of equipment necessary 
branch offices by centralizing the filing of 
all records in counter height units placed in the cashier’s 


office. We also set up definite standards as to how long 


kept Much of the 


automatically 


{ records should be correspondence 


( ards are 


1 
Ole 


and old record destroyed after six 


months 
Economy of Maximum Use 
[he importance of the maximum use of equipment its 
very well demonstrated in the manufacture of paper where 


production is night and day, and the entire 


width of the 


continuous, 


machine is always utilized. The cost of paper 


making machines range in price from $100,000 to a quarter 


of a million dollars and despite the fact that the cost of 


these machines is spread over a period of years, it is not 


only important but imperative that they be used to capacity 


Chere are wonderful opportunities for large savings in 


the administrative departments of many concerns by apply- 
ing the same principle used in the factories for obtaining a 


greater use of mechanical office devices 


21 


In order to obtain the maximum results from machine 
equipment, great care should be used in selecting machines 
best adaptable for a given purpose. Another 
factor to consider is the nature of the work to 
be done and the quantity to be handled, not only in one 
other 
words, centralizing certain machine equipment so as to 
serve the whole organization instead of just one department, 


that are 
important 
organization, In 


department, but throughout the 


not only obviates the necessity of purchasing additional 
equipment, but also permits the capacity use of the equip- 


ment on hand. 


Interchanging Personnel and Machines 


As an illustration of a greater use of machines by cen- 
tralizing certain classes of work, let us assume that ten 
their own stenographic 
and machines. Under 
the chances are that the typewriters in 
these various departments would only be utilized part of 


departments each have 
including 


these conditions, 


different 


service, stenographers 


the time. By organizing a central stenographic depart- 
ment to serve the entire organization a less number of type- 
writers could be used to capacity all of the time and with 
a smaller number of employees. Another advantage in a 
centralized stenographic service is that it permits the use 
of a greater variety of machines at less expense so that 
all work of an organization can be taken care of. For in- 
departments had special card or form 
tabulation work which 
required a wide carriage machine, one machine with a card 
attachment and one machine with a wide carriage could be 


stance, if several 


work and other departments had 


used to capacity, turning out work for several departments 
which otherwise would necessitate a special machine for 
each department. 


Survey of Routine 


In order that the purchasing agent may have a clear 


insight into office practice and be able to determine the 
possibilities of additional equipment to facilitate office pro- 
duction in all departments, an extensive survey of all rou- 
tine office activities may be necessary. In large organiza- 
tions this information is no doubt available to the purchas- 
ing agent in the form of the office manual or in some other 
record form which the office manager may have devised. 
In many organizations where the information is not readily 
accessible, it is no doubt within the power of the purchasing 
agent to conduct a survey or through co-operation with 
other department heads, cause it to be furnished. 


Ofttimes a survey will show that telephone instruments, 
both inside and outside, are not located at convenient points 
in the office. In fact, a check-up on all the intercommuni- 
cating devices and a rearrangement of them will not only 
permit a maximum use of your telephone equipment, but 
will prevent a great deal of needless running around and 
messenger service. 


Use the Time Savers 


The same is true of pneumatic tubes and carrier systems, 


in the transmission of papers where information wanted 


cannot be supplied over the telephone. 

Despite the fact that much of this equipment is installed 
when the building is built, there is often a tendency on the 
take from 
department to another instead of utilizing to capacity the 


part of employees to personally papers one 
service provided by use of this type of equipment. 
Dictating machines are time and money savers, but like 
other machines, the cost is relatively high for some classes 
of work if A dictating 
satisfaction if the precaution is made to furnish each dictator 
machine can be used by more than one dictator and with 


Phoenix Mutual 


they are not used to capacity. 


with an individual mouthpiece. In the 


(Continued on Page 141) 








Glen Buck, Doctor of Business Administration 


commencement day exercises of Lawrence 


on June 10 the honorary degree 


During the 
College at Appleton, Wis., 
conferred on 


of Doctor of Business Administration was 
Glen Buck of Chicago. “This,” says the report from 
Appleton, “is one of the first degrees of its kind ever 


awarded by any American school, and, according to Dr. 
Henry M. 


given as a tribute to the growing significance of business 
It is probably the first degree given 


Wriston, president of Lawrence College, it is 
in the modern world 
to a member of the advertising profession in recognition of 


held 


Buck received his education at 


achievement in that 


“Mr 
Northwestern 


Lawrence College 


and University. He has long been recog- 
nized as one of the outstanding advertising men of Amer- 
ica. He is the author of several books and is at the head 
of his own company in Chicago.’ 
All of though 
the distinguished achievements of Glen Buck in his chosen 
held Mr 


mon sense with his prescriptions. 


which is true, rather too brief to cover 


Buck is like a good physician—he mixes com- 
He understands adver- 
what it can do and what shouldn't be ex- 


tising—knows 


pected of it. He is not rut-bound, neither is he a lobbyist. 
He is neither bound by formalism, nor does his imagina- 
beyond the ken of common minds to take hold 
fancies No; Dr. Buck knows what he is 


and all the time 


ion 


SoOatT 
on fads and 
doing every time 


Glen Buck is 
Most of his writings are upon business subjects, advertis- 


an essayist and pamphleteer extraordinary. 


A recent copyrighted booklet contains 
The fore- 


ing in particular 
stimulating 


four of his impressive and essays. 


word is telegraphic in its brevity and strength of expres- 
sion. The argument of the book opens with the question: 
™ in America costing too much?” and back 
that it is. And 


observation by C. F. 


Is advertising 
answer “I am 


Buck 


comes the sure here's 


Here Mr 


quotes an 


why 





GLEN BUCK 


Kettering, vice-president and director of the research lab- 
oratories of the General Motors Corporation, who, excel- 


lent as his ideas are, insists upon treating advertising 


manner of an engineering problem. 
some things,” says Mr. Buck, “that calipers 
When we can find accurate meas- 


a man, or the good-will 


somewhat after the 
‘But there are 
just can’t span th 
personality of 
the influence of a book, or the charm of 
to reduce advertising 


urements for the 
of a business, or 


Chopin's music, then we will be able 


to a formula—but not until then 


t 
few other highlights 


Here are i 
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“To reach the public is the first requirement of successful 
advertismg—and all other considerations are secondary to that. 

“Advertising is primarily impression building. 

“It has to do chiefly with human nature, and not, as popu- 
larly supposed, with the intricacies of merchandising. 

“The world—not to its 
The salesman can compel his ‘victim’ to listen, but 


message is to the eyes of the 
ears. 
the advertisement must wait upon the reader’s convenience, 
and then will get no more of his consideration than it can 


command. 


“We haven’t thought half enough about /Aigh lights in 
advertising. 
“For one person who reads an advertisement through 


there are thousands, yes, tens of thousands, who skip and 
scan and get only more or less vague impressions there- 
from. 

“It is much 
it suggests, that determines its force. 

“Advertising is a human problem, not a mechanical one. 

“And crude work 
it doesn’t make use of the best experience of the craft. 


what an advertisement says as what 


not so 


therein is needlessly expensive, for 

“Business is now the work of the world. It is the one 
big job of the day, humanity's chiefest task. Nearly every- 
one who is getting anywhere in these spirited times is a 
business man of some sort. And his worth to himself and 
others is largely determined by how good a business man 
he may be. Finest of competition that! I know of no 
greater honor that can come to any man than to deserve 
to be accredited a high type of that species. He has found 
his romance in reality; he has translated logic into honest 
action; he has burnished a myriad of fogged ideals; service 
to humanity he has rendered in most practical and modern 
ways—and he has had a brimming measure of downright 


fun in doing an important job well. 


“It’s a dangerous thing to sit on the sidelines of life 
today. Mental and spiritual tissues now so soon deterior- 
rate in that easeful place—while the world plunges by. 


The writer, the schoolman, the preacher, who is not taking 
his share in the strenuous action of the game, is finding 
himself in impotent isolation. The play has gone beyond 
He no longer directs. And he is reluctant even 
Awake he must to the fact that the 
done by business—not by 


his vision. 
to follow. 
thinking of the day is 
cloistered preachers, bookish theorists and cobwebbed poli- 
And the decadent ideals of dead 


forward 
being 
ticians. It’s a new day. 
yesterdays are rapidly being disintegrated in the 
Business has learned 


testing 
grounds of this new human service. 
to think. 
the world to 


And it now has a voice, a resonant voice, luring 
economic heights, a clear-toned and wide- 
ranged voice, which is advertising.” 

Incidentally Dr. Buck takes a fall out of Aldous Huxley 
of England who expressed a cynical attitude toward Mr. 
3uck’s views on book in which 
Dr. Buck is quoted— 

“America uses her best men in business, as England does 
in politics. Yet it ought not to be difficult for a Britisher 


to comprehend that the spirit of the golden rule, itself no 


business, in a_ recent 


decadent abstraction, is here being revealed as a very prac- 
means of working out both and 
salvation. I know of no idealism. The 
and vision which is evidenced generally 


tical and sure business 


personal finer 
splendid integrity 
throughout sound American business I do not find matched 
in any other field of action; certainly not in the churches, 
the schools or in bookdom. Politics knows little of it. It 
is something bigger and better than we have even guessed 
The most talented and high-minded men of my acquaint- 
ance are business men. The most important work I know 
for through them is life 


better- 


of is being done by business men 
being made richer and deeper for all. Economic 


which our outgrown states- 


ment is bringing the liberty 
manship has failed to supply.” 
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J. E. NEAHR AND THE COM- 
MITTEE OF UNDERWOOD 
BRANCH MANAGERS WHO 
CALLED AT THE NEAHR 
HOME, SCARSDALE, N. Y., 
TO PAY THEIR RESPECTS 
AND EXPRESS THE HIGH 
REGARD OF THE MANAGERS 
—From left to right: W. D. M. 
Simmons, Charles Harton, J. E. 
Neahr, George W. McClellan, A. | 
W. Eaton and J. L. Videau. 


Associates Honor Mr. Neahr 
The Roosevelt hotel in New York City was the scene of 
a pleasant event on June 3, when J. E. Neahr, recently 
retired sales manager of the Underwood Typewriter Com- 
pany, was the guest of honor at a luncheon given by a com- 
mittee representing the company’s’. branch 
United States. This 


of George W. McClellan, Chicago, chairman; A. W. Eaton, 


managers 


throughout the committee consisted 


manager of the Denver office; J. L. Videau, manager of 
the New 
Philadelphia office; F. A. Robinson, sales manager of the 
Bookkeeping Machine Division, and W. D. M. 


Advertising and School 


Orleans office; Charles Harton, manager of the 


Simmons, 
manager of the Divisions. 
The 


managers to give some formal expression of their regard 


occasion was brought about by the desire of the 


for the chief under whom they had operated for many 
years 
Presentation Committee 
Besides Mr. Neahr as the guest of honor, other guests 
of the committee were P. D. Wagoner, president of the 
Underwood Elliott: Fisher Company; Edward F. Geer, 
vice-president, and A. A. King, sales manager of the Under- 


Elliott 
lo the fine tribute to Mr. Neahr’s work in the field there 


wood division of the Underwood Fisher Company. 
was added a substantial token of the managers’ sentiments 


in the form of a handsome Revere grandfather clock—a 
large hall clock electrically operated, giving Observatory 


The 


style of clock was given to President and Mrs. Hoover as 


time and equipped with Westminster chimes. same 


a parting gift from Mr. Hoover's associates when he retired 
from the post of Secretary of Commerce 


Che 
in presenting the clock to Mr. Neahr, said: 


chairman of the committee, George W. McClellan, 


“When the organization received your telegram announc- 


ing your decision to resign the position of sales manager 


of the Underwood Typewriter Company, we were genuinely 


stunned. The members of our sales organization could not 


realize for some time that your resignation was really a 


? 


tact 


“You have been so many years our advisor and counselor, 


as well as chief, and we had been upheld by your great 


faith, courage and unbounded enthusiasm. You have seized 


opportunities and carried through to success many a propo- 


sition in which others would have failed, and it must be a 





source of great satisfaction to you to look backward over 
your career and note the many things which you have 
accomplished. 

“As I see it, your record is one of faith with work and 
your name stands out today in the typewriter fraternity as 
It matters not 
what typewriter company they represent, whether as sales- 
Their hats are off to Jake 
Neahr for the great dynamic force that he projected inte 


a peer among those who sell typewriters. 
man or official of the company. 


the typewriter field. 

“As I you directed 
for so many years can even now hardly realize that you are 
not to continue with it. 


said, the sales organization which 
It has been said that old Father 
time palliates all our troubles, therefore the members of 
the sales organization of the Underwood Typewriter Com- 
pany have entrusted me with the very pleasant privilege of 
presenting you with the observatory chimes clock and may 
its cheerful tones pleasantly remind you of a companion- 
ship in spirit that will last until time is no more. 

Mr. Neahr this presentation, 
making a vigorous speech in which he predicted continued 


feelingly responded to 
Underwood success under the leadership of President P. D. 
Wagoner. 


Good Wishes of Associates 
President Wagoner, in felicitous phrase, complimented 
Mr. Neahr upon the part he had taken in the Underwood 
Company's development through the years, and assured him 
of his and the company’s good wishes in his future activities. 
But the more important part of the pleasant incident 
occurred the day before at the home of Mr. and Mrs. Neahr 
at Scarsdale, N. Y. 


had called to pay their respects and present the regard of 


There the members of the committee 


And with the fine sentiments 
went a beautiful forty-four karat aquamarine lavalierre in 
And there 
’n everything! 


the managers to Mrs. Neahr 


dinner at 
(Now a time-piece is a 
that’s 
And be- 


sides, if the old chief ever moves, he may have the experi- 


a platinum setting. afterward was 
the family table 
aquamarine lavalierre! 


time-piece, but a platinum 


something else again, as every woman knows.) 
ence of our old friend, Andy Gump. On moving day Andy 
was carrying the hall clock down the street, when he en- 
shot this question at him, 
‘Say, whatja want to carry that thing around for when you 
can get a watch cheap?” 


countered the ash man, who 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and ‘hs staff 
at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 

18 Templars Avenue, Golders Green, London, N. W. 11, England 
Mr. Shore’s knowledge of the office equipment business 
and its possibilities in Great Britain makes his 
counsel valuable to those desiring to 
cultivate the British Market. 

LONDON NOTES AND NEWS 
By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 
Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 


AppLiances in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be 
sent to OrFice APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinois. 


London, England, June 3, 1929 say immediately, had a bad reaction in a very significant 
HE GENERAL election for Parliament has com« quarter. The Stock Exchange is worried and upset. At 





ind gone, and we are all a bit anxious about the immediate the time of writing this, there has been a general fall in 
future [his is not the place to discuss politics, but they prices of all sorts of stock. including industrials, and it is 
and business travel hand in hand and office appliance met the expert opinion that this result of the King’s illness and 
as well as all other traders are asking what will be the of the outcome of the election will last for a considerable 
outcome of the new political situation. For business pros time, because confidence is necessary to maintain and ex- 
perity a stable government is essential and—to put it flat tend the recovery in business and financial activity Put 
footedilv—we have not got one now. At the time of writ it another way, I believe that had the Conservatives wor 
ing this it is not exactly known who will be the head ot a majority over the other two parties combined there would 
the Government for the next few vears, but it its not have been something approaching if not actually reaching 
unwise to assume that it will be Mr. Ramsey MacDonald a business boom. That boom cannot come now: and there 
the leader of the Labor, more commonly and to a certat may even be a slump if the Socialists actively set to work 
extent more accurately called the Socialist party But to fulfill their promises and carry out threats. My own 
though in office it cannot be said that he will be in power opinion is that they will go carefully, adopting a “safe” 
[he situation being this: for all practical purposes ther and not too provocative a policy that will not scare the 
are three parties in Parliament—namely, the Conservatives, the country and that will receive the approval or at least 
who have held the reins of government for the past few not stir the vigorous enmity of the majority of the voters 
years; the Socialists, and the Liberals, who as far as the‘r By pursuing such a course they will give themselves a very 
views and policy are concerned come in between the first good chance of winning the next general election outright 
two. Now, in order to make a stable and strong Govern When will that next election be upon us? Nobody knows 
ment, one of these parties must have a majority over the It might be in a few months, if owing to the action of the 
other two combined. But the election has not given this Liberals continued government by either of the bigger 
to any party. Roughly, the Conservatives number 260, the parties proves to be impossible. Another element of uncer 
Socialists 290 and the Liberals 55. As the largest party tainty! There is so far nothing approaching panic and there 
the Socialists will probably (vou will know when you are is a disposition to give the new Government a fair chance 
reading this) take office. But it is clear that it is open to of making good But the atmosphere of keen hopeful- 
the Liberals to vote against them whenever they see fit to ness that inspired us all a few months ago has gone for 
do so In short, the Liberals hold the whip hand, and the time being, traders and financiers are groping in a fog, 
nobody knows yet how they will use the whip, or when and that does not lead to satisfactory business. Go care- 
Chere is that element of uncertainty that is so harmful to fully, be cautious, run no risk that is not unavoidable 

trade. For it is gravely feared in many quarters that, given those are the watchwords today in the business world. 
the opportunity, the Socialists will rule in a manner that Those must to a great extent be the “slogans” of office 
will not be conducive to business stability Then there is appliance men. Credit will be very tight Selling very 
another disturbing factor, namely the recrudescence of the difficult. It is not, as yet, disaster that we have to face, 
King’s illnes Che two combined have already, that is to but grave difficulty We shall face it, and I have not a 





doubt but that we shall get through. .-But my advice to 


you over there who are interested in the market over here 
is—keep your eyes skinned and watch out. 
<8 > 
Blind Office Workers 
Realizing that there is much to interest office appliance 
men in the effort that is being made in this country and 


yours to increase the number of the blind employed in 


fice work, I paid a visit the other day to the headquar- 
ters of the National Institute for the Blind in London. It 
was an interesting and eyeopening visit! I came away with 
i \ s d 1! derstanding of the econ mic possi- 











THE STAINSBY WAYNE BRAILLE SHORTHAND 
WRITER SUPPLIED BY THE NATIONAL INSTITUTE 
FOR THE BLIND, LONDON, ENGLAND 
lities of employing the blind in our offices It is not a 
uestion of charity or of kindness. No, it is sheer prac- 
ti business politics. To quote Mr. Ford: “The blind 

in can, in the particular place to which he is assigned, 


as much work and receive exactly the same 


perform just 


ay as a wholly able-bodied man would.” That was said of 


factory ,employment; it is equally true as regards office 
work in certain branches. The War taught us that; the 
War has taught you t] at, but as far back as 1910 you 


were making progress in this direction. But the progress 








SPEEDY, THOUGH BLIND.—One of the 
tures of the National Institute for the 

England, is the 
of the blind girl shorthand typists. These girls can 
easily compete against their more fortunate sisters in 
this craft, and many of them are now becoming secre-— 
taries. Our picture shows three of these girls seated at 
their machines at the above institute, typing notes which 
they read by touch from embossed ribbon by the Braille 

system 


interesting fea 
Blind of London, 
wonderful speed and quality of the work 


here is pitiably with you it is not as fast as it 
should be, and it that is an opening 


for good work by office appliance manufacturers and mar- 


slow and 
seems to me here 
those who deal in typewriters. 

letter to me 


keters, especially 

During my visit to the Institute a was 
dictated to a blind worker, who then typed it expeditiously 
and accurately; I have not seen better and do not expect 
The blind typing-clerk is on a 


equal terms. 


to meet with better work. 
level with her sister, 
They can and do use the ordinary typewriters, or they can 


sighted meets her on 


2 


wn 


use one especially designed for them. We can trust the 
physician who takes his own medicine or the preacher who 
practices his own doctrine! At the Institute, according to 
the most recent figures I could obtain, the number of blind 
workers employed in various capacities well exceeds 200 
and the wages bill amounts to over £40,000. There are 
many blind girls working as shorthand typists, extremely 
capable and conscientious workers. Dictation is taken down 
at good speeds on the Stainsby-Wayne Braille Shorthand 
writer, by means of which a highly-contracted form of 
Braille is typed on a paper ribbon. When the dictation is 
finished, the blind writer tears off the ribbon, and, reading 
the Braille with the fingers of one hand, with the other 
puts it into type on an ordinary typewriter. The trans- 
cription is admirably good, as I saw. The blind typist 
also uses the Dictaphone. Skilled blind typists take ver- 
meetings and conferences with perfect 
But this is not the limit of the work 


batim reports of 
facility and accuracy. 
that can be done by the blind in offices; many are em- 
ployed in administrative and organizing capacities, at the 
Institute itself departments, involving 
intricate and detailed work of all kinds. Public offices here 
have recognized the value of their work, many being em- 
Board of Trade, 
Council. 


many controlling 


ployed in the Mines Department of the 
The Stationery Office, and the London 

What this has to do with Office Appliances and with 
They can help the 
blind and the blind can help them. Mutual help of the 
best kind. I hope that what I have written will prove of 


assistance to both parties. 


County 


office appliance men is surely obvious. 


erie te 
“Spanish-American Trade” 

The American Chamber of Commerce in Spain publishes 
an interesting magazine called “Spanish-American Trade.” 
The text in this publication is printed in English and Span- 
ish in parallel columns. The magazine is a bimonthly and 
has been published continuously for the past twelve years. 
March-April, 1929, contains a number 
reports concerning the trade 
In it is an 


A recent issue, 
of interesting articles 
relations between the United States and Spain. 
alphabetical list of the members of the American Chamber 
Spain and a supplementary list of the 
Among the 


and 


of Commerce in 
members classified according to products. 
products listed are adding machines, fountain pens, office 
cash registers, stationery supplies and type- 
writers. In the advertising portion appear announcements 
of Eversharp pencils, Corona typewriters and adding ma- 


chines, Waterman’s ink, National cash registers and Bur- 


furniture, 


roughs adding machines. 
ee a 
Mercedes Selling Organization Extended 

The Mercedes Buromaschinen-Werke A.-G., Zella Mehlis, 
Thuer., have made the house of Heinrich Roepstorff, Kob- 
magergade 60, Copenhagen agent for the Mercedes stand- 
ard typewriters, Mercedes electric typewriters and their full 
electric bookkeeping machine, Mercedes Addelectra. The 
agency covers the kingdom of Denmark. The house of 
Heinrich Roepstorff for many years held the Underwood 
agency in Copenhagen. 

The firm of Bueromaschinen-Zentrale Wilhelm Mueller, 
Stettin, am Koenigstor 1, has recently taken over the gen- 
eral agency for the Mercedes standard typewriters, the 
Mercedes Euclid calculating machines and the Mercedes- 
Addelectra bookkeeping machines for the district of Stettin. 


—_—_—_———— 
Hans Stielow Visits U. S. 
Hans Stielow, Smith Premier dealer in Northern and 


Central Germany, returned to Hamburg recently after a 
short visit to headquarters in New York City. He came 
to confer about expanding his organization and to discuss 
details. 
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BOOTH OF THE ELLIOTT- 
FISHER ORGANIZATION 
COMPANY OF BRUSSELS 
BELGIUM. AT THE BRUS- 
SELS COMMERICAL FAIR, 
HELD APRIL 10 TO 24, 1929, 
SHOWING A DISPLAY OF UN- 
DERWOOD, ELLIOTT-FISHER 
AND SUNDSTRAND BOOK- 
KEEPING MACHINES. 








News Notes from Spain. 


Chamber of 


The Official Commerce and 


Barcelona has published a volume which contains the text 


of the lectures on commercial organization which were 


Spanish 
The 


within 


delivered at the First 
Modern 
book 


its appearance 


recent 
( thee, at 


Exposition of the 
first edition of the 


thirty 


Barcelona 


was completely exhausted days after 


Che titles of the lectures and the names of the lecturers 


are as follows Some Points Concerning Commercial 


Rafael Structure of an 


Methods, by 


Bori; The 


Modern 


Organization, by 


Accounting System Based on Jose 


Gardo; Modern Systems of Organization as Applied to 
Banks, by -Juan Revoltos: The Legalization of Card 
Accounting Systems, by Fernando Boter. The lectures 


were, of course, delivered in Spanish and the book which 


reproduces them has a number of graphic charts and also 
illustrations of equipment 

Che book has an appendix in which are given the names 
of exhibitors and the lines shown; there are also data about 
the contests and other special events during the exposition 

. * 

office 
Thirteenth to the 
next October and is to be called “A Fortnight 


Che second modern 


held in 


seventh of 


Spanish 


Barcelona 


exposition will be 


from the Twenty 


of Commercial Organization.” The program includes not 


only the second exposition of office appliances, methods, 


and equipment but also a cycle of conterences and lectures, 


as well as championship contests 


The lectures will be given by the leading lights of the 


Bartolome Amengual, Pedro 
Montella, Jose 
The 


hall of the 


science of business in Spain 
Villabi 


Jose Gardo, and 


Gay de 
Rafael 


lecture 


Gual Rafael Busquets 


Gorina Bort lectures will 
be given in the splendid Casa de la 
Prensa 


Che lox 


will be 


al Underwood typewriting championship contest 
held on the sixth of October, and the national con- 


test for the purpose of choosing the champion typist of 


Spain will be held on the twentieth in the large theater 


of the Palacio de Proyecciones. 


Che following contests will be held during the period of 


the exposition commercial correspondence, typewriting, 


accounting with the application of accounting machines, 


sorting and filing, publicity, and commercial organization 
Twenty valuable prizes have been provided 


The lectures as well as a resume of the exposition will 


be published in a book which will be widely distributed 


. *» x 


Chere has been circulated the rumor that in a short time 


the customs duties would be increased. This statement 
should be nipped in the bud, because at least during the 
exposition there will be continued the tariffs which are 


today in force, no agreement having as vet been reached as 


to what will be done after that. 


Navigation of 


The Congress of Publicity will be held at the University 
three and 31, 
150 professors and 
United States. 
gress is being organized by the Publi-Club. 


of Barcelona for days, August 30 and 


with the 
also technical experts from the 


September 1, assistance of 


The con- 


* * * 


During next November there will be held at the Instituto 


de Economia Americana the Sixth International Congress 


of Accounting, organized by the Accountants Association 


of Cataluna. 


a a 
There has just been organized a new association which 
is dedicated to promulgating the Boda method of type- 
writing. The first contest has been held Chere were 


seventy-five contestants and prizes to the value of 2,500 
pesetas were distributed. 


* * * 


government has seen fit to reward the 
Bort. 


a leading figure in the field of commercial organi- 


The Spanish 


labors of Rafael who has in the last fifteen years 


become 
zation in Spain and has greatly distinguished himself in 
promoting the spread and adoption of modern systems of 
Bori awarded the high 


honor of the Medalla del Trabajo (Service Medal). 


commercial education. Mr was 


The friends and admirers of Mr. Bori presented to him 
with 
They 
have also presented to him the silver cup destined to be 
the Rafael 


a valuable engraved gold and platinum clasp set 


precious stones and, in addition, a fine gold watch. 


Bori Prize, which was created last year and 


was agreed upon during the month of October at the 


First Spanish Exposition of Commercial Organization. 
The 


Mr. Bori was a gala event in which participated official 


official act of turning the decorations over to 


and several hundred friends and 


which Mr. 
disinterestedly performed in Spain and thanks to which 


authorities and bodies 


admirers of the work Bori has so ably and 
business offices and procedure have been modernized. 


* * * 


Under the direction of Jose Gardo and Rafael Bori, pro- 
fessors of accounting and commercial sciences, publication 
has been begun of a series of books called by the Spanish 
equivalent for The Library of the Modern Business Man. 
The publishing house is that of Jose Montesso and the 
books in the series are intended to spread the modern busi- 
nses sciences and business systems in Latin America and 
Spain. 

a 
Blauenfeldt Smith Premier Special Representative 

C. H. Blauenfeldt has been appointed to have charge of 

Smith 


way, Sweden, Denmark and Finland. 


Premier activities as special representative in Nor- 


His headquarters are 


at Oslo, Norway. 
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Office Appliance Trade and Leipzig Fall Fair 
Fair 


The Leipzig Trade Fair, which has been successfully 


conducted for many years in the Spring and Fall of each 
year, is a great exposition which covers all industries and 
draws people from many parts of Europe and from across 
the ocean as well. Its semi-annual openings are important 
industrial events 

In recent years, with the great development of the office 
equipment industry, the display of office appliances has been 
Last 
some opposition to two exhi- 


ynne of the attractions of the exposition. year, how- 


ever, there was developed 
bitions annually and a movement was started to eliminate 
the displays from the Autumn event. 

Members of the German office appliance trade maintain, 
that 
machines which compose the industry 


it is understood, two fairs a year is one too many; 
that changes in the 
ire not swift enough to warrant more than one exhibition 
a year at Leipzig, and that the expense attendant upon two 
semi-annual expositions is disproportionate to the returns 
therefrom. 

Committee for the 


Autumn Fair 


the Trade 
decided to omit the 


In the fall of last 
Fair 


year 
Office Appliances 
at Leipzig in the future, insofar as the office appliances 
trade is concerned. Though admitting that the main com- 
mittee of the Central Office could not, for formal reasons, 
“Jagerhof,” and the 
omission of the Autumn Fair officially, yet the Trade Com- 


approve of the closing the fair-house, 
mittee for the Office Appliances Fair felt constrained at a 
meeting on April 16 to hold to its decision and refuse its 
approval of the Autumn Fair. 

It is to be regretted that a certain amount of feeling has 
apparently developed and that the situation has become a 
subject of controversy Perhaps some way can be found 
to arrange a compromise.—F. H. G. 

<_— 
Japanese House Changes Hands 

Nakaye & Company, import and export 
Osaka, Japan, taken business of Mr. Y. 
Nakaye, who requests all customers to send their business 


merchants of 
have over the 
to the above company bearing his name. 
SS * ee 
French Chamber Publishes Bulletin 
Organization Commerciale, 
The 


organization has for its purpose in regular course the study 


The Chambre Syndicale de 
Paris, has published the second number of its bulletin. 
ot office arrangement and management, and the general 
results of the work are published in the bulletin which is 
sent to office executives 
issue of 


Office 


Some of the articles which appear in the latest 


the bulletin are The Scientific Organization of 
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Work; The Annual Banquet of the C. S. O. C.; speech of 
Mr. Francois; speech of Mr. A. Francois Poncet; speech 
of Mr. Navarre; Standardization of Form Stationery Sizes; 
The Exposition of the C. S. O. C.; Running account of the 
Meetings of the Council of the C. S. O. C.; New Members; 
the Halls of the Modern Office at the Paris Fair, etc. 
So See 

Japanese House Entertains American Visitors 

On May 9 the well-known Japanese house of Nippon 
Jimuki Shokai (The Japan Business Machine Company, 
Inc.), Tokyo, received for the first time a visit from Elmer 
J. Bunting, foreign sales manager of the Marchant Calcu- 
lating Machine Company of Oakland, Calif. The “President 
Pierce,” on which he arrived, anchored in the port of 
Yokohama early in the morning of the day named, and 
immeditely on disembarking, Mr. Bunting went up to 
Tokyo, where he became acquainted with all the members 
of the Japanese house, who are agents for the Marchant 
He was greeted with hearty acclaim and given 
a rousing welcome. Nippon Jimuki Shokai has been Mar- 
chant agent for five years or more and have built up a 


in Japan. 


capital business in these machines. 

About the time of Mr. 
McGuire, far eastern representative of the Globe-Wernicke 
Company, Cincinnati, for whom Nippon Jimuki Shokai has 
recently become exclusive sales distributor for the Japanese 


Bunting’s arrival came M. C. 


Empire. 

Both gentlemen were right royally entertained under the 
mentorship of Mr. Kyuji Kurata, and 
director of the foreign department. On May 10 from six 
o’clock in the evening until a late hour Mr. Bunting and 
Mr. McGuire were entertained by the executives of Nippon 
Jumuki Shokai at a dinner party at Kagetsu, Shinbashi, 
Tokyo, one of the most popular and luxurious cabarets of 
Several young and pretty geisha girls, or pro- 
give Japanese 


vice-president 


the city. 
fessional entertainers, were called in to 
dances and also for social dancing to the strains of jazz. 
Mr. McGuire contributed to the entertainment by giving 
some fancy steps (we suspect it was a clog dance), and 
Mr. Bunting enthusiastically complied with the request of 
the hostess that he dance with her daughter. 


Mr. McGuire left for Manila on May 13, and Mr. Bunting 
left for Shanghai four days later. They and their hosts 
regretted that they had not arrived in time to see the cherry 
blossoms. The members of Nippon Jimuki Shokai take 
occasion to express through Office Appliances their pleas- 
ure at the visit of these two gentlemen. 

The house of Nippon Jimuki Shokai is now located on. 
the ground floor of the Marunouchi building, in the heart 
of the business center of Tokyo, and has a display room 
with a frontage of a hundred feet. The company is one 
of the largest office equipment dealers in the Orient. 








DINNER PARTY GIVEN BY 
NIPPON JIMUKI SHOKATI 
(THE JAPANESE BUSINESS 
MACHINI COMPANY, INC.) 
TO ELMER J. BUNTING, FOR- 
EIGN SALES MANAGER OF 
THE MARCHANT CALCULAT 
ING MACHINE COMPANY 
AND M. C. McGUIRE, FAR 
EAST REPRESENTATIVE OF 
THE GLOBE WERNICKE 


COMPANY, ON MAY 10, AT 
KAGETSU, SHINBASHI, TO 
KYO, ONE OF THE MOST 
POPULAR AND LUXURIOUS 
CABARETS IN THAT CITY.— 
Reading from left to right: K. 
Kawakami, president, Nippon 
Jimuki Shokai; M. C. McGuire; 
Kyuji Kurata, vice-president 
ind director of the foreign de 
partment of Nippon Jimuki 
Shokai; E. J. Bunting, and K 











Isono. manager of the Marchant 
Calculating Machine Depart- 
ment of Nippon Jimuki Shokai. K. 
present The young 


Tanaka, manager of the company, 


from a severe illness and could not be 
women in the picture are professional entertainers who gave Japanese dances as well as social dances to the 
strains of jazz music 


was convalesing 
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TRADING PRACTICES 
IN STEEL OFFICE FURNITURE 


Being a Code Submitted by the Steel Office Furniture Manufacturers to 


mission, with a Review 


of a Foreword by Abram F. 


the Federal Trade Com- 


Myers, Former Chairman of the 


Commission and Counsel for the National Association of Steel Furniture Manu 


facturers. 


HERE were two objects aimed at in the trade 


practice conference held last spring One was to take 
action against practices inherently unlawful, and, second, 
to declare against practices which while not illegal are, 


nevertheless, unfair, uneconomic and undesirable. In help- 


ing to rid the lawful business of the country of such prac- 


tices the Federal Trade Commission is rendering a valuable 


aid [The Commission receives the second class of declara 
tions as expressions of the trade, not attempting to enforce 
them as it enforces rules against unlawful practices. The 


Commission will reject any rule unfair to any portion of 


the industry or to the public. The resolutions against price 


discrimination are an attempt to give effect to the policy 


of section 2 of the Clayton act. They do not contemplate 


unlawful price agreement. It is merely meant that a manu 


facturer having established prices and terms satisfactory 


to himself shall observe them in all transactions until he 
shall desire to change them, when he shall put such changes 
into effect as to all customers 

The suggested code was adopted by the steel furniture 
at their Washington conference on April 13 
submitted to the Federal Trade Commission 
Che Hon. Edgar A. McCulloch, chairman 
Trade Commission, presided. About 


the country’s steel furniture makers, representing 


manufacturers 
and has been 
for its approval 
of the Federal two- 
thirds of 
volume, 


Steel 


industry's production by 
Phillips, 
Association, acted as secretary of the con 


McCulloch 
laudable purpose of trade practice 


eighty per cent of the 
present. J D. M 


Manufacturers 


were secretary of the 


ference Judge opened proceed‘ngs with an 


address reviewing the 
conferences. “Price discrimination,” he said, “is said to be 


an outstanding evil in the steel furniture industry and 
representatives of the trade who applied to the Commission 
for the conference believe that this practice is being carried 
on in violation of the policy, if not the letter, of section 2 
of the 


recent decision in the case of Van Camp & Sons Company 


Clayton act as interpreted in the Supreme Court's 


against the American Can Company.” 
Those who were present at the conference included Judge 
McCulloch; Phillips; Abram F. 


Secretary Myers, counsel 


for the association; L. C. Walker, president of the Shaw- 
Walker Company, Muskegon, Mich.;: Edward Weter. 
Yawman and Erbe Manufacturing Company, Rochester, 
Fe | James H. Rand, Jr.. Remington Rand Business 


Report by Courtesy of Metalcraft, Jamestown, N. Y 


Glebe 


Oscar A \\ ike rson, Che 
Henry K. Smith 


Service, Tin New York: 


Wernicke Company, Cincinnati, Ohio; and 


A. J. E. Larson of the Art Metal Construction Company, 
Jamestown, N. Y.; Harold Edwards, the O. M. Edwards 
Company, Inc., Syracuse, N. Y.; J. S. Sprott, The Berger 


Manufacturing Company, Canton, Brown, 
Lyon Metal 
The Macey 
ture Company, Grand Rapids; H. H. Landon, 
Avenel, N. J.; H. W. Ehler, 
New York City: Max 
Eastern Steel Bed Company, Brooklyn, N. \ 

Alter, Invincible Metal 
Wis., and A. C. Adams, 


proofing Company of Youngstown, Ohio 


Ohio: W. B 
Ill.: Earl S. Irwin of 
Metal Office 


Steel Equip- 


Products, Inc., Aurora, 


Company; D. D. Hunting, Furni- 


ment Corporation, Pressteel 
Engineering Corporation, Solomon, 
George H. 
Manitowoc, 


Furniture Company, 


representing The General Fire- 
Representatives 
Philadelphia 


Muskegon, 


of the Columbia Steel Equipment Company of 


Penna., and the Browne-Morse Company of 
Mich., were also present at the conference 
Following is the code of practices adopted and submitted 


to the Federal Trade Commission for approval 
The Proposed Code 


Whereas, a competitive situation exists in the steel office 
furniture industry (hereby defined to include all steel office 
furniture, except safes and stock supplies used in connec- 
tion therewith), giving rise to discrimination in the prices 
charged for steel office furniture, and to discrimination in 
the prices paid and allowances made for used office furni- 
ture and to other unfair methods of competition; and 

Whereas, the Congress of the United States in passing 
the Clayton Act and the Federal Trade Commission Act, 
and the Legislatures of the States, by enacting many stat- 
utes, have condemned such price discrimination and unfair 
methods of competition; and 

Whereas, in order to put the industry on a basis of fair 
and lawful competition it is necessary that such price dis- 
crimination and unfair methods of conipetition be elim- 
inated, and to that end that accurate information as to the 
prices charged by the various manufacturers for their steel 
office turniture be made available to interested members of 
the trade and buying public. 

Now, therefore, be it resolved 


Group One 


That no manufacturer shall discriminate, 


Rule I. (1) 


either directly, or indirectly, in the prices charged to dif- 
ferent purchasers of steel office furniture, where the effect 
of such discrimination may be to substantially lessen com- 
provided, that this 
Page 00) 


petition or tend to create a monopoly; 
(Continued on 
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wooDbD. 


‘Y, 


TRE TRULY 


Lord discussed three 


|. HIS introductory, Mr. 
subjects affecting the use of wood in First, 


the 


office furniture. 


he spoke of our changing methods of living; second, 


present industrial situation in the field of wood products; 
and third, the industrial future which we may expect for 
the hardwoods. The changes going on all about us affect 
our business. We must recognize and consider them. 

The automobile, the airship, the radio and the movie 
have developed new ideas from all over the world. Vari- 
ous metals and other materials have been more or less 


popularized or exploited in their use as media of expression. 
Metal has entered our own field, bringing newer methods. 
Hence we find long accepted methods of fabrication, trans- 
portation, marketing, credit procedure, etc., being ques- 


tioned and sometimes thrown into the discard. 

The smaller industrial forces in the wood working indus- 
try, operating, perhaps, under more conservative methods, 
are drifting under the action of this industrial maelstrom 
and unless they initiate action of their own, will be swal- 
lowed up in its vortex. They have striven as unorganized 
or disorganized units to hold their place without perhaps 
understanding what it is all about and feeling possibly an 
unjustified weakness in their position. These days, how- 
ever, are passing and the impetus which we have received 


he 


through the healthy example of t automobile, radio and 
other industries is gaining momentum for us along con- 
structive and far-reaching lines. 

Speaking practically from our own viewpoint as office 
feel that the 


fore presented such wonderful possibilities. 


furniture manufacturers, we future never be- 
The entrance 
of substitutes into the field merely creates additional inter- 
est from the standpoint of the public toward the field itself. 
From now on, he who has the best story to tell, and tells 
it in the best way, will win. The time is past when our 
keenest competition arises from the furniture store down 
the This of forming 


which new forces come into play. 


street. is an age consolidation, in 
We must change front 
to meet them. He whom we once considered our competi- 
tor, has now become our ally and together we must plan 
aggressive action to retain our places in the newer order. 

Public sentiment is intelligent enough to discard substi- 
tutes as substitutes in the long run. However, as each new 


material is put on the market and exploited, there is a 
gradual sifting out and only such as can successfully stand 
the test of experience remain in the field. 

In the products, machinery has 
ually enlarged its sphere of operation. We ask 


Will certain materials 


fabrication of contin- 
ourselves 
where will this lead us in the end? 
Will hand work disappear? 


On all products where the 


be eliminated? Perhaps we 
can safely hazard an answer. 
efficiency demand is high and the aesthetic or beautiful ele- 
ment is low, the product will be as well or better made by 
On the other hand, if the beauty requirement 
increases and the efficiency element is reduced or becomes 
secondary, hand work will continue to hold its place. Ma- 
chinery is absorbing the drudgery of industry, liberating 
the field hand work to a greater development in the 
growth of finer things which express personality, individ- 


machinery. 


of 


uality, and the initiative and creative genius of the races. 
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EXPRESSIVE MEDIUM 


Being a Review of an Article by Sterling Lord, Secretary, The Leopold Company, Burlington, lowa.— 


Taken from The Memphis Lumberman, May, 1929 


© 


With this development, wood, as a medium, if properly 
understood, should play an ever more prominent part than 
in the past. There are a number of pitfalls which we must, 
We make a mistake in using the 
word “wood” too much. We should speak of walnut, ma- 
hogany, gum, oak, beech, birch, etc., for each wood has an 


however, guard against. 


individuality and beauty of its own. 

We must retain this freshness and enthusiasm of appre- 
ciation, if we are going to transmit it to others. There 
is a romance and pleasure to the business that we have 
lost track of and must renew. We must discontinue the 
old-time method of selling a commodity. We must sell an 
idea, a service, or whatever term you wish to apply to 
it. In our own field, we no longer sell desks and chairs but 
sell beautifully equipped offices, complete ensembles ex- 


pressing prestige, success and well-ordered efficiency. Take 
the beautiful walnut veneered furniture of today. What 
beauty of color and tone, what wonderful figure! Each 


piece of cabinet work is a separate, individual expression 
of craftsmanship. No two alike, each one stands as a mon- 
ument to the history of the tree and exemplifies the crafts- 
manship of the artisan who fashioned it into shape. Per- 
haps the time is not far distant when the names of the 
builders will be engraved somewhere about the furniture 
itself. Would it be possible with the furthermost stretch 
of the imagination to contribute sentiment to any of the 
substitutes? The product of the tree appeals to our every 
In softness and agreeable temperature it appeals 
To the eye it is a thing of charm and beauty. 
It is built 


sense. 
to the touch. 
It even offers its appeal to the sense of smell. 


upon Nature’s inimical method of individuality. Nature 
makes no duplicates. 
Let us give a thought to the friendliness of wood. In the 


room, how kindly it absorbs the light in soft and shading 
tones; how easily it absorbs or modulates the effects! What 
a friendly companionship with the rug in color harmony 
in feeling, in effect. It is the same with the window drapes, 
the hangings, with each and every object of the ensemble 
that is in itself friendly and warm and responsive. 

Man has learned to fashion wood to his every purpose-- 
for his weapons, for his tools, for his home, and it has even 
contributed to his maintenance as a food through its fruit. 

If we understand its nature and limitations properly, we 
will refrain from endeavoring to employ it in fields where 
it does not rightly belong under changed conditions. We 
must understand our rightful field of operation and place 
our claims for attention with a firm conviction that the 
public will continue to grant us its favor as in the past 
and even a wider field in the future. For today we are 
serving a better educated, more enlightened and more 
refined public than at any time in the world’s history. We 
are, therefore, serving a discriminating public, a public who 
will not tolerate substitutes as substitutes; a public who are 
going to learn the facts ultimately regardless of undue pres- 
sure or statements; and a public who are more and more 
appreciative of the beautiful and expressive for their homes 
and their offices and all their surroundings. The possibility 
in the field of the hardwoods is greater today than it has 
ever been. If we do not see it, it is because we are not 
alive to these opportunities. 
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New Model Invincible Concealed Safe 
Metal 


announced a 


Furniture Company, Manitowoc, 
desk-high 
Invincible Safe. In 
ance the cabinet is like a private file, a companion piece to 


the desk It the desk 


legs, cast bronze leg bases and noiseless, cushioned sliding 


The Invincible 


Wis., 


equipped 


has new model cabinet 


with an Concealed appear- 


executive's matches design in its 





SAFE 


DESK CABINET MODEL INVINCIBLE CONCEALED 


shelf Che and the sliding shelf have bronze bound 


olive green desk linoleum surfaces, from which rings caused 


top 


by water bottles and glasses, or ink stains, etc., are easily 
The cabinet is finished 
the 


washed off with soap and water. 


in grained wood effects to match other furniture in 


othce 
The of the 
Denver, and $81 and under west of that city 


retail price file is $67.50 and under east of 


To aid dealers in merchandising the cabinet, the Invinci- 
ble Metal to run a 
advertising Evening 


sustained 
Post 
Volume production has already 


Furniture Company plans 


campaign in the Saturday and 


other national magazines 


begun for August deliveries. 
a 
A Unique College Diary 
“College Milestones” is the appropriate title given to a 
new diary published by the Boorum & Pease Company, 


Brooklyn, N. ¥ It is designed especially for students and 


provides ample space for listing school events and personal 


reminiscences over a period of four years 
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COLLEGE MILESTONES,” a new diary issued by Boorum 
«& Pease 

Che diaries are made with and without locks, and the 

pages are especially ruled and headed for recording scores 


At the head of each page appears 
an illustration depicting the various college activities with 
a hitting pages. 

The books measure five and three-quarters by four ard 


three 


in all the major sports 


quotation There are also sixteen address 


quarters, have gold edges, and present a very attrac- 


tive appearance 





New and Valuable Addition to Check Writer Field 

H. C. Welter of the Hall-Welter Company, Inc., Roches- 
ter, N. Y., is the inventor check writer called 
the Speedrite which is declared to be Mr. Welter’s fore- 


of a new 
most achievement in the field of check writing and check 
protecting systems. The Speedrite is now 
the market by the manufacturers and is attracting no little 


being put on 
attention by reason of its speed and its many other val- 
The manufacturers declare that the qual- 
protection is to the 
It shreds the payee name; prints and shreds the 


uable qualities. 
ity of carried the absolute limit in 
Speedrite. 
amount and the user’s own non-duplicable counter signa- 
ture, the absence of which gives notice of forgery in tam- 
It prints the counter signature 
different indelible 


makers 


pering to the bank teller. 
of the user the amount colored 
inks. So highly do the the 
their machine that the purchaser receives with each ma- 


and in 


regard qualities of 





MEDAL 
WELTER 
EX 

OF 
INVEN 


REPRODUCTION OF 
AWARDED TO H. C. 
BY THE PANAMA-PACIFIC 
POSITION IN RECOGNITION 
HIS CHECK WRITING 
TION 
chine a $10,000 forgery bond issued by one of the leading 
insurance companies. 
The Speedrite is fast. The finger levers are moved and 
placed accurately with ease and the payee-o-graph bar, like 
the space bar of a typewriter, requires but the lightest 
touch. Instant removal of the counter signature bar per- 
mits of its being kept under lock and key when not in 
use. A removable double ink-roller may be re-inked with- 
out difficulty. 
The Speedrite is a machine having graceful contours and 
a beautiful lacquer finish of cardinal red and Rolls Royce 
Its trimmings are of cadmium plate, said to be proof 
everlasting. 


blue. 


against stain and rust and to be practically 
Its fittings are of bakelite. 
Each part of the machine 
best the 
the 
considering its qualities. 
It is said that the demand for the new machine is greater 


than the expectations the company had entertained on its 


has been carefully made from 
suited to work to be performed. 


at 


materials 


Finally, machine is available a reasonable price, 


introduction. A new plant will be occupied as soon as it 


is possible to move without interfering with production. 
The new plant will be equipped with new machines and 
will be modern in every respect, with larger space. 

In July a branch factory and office will be opened in 
This will be established under the per- 


Chicago. branch 


jyuty. 1929 


sonal supervision of F. E. Brown, sales. manager, who will 





make his headquarters in Chicago until the branch is 
organized and operating smoothly. 
—S 
New Line of “Dipaday” Pen Sets 


Self-Closing 
with 


“Dipaday” the Sengbusch 
Inkstand Company, Milwaukee, Wis., 


interchangeable tapers in a choice of nine colors—green, 


pens, made by 


are now made 





SET WITH NEW 
SOCKET 


“DIPADAY” PEN 
ADJUSTABLE 


orange, blue, red, yellow, blonde, black, turquoise and mot- 
The pen sockets of the “Dipaday” 
have been that not the pen 
adjustable to any position, but the socket aperature is adjust- 
able to fit the the barrels. The 
latter adjustment is accomplished by the socket 
Through this adjustment, air is excluded from the 


tled black and pearl. 


sets improved so only is 


variation in size of pen 
turning 
sleeve. 
pen point chamber and the point is kept moist and ready 
for instant service. 

Many new designs have been added to the “Dipaday” line 
of desk sets. With the new materials, styles and colors, 
more than 300 Each set is 
equipped with a Sengbusch self-closing inkstand, a Seng- 
busch adjustable socket and a “Dipaday” pen. 

ui tedenmite 
Coin Actuated Lock for Telephones 

The Phonelock Company, 612 Black 
Angeles, California, is marketing a 
“Phonelock.” It is a coin or key actuated mechanism that 
can be attached to either a dial or a manual phone. The 
purpose of the “Phonelock” is to prevent the making of 
It effectually locks the phone 


combinations are possible 


Los 


the 


Building, 


device called 


unnecessary telephone calls. 


io 





“PHONELOCK” in 
service on a manual 
telephone 


against use unless a coin is dropped into the slot or a key 
provided for the purpose is used to unlock an arm that is 
fastened to the receiver. 

The device is made in three models and ranges in retail 


price from ten to fifteen dollars. Model No. 1 is plain 
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black to match the telephone. Model No. 2 is finished in 
crackle Duco and has a special locking device by which the 
telephone can be locked at night so that even a coin will 
not operate it. Model No. 3 is nickel plated and is also 
equipped with the special locking device. The manufac- 
turer invites inquiries for further information from inter- 


ested dealers. 


Victor Models for Retail Storekeepers 

The Victor Adding Machine Company, 3900 North Rock- 
well street, Chicago, Ill., has placed two retail store adding 
machines on the market. These are offered in the interest 
of care-free vacations, with the suggestion that one of these 
machines will effect a saving in man power during the 
summer vacation season. 

These models have been designed especially for use on 
the counters of the butcher, the baker, the confectioner, 


the grocer, and other retailers. They have the advantage 








VICTOR RETAIL STORE ADDING MACHINE 


of being small and compact, occupying no more space on 
the counter than a telephone. Model 100F3, which has an — 
adding capacity of 99 99, sells for $90.00. Model 110F3, 
with an adding capacity of 9 999 99. sells for $102.50. 

These machines are done in a black crackle finish, with 
dull trim. They have visible adding dials, auto- 
graphic paper table, automatic ejector which causes the 
printed total to advance automatically beyond the paper 
cutter on the totaling operation, and cash register type 
keys, so that the store owner and his clerks have nothing 
learn in operating the machine. 

8 

Envelope Opener with Accessories 

Eduard Avram & Company, Friederichstrasse 125, Ber- 


nickel 


new to 


lin, N. 24, Germany, manufactures the “Lettex” letter 
opener. It was devised for use in small offices, where 
extreme speed is not a consideration. In effect it is an 


enlarged bulldog clip, with cutting edges substituted for 
the gripping edges of the clip. A thin shaving is taken 
from the edge of the envelope, without harming the con- 


tents. Several models are made, including a “Lettex” with 
rack for rubber stamps, and another carrying a desk 
calendar. 








Two New Items in the Art Steel Line 
A desk / 


cabinet and a 
the new 


} 
“Asco” 


peen 
[wenty-third 


height storage tray for handling 


have added recently to the 


401 East 


Size Currency 
made by the Art 


New York, N. \ 


line, Steel Company, 


street, 





NEW ART STEEL DESK HEIGHT STORAGE 
CABINET 
[The storage cabinet has an attractive appearance and 


rovides additional working space for a desk user. Its con 
etructio ; ] 7) »] 1 +} } . rein? . | id 
ruction 8 entirely of steel and the door ts reintorced ant 


The shelves are 


needs. 


cabinet dust proof 


1 
eCasiiy be 


shielded, making the 


idjustable and can arranged to fit storage 





iL FOR NEW 
SIZE CURRENCY 


ART STEEL TRAY 


Che cabinets are finished in olive green, grained mahogany, 
| walnut 
Che new currency trays are offered in five styles, each 
lesigned especially to accommodate the new size bills 


which will be in general circulation this month. The models 


ire as follows: a three-compartment bill tray; a four-com- 


tray 


partment bill a five compartment bill tray; a ten 


compartment (two rows of five each in one solid unit) bill 


tray and a combination seven bill and six change compart- 


ment tray [The trays are substantially constructed of 


steel and electrically welded throughout. They are finished 
in olive green and are popularly priced. The manufacturer 


maintains a large stock to insure prompt deliveries. 


> 
Onyx Accessories for Sheaffer Desk Sets 
The W. A. Sheatfer Pen Company, Fort Madison, Iowa, 
offers desk accessories of Brazilian green onyx to harmon- 


ize with the fountain pen desk sets fashioned from this 
material. The Sheaffer company controls its supply of 
this rich mineral. Shipments of these accessories will be 


handled by the special order department at Chicago, and 


shipped direct from that central point. 
These beautiful Sheaffer jewel-like accessories, made to 
match desk sets of the same material, are said to compare 


favorably with any imported items of the same kind, both 


from the standpoint of quality and price. These domestic 
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accessories will prove attractive fitments for individuals 
who ‘like the utmost in office refinements. 

The complete line of Brazilian onyx desk accessories con- 
Letter 
$14.00; 


Several 


the list prices given 
letter 


travs, $25.00 


following, at 
blotter, 


sists of the 


$12.50; $17.00: rack, 


rocker 
$20.00: 


opener, 


cigarette box, nested ash 


be bought separately at 


ther items of the same line may 


attractively low prices—a small ash tray, at $5.00; mediun 


sized ash tray at $10.00; a large ash tray at $12.00 


_ 

Typewriter Concern Awarded Interesting Patents 
New Rome, N. Y., 
ently been awarded patents covering a sort of motion pic- 
attach- 


Typewriter Devices, Inc have re- 


ture attachment for typewriting machines. This 


nent they call the Speedbuilder. It pictures the learning 
process of typing in flashes of white on a dark field. The 
eye sees the pictures and the mind remembers them. After 


short time it is said that these visual image 


tterns of the on-coming keyboard operation spontaneous!y 
automatically assemble the right 


float before the mind and 


ve reactions in the motor nerves 


ee 


Inc., says they 


Cooper, president of the New Typewriter Devices, 
have been using the Speedbuilder in their 
classrooms for three years with the result that they believe 


by the use of this device time for training typists will be 


cut one-half or more. The company is about through with 
Underwood 


The 


rst time in the history of the 


experimental work and is now forwarding 
Speedbuilders to the larger schools for examination. 


Speedbuilder advances for the 
typewriter the early revolutionary thesis that the more the 


student looks the uicker will he be able to type without 
| | 


le oking 


a ee — = 
Defiance Announces New Desk Pad and Holder 


The Defiance Sales Corporation, 72 Spring street, New 
York, N. Y., recently put on the market a new desk pad 
nd holder. It is described as a quality product and is 
ade to retail at fifty cents. The size, four by six inches, 


recommends it for use in jotting down telephone messages 
r writing small orders. 
choice of 


mottled 


The holder is cloth bound and is offered in a 


red, green and blue. The pad has 


pound bond paper with each 


and is made of sixteen 





NEW DEFIANCE DESK PAD Left, pad and holder. 
Right, assembled 


sheet perforated for easy and clean tear-off. It is punched 
with a round hole at one end so that it slides over the post 
in the holder on which the flap is snapped, as shown in the 
accompanying illustration. 

If desired, the holder is furnished with an imprint on the 
flap in gold stamping. 

—— 
Convenient Device for Pen Kept Books 

Don B. Card, a certified public accountant at 934 East 
Seventeenth street, Portland, has patented an office 
appliance of his invention for use with pen-kept books of 
The function of this appliance is to enable the 


Ore, 


account. 
user to obtain a carbon copy of each posting on the cus- 


tomers’ or creditors’ ledger accounts, together with a 
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carbon copy of extended balance and the previous balance. 
Each posting appears in a column on the carbon copy, and 
the new and old balances are also in columnar form so that 
a total of items, plus old balances, should equal the new 
balance column total, if all extensions are O. K. The total 
of the item column should agree with the predetermined 
total of items if all have been correctly posted. The sheets 





USE OF PEN BOOKKEEPERS 


DEVICE FOR 
in this appliance are used much the same as with a flat-bed 
bookkeeping machine. 

One clamp secures the Journal or proof sheet and carbon 
and the other holds the ledger sheet in place while an 
entry is being made with a manifolding pen. The indicator 
is moved after each entry has been completed so as to indi- 
cate the proper position for the next ledger sheet. This 
is an important feature of the device, as it covers the figures 
not in use when extending the new balance and copying the 
old balance, in addition to indicating the proper position for 
the ledger sheets. 

While the ledger position under its 
clamp, the balance is extended mentally, and the 
amount of the old balance is written in a column provided 
for it on the ledger sheet. Thus the proof sheet will have 
a carbon copy of the items entered, the new balances, and 
the old balances, each in columnar arrangement. If the 
predetermined total of invoices plus the total of the old 
balance column equal the total of the new balance column, 


sheet is still in 


new 


the entries and extensions are thereby proved to be correct. 
If credits or cash receipts are being entered, the predeter- 
mined total of credits plus the total of the new balance col- 
umn should equal the total of the old balance column. If 
any errors exist, they can be located and corrected on the 
proof sheet first, and it will indicate which ledger sheet 
must be corrected. 

The proof sheets may be used for that purpose only or 
as sales record, cash receipts record, purchase record, etc., 
as the case may be; or they can be used as subsidiary 
records and each day’s totals entered on summarizing rec- 
and some the other. If, for in- 
credits to customer’s accounts on the cash 
receipts record are carbon copies of entries made on cus- 
tomer’s ledger sheets, entries will be up to date in both 
places, the balances extended will be proved and there will 
This device promises to introduce into the 


ords, or some one way 


stance, the 


be no errors, 
bookkeeping of the moderate business some of the advan- 
the larger houses which have adopted 
machine accounting. 


tages enjoyed by 
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The Royal Interfold Form Writer 

On July 8 the Royal Typewriter Company, Inc., will in- 
troduce a new machine to be known as the Interfold Form 
Writer, which is said to cut billing and form-writing time 
in half, affording economies in the cost of supplies and 
permitting work to be done with a maximum of ease. 

The new machine uses continuous forms, and operates 
in a novel mechanical way whereby carbon ribbon travels 
automatically between forms. No carbon sheets are neces- 
sary. 

It is claimed that the Royal Interfold Form Writer can 
be economically used by many organizations heretofore 
unable to afford special form-writing machines. The com- 
pany says that the machine will save its cost in a year 
for any organization that writes daily fifty or more of 


the same kind of bills or forms. 
—— 


“Cellophane” Available to Home Users 

The Du Pont Cellophane Company, Inc., 2 Park avenue, 
New York, N. Y., has been furnishing its “Cellophane” to 
many manufacturers for packing their individual products. 
This transparent material is suitable to a variety of uses in 
the home. To make “Cellophane” available to the house- 
hold market the Du Pont Cellophane Company, Inc., has 
arranged with the Dennison Manufacturing Company, 
Framingham, Mass., to put up the product in small rolls, 
distributing through the Dennison trade channels. 

“Cellophane” is made clear transparent, red, green or 
violet. The clear is sold in rolls three yards long and 
eighteen inches wide. The colored “Cellophane” is packed 
in rolls 2% yards long and eighteen inches wide. It is 
sold at retail in single rolls, or in cartons containing one 
dozen rolls of assorted colors. 

a 
Wagemaker Salesman’s Desk with Large Drawer 
Capacity 

The Wagemaker Company, Grand Rapids, Mich., has 
announced a new type of salesman’s desk that has adequate 
drawer space in spite of its small size. Two of the three 
drawers in the desk are grooved and partitioned for card 





NEW WAGEMAKER SALESMAN’S DESK 


The inside height is sufficient 
for five by eight inch guides. The other drawer is larger 
and is partitioned for letter or legal size guides. The 
drawers run on the exclusive Wagemaker channel suspen- 
sion, which supports loaded drawers when pulled out to 
full length. This makes possible the two card drawers 
and one letter drawer of full filing height. The desks are 


made in full quartered oak, mahogany or walnut finish. 
—__<»————— 


A New Kind of Telephone Recorder 
A new kind of telephone recording device has been in- 
vented by J. Billinger and E. Zoller, engineers of Zurich, 
Switzerland. Up to the present the intention has been to 


filing in any combination. 
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bring a recording machine into connection with the tele- 


phone so as to take any message in the absence of the pro 


prietor on a wax cylinder. Only a few months ago the 


Recordophone Company was promoted to handle 


mentioned 


English 
a machine similar to the one The invention of 
Messrs. Billinger and Zoller is of another type. 
a small device into connection with the automatic telephone 
stand showing the numbering dial If the 
is not present and has put the 


They bring 


naught to nine 
owner of the telephone called 


small device in connection with the telephone, the caller 


may give his number through the connection, to be written 
on a small paper band like that of the Morse apparatus for 
telegraphic messages. Thus, the telephone owner may find 
recorded all those numbers which wished to reach him dur 
mentioned of making 


ing his absence. The possibility is 


further means of the numbers naught to 


nine, or providing for some kind of a 


recordings by 
Morse machine that 
will write any message on the paper band in Morse letters. 
. eS 
i. 
New Hanson Health Scale 


North 


bathroom or 


Scale Company, 525 Ada street, Chicago 
health 


Dial is ele 


Hanson 


has just brought out a new scale of 
and extreme 
31% 


pedestal of 


unique construction accuracy. 


floor, being 
This 


who 


vated to a height of inches from the 


scale is 


find it 


mounted on a gracetul shape. 


particularly adapted for use by individuals 
difficult, 


see their weight on a floor type of scale 


because of eyesight or darkness of bathroom, to 


The scale is also 


adapted for use in athletic clubs, beauty parlors, phy 
sicians’ offices, schools and health centers, and also in 
stores where a free weighing instrument is desired as a 


trade-builder. 























HEALTH 
ELE 
DIAL 


HANSON 
SCALE WITH 

VATED 
and is covered with 


Platform is full size—not cut away 


comfortable rubber matting, or brass platform can be sup 
attached to bottom ot 
floor 


[Three easy slide buttons are 


keeps 


No oiling is required 


plied. 


scale, which scale always steady in spite of 


irregularities Scale is completely 


warranted 


This scale may be secured in white, jade green or olive 


green. 
This scale was exhibited at the convention of the National 

Manufacturers’ Association last January 

where it attracted no little 


House Furnishing 
at the Stevens hotel in Chicago. 


comment 


ss 
Phone-Book-Index 
The Paraloid Corporation, 1306 Elston avenue, Chicago, 
has gotten out some convenient visible, transparent tele- 


OFFICE APPLIANCES 
phone book indexes. These are in the form of handy in- 
dex tabs made by a secret formula process. Letters in 





black on red are attached to transparent tabs which are 
jj a) 2 
| FOR 
PHONE -BOOKS. 2 
LEDGERS, i 
CITY DIRECTORIES,| [i 
L 


NOTE BOOKS, 
FILES, 
tc. 























TAB 


INDEX 


TRANSPARENT 


PARALOID 
I} TELEPHONE 


N USE ON BOOK 


needed 


hold 


easily attached wherever an alphabetical index is 


They are as easily attached as a postage stamp and 


permanently. 
- oe - 
Note Book for Student Cover Artists 
The Irving-Pitt division of the Wilson-Jones Company, 
Kansas City, Mo., has introduced the “Slicker” line of loose 
leaf notebooks for The 
orated, offering students opportunity to 


student use. covers are undec- 


exercise their art 
inclinations as they do on their slickers. These note books 
retail at thirty-five cents. 

The cover is tan book cloth, which takes pencil or pen 


lettering readily, as well as “Crayonex,” “Tempera” and 
“Duco” colors. Included with each book is a four page 
circular of suggested designs, an Old English alphabet, and 


the Greek alphabet to reproduce fraternity and sorority de- 


signs. The books are equipped with half-inch rings, to 
take sheets 10%x8 inches; there are three spacings: six 
inch, 613/16 inch, and 55/16 inch centers 


as 
Ohio Stationers Hold Interesting Session 


[he regular monthly luncheon meeting of the Stationers 


Association of Ohio was held Thursday noon, June 20, at 


the Commodore Perry hotel, Toledo 


The members enjoyed an interesting meeting and discus- 


sion of subjects of special interest and to the mutual advan- 


tage of all present 
It was decided to hold an evening dinner meeting of this 


association at an early date, at which time Kenneth L. 


Boyer of The Newell B. Newton Company of Toledo, one 
of the members, will submit a general report 
of the proceedings of the meeting of the Retail 


attended in 


prominent 
Stationers 
Association of America, which he Chicago, 
A full attendance of members is expected at this 
The Mr. Bover in the general 


retail will be 


June 17. 
coming meeting report of 


interest of the stationers’ trade interesting 


and important. 
_> 
Bates People Invite Stamp Men 


The Bates Manufacturing Company, Orange, N. J., ex- 
tended an invitation to all International 
Manufacturers Association to break their journeys 


members of the 


Stamp 


the national convention at Providence, R. I.., 


with a visit to their factory. 


to and from 


June 24 to 27, 
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INKOGRAPHS THE 
Bristol & Bristol, 64 West Thirty-—seventh street, 


DISPLAY THAT SOLD TWO DOZEN 


FIRST DAY 


New York, N. Y¥ maintained this window display for three 








weeks instead of the usual seven days because it continued 
to be effective. 
A Fine Desk Accessories Catalogue 
Miller Bros. Pen Company of Meriden, Conn., and 305 
Broadway, New York, have recently issued a catalogue 


The 


front page of the catalogue presents a picture of the Miller 


which should be of interest to dealers everywhere. 


Bros. Pen Company factory, together with an announce- 
ment of the contents of the catalogue, which describes steel 
pens, gold filled and gold plated pens, pen holders, steel ink 
erasers, office knives, letter openers, rulers, book marks and 


desk sets. A loos« 


of the catalogue 


sheet price list is provided with each 


cop) Che lines are freely illustrated and 
riety of selections. 


- 


Stationers’ Association of Essex County 
Association of 


provide a wide va 


At the annual meeting of the Stationers’ 
Essex County held last month the following officers were 
Walter E 
Wiiliam 


Sheridan, secretary 


elected: Spitz, president; Martin Escoffer, vice- 


president; Schroeder, second pice-president, and 


E. F 


The standing committees are as follows 


and treasurer 


Membership— 


A. Gibbons, chairman; Richard Newick and E. N. Plates. 
Entertainment— Martin Escoftier, chairman; William 
Schroeder, Leo Denning and Carl Meyer. By-Laws— 


William Schroeder and A. Gibbons. 








te eee 
terete 
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LIKENESS OF THE DELIVERY CAR OF WEBBER'S 
re 4» 


EWRITER EXCHANGE, LOS ANGELES, CALIF., 
EQUIPPED WITH THE MIRROR-LITE SIGN ON THE 
TOP.—We are informed that this form of advertising 
has scored some direct business for both sales and ren-— 
tals, especially in portables, in the residential districts 
where the car is mostly used. The sign is easily read 
from a considerable distance, whether the sun is shining 
or not. It is simply a reflector of the letters from a 
mirror fitted into the sign. It is so made that it will 
never fade out, owing to the action of the elements. 


KK 
I 
I 








The territory in which the Association operates covers 
Newark, N. J., and the immediate vicinity. 

The membership includes a number of conceris promi- 
nent in the office equipment industry. These firms are: 
Grover Brothers, Baker Printing Company, J. E. Linde 
Paper Company, Edward Madison Company, Yawman and 
Erbe Manufacturing Company, H. Lindenmeyer & Sons, 
Eberhard Faber Rubber Company, A. W. Faber, Inc., 
Weldon Roberts Rubber Company, Edward N. Plates, 
Luther Ink & Stamp Company, Henry F. Schmidt & Com- 
pany, W. L. Ellis, Universal Stationery Company, R. R. 
Brant, Inc., E. Tillmes, Newick Brothers, John A. Moran, 
Thomas H. Cox & Son, L. E. Waterman Company, Ander- 
son Office Equipment Company and A. Gibbons & Com- 
pany. 

- a — 
G. F. Company Changes Norfolk Agency 

Office Appliances is informed that The General Fireproof- 
ing Company of Youngstown, O., has transferred its agency 
at Norfolk, Va., to J. A. Moore & Company, who will 
handle the G. F. Allsteel line in connection with adding 
machines, typewriters and office appliances generally. 

















INSTALLATION OF MACEY NO. 14 TUDOR ENGLISH OAK~ GROUP, 
THE OFFICE OF D. B. 
LIFE INSURANCE COMPANY, NORTHERN LIFE TOWER, 


WADENSTEIN, INC., SEATTLE, 


DENT OF THE NORTHERN 





WASH., IN 








MADE ‘BY AI.LAN 
MORGAN, PRESI- 


SEATTLE 
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BRADLEY & SCOVILLE, INC., NEW HAVEN, CONN. 





CHAPPLE’'S, INC., BILLINGS, MONT 





MISSISSIPPI SCHOOL SUPPLY COMPANY, JACKSON, MISS. 
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Winners in Shaw-Walker Contest 


Dealers of The Shaw-Walker Company put much 
study and care into a window display contest which 
closed recently. Several illustrations of displays en- 
tered in the contest are shown here. Lack of space 
prevents showing all the prize winners and the dis- 
plays receiving honorable mention. 

The first prize went to Bradley & Scoville, Inc., 
New Haven, Conn., this display excelling in the 
skilled use of window trim material supplied by the 
manufacturer. It showed variety in that both olive 
green and wood grain finishes were in view. Prices 
were given, and labels were placed in the label 
holders. 

Crane & Company, Topeka, Kans., received the 
second prize for a window which suggested a large 
and diversified line. Fruit tree blossoms served to 
make the display attractive. Open catalogues invited 
attention to details of the line. 

The Mississippi School Supply Company, Jackson, 
Miss., took third prize for a window which concen- 





TULSA STATIONERY COMPANY, TULSA, OKLA. 


trated attention on the structural stability of “S-W” 
files, “Built Like a Skyscraper.” The man standing 
in the file drawer weighs 240 pounds; the man atop 
the cabinet weighs 225 pounds. 

Honorable mention went to The Tulsa Stationery 
Company, Tulsa, Okla., which made effective use of 
specially lettered placards, enabling the passerby to 
grasp the significance of the display and the merits 
of the merchandise at a glance. One placard told of 
the construction features, and the other about the 
indexing facilities. 

Chapple’s, Inc., Billings, Mont., received honorable 


mention for effective use of limited space. Due to an 
unsatisfactory photograph the variety of placards 
shown seem to crowd the window. The camera lens 


appears to make the window shallower than is actu- 
ally the case, which gives an overcrowded appearance. 

The Baker Printing Company, Newark, N. J., made 
a conservative display which received honorable men- 
tion. It was nearly a prize winner, but lacked some 
points. White labels in the drawer fronts would have 
made the display more attractive, and possibly raised 
the grading of the photograph. 

This list of winners of prizes and honorable men- 
tion indicates a widespread interest among dealers of 
The Shaw-Walker Company in effective display of 
modern merchandise to arouse the public to the use of 
up-to-date office equipment, both for efficiency and 
business-like appearance. 
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NEW YORK STATIONER SHOWS “OLD” AND “NEW” IN WINDOW 
and Company, Pershing Square building, New York City, recently showed a 


DISPLAY. — Jaques 


two—window 


display that attracted attention because it presented some of the differences between ‘“yester- 
day” and “today” in office methods and equipment. In one window a spider had apparently 
relieved by the rays 


spun her web to catch her prey. On occasion, darkness was somewhat 


of a kerosene oil lamp. Other appurtenances included ancient desk, decrepit chair, 


tray, dusty carpet, etc. In the opposite window was modern equipment—parquet floor, 
floor—stand ash receiver, pencil sharpener, electric desk 


tain pen desk sets, stapling machine. 


lamp and neatness everywhere. The store is managed by George Stafford; 


were arranged by John H. Walker. 














[ 


VIEW OF THE 


OFFICE EQUIPMENT STORE OF THE E. L. WHITE COM- PLAY.—The Field Stationery Co. of Tulsa, Okla., recently 
PANY AT FORT WORTH, TEXAS.—The new store is larger ae : ie ars alan. i ; 
than the one heretofore occupied. The street floor is devoted presented a strikingly arranged exhibit in one of their windows 
to office supplies and commercial stationery and the upper of the new Carter ink, Ryto. The display attracted much 
floor to office furniture. W. L. Coleman, Jr., is president and attention and is said to have been a material factor in the fine 
general manager of the company. “Bob’’ White is manager as : ea! : a. . Z 

of and buyer for the office furniture department.—Photo by results they have achieved with this newest product of an old 
courtesy of Horace T Hamilton, President, The Texas and famous house. 


Travelers. 


FURNITURE DEPARTMENT IN THE NEW OKLAHOMA STATIONER SHOWS 


old ash 


foun- 


the window displays 


ATTRACTIVE 
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PANORAMA SKYLINE VIEW OF DOWNTOWN MINNEAPOLIS WITH THE 
THB CENTER FOREGROUND 


JAPS-OLSON 


COMPANY 


IN 








34D 


Repo 


OFFICE APPLIANCES 





in Every Section of the Field. 


Litigation in Calculating Machine Field 

On June 5, in the case of the Marchant Calculating Ma- 
chine Company vs. the Monroe Calculating Machine Com 
pany, Judge A. F. St 


UL. S. District Court at San 


Sure of the Southern Division of the 


Francisco, ruled that patents 


claimed by the plaintiff company are valid and infringed 


by defendant company. The finding of the lower court, 


if sustained on appeal, will carry with it an obligation on 


the part ol the defendant to discontinue the use of the 


infringed structure and to account for profits made by 


defendant on such machines since it was first notified of 


the infringement [wo patents are involved in this suit 


The first covers the application of the electric motor in 


with stop and shock-absorbing means for a 


rotary type calculating machine 


combination 
The second covers broadly 
the automatic control of motor-driven calculating machines, 
such as automatic multiplication, addition, etc., and the 
means by which automatic multiplication may be performed 
without the operator needing to keep count of the opera- 
tions performed. It also covers the true figure mechanism. 


J.R 


the following 


Monroe, president of the defendant company, made 


comment with reference to the case: “I 


regard this decision against the Monroe Company in a 


more or less secondary light in view of the fact that the 
suit of the Marchant Company was not and scarcely could 
have been basic in its scope. In other words, I look upon 


the decision as the first skirmish in a major battle that 


possibly will be drawn out over a considerable period. 
“The Monroe Company will appeal this decision at once 
that 


fundamentally of secondary importance, our positions with 


and we believe even though the points litigated are 
respect to them when reviewed by a higher court will be 
more favorable than the decision of the lower court would 
indicate. 

“The suit brought by the Monroe Company against the 
Marchant Company has not yet been tried, due to conges 
tion in other courts, but it will in all likelihood be reached 
this fall. This suit covers certain broad principles in the 
calculating machine industry and its results will be of im- 
portance 

“The Monroe 


issued notice to the effect that it will indemnify any 


Calculating Machine Company has pub 


licly 


loss which may be sustained through 


purchaser for any 
purchase of Monroe equipment pending the final outcome 
of the litigation, and that the company will defend at its 
own expense any suit that may be brought by the compet- 
result of such 


ing company against a customer as the 


purchase.” 


Remington Rend Earnings Larger Than Last Year 


An item in the New York Evening Post of June 11 states 
that the Remington Rand Business Services, Inc., reported 
net earnings of $2,927,766 March 31, 
after all charges and minority interest equal after preferred 
dividends to $1.15 a 1,334,043 common 
[his compared with $2,850,732 or $1.17 a share on 1,333,460 


for the year ending 


share on shares. 
shares in the previous quarter. 

In his remarks accompanying the annual report William 
“The 


Current 


F. Merrill, president of the company, says: com 
pany ended the year in sound financial condition. 
assets were in excess of eight times current liabilities. In 
addition to an increase in its cash of over $1,000,000, the 
company acquired during the year and is holding in its 
treasury over $1,000,000 of its twenty-year debenture notes 
sinking fund requirement. 


$1,700,000 and 


over and above the current 


Inventories have been reduced have been 


conservatively valued, with all obsolete materials written 
off.” 
= ae » 
Burroughs Directors Vote Stock Split-up 
According to the New York 


the directors of the Burroughs Adding Machine Company 


Evening Post of June 11, 


voted to split the stock on a five-for-one basis and declared 


a quarterly dividend of twenty cents a share on the new 
stock after stockholders had ratified the proposed increase 
in the authorized stock to 5,000,000 shares from 
1,000,000 shares. 

The quarterly dividend is equal to eighty cents a share 


$4 a share on the old stock, which paid $3 


no-par 


annually, or 


Four additional shares for each share on 


will be distributed on August 1, to be fol- 
dividend payable September 10 to 


and extras 
record July 15, 
lowed by the quarterly 


holders of record, August 27 


a 
U. E. F. Report Shows Big Increase in Current 
Assets 
An item concerning the Underwood Elliott Fisher Com- 


report for the first three months of 1929, 
which appeared in the New York Times of May 29, indi- 


cates that more than $3,000,000 has been added to the net 


pany financial 


current assets of the company since January 1, when the 
total was $15,097,371. The company’s total cash holdings 
$6,900,000 $3,782,010 at the 
beginning of the year, an increase of approximately $3,100,- 


that the 


now exceed compared with 


000 or over eighty per cent. The report states 


company is lending $4,000,000 cash, on call. 
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Conklin Doubles Common Dividends 
The usual summer dividend on common stock is being 
doubled by The Conklin Pen Company, Toledo, Ohio. The 
present earnings of the company are far in excess of any- 
reported in the company’s history. A 


thing previously 


smaller inventory of finished products and production 
efficiencies are reflected favorably in the company’s balance 
sheets. The number of domestic retail outlets was prac- 
tically doubled last year and the company’s foreign busi- 
ness experienced a steady increase. 
——<——— 
Wilson-Jones Company Increases Capital Stock 
In the New 
concerning the issuance of 20,000 shares of no-par capital 
stock of the This in- 
crease in capital stock comes shortly after the merging of 
the Irving-Pitt Manufacturing Company with the Wilson- 
Benjamin Kulp, 


York Times of June 18 appeared a report 


Wilson-Jones Company, Chicago. 


Jones Company. A statement made by 
president of the company, indicates that the net sales based 
on the record of the first seven months of 1929 will be over 
The current assets alone are more 
excluding 


$6,000,000 per annum. 


than twice the total liabilities and reserves, 
capital stock. 3 
; salle 
Royal Common Stock Increased 
In the New York Evening Post of June 5, it was reported 
that the stockholders of the Royal Typewriter Company 
are to meet on July 
tors to split the no-par common stock two-for-one, making 
134,852 shares at 


To preserve the relative voting rights it is pro- 


1 to vote on a proposal of the direc- 


the outstanding common 269,704 against 
present 
posed to give present outstanding preferred of $100 par 


two votes. 


—— ae 
Irving-Pitt Man on Three Months’ Trip to Orient 
George H. Wolcott, a director of the Irving-Pitt Manu- 

facturing Company, recently left for a three months’ trip 

New Zealand. He San 

Francisco in September. He sailed on the steamship Maloa 

he caught the steamship Niagara of 


to Australia and will return to 


to Honolulu, where 


the Canadian Australian line on July 3 for Sydney and 





GEORGE H. WOLCOTT 

Melbourne, then back to Auckland and Wellington, New 
Zealand, stopping at Suva, Fiji, Samoa and other islands 
on the return trip. 

The present journey will be a little longer than Mr. 
Wolcott's trip to Manila and the Orient last year. It is 
his purpose to take a full assortment of samples of the 
lines of the companies which now compose the Wilson- 
These include the Irving-Pitt, Wilson- 
Tatum lines. 


Jones Company. 
Jones and 
Mr. Wolcott says that he has been twenty-five years in 


the game and still loves it. 
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R. B. VALLEAU, who was 
elected president of the 
Northwest Travelers Club at 
a meeting held during the 
recent annual convention of 
the stationers of the Seventh 
District at Minneapolis. Mr. 
Valleau represents the Leo- 
pold Desk Company in the 
near Northwest, where he is 
highly regarded for his abil- 
ity, information and consci- 
entious work. 








Northwestern Furniture Company Holds Big 


Opening 

From June 17 to June 22 the Northwestern Furniture 
Company, 271 West Water street, Milwaukee, held a house- 
warming. The occasion was the opening of an addition to 
the company’s store at Kilbourn avenue and West Water 
street. The whole store has been extensively remodeled and 
the second floor has been arranged with eight or nine model 
offices furnished in the different period suites. This event 
was so extensively advertised in newspapers and by means 
of circulars and envelope stuffers, letters, etc., that the 
company was obliged to call into the house all its twenty 
salesmen to take care of the customers who visited the 
store during the week of the celebration. The opening of 
the new addition was coincident with the dedication of the 
new Kilbourn bridge and marked the forty-eighth anniver- 
sary of the Northwestern Furniture Company. Kilbourn 
avenue has been widened and forms a beautiful thorough- 
fare through the heart of the city past the store of the 
Northwestern Furniture Company, located on the most 
prominent corner diagonally across from the western en- 
trance to the bridge. c 

The fact that the celebration was held late in the month 
makes it impossible for us to present the full story of the 
event and the description of the new store in this issue, 
but we expect to present this material rather fully in the 
August issue of the journal. 


——— 


Tablet Firms Merge 

The New York Times of June 25 presents the following 
item: 

“The Western Tablet and Stationery Company has made 
arrangements to acquire the J. C. Blair Company of Hunt- 
Earnings of 
the new subsidiary have averaged more than $100,000 a 
year for the last four years after Federal taxes. 


ington, Penna., is was announced yesterday. 


“The management of Western Tablet and Stationery in- 
tends to inaugurate dividends on its common stock at an 
annual rate of $2 a share, with a quarterly dividend of 50 
cents, payable August 1. Current earnings are at the rate 
of more than $4 a share on the common, compared with 
$3.11 in the thirteen months ended October 31, 1928.” 
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The Lead Pencil Institute, Inc., Organized 
A trade institute was organized at Hotel Biltmore, New 
York, several weeks ago by manufacturers of wood sheathed 
The included f 


cent of the 


lead pencils meeting representatives of 


productive volume of the 


This action was the con- 


ninety-eight per 
industry in the United States. 
clusion of a series of conferences carrying over several 


months, during which time an organizing committee was 
varying 


light of the 


organization, operation and 
confronting the 


considering types of 


methods in the problems 
industry. 

The committee determined upon the research and statis- 
tical form of operation and incorporated in Delaware The 
Lead Pencil Institute, Inc. 

a code of by-laws was adopted 
usual officers and a board of trustees of nine members. 

Eberhard Faber, of the Eberhard Faber Pencil Company, 
was elected chairman of the board of trustees. 


This action was approved and 


which provides for the 





FABER 


EBERHARD 


The board of trustees elected Nelson B. Gaskill presi- 
dent of the Institute. Mr. Gaskill was assistant attorney 
general of New Jersey and later a member and chairman 
As a lawyer special- 
writer and 


of the Federal Trade Commission. 
izing in the field of trade relations and as a 
speaker on these subjects, he is well known in the trade 
association field. 

The headquarters of the Institute will be in Washington, 
D. C., where offices will be opened at 16 Jackson place. 

Mr. Gaskill stated that the prime object of the Institute 
was to obtain and provide information which would enable 
the manufacturer to conduct his business with an intelligent 
comprehension of the vital facts relating to production, 
distribution and demand as these are common to the in- 
dustry as a whole. As an essential part of this program, a 
study of distributive methods will be made and the co-opera- 
tion of distributors and their organizations will be sought 
in an effort to work out a solution of the common prob- 
lems, in behalf of the industry and the trade. 


neat ; 
Mimeograph Dealers Visit General Offices 
scattered points who visited the 
general offices of the A. B. Dick Company, 720 West 
Jackson Chicago, Ill., include the following: 
H. D. Douglas, president of the Western Bank & Office 
Oklahoma City, Okla., accompanied by 


Dealers from widely 


boulevard, 
Supply Company 
Mr. Bradley of his organization. 

Mr. Seaman, of The Brownlie Sales Company, Youngs- 
town, Ohio 

Mr. Peterson, of the H. S. Crocker Company, San Fran- 
cisco, Calif 

George S. Crumbaugh, Atlanta, Ga. 

W. A. Sutton, of Rosser & Sutton, Mimeograph dealers 
at Yakima, Wash. 
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Multigraph Company Takes Over Set-O-Type 


The American Multigraph Sales Company of Cleveland, 
Ohio, has taken over the selling rights in the United States 
and foreign countries of the Set-O-Type machine, manu- 
factured by the Typographic Machines Company of Day- 
ton, Ohio. This adds another important machine to the 
Multigraph line of typesetting and embossing equipment, 
which already includes the Multigraph typesetter, the Key- 
board Compotype and the Lever Compotype, and enables 
the company to supply every sort of type composing equip- 
ment, either typesetting or embossing, for duplicating ma- 
chines. The Set-O-Type was described in Office Appli- 
ances for January, 1927. 

The Typographic Machines Company was organized sev- 
eral years ago and the utility of its product was soon rec- 
ognized. The company will continue to manufacture its 
machines, but their exclusive distribution will be handled 
by the Multigraph organization, whose offices cover the 


world. 





Excuse Us, Please! 





Corrections 
We knew it would happen. That in handling the volum- 
inous material for the anniversary number in June that 
would, to paraphrase our old friend Paul, the Apostle, “leave 
unsaid some of the things we should have said, and say some 
things which we should not have said.” 


* 


we 


In our survey of duplicating machine developments, the 
“Ditto” was referred to as “the most highly developed” of 
the gelatin band or gelatin roll type. In the new machines 
and devices department of the same number was presented 
information of the new electrically-driven automatic Speedo- 
graph, a gelatin roll machine of the Beck Duplicator Com- 
pany of New York. The statement in our survey, which 
was written many weeks notice of the new 
machine was received, should have been corrected to in- 
clude the new Speedograph among the highest develop- 


before the 


ments. 

And now—another one: 

Under the title, “Envelope Openers,” in the June Anni- 
versary number it was stated that the type of letter opener 
which functioned by means of a rapidly moving emery- 
coated belt had apparently not proved to be commercial. 
However, we should have added that a machine using two 
emery wheels is now marketed. We 
refer to the machine of the Vidaver Letter Opener Com- 
pany of New York City. 


being successfully 


— a 
We Were Misinformed 
A news item on page 430 of the June issue of this jonr- 
nal stated that the Miller-Bryant-Pierce Company had 
opened a service station in the Bedell building, Portland, 
Ore. For this statement we relied upon information which 
proved erroneous. The Miller-Bryant-Pierce Company has 
had an office in the Bedell building for three or four years. 
On January 1, 1929, they moved their office to 629 Ter- 
minal Sales building. 
o-_ >  — 
A Slight Oversight 
In the May issue of Office Appliances we mentioned the 
name of the International Visible as among the lines car- 
ried by Heineman Office Utilities, Inc., of St. Louis. This 
was not strictly correct, because the International Visible 
line has a special exclusive selling organization headed by 
E. H. Heineman in the St. Louis territory. 
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The Guest Book 


FRED E. BROWN of Rochester, N. Y., 
Office Appliances on May 29. 

P. J. F. (PAT) BAKER of the P. J. 
poration, Ltd., Toronto, Canada, was among those present 
Mr. Baker is an office equipment man of long 
experience and is widely informed on office machines. 

K. R. TERRY, 
Company, Seattle, 
June 12. Mr. 
cific Northwest 
ous matters pertaining to the business in the West. He 
was Eastern 


country visiting factories and talking over business matters 


paid a visit to 
Baker Sales Cor- 
on June 5. 
head of the Seattle Office 


Wash., paid a this 
Terry told us about the meeting of the Pa- 


Equipment 
visit to office on 


Stationers Association and discussed vari- 


spending some time in the section of the 
with those whom he represents on the coast. 

CHARLES M. MARSHALL of the Ivan Allen- Marshall 
Company, Atlanta, and president of The National Station- 
ers Association, June 18. Mr. Marshall 
visiting the industrial centers and calling on factories in 
He was on his way home after visiting regional 


called on was 
this field 
district conventions in Denver, Spokane and other places. 

MILES D. FRANCE, field sales manager for The Safe- 
Guard Check Writer Corporation, Lansdale, Penna., stopped 
for a brief visit and an extra copy of the June number, on 
June 18. Mr. France reported having just come from a 
trip through the New England States where he found the 
Safe-Guard agents producing a very satisfactory volume 
of business. At present he is engaged in increasing the 
personnel of established agencies and opening up new ones 
to take care of increased demand for the new models. 

PHIL F. WEBSTER, who represents several important 
office equipment lines in Texas, with headquarters at San 
Antonio, called on June 19. 

C. T. WALKER of Oklahoma City, Okla., 
office on June 21. 

W. C. BIENEMAN, secretary and sales manager of the 
Imperial Desk Company, Evansville, Indiana, and president 


visited this 


of the Evansville Furniture Manufacturers Association, was 
another of the welcome visitors on June 21. 

G. H. PARRY of Belmont, Mass, representative of The 
Carter’s Ink Company, called on June 24. 

W. W. ERSKINE, one of the best known office equip- 
ment men on the Pacific Coast, and now a manufacturer's 
representative for several important lines, called on Office 


Appliances June 26 on his way home to San Francisco 


after a trip to Europe, where he secured an interesting 


product for exploitation in this country. 
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JACK LINSKY of the Jaclin: Stationery Compaay, New 
York City, paid a visit to the headquarters of Office Appli- 
ances on June 27 during a business trip to Chicago. 


ee 

Kumweide Joins Colonial Chair Company 
Elmer Kumweide has joined the Colonial Chair Comes 
pany, Chicago, IIL, with L. B. Johnson, who 
has been in the territory a long time. Mr. Kumweide 

covers Milwaukee also, making frequent trips there. 
Starting with Stevens, Maloney & Company as an errand 
boy ten years ago, Mr. Kumweide has mastered the details 


associated 





ELMER KUMWEIDE 


of the commercial stationery business, building a founda- 
tion which fits him well for his new work. His knowledge 
of the customer’s viewpoint is a valuable asset in his new 
work. Mr. Kumweide was born in Chicago, is twenty-six 
years old, and received his education in the Chicago schools. 
lie is married and has one son. 
sieneyeslgiieeedaill 
Autopoint Company Expands Plant 

The Autopoint Company, 4610-25 Ravenswood avenue, 
Chicago, Ill, will take over a new plant July 1 at 1801-31 
Foster avenue, Chicago, Ill. The company has acquired 
a thoroughly modernized plant on a long term lease, with 
The company will increase its factory 
Lewis B. 


option of purchase. 
fifty per cent in the new plant, according to 
Jacobs, vice-president and general manager. 

The steady growth and volume experienced in the past 
few years have necessitated a substantial increase in pro- 
duction facilities, as well as more space for the enlarged 
sales and clerical staff. 

Autopoint was the first mechanical pencil to be manu- 
factured with the “Bakelite” barrel. 





NEW HOME OF 
AUTOPOINT 
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Monroe’s Handsome San Francisco Establishment 

A. H. Ridgley, Pacific coast division manager for the 
Monroe Calculating Machine Company, has long had a 
number of ideas regarding convenience, sunshine, air and 
numerous other pleasant things which go to make an office 
family happy in its surroundings. In the new Pacific coast 











THBRE’S PLENTY WHOOPEE APPARENTLY IN THIS 


PARTY, WHICH SHOWS THE STAFF AND NEW PACIFIC 
COAST HEADQUARTERS OF THE MONROE CALCULAT- 
ING MACHINE COMPANY AT 60 MAIN STREET, SAN 


FRANCISCO.—Members of the San Francisco staff are giving 

three rousing cheers and a tiger for the beautiful new offices 

Pacific Division Manager A. H. Ridgley is the seventh 
man from the right. 


Coast 


company, just opened at 60 Main 
Francisco, Mr. Ridgley had a chance to put 
all his ideas into effect. While the company does not own 
it has taken a very long lease and the owner 


headquarters of the 


street, San 


the building 


\ H RIDGLEY Pacific 
Coast Division Manager for 
the Monroe Calculating Ma- 
chine Company Inc., who 
has been much congratu- 
lated on the fine new build 
ing in which Pacific Coast 
headquarters are now doing 
business at 60 Main street, 
San Francisco, Calif 





followed out all the Monroe plans in putting up the 
structure. 

Sixty Main half a block from Market 
the city’s most busy thoroughfare. It is only a few blocks 
from the Ferries and the water front and is close to down- 
town skyscrapers. Passers by are struck by the novelty 
of a new two-story building in this part of town. It is of 
the “window” type and the glistening white front of con- 
crete is built to look like stone, in chiselled designs. Every 
window, back and front gets the sun, as do the modern 
overhead skylights from whence sun pours in. For dark 
winter afternoons, indirect lighting of a new type has been 
installed. This is considered the best procurable artificial 
daylight this second installation of the 


kind in San Francisco. 


street is street, 


and is only the 
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There are about 5,000 square feet covered by the build- 
ing. The executive offices upstairs are designed so that 
every room can be reached by its own corridor. The 
three rooms at the front can be thrown into two, or into 
one, by sliding doors of handsome woodwork. Thrown 
into one, the entire room has eight large windows and 
makes a pleasant conference room for seventy-five men. 
Mr. Ridgley’s own office, one of the three, accommodates 
about twenty-five for a small gathering. Upstairs there is 
a large executive office and an auditing department. 

On the main floor are the local offices, the Monroe 
school which daily has thirty and upwards of students, the 
shop, storage facilities and many accommodations, includ- 
ing a large area of steel shelving of the standard Monroe 
Both upstairs and downstairs glass has 


equipment type. 
Everything is 


been used to make the rooms even lighter. 
ventilated and each floor built so that doors can be opened 
from end to end, in addition to overhead ventilation. 

All the office counters are storage desks where literature, 
writing paper, etc., are to hand, by the sliding of a door. 
All the desks are wired for electric machines. The shop 
is the last word in equipment and the entire staff, as well 
as the students in the Monroe Calculating School are all 
delighted with their new building from whence checks are 
sent out to over 100 members of the Monroe force, up and 
down the Coast. 

Mr. Ridgley began with the Monroe Calculating Ma- 
chine Company on the coast as a salesman in 1915, and 
his enthusiasm has never diminished. He is particularly 
pleased with a telegram of congratulation on the new 
building from W. G. Zaenglein, manager for the 
company, who says he is looking forward to big doings 


sales 


for the Pacific coast division. 
AS 
Pen Factory Employs Student Labor 

An unique experiment in education, a factory as a part 
of a college plant, has been inaugurated by the Oakland 
City College at Oakland City, Ind., thirty miles north of 
Evansville. The Securograph Pen Company, manufac- 
turers of a check protecting fountain pen and a vest pocket 
check protector, has moved to Oakland City from Mount 
company now being owned largely by 
The company was recently incorpo- 
By agreement with the 


Carmel, IIl., the 
Oakland City people 
rated under the laws of 
Oakland City College, the factory has been located in the 
Cronbach industrial building, owned by the college. The 
company has a capital stock of $60,000. During a recent 
stock-selling campaign, nearly $24,000 worth of stock at 
Oakland City alone. 


Indiana. 


$25 a 

At the first meeting of the stockholders, the following 
board of directors was named: William P. Dearing, presi- 
dent of Oakland City College; John and George Kritikson, 
inventors of the pen; W. Jordan of the Oakland City Col- 
lege; David Ingle, president of the Ingle Coal Company; 
Ed. Roush, National League baseball player, who for many 
seasons was with the Cincinnati Reds, and whose home is 
in Oakland City; C. A. Simon, president of the Old State 
Bank at Oakland City; Alvin Wilson, president of the First 
National Bank and J. W. Cockrum, president of the J. W. 
Cockrum Printing Company. 

The industry, employing both men and women, demand- 
ing skilled labor and paying good wages, went to Oak- 
land City under contract to employ student labor. By this 
means, students taking three college subjects and working 
in shifts of four hours each day, may go to the Oakland 
City College and receive a four years’ course and the wages 
receive at the factory will pay all their living and col- 
lege expenses. After two weeks’ apprenticeship, a student 
may start to work at forty cents an hour. When he 
reaches a sufficient point in efficiency he will be put on a 


share was sold in 


they 
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piece-work basis, which will give him an opportunity to 
earn from fifty cents to one dollar an hour. 

The inventors of the pen, John and George Kritikson, 
after being educated in the American International Col- 
lege, which is supported by the American Board of For- 
Smyrna, Asia Minor, migrated to the 
years in factories 


eign Missions in 
United States and spent seventeen 
in the United States before trying to perfect and patent 
their own product. This industry makes Oakland City 
College unique in the fact that probably in no other college 
in the United States can students earn al] their expenses 
by working at skilled labor at so high a wage rate in a 
college factory, thus reducing the necessary hours of labor 


pen 


and making it possible to devote the necessary time to 
study. 

The factory is now in operation and its promoters have 
every reason to believe that it will succeed. The com- 


pany had a formal opening on Tuesday, June 4. On Thurs- 
day, June 6, the college students and alumni had their day 
at the factory and things were gotten pretty much under 
way, and it is expected the plant will be operating full 
With a view to having every loyal Oak- 
the company 


time before long. 
land City citizen carrying a Security 
made a special sales campaign for ten days in which the 
stock on hand of the $7 pen, about a thousand in number, 
This campaign was in the form 


pen, 


were sold for $4.95 each. 
of a contest between the church, lodge and civic organiza- 
tions of the town. 

The company received an advance order for $275-worth 
of pens by mail a few days before the factory started and 
among the checks was one for $90 from the Canary Islands. 

W. B. C. 

silllccaiaiiniila 
Hospitality Offers from Canadian Producers Com- 
mence 

Canadian manufacturing houses in this field are already 
making preparations to receive the members and guests of 
the National Stationers’ Association. Here are a couple of 
early invitations 

Prominent among the firms who will entertain will be 
the L. E. Waterman Company, Limited, whose large plant 
is located in St. Lambert, connected with Montreal by the 
Victoria Jubilee bridge, the River St. Law- 
rence. From this factory Waterman’s pens, pencils and ink 
are shipped to various parts of the British Empire—a true 
“Made in “Welcome” is 
their door mat when stationers come to Montreal. 

* ~ « 

W. V. Dawson, Limited, 993-1001 St. Urbain 
Montreal, established in 1846 and known throughout Can- 
ada for their “Jackdaw” line of blank books, loose leaf and 


which spans 


Canada” product. written on 


street, 





HIGGINS 


J. P. 


FRED E. WEST M. E. 
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envelopes, will be at home to visitors during the National 
Stationers Convention, October 7-8-9-10, 1929. They spe- 
cialize in envelopes of every description and have one of 
the largest plants in Canada, equipped with the latest ma- 


chinery. 
—_—_—_.———. 


Trade-In Contest Develops New Viewpoint in Num- 
bering Machine Sales 


A novel prize contest was conducted during March, April 
and May by the Bates Manufacturing Company of Orange, 
New Jersey. It is said to be the first contest of its kind 
ever held in the numbering machine industry. It has been 
the custom when numbering machines are in need of repair 
to have the overhauling done either by the manufacturers 
or by local dealers or mechanics. Thus numbering ma- 
chines of all makes have been kept going for a consid- 
erable time, sometimes beyond the period of economic use- 
fulness. Such procedure, the company claims, has limited 
the sale of numbering machines by depriving the industry 
of its normal replacement market. 

The theory of the trade-in is based upon the thought that 
when a machine has reached a stage wherein it is not 
advisable to spend more money on it for repairs an incen- 
tive should be offered the user to scrap such a machine in 
favor of a new one of more modern construction. The 
manufacturer stands this trade-in allowance and extends to 
the dealer a satisfactory handling allowance for his part 
in the transaction. This handling allowance is considerably 
greater than any profit or discount which the dealer might 
derive from handling the matter as a repair. 

The Bates Company takes the position that the con- 
sumer’s interests are served when he realizes something on 
his old worn out machine against the purchase of a new 
one; the dealer is relieved of a complicated matter of rou- 
tine at a small profit and has been able to make a quick 
sale at a greater profit; and the manufacturer is served by 
placing in the hands of the consumer a better product with- 
out increasing the general number of machines in the hands 
of the consumer public. 

This contest ran for three months and closed at midnight 
on May 31. The winners of the three major prizes are 
J. P. Higgins of Martin & Company, Chicago; Fred 
West of the Hathaway Stamp Company, Cincinnati, and 
M. E. Haves of the Pneumatic Stamp Company, Inc., Bing- 
hamton, N. Y. 

Regional prizes of $50 each were awarded to the following: 
Fk. R. McCauley of Roberts & Son, 1810 Third avenue, Birming- 
ham, Ala.; E. A. Keels of Bennett Printing & Stamp Co., 
Auburn avenue and Pryor street, Atlanta, Ga.; L. R. Mase of 
Adams Stamp & Stationery Co., 412 North Sixth street, 
St. Louis, Mo.; A. Hussman of J. F. W. Dorman Company, 533 
North Calvert street, Baltimore, Md.; E. Y. Cottingham of 
Houston Stamp & Stencil Co., 815 Fannin street, Houston, Tex. ; 
Helen Carran of Toledo Stamp & Stencil Co., 542 Erie street, 


S. G. 


Toledo, Ohio; C. B. Davis of Office Outfitters Company, 2115 
rhird avenue, Birmingham, Ala.; Alex Dittler, Jr., of Dittler 
Bros., 120 Hunter street, S. E., Atlanta, Ga.; T. Hancock of 


Southern Stamp & Stationery Co., 1206 East Main street, Rich- 
mond, Va.; William Best of Best Stamp & Mfg. Co., 812 Dela- 
ware street, Kansas City, Mo.; and Ross Woodburn of T. R. 
Woodburn Printing Co., 25 South Sixth street, Terre Haute, Ind. 





HAYES 
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“In a Hurry—Trick & Murray” 


A vivid picture of a fire, and a resumption of 
that out-Phoenixes the famous bird, 
Holmes, of Trick & Murray, Seattle, Wash 
Seattle fire department 


which the 


business 
was given by A. K. 
At eight-thirty 
drenching 


one morning the was 


the Rialto building, of 
tenant, to extinguish a serious fre. 
shipping department were functioning for Trick & Murray 
Bird Company, a 


stationery house is one 


At 8:45 the order and 


Through the courtesy of the Gillam & 
(very) competitor, the Trick & Murray staff was 
from the Gillam & 


friendly 


taking care of business, filling orders 











FIRE IN 
- Thirteen 


SEATTLE FIRE DEPARTMENT WORKING ON 
BUILDING OCCUPIED BY TRICK & MURRAY 
nozzles played on the fire 


[his was a memorable piece of friendly com- 
work” of the finest kind. 
Trick & Murray,” lost not a 


Bird stock 
petition— ‘team 

The slogan, “In a Hurry 
whit of its keenness despite the fire 
records, accounts, invoices, job 
came through the fire with flying 


for the pro- 


Fortunately the vital 
tickets, cost sheets, etc 
colors, and thanks were given the “Steel Age” 
As soon as the office appliances 
the office 


tection its devices gave 


serviced by the various manufacturers, 


were 
force was able to resume operations, in its temporary 
location 

Organization, or reorganization, is a much-+ado in the 


Griffin, president and gen- 
Within a 
Each 


lives of O. D. Trick and C. R 
eral manager respectively, of Trick & Murray. 


few hours after the fire a new location was secured. 


member of the organization was assigned to a specific duty. 


\ new store was in process, telephones connected and 


resumed “as usual,” with the loss of only one 


working day 


business 


Certainly this was a remarkable piece of 


rehabilitation 
“time” is made relative to 


Trick 


fire” 


& Murray 
or “after the fire’—and not as regarded 


Today at 
“betore the 
heretofore, “before or after prohibition.” In a few weeks 
the major part of the stock has been replenished, and in 
some cases where the store is 3,000 miles from the source 
of supply, the new stock was rolling westward 
picture with a moral. Some fires are due to 
carelessness. Stationers and their 


what Mr. Holmes says about the days following the fire. 


Here is a 


clerks will appreciate 


“The aftermath of any disaster, fire, bankruptcy or an 
old vear, is inventory. This is far from being a pleasant 
job at any time, but try and visualize taking stock in a 
cold, damp cellar with water on the floor and all the mer- 


chandise reeking with water, mildew and dirt. Insurance 


companies demand a lot of service before they will make 


an adjustment 


“Bedecked with ‘southwesters,”’ slickers and hip boots, 


OFFICE APPLIANCES 


we were able to enter the building several hours after the 
beginning of the fire. Needless to say, ninety per cent of 
our stock had already voted the Al Smith ticket, so there 
was no use of salvaging—‘finis’ was written on the labels. 

“Blank books, loose leaf, blotters, pens, etc., were knocked 


helter-skelter; even the goods beneath glass cases were 
ruined.” 

In a fire of this sort, where water damage predominated, 
it is natural that steel furniture should fare better than 
wood in the encounter. 

— oe 
Program for National Typewriter Dealers to Be a 
Hummer 


The committees in charge of the annual meeting of the 
National Typewriter Dealers, which will 
hold its fourth annual convention on August 19, 20 and 21 


Association of 


at the Congress hotel, Chicago, are busily at work and are 
absolutely confident that this convention will be a red-letter 
event in the typewriter world. Information in the hands of 
the committee indicates that there will be several hundred 
typewriter men present at the convention and that the at- 
tendance will be larger than that of any previous event of 
the kind in this trade. The secretary, P. E. Kinnisten, 
8129 Princeton avenue, Chicago, has a mailing list of sev- 
eral thousand to which he is sending out notices at inter- 
vals. The first notice consists of a postcard size calendar 


for the month of August, giving emphatic notice of the 
dates of the convention. 


type of envelope is cut in an odd shape, printed in red and 


The second notice in a different 


One side of it represents smoke and the 
smoke 


black on yellow. 
other side fire with the statement “where there is 
Inside the recipient is in- 


there is bound to be ———.” 
formed that there will be sizzling sessions of vital impor- 
tance and that plans are arranged for scorching, sparkling 
their wives 


Members are asked to bring 


An acceptance card is 


entertainment. 
and other members of the family. 
enclosed. The third announcement to be sent out a short 
time prior to the convention is a whoopee circular. It is 
in the form of a newspaper showing a cartoon of a type- 
writer dealer on his way to the convention. The paper is 
called “The Convention Extra” and is edited by the Chi- 
cago Typewriter and Adding Machine Dealers’ Association. 
In heavy black headlines we discover that Chicago is ready 
to welcome typewriter dealers to the fourth annual conven- 
tion and that a big gang raid the hotel. 
Everything possible will be done for the convenience and 


will Congress 
comfort of delegates, and the Chicago Association has not 
overlooked a detail. More ambitious plans have 
been made for the coming convention than for any previous 
The article with a 


single 


event held by the association. closes 
description of some of the places which visitors will find 
while to Then “A Word to the 


the announcement of the official souvenir program, 


it worth see. there is 
Wives,” 
statement regarding reduced railroad rates, etc. On the 
reverse side is an invitation to come to Chicago; a continu- 
ation of facts about Chicago; how Chicago got its name, 
and a word about the city as a summer resort. At the bot- 
tom is a picture showing part of Chicago’s sky-line, with 
the famous Buckingham fountain in full play in the fore- 
ground. 

In addition to the foregoing, the Reliable Typewriter and 
Adding Machine Corporation, Shipman-Ward Manufactur- 
ing Company, Smith Typewriter Company, Ames 
Supply Company, American Typewriter Exchange, Regal 
Typewriter Company and the International Typewriter Ex- 
change are sending out to their mailing lists announce- 
ments and envelope stuffers at regular intervals to a list of 
One hundred 
before the 


Sales 


six thousand dealers throughout the country. 


thousand of these announcements will go out 


convention 
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The official program of the convention will be an elab- 
orate affair well worth keeping and to get it one must 
come to the convention. In addition to the regular con- 
vention events and entertainment features, there will be an 
Whatever 


successful 


interesting exhibit of machines. conscientious 


effort can do to make the convention a one is 
being done and we urge all typewriter dealers who can get 
away to come to Chicago on the dates mentioned. Office 
Appliances expects to publish in the August issue an out- 
line of the program to be carried through at this convention 
and the September issue will, of course, contain a complete 


report of the event 


— ae 
Gilmore Joins Old Town Organization 

Gilmore has resigned his position in the sales 
S. Webster Company of Boston and 
forces of the Old Town Ribbon & 
Brooklyn, N. Y., in an executive 


George F. 
department of the F. 
has now joined the 
Carbon Company of 
capacity. 

Mr. Gilmore has had a long and successful connection 
with the stationery industry and is well known as a capital 
sales producer. He was for many years associated with 
the Thomas de LaRue Company of London, in their Amer- 
ican branch, and with the Bush Terminal Sales Company 
of New York City. 

Mr. Gilmore brings to the Old Town Ribbon & Carbon 
Company a wealth of experience not only in the ribbon and 
carbon industry, but in sales work generally. 

The Old & Carbon Company is a very 
progressive organization and their factory in Brooklyn is 
for its up-to-date efficiency. 
the first 


Town Ribbon 


distinguished The product 


turned out is of order. Joseph S. Epstein, presi- 








GEORGE F. GILMORE 

dent of the company, has been advancing from year to year 
along progressive lines, and the addition of Mr. Gilmore 
to the executive force is another step in the development 
of the business. 

Mr. Gilmore enjoys an enviabie reputation as an after- 
dinner speaker and is a charter member of the “Toast- 
Union,” of which his recent genial boss, Charles 
His association with all matters 


masters’ 
P. Garvin, is “president.” 
dealing with the stationery trade is so well known that any 
convention in the East is not considered complete without 
Mr. Gilmore’s presence. 

Office Appliances joins other friends in extending to Mr. 
Gilmore its hearty good wishes. 

sabeniabiaiied 

New York Stationers Join to Fight Chain Stores 

The New York Times of June 24 published the following 
interest to stationers, although the 





story which will be of 
organization is perhaps more for news dealers who handle 
stationery than it is for commercial stationers. 

The Times’ report says: 

“To enable stationery and news dealers to survive the 
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competition of chain stores which are selling tobacco, toys 
and stationery at a lower price than the retail merchants 
can now supply them, the recently organized Five-Boro 
Stationery and Newsdealers’ Association launched a move- 
ment yesterday to organize a central purchasing and dis- 
tributing agency for its members. 

“At a meeting at Veterans’ Hall, 208 West Sixty-eighth 
street, action was taken to canvass the 30,000 stationery and 
news dealers here to urge them to become members of the 
new organization. Henry Aronson, president, said his 
group has already 500 members, although it is only two 
weeks old. He explained that at least 5,000 dealers must 
cooperate in the new movement to make it a success and 
he predicted that this number will be obtained within a few 
weeks. 

“A rotating fund of $500,000 will be needed to finance the 
central purchasing and distributing agency, he explained. 
This fund will be raised by $100 subscriptions among the 
members. The money will be used to pay the manufac- 
turers for merchandise in large lots. The goods will then 
be distributed to the members of the organization at cost. 

“*At present we can buy what we need only in small 
quantities, because the manufacturers will not sell directly 
to us but insist on doing business only through a jobber,’ 
he asserted. ‘This puts us at a serious disadvantage when 
competing against the chain stores, and there is a very 
grave danger that stationery and news dealers will have to 
close their stores if remedial action is not taken right 
away.’ 

“Such stores as the United Cigar Stores, he said, can sell 
tobacco more cheaply than the small retail merchant. Gro- 
cery chain stores, including James Butler, Inc., and the 
Atlantic and Pacific concerns, sell candies and toys at cut 
rates, while Woolworth’s, Kresge’s and similar organiza- 
tions supply stationery at about one-half the price that the 
small stores must ask. 

“*The chain store competition is ruinous to our business, 
and if we are to live we must combine into a powerful 
body capable of carrying on our business with the same 
methods as the large concerns,’ he asserted. ‘As individuals 
we can do nothing, except to suck our thumbs and hold 
out as long as we can betore putting out the to let sign on 
our stores. But as a united force we can compete with 
the chain stores through the aid of a central agency.’ 

“Theodore L. Sklamberg, chief attorney for the Five- 
Boro Stationery and Newsdealers’ Association, outlined 
legislative methods that will be employed to put the objects 
of the organization into effect. Other officers and repre- 
sentatives of various boroughs spoke Another meeting will 
be held within two weeks, it was announced.” 

———<———— 


San Francisco Carbon and Ribbon Officers 


At the annual meeting of the Carbon and Ribbon Dealers’ 
Association of San Francisco, held June 13, the following 
officers were elected for the coming year: President, A. 
L. Schirmeyer (H. & M. C. Company), 75 Annie street; 
vice president, J. Francis O’Conner (Pacific Carbon & Rib- 
bon Company), 1451 Harrison street; treasurer-secretary, 
Myrtle Le Maitre (Service Supply Company), 251 Kearny 
street; directors: L. Hay Chapman (Ingrim-Rutledge Com- 
pany), 419 Montgomery street; D. M. Scoville (Grand Prize 
Carbon Paper Company), 149 New Montgomery street; C. 
H. Jenkins (C. H. Jenkins Company, Inc.), 457 Kearney 
street. 

étitsiaiiiainaia 
Blankmeyer Disposes of Show Room 

The E. E. Blankmeyer Company, wholesale office equip- 
ment house, has disposed of its show and sample room on 
the ground floor of the premises at 133 West Lake street, 
Chicago, to the Central Office Furniture Company, 427 
South Wabash avenue. The Blankmeyer Company retains 
premises on the third, fourth and fifth floors at 133 West 
Lake street, and will hereafter devote its entire energies to 
manufacturers’ representation, having ample room for show- 
ing the lines carried. 

The ground floor store at 133 West Lake street is the 
first of several retail office furniture stores which will be 
opened throughout Chicago by the Central Office Furniture 
Company, which has been in business at the South Wabash 
avenue address for several years. 
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Meetings--Conventions--Dinners 


The Retail Stationers’ Association of America 


At a meeting held at the 
Monday, June 17, attended by 
the country, an organization was perfected 


Palmer House, Chicago, on 
some sixty of the leading 


stationers of 


and officers were elected for the ensuing year. “The 
Retail Stationers Association of America” is the name 
adopted for the new organization. 

The Executive Committee composed of the president 


and the two vice-presidents and two retail stationers 


appointed by the president, will immediately decide upon 
a secretary-manager, establish offices and solicit the mem- 
bership of all of the leading stationers of the United States 
to join them in this movement to bring about better condi- 
tions in the stationery and office equipment industry. 

At this following officers elected to 
serve for the coming year: President, Charles L. Mitchell, 
Crane & Company, Topeka, Kans.; 
Charles A. H. Thom, Gregory, Mayer & Thom, 
Michigan; Charles W. Roth, 
Roth Office Company, Dayton, Ohio; 
porary secretary-treasurer, Charles A Stevens, 
Maloney & Co., Chicago, Illinois. 

The president William J 
Wm. J. Kennedy Stationery Company, St. Louis, Missouri, 
and George H. Moore, of the Pound & Moore Company, 
Charlotte, North Carolina, to members of the 


Executive Committee. 


meeting the were 

vice-president, 
Detroit, 
The 


tem- 


first 
second vice-president, 
Equipment 
Stevens, 


appointed Kennedy ot the 


serve as 


The following reasons are given for the formation of the 
new association 


For several years a number of the larger stationers who 
carry considerable investments have felt the need for a 
strictly retail stationers’ organization through which the 
problems of the retailers could be analyzed and adjusted— 

An organization through which an educational program 
could be carried out for the benefit of the retailers and 
their selling organizations— 


An organization through which overstocks could be 
reduced 
An organization through which the problem of chain 


store competition could be met from a buying standpoint— 

An organization through which possible standardizations 
could be effected 

An organization through which some of the problems 
of the industry could be taken up with the Federal Trade 
Commission and other Governmental agencies— 

An organization through which much of the standard 
stationery and office equipment lines could be purchased in 
volume instead of hundreds of stationers buying as indi- 
vidual units— 

An organization through which the leading stationery 
houses of the country can become a part of a retail sta- 
tioners’ chain store organization owned by the old estab- 
lished stationers themselves, living, owning their homes, 
paying taxes, contributing to the charities, to civic prob- 
lems, to the school, to the churches, and to the upbuilding 
of their respective communities, and the profits of the 
business being paid to their employees and spent in their 
own communities instead of being remitted daily to Wall 
street. 


At this meeting the stationers were advised of two 
tremendous chain store propositions which were being 
organized in our industry. The address of Edward A. 


Filene, a Boston merchant and economist, who spoke to 
the Merchants’ Division of the Hartford Chamber of Com- 
merce on April 24, 1929, was presented from the columns 
issue of Office Appliances, in 
“Individual merchants can 


of the June 


which he made the 


anniversary 
statement 
increasing chain store proposition only 
co-operation in the 


survive the rapidly 


through immediate and determined 


forming of buying pools and central management organiza- 


also stated to the 470 merchants who were 


tions.” He 


there assembled, “Haste is imperative, else the individual 
storekeeper who stands proudly by his private opinions 
supplied by research, is 
Soon it will 


than accept the facts 
doomed. Mass production has come to stay. 
dominate all production. For mass production produces 
consumers as well as products, through paying high wages 


Independent merchants can form 


rather 


and selling at low prices. 
themselves into associations which will perform all of the 
their indi- 
individual 


functions of the present chain and still retain 
vidual ownership and management. With the 
ownership they can meet the chains at their weakest point, 
for the average chain store manager is not as resourceful 
nor does he have the same personal interest in his busi- 
ness as the individual merchant. The personal element is 
still a tremendous retailing and a dependable 


asset to the individual against the 


factor in 
merchant in his fight 
chain stores.” 

This meeting in Chicago was the result of a movement 
which was started last November by Charles L. Mitchell 
of Crane & Company, Topeka, Kansas, who called a meet- 
ing in April in Chicago, of the leading stationers, at which 
meeting it that the retail should 
have such an organization, and a committee composed of 
C. L. Mitchell, Chas. A. H. Thom, Chas. W. Roth, Wm. J. 
Kennedy, and Chas. A. was appointed to draft 


a constitution and by-laws for the new organization and 


was decided stationers 


Stevens, 


submit a working plan such as was presented at the meet- 


ing in Chicago on the 17th of June. 


[he organization of the Retail Stationers Association of 
America has been interpreted by some as antagonistic to 
the National Stationers Association, formerly the National 
Association of Stationers, Office Outfitters and Manufac- 
turers, but such is not the intention nor the fact, for prac- 
tically all of those interested in the formation of the new 
association are at present members of the National Associa- 
tion. 

For many the wholesalers and jobbers in this 
field have had their own organization, and individual asso- 
ciations have functioned blank 
book manufacturers, loose leaf manufacturers, desk manu- 


years 


successfully among the 
facturers, steel equipment manufacturers, chair manufac- 
turers, etc., practically all the individual concerns affiliated 
with one or another of these separate organizations hold- 
Stationers Association. 
feel that the 


ing membership in The National 
Those with the 
problems peculiar to retail stationers and office equipment 
dealers can be better approached and analyzed through an 
encroaching upon the 
Presi- 


associated new movement 


individual organization, without 
wider field of The National Stationers Association. 
Mitchell of The Retail Stationers Association of 
America, says: 

“There is a large field for the endeavors of The National 
Stationers Association. At the conventions of that organi- 
zation there is opportunity for the retail stationer to come 
into personal contact with the leading manufacturers of 
our industry and to build up better understanding between 


dent 


retailers, manufacturers and jobbers.” 
Without attempting to go into details it is suggested that 
there is work enough for all. 


Ee 


Stamp Manufacturers Meet in Providence 


The annual convention of the International Stamp Manu- 
facturers Association was held at Providence, Rhode Island, 
June 24 to 27. A report of this event will appear in our 


August issue. 
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Seventh District Stationers Meet 

The annual meeting of Regional District Number Seven 
of The National Stationers Association took place in Min- 
neapolis May 27 and 28, too late for a report to reach 
Office Appliances in time for the June issue. 

The morning session on May 27 was called to order by 
Regional Governor Cliff Cody, who introduced the Rev- 
erend Mr. Babcock, who pronounced the _ invocation. 
General Manager C. P. Garvin was the first speaker. He 
talked on the advantages of association work. He assured 
his hearers that the association personnel is predomi- 
nantly made up of dealers. He brought out the fact again 
that the per capita sales of stationers are greater than in 
most other trades. He urged all dealers to hold in their 
minds the idea of prosperity and to talk of the business as 
a prosperous one. He referred to the work of the Store 
Arrangements Committee of which Fred Schaefer is chair- 
man. By study and research the association proposes to 
give the stores of its members the same advice and man- 
agement ideas which are received by the chain stores. He 
brought out the idea that concerns with the closest kinship 


are the most successful. 


A. J. Walker, third 
Association, gave a scholarly and convincing address on the 
value of the National Association. Mr. Walker was fol- 
lowed by President C. M. Marshall, who complimented the 
members on the privilege of living in the great Northwest. 
He said that this was his first visit to this section and he 
found the experience pleasant. He derived inspiration from 
others engaged in common interests. He said that city 
salesmen are a source of danger when not controlled. Out 
of a possible five thousand city accounts he said that two 
thousand two hundred twenty had been opened by his 
house in Atlanta and that of this number one thousand 
seven hundred forty-seven customers gave only nine per 
cent of the volume. The remaining ninety-one per cent of 
volume was provided by four hundred seventy-three cus- 
tomers. He urged dealers to analyze their accounts and 
cultivate personally the ones which can be made profitable. 
Every dealer can get plenty of accounts of his own if he 
goes about it rightly and does not waste time trying to 
take customers away from somebody else. 

Second Day’s Session 

This session was a joint meeting of dealers, manufac- 
turers and travelers. Governor Cody presented President 
Marshall, who spoke on association work generally and 
referred among other things to the useful work which the 
travelers are doing. Fred Schaefer, president of the North- 
west Travelers Club, talked on the sales meeting program, 
describing the proposition from start to finish. He had 
pleasure, he said, in announcing that the Northwest 
Travelers Club has extended its boundaries to include the 
Sixth District and will give service at regional 
meetings in both the Sixth and Seventh Dis- 
tricts as well as its sales meeting service to 
Under the plan of the Northwest 
Travelers Club members offer their services 
at definite meeting dates where it should be 
reach all of the dealer’s sales 
people. Any stationer may take advantage 
of this service providing he establishes definite 
dates for sales meetings. It is suggested that 
these meetings be held monthly or oftener. 
Having decided upon a definite date the dealer 
sends the date to the secretary of the North- 
west Travelers Club, who in turn relays this 
the entire membership which now 
numbers one hundred twenty men. These 
travelers can then include the dealers’ meet- 
ing on their regular trip and will write in 


vice-president of the National 


dealers. 


possible to 


date to 
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advance for permission to address the dealer’s salespeople. 
The dealer thus has the privilege of selecting the men whom 
he prefers to have address his meeting on some certain date. 
As he probably will have twelve meetings a year it is thus 
possible to cover a fair proportion of the traveling men as 
speakers at one or another of these meetings. In respond- 
ing to the dealer’s request the traveling man will endeavor 
to supply the retail salesmen with an understandable 
knowledge of the merchandise concerning which the 
traveler is speaking. He will try to give them selling hints 
that have proved successful and will attempt to impress 
them with the importance of their work, thereby elevat- 
ing the standards of the stationery salesmen and of the 
business as a whole. “The stationery salesman of today,” 
said Mr. Schaefer, “is called on to compete with a widely 
known organization who style their salesmen as business 
analysts. This term is no idle boast, for this concern main- 
tains an educational department where their salesmen are 
thoroughly schooled in the lines they sell. This same 
efficient sales service must be met by the stationers here 
today. 

“Under the plan I have outlined every individual sta- 
tioner may have an educational sales meeting every week 
without cost. Such service is now only available to the 
widely known organization to which I have referred.” 


The foregoing outline of service offered by the manu- 
facturers’ salesmen was followed by timely and learned 
address by Dr. J. C. Acheson of Macalester College, who 
spoke on the power of the trained mind which lies behind 
every step in the progress of the world. Every advance, 
every improvement, every activity is the result of thought. 


C. M. Marshall, president of the association, said that 
one of the most interesting things in present association 
work is the growing success of the regional meetings. He 
gave a history of the association and pronounced ours to 
be now a united industry, which is leading up to service 
and co-operation in tune with the present business trend. 
Mr. Marshall urged his hearers to make a special effort to 
come to Montreal to attend the annual meeting of the 
association next October. 


Karl Castle, assistant sales manager of the McMillan 
Book Company, urged that dealers themselves make use 
of visible equipment in their stores. They get to know 
its use and its advantages and thereby they will more 
readily sell it. They should get in touch with manufac- 
turers for sales helps which are a great aid to this part 
of the. business. 

General Manager Garvin spoke on “My Impressions of 
the Northwest Travelers Sales Meeting Service Plan.” He 
gave a stirring speech in which he said that he considered 
the sales meeting program one of the most instructive and 
progressive movements he had ever encountered. This 
concluded the business of the convention. 

The nominating committee presented 
Frank Koch of Koch Brothers, Des Moines, 
as the nominee for Regional Governor of the 
Seventh District for 1929-1930. The nomina- 
tion of Mr. Koch was made unanimous. 

In the afternoon the dealers had the choice 
of playing golf at White Bear Yacht Club or 
attending the baseball game between the 
Minneapolis and Kansas City clubs. The 
convention was well attended and very suc- 
cessful. Responsible for the success of the 
event were Regional Governor Cody and the 
following committees: 

Hotels: H. S. Fall, E. C. Thomas and A. R. 
Skibbe. 

Arrangements: Oscar Bertelson, S. F. Jerue 
and Ed. Hansen. 
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EXECUTIVES AND BRANCH MANAGER OF UNDERWOOD ELLIOTT FISHER COM 
PANY, REPRESENTING THE EASTERN, ATLANTIC AND SOUTHERN DISTRICTS, 
ARE SHOWN HERE IN A CONFERENCE HELD LAST MONTH AT THE HOTEL 
COMMODORE, NEW YORK OITY Seated, left to right: E. P. Ryan, special sales 
representative; J. H. Spillane, manager of the Atlanta office; T. J. McMahon, manager 
of the Albany office Ww F. Helmond, chief engineer, Hartford works: J 4. McComas, 
manager of the Baltimore office; McBrien, manager of the Metropolitan bookkeeping 
sales office ‘ A. Strohm. executive office: L. S. Webster, manager of the Pittsburgh 
office; G. W. Campbell, manager of the Hartford works; A. R ‘ing, sales Manager; 
Cc. S. Duncan, secretary and treasurer; P. D. Wagoner, president and general manager; 
M. 8S. Eylar, vice-president; J. J. Seitz, general service manager; W. D. M. Simmons, 
manager of advertising and school division; H. L. Junge, assistant comptroller; George 
Crouch, manager of New York district; BK. W. Randall, manager of the Detroit office; 
G. E towker, manager of the Buffalo office; R. F. Weems, manager of the Charlotte 
off Standing ft to right I 4. Robinson, sales manager of the bookkeeping division; G. M. Spurlin, manager of the Louisville office; G . 
Ward, manager of the Washington, D. ¢ office: H. J. Crewdson, assistant to the sales manager . © Knowles, manager of the Richmond office; 
S. H. Lindermar supply tiles manager: ( L. Minton, manager of the Hartford office; W I Blaney, manager of the Birmingham office; ¢ A. 
Harton, manager of the Philadelphia office: H. L. Bridges, sales manager of the portable division; Blaine Rawdon, manager of the Cleveland office, 
ind ¢ Fite, manager of the Memphis office 





PXECUTIVES AND BRANCH MANAGERS OF UNDERWOOD ELLIOTT FISHER COMPANY, WHO MET IN CONVENTION JUNE 6 AND 7, 1929, 
AT THE PALMER HOUSE, CHICAGO Included in the picture are representatives of the Central, Southern, Pacific and Western divisions, as fol 
ows E. J. Lowe, manager of the Oklahoma City office; George Button, manager of the used machine department; F. A. Bredimus, manager of the 
Des Moines office; B. L. Covault, manager of the Milwaukee office: T Sloat, manager of the Los Angeles office; W. R. Vandeveer, manager of the 
Houston office; D. BE. Conklin, manager of the Kansas City office; H. J. Crewdson, assistant to the sales manager; F. G. Fink, manager of the San 
Francisco office: G. R. Curtiss, manager of the Dallas office: O. H. Zaun, assistant to the manager of the Boston office; J. L. Videau, manager of the 
New Orleans office; ( A. Marschel, manager of the St. Louis office; L. E. Lentz, general service manager; E. R. Baines, comptroller; C. 8. Duncan, 
secretary and treasurer; A. R. King. sales manager; M. 8S. Eylar, vice-president; George W. McClellan. manager of the Chicago office; A. E. Zugel- 
ter, manager of the Cincinnati office WwW. D. M. Simmons, manager of the advertising and school division; S. H. Linderman, supply sales manager; 
G. W. Hunt. manager of the Indianapolis office; H. L. Bridges, sales manager of the portable division; 8. 8. Baker, manager of the Minneapolis office; 
A. W Eator manager of the Denver office 0. E. James, manager of the Omaha office E. A. Trefzger, Vacific district manager; F. A. Robinson, 
sales manage f the bookkeeping machine division, and J. I Hoyt, manager of the Seattle office 


1¢ hostesses consisted of Mrs. Fred Schaefer, Mrs Roy 


Clark, Mrs. R. B. Valleau, Mrs. A. J. Walker and Mrs. 
S. F Jeruc 

[The Travelers Club committees were composed of the 
following: Arrangements—R. B. Valleau, Roy Clark, Fred 
Foster, Ed. Friedman. Auto—Ed Friedman, H. J. Huette, 
Art Grapton, M. C. Wantz. Ladies—Harry Jennison, Harry 
Spurlock. Golf—K. E. Chase, Fred Schaefer. Baseball 
Roy Clark, J. A. O’Brien, R. J. Clay, Fred Foster 


The Banquet. 
The banquet at the end of the first day was an interesting 


and enjoyable event. The toastmaster was W. E. (“Bill’’) 


Smith. The speakers included C. M. Marshall, C. P 
Garvin, A. J. Walker, Cliff Cody, Fred Schaefer, Frank 
Koch, newly nominated regional governor of the Seventh 


District; Harold Watkins, the new governor of the Sixth 
District; R. M. Tussing, new governor of the Fifth Dis- 
trict; Al Skibbe, governor of the Sixth District; Robert 
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B. Valleau, president of Northwest Travelers; Ed. L. 
Little, governor of the Fifth District; Mr. Macpherson and 
“Officer Mulcahy,” a professional speaker who gave a witty 
talk. An address of welcome was presented by the mayor 
of Minneapolis. The dancing 


and high-class professional entertainment. 


banquet was followed by 
Employees of 
the local stores attended by arrangement of the Northwest 
Travelers Club. 
en 

New York Stationers’ Association Entertains 

The New York Stationers’ 
meeting before the summer vacations at the Drug & Chem- 
ical Club, 85 John Street, New York City, on Monday, 
Business and routine was dispensed with for the 


Association held their final 


June 17. 
evening and entertainment prevailed. The evening was des- 
ignated as “whoopee night.” 

Some of the amateur talent included Miss Martha Schultz 
of Allen & Gray, soloist; Miss Lindy of Eberhard Faber, 
Fisher of Roberts Numbering Machine Com- 
pany, dancer; Mr. Willard of Pencil Co., 
sleight of hand performer; Miss Marie Schicker of Modern 
and John Walker of Jaques & Company, 
monologist, and a quartette of male voices from the Joseph 
Artie Schick, Lex 


dancer; Mr. 


American Lead 


Stationer, soloist, 


Dixon Crucible Company, including 


Fletcher, Charlie Thiele and Joe Linehan. 
srewer 


Through the courtesy of Elmer Silver of H. K. 


& Company, several good professional numbers were 
provided. 

Dancing followed the special entertainment features, and 
Edward Gash, Chairman, 


George Hanna, H. W. 


should go much credit for 


to the Entertainment Committee 
Mort L. O’Connell, Myron A. Stein, 
Rogers and J. Milton Van Alst 
a very delightful and entertaining evening. 
About 325 people attended the affair 


CONVENTION OF THE AMERICAN 
MULTIGRAPH SALES COMPANY 
HELD IN CHICAGO LAST SPRING 


Home Office Representatives at 
tending W. C. Dunlap, vice-prest 
dent in charge of sales; 2. M 
Winger, assistant sales director in 


advertising; R. H. Jar 
director: Boh 


charge of 
rett assistant 
Delehanty, assistant sales director; 
W T. Hagelin, manager, mechani 
eal and supply division; T 
jlaine, im charge of sales promo 
tion, and E. C. Palmer, editor of 
company publications 

Division Managers attending this 
Zone Convention were F. M. 
Boughton, Chicago; . H L. Hitch 
cock Dallas; Howard Daugherty, 
Denver; Cc. Williamson, Des 
R. Lane Johnson, Houston; 
J. A. Kleisner, Kansas City; W. 
Nelson White, Milwaukee; W. 0. 
Schaefer, Minneapolis; Ben Lauck, 
New Orleans; W. H Roquemore, 
Oklahoma City: W. H. Brooke, Oma- 
ha; E. J. Ryan, Peoria; L. C. Tay- 
lor, St. Louis, and J Russell 
Briggs, Winnipeg 
The salesmen 


sales 


Moines; 


from the variovs 
divisions were: J. W Andrews; F. 
E. Boughton, William Ernst, J. F 
Feightner, J. Nottingham, C. W 
Ralston, J. L. Ricks, O. J. Stueben, J. L 
Cullers, M. M,. Winn, C. E. Stone, V. E 
field, C, F. Cross, R. S. Haage, M 





Michel, B. F 


Van Kannel, William H. Wilson, Joseph Koch, R. W. 

Williams, L. W. Bailey, Fred Huppertz, C. A. 

R. Hosler, Carl Adsit, J. W. Nesbitt, 
J 
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Toronto Stationers Play Golf 


The first monthly social gathering of the season held 
by the Commercial Stationers Association of Toronto, took 
the form of a golf tournament at Weston Golf and Country 
club on May 30. A handsome trophy was donated by J. S. 
Luckett, president of the association, and pen and pencil 
sets were donated by The Parker Pen Company, The 
Sheaffer Pen Company, The Wahl Company and L. E. 
Waterman Company. 

The prize winners were as follows: Trophy, donated 
by J. S. Luckett, won by Norman Brown of Brown Broth- 
ers, Ltd.; pen and pencil set donated by W. A. Sheaffer 
Pen Company, won by Alfred Daley of Brown Brothers, 
Limited; pen and pencil set, donated by L. E. Waterman 
Company, won by A. McHardy of Brown Brothers, Lim- 
ited; pen and pencil set donated by The Parker Pen Com- 
pany, won by E. J. Grand of Grand & Toy, Limited; pen 
and pencil set, donated by The Wahl Company, Limited, 
won by Arthur Reed of Copp-Clark Company, Limited; 
golf balls for hidden hole won by George Meyers of Office 
Specialty Manufacturing Company, Limited. 

Putting competition: Golf ball won by Sydney Evis of 
Stainton & Evis, Ltd. 

Highest score: Golf ball 
Canadian I. T. S. Rubber Company. 

Starter, G. Arthur Reed of G. A. Reed & Company. 

Thirty members competed in this tournament. For the 


won by C. E. Stevenson of 


non-golfers a putting competition was arranged. 
Forty-two persons were present at dinner and it has been 
decided that during the summer months a golf game will 
be the regular event. 
on ee 


Half a loaf is better than no vacation.—The Office Cat 
(The Richmond & Backus Company). 





Kuhn, L. W. Monzingo, W. G. Me 
Armstrong, Roy K. James, George Wellington, Tom Bloom- 


H. Gonz, J. R. Perot and Howard Jarrett. 














Lee Bennett, E. R. Ragan, R. G. Linsner, William G. Clark, P. L. Gay, 
ZONE CONVENTION OF THE 
AMERICAN MULTIGRAPH SALES 


COMPANY HELD LAST MAY IN 
SAN FRANCISCO.—-Home Office rep- 
resentatives attending the conven- 
tion were: W. C. Dunlap, vice-presi- 
dent in charge of sales; R. M. Win 
ger, assistant sales director in 
charge of advertising; R. H. Jar 
rett, assistant sales director and 
| W. T. Hagelin, manager mechanical 
and supply division. 

Division managers in attendance 
were: Norman Selby of Los An 
geles; Thomas C. Sutton of Sait 
Lake City; H. D. Kippen of San 
Francisco; J. Augustin of Seattle; 
Hugo Lanser of Spokane, and L. C. 
Cummins of Vancouver. 

The salesmen from the various 
divisions were: T. A. Bland, H. . 
Fenstemaker; Purt A. Haycox, H. 
Fentress, H. L. Miller, J. B. Van 


Fossen 


=. 
i ee y 
7m 


. 








Connecticut Valley Stationers’ Outing 

The annual outing of the Connecticut Valley Stationers’ 
Association took place on June 19 at Ye Castle Inn, Say- 
brook, Conn. The affair was eminently successful and the 
day, in spite of a few showers, was voted to be ideal. The 
grounds, situated on a point, gave a beautiful outlook and 
plenty of room in which to play. The different committees 
contributed much to the success of the affair. Luncheon 
was served at one o'clock, after which the sports were 
run off. 

In the 
follows: 

Fifty-yard dash 
Store, New Haven, 
Molloy’s, Meriden, Conn. 


ladies’ events, contests and winners were as 
First, Miss Roseann of Whitlock’s Book 
Conn.; second, Miss Bartholomew of 
Push balloon race: First, Miss 
New Haven; second, Miss Rose Ol- 
Meriden. Candle race: First, Mrs. 


Britain; Mrs. Ed. Granfield 


Kay Stonehouse of 
schefski of Molloy’s, 


Elmer Pape of New second, 


of New Haven. Popping ball race: First, Miss Chamber- 
lin of Kramer’s, New Haven; second, Miss Rose Olschef- 
ski of Molloy’s, Meriden. Rolling ball race: First, Mrs. 
James Feeley of Springfield, Mass.; second, Mrs. Chal- 


First, Miss Molloy 


Haven. 


lenger of Bridgeport. Archery contest: 
of Meriden; second, Mrs. M. H. Davidson of New 


The men’s events were as follows 


Rolling ball contest: First, M. H. Davidson of New 
Haven; second, Tom Stonehouse of New Haven. Quoits: 
First, Mr. Farnham of Longmeadow, Mass.; second, Mr. 
Wiesing of American Pad & Paper Company, Holyoke, 
Mass. Archery contest: First, George Anderson of New 
Haven; second, Mr. Wiesing of American Pad & Paper 
Company, Holyoke, Mass. Fifty-yard dash: First, Rich- 
ard George; second, Mr. Ladd. Button race: First, Leo 


King of Springfield Office Supply Company, Springfield, 
Mass.; second, Ray Mascoto. 

The seven-inning playground baseball game was won by 
the New Haven team, captained by Maynard Morgan of 
Geyer’s Stationer. The final score was New Haven eleven, 
Springfield ten. 

The Springfield team was captained by Mr. King of the 


Springfield Office Supply Company. 


OFFICE APPLIANCES. 


After the sporting events, dinner was served at six 
o'clock, and during the course of the meal George Gilmore 
presented the different prizes to the winners of the differ- 
ent events. Three special prizes were awarded to the 
three children present at the outing: Master Lehman, Miss 
Stonehouse and Master Stonehouse. as a special recognition 
deportment. Mr. 
Eddy, for 
the men 


of their excellent behavior and good 
Gilmore also set aside a special prize for A. C. 
Gustave Fisher and for several of the wives of 
present who were unable to attend the outing. 

Following the dinner, D. D. MacDonald, 
introduced James E. Feeley, president of the Connecticut 
Valley Stationers’ Association, who brought greetings to 
the members and guests. 

Following this, Mr. MacDonald introduced, in uniform, 
Fire Chief Edward Granfield, who spoke in the absence of 
the mayor of Springfield. Mr. Granfield referred to the 
value of fire department work and how it could benefit the 


toastmaster, 


stationer, putting particular emphasis on the fact that co- 


operation between the two units would prove very suc- 
cessful. 

Following the speeches, vocal selections were furnished 
by Mrs. Pauline Greene Parcello, Mrs. A. O. Washburn, 


J. J. McDonald, Jr., and the two Tom Stonehouses, father 
and son. 

Dancing was enjoyed until a late hour. 
led the community singing, which was a feature of the pro- 


Mr. Stonehouse 


gram. 
i 


Fowler Addresses Leonard & Company Salesmen. 


At the regular monthly sales meeting of Leonard & 
Company, Detroit, Mich., held Monday evening, June 17, 
E. E. Fowler of the Post Index Division of the Art Metal 
Construction Company, Jamestown, N. Y., was the prin- 
cipal speaker. Mr. Fowler gave a very instructive talk on: 
visible indexes. 

S. R. Hawley of the Sanford Ink Company, Chicago, was 
a guest at the meeting. Manufacturers’ representatives 
whose territories include Detroit are attend 
these sales meetings, which are held on the third Monday- 


evening of each month in the Leonard & Company store. 


invited to 














SNAPSHOTS TAKEN AT THE RECENT OUTING OF THE 


Freeman Company, Woonsocket, R. I., and George F. 
3. James E. Feeley, president of the Connecticut 
Manufacturing Company, and Percy L. Jacobs of John R. 
Stonehouse of the W. A. Sheaffer Pen Company. 6. 
port A. O 
8. Miss Rose Olschefski of Meriden, Conn.., 


Maginnity, manager of E. L. 
Valley Stationers’ 
Rembert Company, New Haven, Conn. 5. Mr. and Mrs 
Chauncey Krotz with Charles Stone and two young ladies from Bridge- 
Washburn is in the rear, giving the quartette the merry ha-ha. 7. 
shown throwing the ball in the Popping Ball Contest, with Ed. 
ing the 


CONNECTICUT VALLEY STATIONERS’ ASSOCIATION. 
l. Mr. and Mrs. Adolph Fleischhauer and Mr. Steele of the Sanford Ink Company. 2. Walter I. Cook, manager of E. L. 


Freeman Company, Pawtucket, R. L. 
Association. 4. Arthur Shearman of the Irving—Pitt 
Tom 
Ye Castle Inn from the athletie grounds 
Granfield keep 


score. 
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GIVEN HOME OF- 
OFFICIALS OF 


BANQUET 
FICE SALES 


L. C. SMITH & CORONA 
TYPEWRITERS, INC. BY 
THE NEW YORK BRANCH 


ORGANIZATION AT 
YORK ATHLETIC 
CLUB ON THE EVENING 
OF APRIL 24.—Standing, left 
to right: H. D. Quigley, W. D. 
Meisser, E. McElroy, F. W. 
Kuck, F. L. Hilton, J. F. Max-— 
well, C. A. Olson, C. R. Orr, 
J. W. Kennedy, F. W. Brough- 
ton and J. W. Gleeson. Seated, 
left to right: C. Boyd, E. K. 
Balfour, H. E. Doyle, W. 
Groom, G. R. Riley, J. J. 
gan, R. Bastow, G. D 
Gordon Laurence, V. H Da- 
vidson, C * Brown, Fowler 
Manning, L. J. Conger, 
Dinsmore, H. McD. Brown, K. 
S. Hand, J. K. Wightman, H. 
©. Sauer, J. B. Fleming, H. H. 
Hoagland, W. H. King, H. O. 
Smith, L. Armitage, T. D. DeWitt, J. W 
Beveridge, H. 


SALES 
THE NEW 


Hall, C 


N. Y. Salesmen Entertain “Elsie” Officials 


The sales organization of the New York branch of the 
L. C. Smith & Corona Typewriters, Inc., staged a delight- 
ful surprise in the form of a banquet, tendered to home 
office sales officials. The banquet took place at the New 
York Athletic Club on Wednesday evening, April 24. 

The dinner opened with a brief address by H. J. Hum- 
phrey, dean of L. C. Smith & Corona branch managers. 
Mr. Humphrey introduced the toastmaster of the evening, 
Carey Morgan of the New York branch, who made the 
guests feel at home within twenty seconds after he rose 
to his feet. 

Mr. Morgan extended a cordial welcome to the guests 
of the evening and stated that the affair was arranged so 
that the members of the New. York organization 
would have the opportunity to meet the members of the 


sales 


sales organization. 
Manning was invited to speak. He 


executive 

President Fowler 
responded with an interesting and instructive talk on busi- 
ness as it Mr. Manning expressed himself as 


being delighted with the occasion and stated that he had 


is today. 


never attended a more enjoyable meeting. 

Vice-president L. J. Conger, Vice-President C. F. Brown, 
Superintendent of Branches Victor H. Davidson and Har- 
old McD. made brief 
addresses during the evening. 

EE 

Boston Stationers’ Association Annual Outing 

The annual outing of the Boston Stationers’ Association 
was held on Saturday, June 8, at the New Ocean House, 


Brown, advertising manager, also 


Swampscott, Mass. Busses and private cars, carrying the 
members and their friends, left from Ward’s, 59 Franklin 
street, Boston, early in the afternoon, arriving at the New 
House at The weather was fine, en- 
abling the 400 who were present to thoroughly enjoy the 
Midway entertainments, golf, dancing, field events, tennis, 


Ocean two o'clock. 


band concert and dinner. 

Che winners of the various games and field events were 
as follows: Golf Ferry first, C. B. 
Willey, second, and George W. Pratt third; low net score, 
C. A. Ashland first, F. T. Burke second, and H. E. Green- 
law third; J. Worth; most sixes, M. Mor- 
P. Beverede, and high net score, 


Low gross score, H. 


most threes, C. 
gan; high gross score, A. 
C. H. Everly. Fifty-yard dash for girls—Mary Ahearn first, 
Florence Burke second, and Margaret Regan third, all of 
Ward's. Seventy-five-yard dash for men—Curtis Lowe of 
J. L. Fairbanks & Company first, Leonard Laughlin of 
the Standard Company second, and C. B. Baxter 
third. Mixed relay race—Mr. Singer and Mary Ahearn of 
Ward's first, and Mr. Laughlin and Dorothy Hyson of the 
Standard Diary Company second. 
Mary Ahearn of Ward’s first, Mary Rice of F. 


Diary 


Stork race for girls— 
S. Webster 


H. Fritziny. ‘ 
A. Johntry, H. F. Muller, F. B. Friedrichs, G. L, Mills, C. Morgan and D. L. 





Feltus, J. W. 


Gavin, R. H. 
Smith. 


W. White, H. J. Humphrey, J. 


Company second, and Margaret Regan of Ward’s third. 
Quire race for men—Mr. Shaw of Thomas Groom & Com- 
pany first, and Mr. McKinnon of F. S. Webster Company 
second. Traveling men’s contest, won by W. G. Taylor 
of Carter’s Ink Company. 

Seventy beautiful attendance prizes were awarded during 
the dinner, which was held in the New Ocean House and 
Puritan Hall. Following the dinner, dancing was enjoyed 


in the hotel ball room. 
a ——— 


North Eastern Pennsylvania Stationers’ Club 


June 11, 1929, the North Eastern Pennsylvania Stationers’ 
Club held a meeting at the Irem Temple Country Club, 
Dallas, Penna. Several visitors were present, including 
Jerry Sprott and Fred O. Fenne of The Berger Manufac- 
turing Company, Canton, Ohio; Walter E. Dietrick, Read- 
ing, Penna.; C. Keeley Heagy, Allentown, Penna.; H. L. 
Riley and William Hoge of The General Fireproofing Com- 
pany, Youngstown, Ohio; W. R. Pitt of the Wahl Com- 
pany, Chicago, and E. W. Bidell of the Lehigh Valley 
Railroad Company. 

Routine business was soon disposed of, the only thing 
of importance discussed was the picnic to be held soon and 
to be participated in by the members of the club and all 
their employees. 

President E. S. Fiske presented Jerry Sprott. general 
sales manager of The Berger Manufacturing Company, 
who was the principal speaker of the evening. 

Mr. Sprott spoke of the splendid progress made in asso- 
ciation work, not only in the commercial stationery industry 
but in all industries throughout the country. He said that 
the metal furniture industry ranks eighth among all the 
industries in the United States, a circumstance that should 
make stationers proud that they are closely associated with 
such an industry. Mr. Sprott voiced the opinion that the 
time will soon come when all offices will be equipped with 
steel furniture instead of wood. He stated that the pres- 
ent prosperity of stationers throughout the country can be 
maintained if the type of men employed by dealers would 
be so schooled and educated that they could properly sell 
products handled in a stationery store, items which include 
metal furniture. Creating of sales by co-operation of man- 
ufacturers in producing the proper type of advertising helps 
and direct contact with the dealer’s salesmen are two of 
the factors that will help dealers maintain their present 
prosperity. Mr. Sprott quoted frequently from an address 
by Charles Abbott on “The Seller’s Attitude Toward Pres- 
ent Day Competitive Conditions.” 

The dealers assembled at the meeting were highly appre- 
ciative of Mr. Sprott’s address. They felt that he had 
given them something to think about, something that would 
help them in the daily conduct of their business. 
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SNAPSHOTS BY OFFICE APPLIANCES’ CAMERA AT THE HORDER PICNIC ON JUNE 15.—1. The Billsmiths: Left 
to right—Miss Kathryn Smith; W. E. (‘Bill’) Smith of A. W. Faber, Inc.; Mrs. W. E. Smith and Miss Elizabeth Smith 
2. Mae Flood, Ethel Kramer and Ruth Beall 3. Mrs. P. S. Riddle, P. S. Riddle, Miss May Jacobson and Mrs. Fred 
Schermer t+. Fred Coggin. National Blank Book Company; Harry Horder, George Parry, ‘Bill’ Cox, The Carters’ Ink 
Company; Pat. Riddle. 5. Marg. Minsch and Mae Flood demonstrate way to eat watermelon 6. E. Y. Horder and Gus 
Gilard and son—all very popular at the picnic 7. Harry Horder and daughter, Jeanne 8. Fred. Coggin, Mrs. E ‘ 
Horder, and Mrs. Fred. Coggin enjoy the fruit of the vine 9%. Miss Bredt, secretary to Mr. Seymour, and Mrs. Ruth 
Beall 10. The grown-ups in this group inciude—left to right: Mrs. H. Mordieck, Miss Loeb, Mrs. H. Shermer, Mrs. Al 
Skibbe Mrs. William Leineweber, and Mrs. E. Essig 11. Mostly manufacturers representatives: Left to right—Messrs 
Ramma, Automatic Pencil Sharpener Co.; Jenkins, Eberhard Faber Pencil Co.; Mueller, Midland Paper Co.; Callahan, 


c. R. Gibson Co Battey, Boorum & Pease Co.; Kendrick, American Lead Pencil Co.; Sahm, Eagle Pencil Co.; Charles 
Mueller, Dixon Pencil Co.; Arthur R. Frey, The Globe-Wernicke Co. Standing: W. J. Goodman and Roger A. Simonson 
Horder’s Annual Picnic ties were roundly cheered as they walked or ran or ambled 


\ small army of men, women and children attended this **°5S the screen. The events of the 1928 picnic wha 
gala event-—the seventh of the yearly outings held by the ‘© lived as they were thus faithfully reproduced. There is 
Horder organization—which took place at St. Paul’s Park, a satistaction in recalling that the ‘Simonsons, father and 
Deas Peeneee oeoe Mattes Goose, fh. en Seurday. son, were again on hand with their camera and that no 
lune 15. Between nine and nine-thirty on the morning of doubt the scenes of this year’s picnic will live again at that 
the day named an imposing procession of busses and pri- of 1930. : —: 
vatele cumed automabiien started ter the erounde. errivine [The contests of the afternoon included junior baseball 
by a new route a little before eleven o'clock The first game between the office team (Bearcats) and the ware- 
otent. im: stattcned et wasn witha o bow mista. of house team (All Stars); hundred yard dash for men of the 
rrivai was the baseball game between the Reds and the Horder rie rey ie only a Seerenre Seer —. 
Blues—the former being made up of men from the Horder ave yard dash for ladies b, Horder employes only p—tOCE 
Ron ond warehouse ond the intter fom the Woendiéc prizes dear to the hearts of the gentler sex; sack race for 

stores. “Big Bill” Cox of The Carter's Ink Company girls of sixteen and under—three prizes; twenty-five yard 
a gears Fie meee wee & Seols ant veel somersault race for boys of sixteen and under four prizes; 
erous event, the crowd cheering the plays with rare impar wheelbarrow race for married couples four prizes; manu- 
tiality It is reported that the contest in some of its phases facturers representative contest—four prizes; three-legged 
ilmost reached the rarefied realms of professional excel — ew ladies (Horder employes only) — ewe — 
lonan Geter & cenest by saile for men of the Horder organization—four prizes; girls 
tug of war—uniform prizes for each girl on the winning 


The remaining events before lunch included a foot race team; men’s tug of war—uniform prizes for each man on 
for little tots, twenty-five yard dash for children under the winning team. 
twelve years of age, same for colored children under twelve, The period from three o'clock until six was devoted to 
and seventy-five yard leap frog race for Horder errand the award of the many desirable prizes under the direction 
boys of E. Y. Horder, John J. Lyng and other executives. 

At noon time was taken for a basket lunch, then at 12:45 At six o'clock refreshments were served just outside the 
everybody assembled in the dancing pavilion, where Roger pavilion An orchestra was in attendance—the same as at 
4. Simonson, IJr., displayed on the screen the moving’ the picnics of the last two years—and dancing was a 
pictures he took at the picnic a year ago. This was one of feature of the dav in the pavilion from four to six o’clock 
the most interesting events of the day, and all the celebri- and from six-thirty to eight-thirty. 
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[he picnic was one of the most successful and enjoyable 
events of the series thus far held, and the committees are 
each and all to be congratulated upon the perfection of 
every arrangement and the smoothness with which every- 
thing worked out. Even the weather outdid itself, for the 
day was bright and mild from morning to evening. 

Lyng, chair- 
Marguerite 
music), 


The general committee consisted of J. J. 
man; W. L. (prizes and program), 
Higgins and Bloom (refreshments 
A. J. Krelle (reception), Ruth H. 
gram), Rudolph Hitch (baseball), 
(grounds and transportation). 


Snelling 
George and 
Rosie (prizes and pro- 
Shapiro 


and Edward 


committees included the following: 

Krelle, George Bassing, H. H. Shaffer, 
Phillip, Herman Shermer, Mrs. Thiedig, 
Estelle Parks, and Cecilia L. Bredt. 
Refreshments: Miss Higgins, George Boehm, A. Soren- 
Herman Fell, W. Beard, W. L. Brevogel, Frank L. 
Rein, T. H. Whiteford, W. Wilkinson and E. Hanchett. 

Grounds: Edw. Shapiro, John J. Rauen, H. R. Wilson, 
Earl Lincoln, Roland Faulk, John V. 
Chas. H. Bird (first Edw. 
(second place), A. J. Hedman (third place), A. 


Assisting 
Reception: A. J 
C. H. Carlson, A. 
Helen Chase, B. 


sen, 


Cosley. 


Judges of Events: place), 
Kuhlman 


M. Karnuth (fourth place). 


Coach Conductors: H. Shermer, Chas. H. Bird, F. S. 
Randall, R. B. Brandis. 
Official Announcer: Ben. J. Gerber. 


The delight of the little folk should be recorded for the 
many things available for their entertainment and delight, 
not the least of which were the gift bags. The clowns, 
big and little, deserve all praise for their excellent work. 





GROUP OF OFFICE FURNI- 
TURE MANUFACTURERS AT 
OUTING OF THE TELL CITY 
MANUFACTURERS AT CAMP 


FENN, TELL CITY, INDIANA, 
JUNE 19, 1929.—Standing, left 
to right: Walter C. Bieneman 


(with binoculars in hand) pres— 
Furniture Manufacturers 
Association of Evansville, and 


ident, 





secretary, Imperial Desk Com- 
pany; C. F. Fenn, secretary and 
general manager, Tell City 
Chair Company; H. C. Greiner, 
treasurer, Imperial Desk Com- 
pany, Evansville, Indiana; Mag- 
nus Kreisle, president, Tell City 
Desk Company J. C. Keller, 
BELOW—CROWD THAT AT- 
TENDED THE TELL CITY 
OFFICE FURNITURE MANU- 
FACTURERS’ OUTING 
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Tell City Furniture Men Hold Outing 


The annual outing of the Tell City manufacturers, Tell 
City, Indiana, was held on June 19, the membership of the 
Furniture Manufacturers Association of Evansville being 
special guests. 

Railroad executives of Evansville, Louisville, Chicago, 
St. Louis and other points were present in addition to 
furniture jobbers and sales managers from distant cities. 
About 125 persons were in attendance. Camp Fenn is 
part of the estate of the family of C. F. Fenn, who is 
secretary and general manager of the Tell City Chair Com- 
pany. It is an ideal spot for an outing, beautifully located 
on the Ohio river, in the immediate vicinity of Tell City. 
The high hill slopes down to the river and one beholds the 
hills of Kentucky on the other side. 


The weather was perfect for an outing—a typical June 
day. The trip from Evansville to Tell City, a distance of 
sixty miles, was made in automobiles, the guests arriving 
at Camp Fenn in time for luncheon which was served by 
the hosts under the trees. Following luncheon, George 
Medlicott, membership and social secretary for the Y. M. 
C. A., Evansville, arranged a series of which 
afforded great amusement. The baseball game played by 
a team of Evansville manufacturers and one of Tell City 
manufacturers was the outstanding event. Mur- 
phy, president of the Murphy Chair Company, Owensboro, 
Ky., was the “hard boiled” umpire whose decisions no 
Evansville won the game, the score 


contests 


Gleeson 


player dared question. 
being 28 to 5. 
Chris Fenn and Jerry Beeler put on a polo contest with 


mares as mounts. Other contests were 


two antiquated 
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DINNER TO RETAIL 
SALESWOMEN AND SALES- 
MEN IN THE CHICAGO 
LOOP DISTRICT. — They 
were the guests of the W. A. 
Sheaffer Pen Company. 











The singing 
dignified 


games of volley ball and horseshoe pitching. 
some of the older and usually 


with 


in which even 


manufacturers participated much spirit, was led by 


W. C. Lehman, of the Lehman Company of America, Can- 
nelton, Indiana, who accompanied the singers on an 
accordion. Henry Clemens, president of the Cannelton 


Company, directed the singing of songs in 


English which created much merriment. 


Sewer Pipe 
German and 
evening dinner was served, the “piece de 
delicious Ohio 
Following dinner it was announced by 
had won the 
beautiful tin 


In the early 


resistance” being fish caught in the river 
hours before. 
that the 


games and 


a few 
Evansville contestants 
them a 


Chris Fenn 


majority of awarded to 
loving cup. 

William A. Koch, treasurer and general manager of the 
Metal Bed Company, and chairman of the 
entertainment committee of the Evansville 
W. C. Bieneman, president of the Evansville association, 
who acted as chairman of the and Mayor Jacob 
Zoercher of Tell City, made short, appropriate talks. The 
outing was interspersed with business in the form of an 
Saunders, editor of the Furniture Manu- 
Some of the salient fea- 


Evansville 
association; 


day, 


address by A. C. 
facturer of Grand Rapids, Mich. 
tures of Mr. Saunders’ talk referred to trade problems and 
how the furniture industry is attempting to work them out 
and how new being taken up by retailers. 
Mr. Saunders’ address was listened to with close attention 


ideals are 


and at its conclusion he was heartily applauded. 

The crowd reluctantly dispersed at twilight with three 
cheers and a “tiger” for the Tell City manufacturers whose 
hospitality is proverbial and whose reputation was fully 
sustained on this occasion. 
was chairman of the Tell City Manufac- 


Chris F. Fenn 


turers’ committee 


a 


Detroit Dictaphone Men Enjoy Golf 
A district meeting of Dictaphone men was held at the 
Statler hotel, Detroit, on Saturday, June 1, under the super- 
M. Thal, branch sales manager. The meeting 
noon, and reconvened at the first 


vision of E. 
adjourned promptly at 
tee at the Elizabeth Lake Country Club. 

Golf prizes were won by Thayer Ingalls, Saginaw man- 
H. Horn of the Detroit staff. T. E. Peterson 
Fred Cruse official score 


and E 
official photographer and 


ager, 
was 
keeper. 


Chicago Salesfolk Meet Sheaffer Staff 
Associates of merchants in the loop district of Chicago 
and members of the Sheaffer local office staff attended a 
get-together meeting in the club rooms of the Republic 
Keen interest was shown by 
offered 


weeks ago. 
and salesmen in the 


building some 


the saleswomen thoughts 
as aids to sales. 

H. E. Waldron, vice president and general sales man- 
ager of the W. A. Sheaffer Pen Company, presided at the 
His audi- 
ence represented some of the finest retail establishments 
Waldron voiced the thought that “the 
He ex- 


dinner, and the sales conference which followed. 


in Chicago. Mr. 
clerks of today are the merchants of tomorrow.” 
plained that the purpose of the conference was to impress 
the importance of the fountain pen business to the profit 
of the merchant and to the earnings of salespeople who are 
the manufacturer’s direct contact with his public. Because 
of this importance those attending had been invited to be- 
come better acquainted with some points of the business, 
which it was to be hoped would bring about greater re- 
sults for their employers and for themselves. 

S. J. Atterbury and E. Q. Daugherty, Chicago territorial 
managers for Sheaffer, also addressed the meeting. They 
explained the “Lifetime” guarantee, and the construction 
They demonstrated a 
After this 
retailers. 


of the pen covered by the guarantee. 
typical sale of fountain pens across the counter. 
presentation questions were invited from the 
Answers were given by the Sheaffer men and members of 
the McJunkin Advertising Agency. 
equally divided between women and 
firms represented being the Marshall-Jackson Company and 


Brothers department store, 


The group was about 
men, some of the 
other loop stationers, Mandel 
Lyon & Healy, musical instrument house, and other organ- 
izations of equal importance 

Similar regional meetings for fountain pen dealers and 
their associates will be held at various points during 1929, 
according to officials of the W. A. Sheaffer Pen Company. 

—— 
Baltimore Stationers’ New Official Staff 


The Baltimore Stationers’ Association, Baltimore, Md, 
has elected the following officers to serve for the ensuing 
fiscal year: 

President, William M. Herrmann, Dulaney-Vernay Com- 
pany; vice-president, Lewis R. Curlett, John H. Saumenig 
Company; treasurer, John W. Kennedy; secretary, Jesse 
G. Kaufman, Lucas Brothers, Inc. 
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MITTAG & VOLGER 


INCORPORATED 


Principal Office and Factory, PARK RIDGE, N. J., U. S. A. 





Manufacture the Most Complete Line of Superior 


Inked Ribbons & Carbon Paper 


“M & M” Typewriter Ribbons have been the Standard of Relia- 
bility for Forty Years—unsurpassed for all legal and commer- 
cial work. 

“M & M” and “MITVOL” Typewriter Carbon Papers are both of 
the same Superior Grade. They are made by our original Duplex 
Process, insuring unusual durability, density of color and wonder- 
ful sharp, clear, lasting copies. Supplied in black, blue, purple, 
green, yellow or red, as desired. 





“M & M” Typewriter Carbon Paper, standard 7-lb. weight, is 
adapted for making 1 to 6 good copies at one writing. 


“MITVOL” Typewriter Carbon Paper, light 4%-lb. weight, is 
adapted for making 1 to 15 good copies at one writing. 


WRITE for illustrated catalog and complete information regarding 
our “EUREKA,” “SILK SPUN,” “TAGGER” and “PLENTY 
COPY” brands. 


“We Meet Every Condition: We Fill Every Requirement” 


BRANCHES FOR YOUR CONVENIENCE 








NEW YORK BOSTON CHICAGO 
261 Broadway 115 Federal Street 205 W. Monroe Street 
CLEVELAND LOS ANGELES SAN FRANCISCO 


326 Erie Building 406 So. Main St. 591 Mission Street 
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1040 McKnight Building 804 Pine Street 
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Pacific Northwest Stationers and District 11 


The annual meeting of the Pacific Northwest Stationers 
Association, in combination with the regional meeting of 
District No. 11 of The National Association, 
was held at the Davenport hotel, Spokane, Wash., June 3, 


Stationers 


4 and 5, 1929. This was the twentieth annual convention 
of the Pacific Northwest Association. The new officers 
elected at this convention are as follows: Irving Niles, 


Pioneer, Inc., Tacoma, president; Charles Hepner, The 
J. K. Gill Company, Portland, vice-president; W. A. Gillam, 
The Gillam-Bird Company, Seattle, secretary and treasurer. 
Pal Clark, Clark’s Book Store, Walla Walla, Washington, 
received the nomination for regional governor, his election 
the annual meeting of The National 
Montreal in October. 


to be confirmed at 
Stationers Association at 

[The meeting was one of the most successful the organi- 
has ever held. 

About 120 persons were registered 

The really 
June 2. Incoming members and guests were requested to 
register at 5:00 P. M. if possible. Those arriving earlier 
were transported to the Spokane Club if they 
desired to play golf and cars were provided for those who 
Ralph B. Ortel was in charge of 
floor. 


zation 


entertainment program began on Sunday, 


Country 


wished to see the city 


the registration activities held on the mezzanine 


On Monday 
at ten the convention opened in the Marie Antoinette 


morning, registration began at eight o'clock 


and 
room, President Pal Clark presiding. The meeting opened 
with songs followed by roll call and an address of welcome 
by B. H. Kizer, Spokane Chamber of 
Commerce. A response was given by W. A. Montgomery 
of The J. K. Gill Company, Portland. 

Following the secretary's report, an address was deliv- 
Charles M. Marshall, president of The National 
Association on Better Retail Selling This 
took up the balance 


president of the 


ered by 
Stationers 


address with certain announcements, 


of the morning session. 


Luncheon with the ladies in the Marie Antoinette room 


was given from 12:30 to 1:30, shortly after which hour 
Frank Nalder, director-general of the College Extension, 
State College of Washington, addressed the meeting on 
“Some Positive Aspects of Personality.” 


was the which 


“What's It All About,” 
Charles P. 


query was 


answered by Garvin, general manager otf 


The National 


Charles | 


Stationers Association. 
secretary of the Spokane 
Advertising of the Sta 


managing 
spoke on the 


Kelly, 


Printing Industry, 


tioner A exhibits 


general discussion and inspection of 


followed with special announcements. At seven P. M. a 


banquet and entertainment was given at the Spokane City 


Club, the principal part of the entertainment being provided 


! group of dancers, all of whom were high 


talent 


yy a vaudeville 
school girls and exhibited fine 
Second Day’s Session 

the different 
classifications The stationery W. §S 
Mendenhall, Office Equipment & Supply Company, Aber- 
deen, Washington, session in the Eliza- 

\-B-C 11:00 A. M., the 
division, Irwin-Hodson 


Portland, 


On Tuesday, the work was divided among 
division, under 
chairman, held a 
at 9:30 A. M At 
- eS 


met in the same room 


bethan room 


engraving under Berry of 


Company, 
Elizabethan room 


Luncheon was held with the ladies in 


and in the afternoon the furniture division opened the ses- 
Karl Terry of the Seattle 
Wash This 


of the manufacturers’ division, 


sion under the chairmanship of 


Office Equipment Company, Seattle, was 


followed by a conference 
under L. A Company, Tacoma 

Che book division held a session in Room No. 200 under 
Warren Baldwin of John W. Graham 


5:15 P 


Johnson, Johnson-Cox 


the chairmanship of 


Spokane At 


Company, M . a session on Salesman- 
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ship was called in the Marie Antoinette room with 
Charles P. Garvin, general manager, in the chair. 

Those who wished, attended a theatre party at the 
Panatages theatre, and at eight P. M. adjourned divisional 
meetings were held in the Elizabethan room. 

Third Day’s Session 

The sessions of Wednesday were held in the Elizabethan 
room A-B-C. The first address was on the subject, The 
Four Points of and given by Bob 
Bauman, agent of the Minnesota Mutual Life 
Chapman, district governor, 


and E. E. Walden, 


department of the 


Salesmanship, was 
general 
Company. Ed. 
The National Association, 
superintendent of the manufacturing 
Shaw-Borden Company, took as his subject The Friendly 
Giant. Then followed the reports and recommendations of 
the divisional chairman and special announcements. 
Luncheon was held with the ladies in the Hall of Doges, 
and in the afternoon the convention finished up its activi- 
Vancouver as the next 


Insurance 
spoke on 


ties, elected officers and selected 
meeting place and the latter part of June, 1930, as the time. 

At 6:30 P. M. there was a banquet followed by a dance 
in the Marie Antoinette room. General Manager Garvin 
of The National 


and there were a number of witty speakers and much good 


Stationers Association was toastmaster 
entertainment. 


Among the visitors from outside the zone were the 
president and the general manager of The National Sta- 
tioners Association; R. M. Tussing, president of The Victor 
Equipment Company, Marietta, Ohio, and new 
regional governor of District No. 5, Murphy 
and Karl Warwick of the Murphy-Chapman 


Vancouver. 


Safe and 


and Percy 


Company, 


+ 
Tenth District Stationers Meet in Denver 
The annual meeting of the Tenth 
Regional District was held at the Hotel Albany, Denver, 
about 


stationers of the 


Colo., on Thursday, June 13. An attendance of 
thirty-six persons was considered a fairly good record, con- 
sidering the fact that the district is not populous as com- 
pared with Eastern districts. 

After registration at 9:00 a. m. 

Matheson, the meeting 
o'clock by F. B. Abernathy of 
Mr. Abernathy, after a few open- 
Charles M. Marshall, 


Garvin, general manager, of The 


direction of 
called to 
Denver, 


under the 


Secretary George was 


order about ten 
governor of the district. 
president, 


National 


ing remarks, introduced 


and Charles P. 
Stationers’ Association, and _ visiting members, guests, 
members of the traveling fraternity, etc. 
“Better Retail 


“The greatest troubles in our busi- 


In his remarks on Selling,” President 
Marshall said in part: 
ness do not come from the firms already established in the 
same city, for they are legitimate competitors. Our main 
trouble comes from the competition of outside firms and 
manufacturers selling direct by mail, and by ‘high-powered’ 
salesmen. This has driven the local houses to employ city 
salesmen to meet the competition of the direct salesmen, 
and the question is how to utilize these city salesmen to 
our best advantage. 

selection and training of your 


“First, be careful in the 


city salesmen. Take them into your confidence and make 


them thoroughly familiar with your stock and the advan- 
tages it offers. 
“Analyze your ledger accounts very thoroughly every six 


You 


ledger, about ninety per cent of your business comes from 


months will find that out of all the names in your 


thirty per cent of your accounts. These are your regular 


customers and staunch friends. The other seventy per cent 


of customers represent regular customers of competing 


firms and some transient trade of small buying power 


You 


same as your regular customers, but never lose a regular 


must cultivate them and give them service just the 
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CARBON —— 
TYPEWRITER RIBBONS 


**The Line that can’t be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN, cstationt2) N. Y., U. S. A. 
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customer if you can help it and never try to steal a regular 
customer away from a competitor by unfair means. Never 
knock your competitor and never put an item in stock 
merely because he is carrying it. 

“Remember that forty per cent of the stationery stock, 
as an average, represents almost no part of your trade. It 
is dead stock, as we found when we analyzed our stock 
and cut the list down from about 7,600 items to some- 
where around sixty per cent of that. 

“Buy with care and intelligence and limit yourself to 
what you have a demand for or what you regard as a com- 
ing demand. * * * Stick to standard things and beware 
of freaks.” 

Other speakers and their topics included the following: 
“Problems of the College Town Stationer,” F. B. Robin- 
son, Golden, Colo., discussion opened by George Horne of 
Greeley; “Possibilities of Better Selling in the Stationery 
Trade,” Charles P. Garvin, general manager, National Sta- 
tioners’ Association, discussion opened by Ed. Kistler of 
Denver; “Store Arrangement and Window Display,” Wil- 
liam Mason, Jr., of Colorado Springs, discussion opened by 
L. R. Kendrick of Denver. In conclusion, President Mar- 
shall spoke on “Our National Association.” 

C. M. Conger, first vice-president of The National Sta- 
tioners’ Association and head of the Irving-Pitt Division 
of the Wilson-Jones Company, and B. F. Scribner, vice- 
president of the Rocky Mountain Banknote Company, 
Pueblo, Colo., were unable to be present and sent regrets. 

The interest in the discussions was so keen that it was 
necessary to close the session arbitrarily in order that those 


to the dinner in Bear Creek Canon. 


present could get 
The Dinner 
About 150 persons were present at the annual dinner 
held Thursday evening in Bear Creek Canon. General 


Manager Garvin was introduced as toastmaster by Regional 
Governor F. B. Abernathy, and fulfilled the duties of the 
his usual witty and interesting manner. There 
was a short address by President C. M. Marshall, some 
lively and interesting features of entertainment and social 


office in 


dancing to wind up a delightful evening. 

The nomination of a 1929-1930 regional governor for the 
Tenth District was postponed until a later occasion. 
——— 

Wholesale Stationers Meet in Toronto 


The fourteenth annual convention of the Wholesale Sta- 
tioners Association of America with the sixth merchandise 
exhibit, was held at the Royal York hotel at Toronto, Can- 
ada, June 17, 18 and 19. Registration and receipt of cre- 
dentials, distribution of badges, coupon books, programs, 
etc., took place Monday morning, followed by the opening 
session of the which was held in one of the 
convention halls on the second floor of the hotel. Group 


convention 


meetings were arranged in other rooms. 

The convention was opened by President A. L. Salomon, 
who introduced Mayor McBride of Toronto, who presented 
an address of welcome. The business of the session in- 
cluded the address of the president, reports of the secre- 
tary-treasurer, appointment of auditing committee, nom- 
inating committee and of committee for time and place of 
1930 convention 

William G. Whittemore of the American News Com- 
pany, Inc., reported for the executive committee of which 
he was chairman. This was followed by Charles J. Camp- 
bell, who presented the announcements of the convention 
committee John Gibb, third vice-president, discussed 
Problems Common to our Members from Canada and the 
United States, while President Salomon outlined a program 
to assist the independent retailers to develop modern meth- 


ods of merchandising. 
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The afternoon session began at 2:00 P. M. and was open 
to wholesalers and manufacturering members only. The 
discussion of the program to bring practical aids to inde- 
pendent retailers was continued. Paul J. Wielandy of 
Blackwell-Wielandy Book & Stationery Company, St. 
Louis, discussed the subject, Today’s Business Problems. 
E. D. Hills of the Seneca Falls Rule and Block Company, 
Seneca Falls, New York, presented reports of the operat- 
ing committee and Frank D. Austin of LaPorte and Aus- 
tin, Inc., New York, discussed the plan, outlined the details, 
the operation and the program of the first year. A discus- 
sion, question box and open forum concluded the session. 

In the exhibit hall an exhibition of modern and prac- 
tical methods of window display was demonstrated by Pro- 
fessor Homer Harrington of the Harrington Art and Dis- 
play Institute, Philadelphia. 


Tuesday’s Session 


The sessions of this day were given over to separate 
conferences of wholesalers and manufacturers. The whole- 
salers’ round table conference was presided over by Vice- 
President John Gibb, while that of the manufacturers was 
presided over by Fourth Vice-President Herman Price, 
sales manager of the pencil department of the Joseph Dixon 
Crucible Company. 

A general conference was held at eleven o’clock under 
the direction of President A. L. Salomon. 

A report of the nominating committee, a question box 
and an open forum concluded the morning session. 

The afternoon was devoted to an outing on Lake On- 
tario. A special steamer of the Toronto Harbor Commis- 
sion took the convention for a sail through Toronto Har- 
bor and the nearby waters of Lake Ontario. At 6:30 
P. M., there was an outing at Sunnyside Park, the mem- 
bers of the convention going by coaches from the hotel. 
At 7:00 P. M. there was a dinner dance at the Palais Roy- 
ale. 

Wednesday’s Session 


On Wednesday morning, which was the final session 
of the convention, the question box and open forum were 
the features for the opening hours. There was a discus- 
sion of trade practices, trade abuses, datings, packings and 
containers, transportation, credits and other trade prob- 
lems. Reports of resolutions and other committees were 
received and officers were elected. Consideration was given 
to by-law amendments, etc. 

The officers for 1928-29 were re-elected for the ensuing 
year. These officers are as follows: President, A. L. Salo- 
mon, A. L. Salomon & Company, New York, N. Y., first 
vice-president, H. G. Horder, Associated Stationers Supply 
Company, Chicago; second vice-president, O. C. Maurer, 
Kiefer-Stewart Company, Indianapolis; third vice-president, 
John Gibb, John Gibb Company, Ltd., Winnipeg; fourth 


vice-president, Herman Price, Joseph Dixon Crucible 
Company, Jersey City; secretary-treasurer, H. C. Whitte- 
more, Brooklyn. 

The next annual convention of the association will be 


held at West Baden, Indiana. 

The entertainment during the leisure hours of the con- 
vention included golf, sightseeing tour of Toronto for the 
ladies, fourteenth annual banquet and other events includ- 
ing a trip through the stores of the leading jewelers and 
other merchants in Toronto. A bridge tournament was 
held on Monday evening. 

Much credit is due to the convention committee for the 
smoothness with which all the events were carried out. 
This committee was headed by Charles J. Campbell of 
W. J. Gage & Company, Ltd., Toronto. George E. Bryant 
of Warwick Brothers & Rutter, Ltd., Toronto, was chair- 
man of the registration committee. 
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greeted a time you’ve heard the 
hackneyed phrase “best by 
test”. But when you prove some- 
thing by making a test yourself, 
conviction is usually most com- 
piete. 


We Want You to Make Such a 
Test with 


ACCO CLAMPS 


Test Them for Wear, for Brute 
Strength 
FOR RUSTPROOF 
QUALITIES! 


In localities where there is a great 
amount of heat, rain and humidity, 
this rustproof feature is indeed a 
boon. And everywhere, regardless 
of location, the great gripping 
power of ACCO Clamps will be 
apparent immediately, by compari- 
son. 


Just compare! 


AMERICAN CLIP COMPANY 


Beebe Ave. and William St. Long Island City, N. Y. 


EUROPE: CANADA: ARGENTINA: 
Acco Co., Ltd. Acco Canadian Fred Berg & Co. 
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Seattle Typewriter Dealers’ Activities 


Considerable time was devoted by members of the Seattle 
Typewriter Dealers’ Association at the regular weekly meet- 
ings during May to discussions of ways and means of im- 
proving the effectiveness of the organization with an idea 
of obtaining the closer co-operation and support of every 
dealer. President Dixon initiated the movement which re- 
ceived active support by all members. 

Owing to one member failing to sign an agreement to 
close at one o’clock Saturday afternoon during the months 
of May, June, July and August, this matter was made 
optional by each dealer. The majority of the used machine 
dealers remain open Saturday afternoons during these four 
months. 

President Dixon, aided by the Seattle Police Department, 
reported the apprehension of a suspicious individual who 
was attempting to sell him a typewriter, and the recovery 
and return of the machine to the E. W. Hall Company. 

Former President H. O. Harvey, chairman, and Messrs. 
Goss, Johnson and Warren reported at the first June meet- 
ing that plans to improve the effectiveness of the organi- 
zation would be held in abeyance until a new secretary takes 
office. 

The first change in meeting place since the association 
was formed occurred June 4 at Blanc’s Cafe. The June 
11 meeting was held at the Hollywood Tavern. 

The secretary of the association has been authorized to 
purchase twelve comparative trade allowance schedules 
from Chicago. 

Members of the group report increased sales in portable 
typewriters, tracing most of them to parents of students 
graduating from the high schools of the city —J. C. J. M. 

a 
Stationers Oppose Georgia Sales Tax 


First steps in the opposition of local stationers to a one 
per cent sales tax in Georgia were taken on May 29, when, 
at a general meeting in Macon of retail merchants from all 
parts of the state, the chairman was given authority to 
appoint a committee of twelve representative merchants 
to draw resolutions opposing the measure and to serve as 
representatives of the merchants during the coming session 
of the state legislature. Walter O. Foote, veteran printer 
and stationer and president of the Foote and Davies Com- 
pany of Atlanta, was elected chairman of the organization, 
and C. V. Hohenstein, secretary of the Atlanta Retail Mer- 
chants’ Association, which sponsored the meeting, was 
named secretary. Approximately 135 merchants from all 
sections of the state attended the meeting, and every phase 
of the proposed sales tax was discussed. 

It was generally agreed that such a tax would not only 
be a burden to the merchants of the state, but also would 
be discriminatory in making one class of people bear the 
burden of $3,000,000 additional revenue required. And the 
chairman was authorized to appoint a committee of twelve 
merchants, one from each congressional district and from 
as many lines of retail trade, to draw up resolutions oppos- 
ing the sales tax, to serve as a legislative committee during 
the coming session, and to act as spokesmen for the retail 
merchants of the state —J. H. R. 

a 
New Orleans Group Plan Co-operative Buying 


At the meeting of June 11, the Stationers’ Association of 
New Orleans unanimously endorsed the plan submitted by 
the Co-operative Buying Committee, a plan which enables 
the small stationer to make purchases on the quantity basis. 
The committee, composed of L. L. 
John B. Victor Colomb, 


power to go ahead and put the plan into action. 


chairman, 
full 


Baudean, 


Fitzwilliam and was given 
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the work ley iD 
10 to 50 fimeS~at less cost 


“LJ AND WORK” has failed to keep pace with modern busi- 


ness. Time is too valuable — mistakes are too costly. 


Model H-3 — $75. Imprints 
names or data, 1200 to 1800 im- 
pressions an hour! Other hand 
operated models from $20 to 
$105. All prices f. 0. b. Chicago. 


Addressograph products, used in every size business, write and 
imprint thousands of office and factory, forms 10 to 50 times 
faster than hand methods and without errors. The range of 
work done is almost unlimited — heading statements, etc.— 


odes SS ar — writing sales letters, etc.—filling-in collection forms, etc.—im- 
writing on all forms thru printing factory job tickets, etc.—listing payroll forms, etc.— 
oe ieee writing checks, etc. — writing tags, labels, etc. — addressing 
ated models $285, up, wrappers, listing mailer strips, etc.—duplicating and printing 


f. o. b. Chicago. 
letters, forms, etc. 

The unnecessary expense and waste of “hand work” in your 
business can be eliminated. Mail coupon below for helpful 
advice and information. 


Sales and service agencies in the principal cities of the world 


ADDRESSOGRAPH CoMPANY, 903 W. Van Buren St., Chicago 
Canadian Head Office and Factory: Addressograph Co., Ltd., 
30 Front Street W, Toronto, 2, Ont. 
European Head Office and Factory: London, England. 
Manufacturers of Graphotype, Addressograph, Dupligraph, 
Cardograph, Speedaumat 
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903 West Van Buren 
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No. 222% 


Silverglo carries indirect illumination to new heights. 
The uniqueness of the lamp se//s it; satisfaction keeps 
it sold and sells it to others. 














Silverglo Lamps, Inc. 


300 East Federal St. Baltimore, Md. 
“The Modern Genii of the Lamp” 


Neo replacement of glass lenses or other breakable parts required. 
All parts approved by Underwriters’ Laboratories). 


biereserereieresorere +O+O+O+O+@ 


; 
+ 
a 
+ B 
4 
: 
; 
| 
: 
¢ 
+ 
| 
é 
+ 
4 
+> 
+ 
+ 
+ 
> 
. 
a 
e | 
+ 
+ 
4 
+ 
> | 
> 
a 
> 
¢ 
> 
’ 
+ 
? 
¢ 
a 
+ 
+ 
* 
+ 
’ 
+ 
+ 
+ 
+ 
+ 
; 
¢ 
> 
* 


D+ D+ O+O4+O+O+O+O+ 04040401 0+ 01010401 010101010101 O1O1O+O1O+O4 





OFFICE APPLIANCES 








Edw. L. Sibley Mfg. Co. inc. 


Bennington, Vermont 
Send for free display base 


= 2, 











jyuty, 1929 


Office Equipment Manufacturers’ Institute 


May 23 and May 24, 1929, the regular meeting of the 
Office Equipment Manufacturers’ Institute was held in the 
Roosevelt hotel, New York, N. Y. 

At the meeting, H. R. Russell tendered his resignation as 
secretary and treasurer of the organization. Mr. Russell 
has served faithfully for several years, but now, due to 
other interests, is not able to continue his activities. M. B. 
Sands, vice-president of the Dictaphone Corporation, was 
appointed secretary by the board of directors of the Insti- 
tute to fill the unexpired term. W.H. Wheeler, Jr., of the 
Postage Meter Company, was appointed to fill Mr. Rus- 
sell’s unexpired term as a director. 

One of the important topics discussed at the meeting 
was, “Should the Institute Employ an Executive Secre- 
tary?” Considerable time was devoted to this discussion, 
in which Messrs. Russell, Simmons, Wheeler and Eylar 
took an active part. Though no definite conclusion was 
reached, progress toward a decision in the matter was 
made. 

Eric T. King, chief of the Specialties Division of the 
Bureau of Foreign and Domestic Commerce, gave a brief 
resume of the work of the Bureau as it affected the office 
equipment industry. 

At the special luncheon Thursday, C. C. Martin of the 
Central Hanover Bank & Trust Company, New York, 
N. Y., spoke on the foreign field in general and of its 
relation to the office equipment industry. Mr. Martin has 
had much experience in the export field and is at present 
a director of the Pan-American Export Service. He pre- 
sented ably the topic assigned to him. 

Following the luncheon, a discussion was held regarding 
“The Foreign Market for Office Equipment.” The discus- 
sion was led by W. R. Cummings of the Monroe Calcu- 
lating Machine Company, who had just returned from a 
six months’ trip abroad, and M. S. Eylar of the Under- 
wood Elliott Fisher Company. 

Several export managers of the different member com- 
panies were present at the meeting, including Messrs. Ste- 
venson of the Underwood Elliott Fisher Company, Ash- 
burner of The American Multigraph Sales Company, Moss 


of Remington Rand Business Service, Inc., and Menke 
of the Dictaphone Corporation. 
W. F. Merrill, president of Remington Rand, spoke 


briefly regarding the general business conditions in the 
United States. Mr. Merrill stated that an industry cannot 
live unless it makes a fair profit and that he is a strong 
believer in cooperative competition in order to assure per- 


petuity. 

Carroll Stevenson of Underwood Elliott Fisher, sug- 
gested that an export managers group be formed within 
the Institute. The suggestion was considered favorably 


but no action was taken at the meeting. 

The next topic, “Sources for Salesmen—Method of In- 
terviewing—Testing Before Hiring, etc.,”’ was discussed by 
R. N. Fellows of the Addressograph Company. In the 
course of his remarks, Mr. Fellows indicated that an ex- 
ecutive secretary of the Institute could be of material 
service in connection with the hiring of salesmen, for he 
would be able to act as a clearing house. 

After dinner the group enjoyed the show, “Pleasure 
Sound,” at the Majestic theater. 

Friday morning the subject of “Ground Floor Versus Up- 
stairs Locations” was brought up. B. M. Boyd of the 
Globe Register Company gave his version of the picture. 
A paper prepared by Frank J. Yawman of the Yawman 
and Erbe Manufacturing Company, was read in Mr. Yaw- 
man’s absence. Clement Ehret of the International Busi- 
ness Machines Corporation also spoke on this subject 


The remainder of the morning was taken up with the 


There Must Be a Reason 
for PEERLESS Popularity 


Offering a complete line of quality prod- 
ucts with nation-wide consumer accep- 
tance and seasonable advertising to back it 
makes sales. Sales make profits. And 
that’s why PEERLESS will bring the con- 
sumer to your doorstep and then complete 
the sale by our dealer helps and displays— 
making quick and profitable turnover 
for you. We also co-operate by turning 
over to the dealer all orders received by 
us or our salesmen. 


PEERLESS RUBBER TYPEWRITER KEY 
TOPS are just one of the many products 
offered in this complete line. There’s a 
quality PEERLESS product to fill all Type- 
writing, Adding and Accounting machine 
requirements and a great variety of sizes 
and kinds of twirler rings and rubber 
cushion feet for all machines. 


Mail the coupon for a sample PEERLESS 
KEY and our proposition. 


PEERLESS Dealers always profit. 


Peerless Key Company, !». 
176 Fulton Street New York City 


nn eee aes aes assesses cas ei = 


Peerless Key Company, Inc., 176 Fulton Street, New York City 

Kindly send us, without obligation, details of your profit- 
building plan for dealers, together with sample Peerless 
Key and Erasure Shield, with our imprint. 
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An as 


Announcement 
of 
EXTRAORDINARY 


INTEREST 
to 


tationers 


The Todd Company, pioneer manufacturer of the Protectograph, 
ann formation of a The Rochester 
Check Writer Clearing House, Inc., to deal in high quality, guar- 
ned Check Writers. 


subsidiary 


uunces the 


concern, 


anteed reconditi 


office 
quality 


ners and dealers in appliances 


much to stati 
a profitable market for high 
but not gone into this field, due entirely 


This means 
who long have 


Write 


seen recondi- 


“Ts have 


tioned Check 


to the lack of factory responsibility behind the machines heretofore 
availa 
The Rochester Check Writer Clearing House, Inc., makes this 
fe 
We will supply unlimited quantities of any make of Check Writer, 
at prices which will permit of a ghly attractive mark-up. 
We will pply these machines fully guaranteed, and give to each 
j user tl facilities of the Todd Company’s national service 
ga rat 
W will supply Check Writers which need absolutely no tuning 


they will come to you 





p, touching up or even so much as polishing 
in attra ibstantial individual packages—ready to open up and 
SELL undsomest PROFITS you ever ard of 

W y machines which y may retail at less tha 

ginal selling prices, and with the assurance that each 
’ a nd of ¢ purchaser. 

And each Check Writer obtained from us, we furnish with- 

¢ } k raising policy, identical with the insurance 

: g supplied with various makes of mew machines. This is 

nething absolutely unique | the field of used check writers— 
" f great assistance in selling reconditioned Check Writers 
through retail channels. 

INVITATION We cordially vite you to gel a guainted wit! 
t4 t mple manner Drop us a line on your letterhead. Sim- 
ply w, “We are interested selling high quality reconditioned 
( W ” We will immediately rush our latest catalog, price 

t ang t i1lormation r ne of the most attractive and 
$ intia andising rtunities ever offered to office appli- 
} eta 

I t famous Exactly Todd Protectograph which sells at 
$65.00 ind which you can tain from us at a cost that will 

sales af most generous profits. Would you like us to 
\ these matchless machines, by prepaid parcel post, 
f Wi glad t jo this, on yo mere 


ROCHESTER CHECK WRITER CLEARING HOUSE, Inc. 


~~ ws 


1166 University Ave. Rochester, N. Y. 
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discussion of the proposed exhibit of office appliance man- 
ufacturers at the International Congress of Accounting, 
which is to be held at the Hotel Commodore, New York, 
N. Y., next September. It was decided that the Institute 
members should take up the entire exhibition space at the 
congress and cooperate in every way with the committee 
in charge of the exhibit. 

Following this discussion, the Institute adjourned. 

Oxford Holds Annual Sales Conference 

The regular annual sales conference of the Oxford Filing 
Company, 500 Brooklyn, N. Y., 
was held at the factory June 6 and 7, 1929. The following 
Richard A. Jonas, president; Richard 
A. Jonas, Jr., sales manager; Robert P. Jonas, sales promo- 
Edward F. 


D. Jonas, engineering department; 


Supply Driggs avenue, 


were in attendance: 
tion and advertising manager; Jonas, produc- 
tion manager; Frank 
E. A. Laube, office manager; and Harry Armitt, Charles E. 
Reynell, Charles G. Herold, James T. Hurley, Larry Good- 
Arthur E Miss 
Davis, who covers the Pacific Coast states and Arch 
to 


hand, and 
E. N. 


Ryan, 


Petersen, field representatives. 


Southeastern states representative, were unable 


be present. 
The of the 
graphing of the conferees at noon on June 6, after which 


initial function conference was the photo- 





OXFORD FILING 
ENCE, HELD JUNE 6 
Harry Armitt who covers 
half of New York State 
Charles FE. Reynell, field 
Middle West and South; 


SUPPLY 
AND 7, 


COMPANY SALES CONFER- 
1929.—Front row, left to right: 
northern New Jersey and the eastern 
outside of the metropolitan district; 
manager covering territories in the 
Richard A. Jonas, president; Charles 
G. Herold and James T. Hurley who take care of Oxford inter- 
ests in the New York metropolitan district Second row, left to 
right: Frank D. Jonas, engineering department; Larry Good- 
hand, who covers the Northwestern territory: Richard A. Jonas, 
IP. manager; Arthur E. Petersen, Middle Atlantic and 
New England states representative; Robert P. Jonas. sales pro 
motion and advertising manager, and Edward F. Jonas, pro- 
duction manager 


sales 


an excellent luncheon was enjoyed at Peter Luger’s res- 
Brooklyn. The 


was a little slow in getting under way after this repast, but 
After two days 


taurant on lower Broadway, conference 
it progressed swiftly when it hit its stride 
of meetings and discussions, the members of the sales staff 
took up their respective duties with renewed enthusiasm, 
that of the 


realized. 


feeling confident the bright prospects coming 


vear will be 


In a sense, the conference was a celebration of the twen- 
Filing Supply Company, 
was started of the Record 
After the adoption of the brand “Oxford” 


tieth anniversary of the Oxford 


which in 1909 under the name 
Card Company. 
in 1920, the name of the company was changed to the more 
1920, the 


growing business, sales having 


descriptive title. Since company has enjoyed a 


steadily increased from ten 
to fifteen per cent each year 


> 


New Orleans Stationers Give Stag Party 


The Stationers’ Association of New Orleans gave a stag 


party for the local Purchasing Agents’ Association on May 
4 at the Lake 


by sernhardt. was 


“Heartease,” camp on Pontchartrain owned 


Ted The 


everyone enjoyed the evening. 


party well attended and 
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“ClemcoGlide” Typewriter Desk with panel removed showing simplicity 
of mechanism and ample knee room for the operator 





Patented Feb. 3rd Also Foreign 
and Nov. 10th, 1925 Countries 


WHAT DOES IT MEAN? 


The name, “ClemcoGlide”, was derived from the ultra-smooth and easy gliding movement 
when raising or lowering the typewriter platform. Mechanically, it is a radical departure from 
all other types of “Centerdrop” typewriter desks. Make a thorough inspection—you'll agree, 


it is “The World’s Best Typewriter Desk”. 
You deliver the Limit of Service when you deliver “ClemcoGlides” from stock. Your cus- 
) tomers want what “ClemcoGlides” offer. Do not be handicapped with anything but the best. 
he Know these features: 
f 1. Easy to raise and lower. Lift only the lid half way. 
2. Rigid, vibrationless platform. 
3. Locks and unlocks automatically—Patented. 
4. Strong platform frame support. Only two parts. 
5. “CLEMCO” Tie Rail. Keeps pedestals in alignment. 
6. Ample knee room. 
“3 7. Ball bearing, all-steel mechanism. Smooth, easy, cushion-like operation. 
{ | 8. Prevents tearing and soiling of clothing. No exposed metal parts. 
9. “ClemcoGlide” stops the drop and saves the typewriter. 
“CLEMCO” Advertising-Selling Co-operation Sent to Office Furniture Dealers 
se Seriously Interested in Serving the Public with the World’s Best 
3403 West Division St. Chicago, III. 


Nation-wide Service Through the Better Office Furniture Representatives 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


Charles M. Marshall, President, Atlanta, Ga.; Claude M. Conger, First Vice-President, Kansas City, Mo.; 


B. A. Tuttle, 


Second Vice-President, South Bend, Ind.; Arthur J. Walker, Third Vice-President, Minneapolis, Minn.; William E. Smith, 
Fourth Vice-President, Chicago, Ill.; C. A. Stott, Treasurer, Washington, D. C.; Fletcher B. Gibbs, Auditor, Oak Park, IU. ; 
Charles P. Garvin, General Manager, Washington, D. C. 


REGIONAL GOVERNORS 


District No. 4 John D. 
Hanson, Perry & Buck- 
ley Co., New Orleans, La. 


District Ne. 1. Samuel B. 
Groom, Thomas Groom & 
Co., Boston, Mass. 


District No. 6. Bdward L. 
Little, Wabash Cabinet 
District No. 2. F. D. Sar- Co., Wabash, Ind. 
gent, Albany, N. Y. District No. 6. Alvin R. 
Skibbe. Associated Sta- 
tioners Supply Co., Chi- 
District No. 3% John G. 


cago. 

District No. 7. Cliff Cedy, 
Cc. F. Cody Co., Dubuque, 
Iowa. 


Hallett, Bakimore Office 
cupoly Co., Baltimore, 





REGIONAL GOVERNORS 


District No. 11. B. J. 
Chapman, Helwig-Chap- 
man Co., Portland, Ore. 


District No. 8 Ernest R. 
——, Lockwood - Hazel 
Ptg. Staty. Co., Atchi- 
son, Kansas. 


District No. 9 B. Clifton 
Willson, Wilson Staty. & 
Prtg. Co., Houston, Tex. 


District No. 123. M. &. 
Thomas, Neuner Corp.. 
Los Angeles, it. 


District No. 18. a. @ 
Abernathy, C. F. Hoeckel Luckett, Vawter-Luekett, 
Blank Book & Litho. Ltd., Toronto, Ont... 
Co., Denver, Colo. Canada. 


District No. 10. Fred B. 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—525 Investment Bldg., Washington, D.C 
Place and Time of the Next Annual Convention, Montreal, Canada, October 7 to 10 inclusive. 


The Coming Montreal Convention 


[here is justification for the belief that more than the 
usual number of stationers throughout the United States 
will avail themselves of the opportunity to visit the fine 
old British-French city of Montreal this fall, and, while 
enriching their memories with scenes new to their experi- 
ence, at the same time avail themselves of the suggestions 
contained in one of the finest and perhaps the most com- 
prehensive programs ever gotten up by the National Sta- 
tioners’ Association. 

[The annual convention this will be held at the 
Mount Royal Hotel, Montreal, on Monday, Tuesday, 
Wednesday and Thursday, October 7, 8, 9 and 10. In the 
judgment of those qualified to read the signs it will be 
intending to go to the 
either 


year 


prudence for those 
convention to make their hotel reservations 
directly with the Mount Royal Hotel or through the Con- 
Charles P. Garvin, 
Association, 


the part of 
now, 


consists of 


Stationers’ 


which 
General Manager, The National 
523-525 Investment building, Washington, D. C.; Edward 
L. Little, sales manager, The Wabash Cabinet Company, 
Wabash, Ind., W. S. Pennycock, of Thomas V. Bell, 
Ltd., Montreal, Canada. Reservations sent to any one of 
these gentlemen will be taken care of. 

At this 


preside ata 


vention Committee, 


and 


each regional present will 


some fundamental of the 


convention governor 
devoted to 
stationery Matters 
gional meetings during the year will have consideration at 


Separate sessions will be arranged for the 


session 
business. discussed at the several re- 
the convention 
the Commercial 


field 


retailers, Furniture Division, the manu- 


facturers and the members. 

It is intended that the convention shall devote itselt to 
specific things that the Association can do for its members 
within the law. 

While business will come first, entertainment will not be 
Everyone will have the sort of good time that 
recalling in The Canadian 
stationery trade look to their the United 
States to bear a full share in putting over an event that 


will reflect the best ideas of the stationery trade in the 


neglected 
after 
co-workers in 


will be worth years. 


two countries. 

It is a privilege to meet in Montreal, and it becomes the 
United States to turn out and 
will gladden the hearts of our 


stationers of the 
that 


duty of 


make the event one 


hosts 


Twelfth District Meeting Postponed 

The two meetings of the Twelfth Regional District of 
the National Stationers’ Association that were to have been 
held last month were indefinitely postponed. This action 
was taken because the Stationers’ Association of California 
had just been reorganized and the Stationers’ Association 
of Southern California was in the process of being reorgan- 
Because these local associations were so busy putting 
their own affairs in shape it deemed advisable to 
dispense with the regional meeting this year with a view 
of putting forth an unusual effort during the coming year 
to insure a successful gathering in 1930. By that time it is 
expected that the two local associations will be in active 
operation and in a position to cooperate fully with the 
National Association officers and the regional governor. 

nae aN 

Utah Stationers Meet with National Association 

On June 10 the stationers of Utah held a luncheon meet- 
ing at the Hotel Newhouse, Salt Lake City, Utah. Presi- 
dent Charles M. Marshall and general manager Charles P. 
National Stationers’ Association were pres- 
attendance were William Beattie of the 
Peck and Garn of the Allsteel Office 
Supply Company, Mr. Lindberg of Kelly Company, 
Messrs. Hooper and Jacksen of the Deseret Book Com- 
pany, Mr. Weitbrecht of Weitbrecht Stationery Company, 


ized. 
was 


Garvin of the 
ent. Others in 
Z. C. M. I., Messrs. 


L. H. Clayton and A. B. Pembroke of Pembroke Com- 
pany. 

Messrs. Marshall and Garvin addressed the meeting, dis- 
cussing different phases of the stationery business and 
made some reference to the local situation in Salt Lake 
City. In the evening a dinner was given in honor of 
Messrs. Marshall and Garvin at the Hotel Utah. There 
were thirty stationers in attendance including Wilfred 
Bramwell of Bramwell Company, Ogden, Utah, and 
Elwood Burroughs of the Torgeson Company, also of 


Ogden. Mr. Garvin gave a very interesting talk on sell- 
ing and sales methods. Mr. Marshall followed with a 
splendid address in which he stressed the importance of 
the stationery industry and the need for codperation 
among individual stationers. 

While in Salt Lake City, Mr. Mrs. Marshall and 
Mr. and Mrs. Garvin were entertained by being shown the 
mining camp of Bingham, where the Utah Copper Com- 
pany, operating one of the largest copper mines in the 


world, blasted out the side of a mountain. 


and 
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POINTS! POINTS! POINTS! 


The well informed and gentlemanly salesman 



















who may come to you as a representative of 
the Mimeograph has three specific points of ad- 
vantage to emphasize—(1) economy, (2) speed, 
(3) convenience. His story is an alluring one. 
What the Mimeograph has done for others it has 
the ability to do for you. Its inimitable capacity 
for turning out a speedy supply of letters, forms, 
drawings, maps, charts and bulletins has made it 








almost indispensable to commercial and educational 





institutions everywhere. A market-finder! An 





organization-welder! As fast as material is typed or | 
drawn on the simple stencil sheet it is ready for fault- | 





less duplication, at low cost. Listen to the story the 






Mimeograph salesman has to tell—for your profit. Or 
send to A. B. Dick Company, Chicago, for particulars. 


MIMEOGRAPH 


Gi Sy . 
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SOONER 
or LATER ~ 


RETAIL PRICE 


$8.50 


An Extra Dollar 
Profit for You 





T’S only a question of time.... 
Every one of your customers will, 
some day, see the advantage of auto- 
matic numbering. Especially when they 
realize that good numbering can be done 


economically with the Force Model 150, 
costing only $8.50. é } i 
Sooner or later you will see the neces- 


sity for pushing this machine, if you are 
not already doing so. It has every ele- Model *150 
ment of a successful seller—high quality, 
plus low price. Why wait? Every day AUTOMATIC NUMBERER 
you delay, you are losing out on the — ae eae 

extra dollar in profit that goes with each 
sale. And you are losing out on the 
good will and extra sales that are liter- 
ally packed with every Force Model 150. 





WM. A. FORCE & CO., INC. 


105 Worth Street, New York 
180 No. Wacker Drive, Chicago, III. 
573 Mission St., San Francisco, Calif. 
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Horder’s, Inc., Expands to North Side 

Horder’s, Inc., Chicago, announced its second expansion 
outside the loop business district in June. A site has been 
selected at 149-55 East Ohio street, about 100 feet east of 
North Michigan boulevard, on which a two story building 
will be erected, 70x100 feet. Approximately 10,000 square 
feet of the building will be occupied by a typical Horder 
stationery store; the remainder, including store space and 
upstairs rooms, will be rented. The property was acquired 
under lease, with purchase option. The building will be of 
architecture in keeping with the surroundings, which include 
a number of modern buildings. 

The new location is about midway in the stretch of 
Michigan boulevard from the Chicago river to Oak street, 
which includes many of the newest skyscrapers, hotels and 
business buildings erected within recent years. The trade 
from this district has been handled by the store at Lake 
and Wabash, but the expansion of the district necessitates 
increased facilities close at hand. 

—————— 
Corporate Status of Trade Board Assured 

The Stationers and Publishers Board of Trade, which 
was incorporated in the state of New York in 1879, has 
been vindicated in the appellate division of the New York 
court, and absolved from making corporation reports. In 
1924 Governor Al Smith dissolved the board by proclama- 
tion, on the grounds that it had failed to make reports 
required by law. In the decision Judge Martin held that 
“the association is not permitted to hold any property 
other than that necessary to do business; that its stock 
certificates cannot be sold or given away; that its total 
capital stock consists of 250 shares valued at $10.00 each.” 
The court showed that no one was entitled to any profits 
or dividends, and for that reason held that the concern was 
not a stock corporation, and that the governor’s proclama- 


tion had no effect on it. 
<> 


L. D. Struve Joins Art Metal 
L. Dudley Struve has become a member of the sales 
organization of the Art Metal Construction Company at 
Jamestown, N. Y. He will assist the agency division, 


engendering a more intimate codperation between the 
home office, branch offices and the widening field of agents 
and dealers. 

Mr. Struve had been president and general manager of 
the Struve & Giles Company, Clarksburg, W. Va.; the 
past five years he had been district manager for an im- 
portant manufacturer of office furniture. His extended 
experience in the retail field has given Mr. Struve an 
understanding of field problems which should make his 
service to Art Metal dealers of great value. 

cateuneiiadiiaialintapaes 
Reckford Estate Over $3,000,000 

The estate of the late Louis J. Reckford, late president 
of the American Lead Pencil Company, has been ap- 
praised at $3,280,315 gross. The entire estate was left to 
Mrs. Reckford and three children. The distribution pro- 
vides that the major holding of the controlling interest in 
the American Lead Pencil Company is left to his son, 


John K. Reckford. 


ow 
Tenth Birthday of The British Stationer 

The British Stationer, official organization of the Sta- 
tioners’ Association of Great Britain and Ireland, started 
on its tenth volume in June. This publication has main- 
tained a substantial growth, and has made material con- 
tributions to the advance of the stationery business within 
its scope. 

sae 


Ever see a dad who could help his son with his arithmetic 
problems without losing his temper?—Bramwords (The Bram- 
wood Press) 








Check over 


with us 


V Built stronger 

V Finished better 

V Quicker delivery 
V Exceptional value 


That’s a lot to offer you—it en- 
ables you to offer a lot to your 
customer. 


And we extend the exclusive 
sale rights in your city—pro- 
tecting you that none other can 
offer these advantages. Repeat 
business is assured you. 


Shall we send the illus- 
trations and tell you 
all about Englewood? 





Englewood Desk Co. 


58th and Lowe Avenue 
Chicago 
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“FACING 


TO-MORROW 


Every successful industry in our land 
today owes most of its success to its 
ability to “face tomorrow.” 


The leaders in every line have been the 
first to look ahead, to anticipate the 
changing needs, desires and standards of 
a changing people. Yesterday’s standard 
cannot meet today’s demands or tomor- 
row’s requirements. 

Hoosier prides itself on being able to 
keep its products well abreast of the 
times. New refinements, new units and 


new suites are constantly added to ac- 
complish this end. 


That we will be ever on the alert is a 
promise to our present dealers and to 


the many progressive new dealers who 
are to face tomorrow with us. 





Our new catalog, showing every Hoosier grade of office 
furniture—the best office furniture that money can buy 
—at each price level, will be mailed upon request. 


HOOSIER DESK COMPANY 


JASPER, INDIANA 


OOSIER 
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Brewington Disposes of Madison Business 
The Brewington Typewriter Company, 533 State street, 
Madison, Wis., has been purchased by Stanley P. Stemp 
and Charles F. Keen. established in 
1923 by R. D. Brewington, who has since been distributor 
in southern Wisconsin for the Royal Typewriter Com- 
Until the beginning of 1929 a branch has been 
This branch became the Hickok 
Mr. Brewington is known as one 


This business was 


pany, Inc. 
maintained at Janesville. 
Typewriter Company. 

of the most successful typewriter dealers of the Northwest. 
ready to 
announce; he plans returning to Texas, and will probably 


His undertaking for the future is_ not 
become engaged in branch work in the south. 

Stanley P. 
business at Madison the past ten years. 


Stemp has been engaged in the typewriter 
During this time 
he has been operating the Wisconsin Typewriter Exchange, 
519 State street. 
was with the Young Typewriter Company and the Manu- 
Mr. Stemp 
continues as owner of the Wisconsin Typewriter Exchange, 


His early training in the typewriter field 
facturers’ Typewriter Clearing House, Chicago. 


which will be managed by C. W. Stienforth. 

Mr. Keen was employed as a salesman formerly by the 
Brewington Typewriter Company. 
The 


writer Company was made June 17. 


Brewington Type- 
The 
will continue to represent the 


change in management of the 


name will be 


retained, and the company 


Royal Typewriter Company, Inc., in Madison and sur- 
rounding territory. 
- 8 a 
Ending Forty-four Years of Partnership 
Adams & White, Buffalo stationers, are to dissolve the 


partnership which has existed forty-four years. The busi- 
ness is over ninety years old, and was assumed by John C. 
Herbert White, whose names have identified 

1885. Charles E. 


Young, brothers, founded the business in 1838. 


Adams and J. 


the store since Francis H. Young and 


After Mr. Adams completed his high school and com- 


mercial school education he joined the business, then 


known as Young, Lockwood & Company, located at 209 
Main Young, Lock- 
wood partner. 


street. Later the style changed to 
& Company, Mr. Young being the silent 
In 1885 the partnership of Adams & White was formed. 
The present store at 104 Pearl street was opened in 1923. 
Announcement of the dissolution of this partnership was 
made at a dinner at Hotel Buffalo some weeks ago, where 
personnel gathered. Those present—the 
numbers indicate their years of with the firm— 
were: John C. Adams, 64; J. Herbert White, 45; Albert E. 
Rupprecht, 44; Charles Niess, 50; William F. Drexeliuss, 
45; Joseph Reed, 44; Felix J. Pohle, 43; George A. 
Jehraus, 30; Edward S. Jehle, 29; William A. Schouton, 28; 
Knaisch, 25; Joseph McKimmie, 22; Edward J. 
14; Carl L. Fichtel, 13; Clarence T. White, 
R. Scime, 9; Albert G. Frankenberger, 8; 


the store was 


service 


Fred 
Zimmerman, 
10; Anthony 





Sylvester G. Delaney, 6; Herman Rogers, 5; Alvin Ger- 
bracht, 4; Sigmund Wieschic, 4; Thomas Nardozzi, 2. 
~<>—_— 
Stationer Heads Rotary International 
The new president of Rotary International is Gene 


Newsom, owner of the Durham Book & Stationery Com- 
pany, Durham, N. C. He has been active in this service 
club a number of years, having been one of the organizers 
of the Durham Rotary club, its first president and later a 
director and chairman of various committees. In the inter- 
national body Mr. Newsom District 
No. 37, a member of the convention committee and of the 
The year prior to his election Mr. 


was governor of 
board of directors. 
Newsom was chairman of the aims and objects commit- 
tee, the duties of which necessitated journeys taking him 
advisor to local clubs and district 


around the world as 


officers. 
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Steady Repeat Sales 


On leads and erasers for ‘‘The Better Pencil” with the new 
display container supplied with Autopoint cartridges 








UTOPOINT’S lead is the highest grade 


= lead manufactured for use in mechan- 
ir canrnibae” | ical pencils. That means satisfied customers 
No. 38B Cartridge, 15¢ and profitable repeat business. 


The Autopoint Patented Cartridge is a 
handy re-fill container, for users of “The Better 
Pencil.” To keep in their desks—to carry in 
their pockets. Each cartridge contains lead 
sticks, plugged by an eraser at each end. 


The rapidly growing demand for Auto- 
point lead and erasers, has led us to arrange 
an attractive display container for our dealer 
trade. Cartridges from any compartment are 
withdrawn with ease after drawing down the 
spring back. 

Our No. 12 assortment has been carefully 
made up to comprise all colors and grades 
of Autopoint writing and checking lead, 
and to include oversize and regular erasers. 
A liberal discount is allowed against the 
$42.00 list price to dealers only, the display case 
being furnished gratis with this assortment. 








Lead and Eraser 


Display Case 





Our No. 10 assortment is similarly ar- 
ranged, to cover all re-fill needs of better 
pencil users. In this assortment the cartridges 
containing lead only are roc sellers, whereas 
those in No. 12 assortment sell at 15¢. The 
same liberal discount applies to dealers only 
for the No. 10 assortment, including the 
handsome display container. 





No. 36 Cartridge, 15c 














The “Better Pencil” Made of Bakelite 
AUTOPOINT COMPANY, 1801-31 Foster Ave., Chicago 





A SALES STIMULANT 





for the SUMMER SLACK ¢ 
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The JUNIOR VISIBLE EQUIPMENT 








This new line of moderate priced 
Visible Equipment opens up a poten- 
tial market of unlimited possibilities. 
The Junior is the only line on the mar- 
ket with the Prong Construction that 
sells at a medium price. Especially 
designed for the smaller units it is 
sturdily built—with Metal Hinge and 
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Nachman H & Son 
Nacht L&M 
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Fibre Back. 


_New York City | 


It is available in several 


sizes, in two capacities with a large 


assortment of stock forms. 


Here is a 


fast selling item that will steam up 
your sales force during the summer 
months. Send for Catalog and details 
of special sample and window display 


outfit. 


A Product of the CESCO Line 


THE C. E. SHEPPARD CO. 


Long Island City, N. Y. 


271 Van Alst Ave. 


———— 
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Envelope House Celebrates Tenth Anniversary 

In June, 1919, ten years ago last month, The Ames 
Safety Envelope Company of Boston was founded. The 
moving spirit was J. W. Fitzgerald, present president and 
general manager. Years of with the United 
States Post Office Department in various important capaci- 
ties has enabled him to detect the peculiar and pressing en- 
velope needs of business and opened his eyes to the oppor- 


experience 


tunity existing for anyone who successfully accommodated 
them. 

Considering the present scope of its activities, the begin- 
ning of the Ames Safety Envelope Company was compara- 
tively While the and factory 
were by no means small at that time, their size hardly com- 
As the years have 


inauspicious firm’s office 
pared with that of the present ones. 
proceeded, special modern machinery has been added, along 


with more numerous personnel and more space, not only 





FITZGERALD. 


ds Wa 


to increase the volume and economy of production, but its 
quality as well. 

After its establishment in June, 1919, the Ames Safety 
Envelope Company grew fast. American office equipment 
dealers, and through them American business, were quick 
to accord its special filing and mailing envelopes a welcome, 
for they provided convenient containers for keeping office 
records and for mailing purposes. 

The company’s growth throughout its ten years of ex- 
istence has been rapid and satisfactory. During that time 
it not only manufactured and offered through dealers special 
filing and mailing envelopes that were definitely in demand, 
but also introduced several improved, novel products that 
quickly attained wide distribution. Perhaps foremost among 
these was the Amestyle Envelock, an ingenious envelope 
used by banks, brokers, insurance companies, business of- 
fices and others for registered mailings. The Amestyle En- 
velock, a patented, exclusive product, does not require the 
Two locks on its flap, operating on the 
principle of snap fasteners, are fastened. After that simple 
operation, this envelope cannot be opened without tearing 


use of sealing wax. 


around the locks. 

Commenting on the company’s tenth anniversary, Mr. 
Fitzgerald recently said: 

“Upon this occasion of our tenth anniversary, I find it 
very gratifying to reflect upon the progress we have made 
since our beginning. While I naturally feel that the qual- 
ity and value in our products have done much to bring 
about this success, I well realize that no other factor has 
availed so much as the uninterrupted faithfulness of our 
friends and customers. My associates and myself promise 
them that our efforts to render service that is satisfactory 
in every element and Amestyle products that are superior 
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SAMSON 
TABLES 


are fine furniture 


Office tables need not be 
ordinary — SAMSON has 
this 
These tables have 


demonstrated beyond 
all doubt. 
the same characteristics of 
beauty and fineness as are 
found in matched suites of 


period furniture. 


SAMSON has changed the 
ordinary table into a piece 
of fine furniture and made 
it as necessary in the well 
furnished office as the other 
finished 


richly appoint- 


ments. 


There is satisfaction for any 
dealer in this complete line 
of well made Office and Di- 
rectors’ Tables. Catalog and 
dealer information will be 


sent on request. 


Mutschler Brothers Company 
507 Madison Street 
Nappanee, Indiana 














ora offering 7 
the biggest o¢ 


pencil value in the fd wx 
world today, VELVET me 
Pencils are vigorously 4,* 
advertised in national 
publications and are enjoy- 
ing increased popularity. % 
The durable lead, the fine special- & 
ly treated cedar and the high 
qualityred rubberhave made VELVET 
the favorite of millions. Identified by 
the distinctive walnut finish and blue band. 
Packed in half-gross cartons and in novel, 
attractive sales-building Counter Displays. 
oe 
A best seller and a good money maker 
oc 
Write today for prices and free 
advertising material 


American Pencil Co., 500 Venus Bldg. Hoboken, N. J. 
New York Salesroom: 212 Fifth Ave. N. Y. C. 


7 
USED BY MILLIONS 
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in every detail will continue unabated in the future as they 
have throughout our just completed first ten years.” 

- - 
Business Equipment Shown at Building Opening 


A fine demonstration of modern business equipment in 
a modern setting was shown in the formal opening of the 
Smith-Young Tower held in San Antonio, Tex., recently 
With the completion of this structure, which is thirty-one 
stories high, plans were made by the owners and the build- 
ing manager for a formal opening 

Appreciating the importance of good business equipment 
in the execution of modern business, and realizing the pres- 
tige such a fine building would have by getting more of 
this equipment among the building tenants, they dec‘ded 
to hold an office appliance and business equipment show in 
connection with the opening. 

At the same time the dealers of San Antonio were given 
an excellent opportunity to show their merchandise in a 
proper setting. Two of the best floors in the bu‘lding were 
turned over entirely to this exhibit. A small rental was 
charged for this space; this rental did not go to the owners, 
but was used in advertising the exhibit. 

On the day and the evening of the formal opening thou 
sands of people visited the building, including hundreds of 
business executives who had come to pay their compliments 
to the owners and builders. That they should visit this 
exhibit and see the display was only natural, and the re- 
sponse was one of the best that has ever been attained in 
an event of this kind. 

This is the first time in the history of modern busitiess 
in San Antonio that every dealer or jobber of business 
equipment has been invited to display his wares at the 
formal opening of a new business building. On other 
occasions building managers have turned over some space 
to one dealer or another. But this is the first time that all 
dealers have had the opportunity of showing their mer- 
chandise in a new building at one time 

The appreciation of the dealers was shown in the dis- 
plays. Some of the most elaborate desks and office equip- 
ment ever shown in San Antonio was brought in for this 
event. The finest sets and suites turned out by manufac- 
turers of business equipment were shown. 

Since the business equipment show held in August, 1928, 
the business firms of San Antonio have been awakening 
to an appreciation of modern business equipment; and the 
local dealers have realized the importance of bringing this 
before them at every opportunity. In this manner, mod- 
ern methods are working their way into the business offices 
of San Antonio with appreciable results.—B. C. R. 

- — 
H. H. Remple New Dictaphone Manager at Calgary 

Following a policy of opening factory branch offices 
wherever practicable in Canada, the Dictaphone Sales Cor- 
poration, Limited, Toronto, has established an office at 
523 West Eighth avenue, Calgary, with Harry H. Remple 
as manager. The new office is under the jurisdiction of the 
Western District office of the company at Winnipeg, which 
is in charge of District Manager Frank Puffer. The Cal- 
gary office carries a full supply of parts, accessories and 
machines for demonstrations, and is equipped to service the 
Dictaphones in its territory. 

Mr. Remple started with the Dictaphone organization in 
loronto about two years ago and soon worked his way up 
to the position of sub-branch manager. His industry and 
ibility have been rewarded by his appointment to the man- 
agership of the Calgary branch. 

In addition to the office at Calgary, the Canadian Dic- 
taphone organization has factory branches in Vancouver, 
Edmonton, Regina, Winnipeg, Hamilton, London, Ottawa, 
Montreal, Halifax, St. John and St. Johns, Newfoundland 
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Get The Most Desirable Business 
) In Your Locality WIEBs scsivsacb.. 8 
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Review the number of banks, public build- 
ings, public utilities, insurance companies, 
large corporations, etc., right in your own 
locality which have outgrown their present 
equipment—where experienced planning help is needed. 
“Security” Planned Equipment opens this new profitable 
field to you. 
Every “Security” Dealer has these bigger opportunities to 
make money: 
1—Planned equipment, either stock or special, to fit 
the individual need of every organization. 
2—An active, far reaching service that helps the 
dealer sell big installations. 
3—An established, easy to sell line that the public 
knows. 
This rich, ripe field is open to you with “Security.” Write 
for particulars, today. 


a al STEEL EQUIPMENT CORPORATION 
SEC ana Steel pir Shelf Mew ‘Vor Avenel, ‘New Jersey Pittsburgh 


Assembly Chicago New Haven 
an Boston Newark Washington Philadelphia 
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SECURITY — Special Sample SECURITY Steel Directors’ Table and Wall Type Steel Book Shelving 
Case 
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( y GENUINE 
Suidsdell 


“EATHERWEIGH FEATHERWEIGHT 
RING MEMOS. 









Here is a new Display Cabinet 
that is about 100% perfect in 
beauty and utility. It’s color is 
Chinese Red; cheerful and friend- 
ly. All the various Featherweight 
bindings stand out to advantage | 
against the pleasing background. | 
Filled with assorted Feather- 
weight Memos the display is so 
striking and _ fascinating that 
casual customers will surely be 
attracted to it. It will function 
like a magnet. 


So cleverly designed is it that 
120 books are actually in sight | 
and on display. Five sizes of 
books in four or more colors of 


bindi b — 2 
FEATHERWEIGHT Preferred _ bintings,may,be sgadiy inspected 
the smartest fixtures, or adding 
an alluring touch of bright color 


in more sober surroundings, this 


In the short space of seven years Featherweight Ring 


Memos have won their way to leadership by sheer merit. Gubinet G0 Gaididp ereee ies 
They stand out from all other types of Memo Books be- value in added soles. 
cause of unique construction, practical advantages and 
real worth Compartments for reserve stock 
. , : of refills are in the rear. Occu- 
They are so thin and light; the clever removable unit pies only about 14x12 inches of 


counter space; has rubber bump- 


fillers can be replaced by new refills as needed; the bind- 
ers. See our offer below. 


ings are attractive. These are some of the features which 
combine to steadily increase the number of men and 
women who prefer Featherweights. 

There is a charm to these little books that arouses a 
desire to own one, and creates many sales when the cus- 
tomers are not especially shopping for a Memo. They 
have that much desired quality called class, which exerts 
an influence in the daily affairs of business and profes- 
sional men. Description of the various styles and sizes 
of Featherweight Memos will be found in our latest cata- 
logue, recently mailed to the trade. 


Awarded Gold Medal The handsome new dis- 
at the Sesqui-Centennial 1 re ° i] 
Exposition,  Philadel- play Cabinet illustrated 
pare, SUES. above will be given free 









with an order for Feath- 
erweight Memo Books 

and Refills amounting to ib 5 555g I 
$25.00 net, or more. We 
suggest prompt action, 
for we believe the pres- 


ent stock of cabinets will 
be quickly distributed. 








TRUSSELL MFG. CO. 


23 to 29 Cottage St. 
Poughkeepsie, N. Y. 





Yes! We are makers of $My Finances$ 
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Compton Heads Conklin Sales Promotion Work 
Russell Compton is the new head of the sales promotion 
department of The Conklin Pen Company, Toledo, Ohio. 
He served formerly in the sales department of this com- 
pany in various capacities. For years he has made an in- 
tensive study of pen and pencil merchandising 
Chis reorganization of the Conklin sales promotion depart- 


ment and the expansion of its scope and influence, will 





— 









RUSSELL COMPTON 


bring a larger measure of merchandising help and service 
to the company’s dealers in all parts of the national mar- 
ket. The company has added thousands of new accounts 
to its active dealer list within the last year, and is still 
making unprecedented gains in distribution. It is to serve 
more adequately this much greater number of dealers, and 
to develop more intensively new market areas, that the 
department is being reorganized under Mr. Compton's 
direct 
_> - 
John Adams Takes Important Post for Victor 
Adding Machine 


John Adams has been appointed district manager of the 


Victor Adding Machine Company for the south central 


JOHN ADAMS 


territory, it was announced recently. Mr. Adams was fer- 
merly agent for the company in Oklahoma City. His new 
headquarters are at Dallas, Texas. 

\. J. Rader, also former agent of the company at 
Oklahoma City, has been placed in charge of the agency 
at Fort Worth 

“Texas is one of the most productive adding machine 
territories in the country,” said L. J. Zant, sales manager, 
in making the announcement, “and from present indica- 
tions, sales for that district fer 1929 will be double those 


of 1928.” 


An Important 


Department of the 
Stationer’s Business 


While it is true that there is exceedingly keen 
competition in the manufacture and sale of 
typewriter ribbons and carbon papers, it is 
also true that commercial stationers must 
handle these items in order to give their trade 
a complete service. And the fact that com- 
petition is keen, is an indication that users 
generally are getting a high degree of service 
in this line. 


Selling typewriter supplies is not a matter 
of adjusting your price-list below that of your 
competitor, abusing his policies or maligning 
his judgment. It is just the simple matter of 
offering your trade the best the market affords 
for the particular purpose at fair prices. And 
we have been co-operating with dealers on 
this basis for over thirty years. 


Have you seen our book, “How to Select 
Your Carbon Papers”? If not, write for it. 


THE BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East 55th Street Cleveland, Ohio 
Established 1896 

















™SJ 
N 


TELKEE 


offers a new equipment 


idea for greater sales! 


Te.Kee Filing 
Devices for the 
protection and 
keys 
range in capac- 
ities from 16 
to 1200 hooks 
TertKee Sys- 
tem offers posi- 
tive identifica: 
tion and flexi- 
ble control of 
keys for every 
line of business. 
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Te.Kee Filing Equipment offers you 
the new line of steel filing devices that 
are needed by commercial and indus- 
trial businesses, private and public in- 
stitutions, schools, banks, clubs—for 
the compact, complete, systematic con 
trol of keys. TELKEE equipment offers 
you a new avenue of profitable sales, 
because TELKEE is without competi 
tion in its field. TELKEE gives you a 
complete line of Keyboard Panels, 
Drawer Files (fit into standard filing 





2 ‘s cabinet and desk drawers), and Wall 
Fibre or b Safes (shown above) in filing capaci 
; , Broo ties to meet every requirement. 


Small Stock Required 


Only a small stock of TeLKer 
a eA Filing Devices is required to 
222 
‘ ee 
ge eeee 


s3333°" 
FFI FF 


es cle city 


show your prospect the TE! 
Kee system of key control 


delciche « and protection. Many dealers 


eto le e at 


have begun their active TEI 


oe 2 92? % 2 2 2.2 


Kee sales work by ordering a 
representative sample display 
of Te.Ket Mail the 


coupon below for complete 


dev ices. 





dealer information 


Thayer TEL K EE Corporation 


LOS ANGELES - CALIFORNIA 


PIN THIS TO YOUR LETTERHEAD 





THAYER TELKEE CORPORATION 
656 South Los Angeles Street. Los Angeles, California 
Send Complete Dealer Data on TeLtKee Devices (OA729) 
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McCloy Company Elects Officers 


On June 1, 1929, the board of directors of the McCloy 
Company, Pittsburgh, appointed the following officers: 
President, J. Rogers Flannery; vice-president, Mrs. H. F. 


McCloy; treasurer, S. W. Menzies; assistant treasurer, 
Ernest F. Ruettger; secretary, Joseph A. Beck 
In addition to serving on the board of directors of this 


company, Mr. Flannery is also president and director of 
Vanadium Company; 
Bolt Company; Flan- 


& Com- 


the following companies American 


Collier’s Land Company; Flannery 


nery Manufacturing Company; J. Rogers Flannery 
Vanadium Metals Company. 


He also serves on the board of directors of several other 


pany; 
institutions, such as Montour & Lake Erie Coal Company; 
Pittsburgh Athletic Association; Duquesne 
Paul Institute; Mercy Hospital; Travelers’ Aid Society. 

Joseph A 


the General Contracting Corporation and 


University; De 


Beck, secretary of the company, Is director oi 
is secretary and 
director of the R. H. Brownlee Laboratories, Inc. 

—_ 


Leonard & Company Hold First Joint Sales Meeting 


On Monday evening, May 20, Leonard & Company oi 
Detroit held their first meeting of their outside and inside 
sales force with twenty-one employees in attendance. 

Mr. Johnson, manager of the Prudential In- 
Company, talk on 


insurance 


district 


surance gave a short Group Insurance 


and all employes eligible for took out policies 
under the group plan 
John D. Cardinell of Montclair, N. J., 


Cardinell Vellum and Ink-out, was the other speaker of the 


manufacturer of 


evening, giving a short talk and a demonstration of his 
products, after which Mrs. Dimmer, the hostess of the 
evening, served a buffet lunch which was enjoved by all 

Leonard & Company hold these joint sales meetings 
every third Monday evening in the month and all traveling 


welcome 
oe 
Stationer Helps Commerce Chamber Drive 


representatives are 


Sidney Butterfield of Smith and Butterfield, office supply 


dealers at 310 Main street, Evansville, Ind., took a leading 


in a recent membership drive of the Chamber of Com- 


part 
merce of that city. Several new members were secured 
W. B. C 
oe : 
Desk Made of Many Different Kinds of Wood 


In Kansas City, Mo., recently, U. H. Eberhart of Ash- 
land, Ohio, displayed a desk he had made by hand in three 
vears, 135,341 Mr. Eberhart 


explained that 550 different kinds of wood 


containing pieces of wood 


ncluding pieces 


of the battleship Maine and Washington’s Morristown, N. J., 
headquarters, were used in the construction of the desk, 
which is known as the Eberhart secretary 
> 
Dictaphone Enlarges Office Space 

In May, the Dictaphone Sales Corporati opened addi 
tional offices in the Graybar building, New York, N. Y., 
totaling 1,031 square teet of floor spac¢ Most of the new 
space has been devoted to enlargement of the uptown 
division of the New York sales branch of the company, 


when the Dictaphone ex- 


154 Nassau 


which was established last vear 


ecutive offices were moved from street to the 


Graybar building 


During the year the uptown sales department ex- 


panded so rapidly under the direction of Carol Lyttle that 


past 


it was necessary to provide three times the amount ot 
space it was estimated last year would be required by this 
department Facilities for twenty salesmen are provided 


n the new offives. 
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OFFICE EQUIPMENT SALESMAN 


for an 


Unusual Opportunity 
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E sincerely believe that a greater 


opportunity has not been offered in recent years. 


Income will! be limited only by your own ability. 


The market has expanded so rapidly ... with national 
advertising . .. that our present extensive sales organi- 
zation is unable to cover the tremendous opportunities. 
The product... the new $125 Marchant Portable 
Calculator ... is truly the greatest calculating machine 


value on the market today. 


This machine not only adds. . . but multiplies, divides 
and subtracts. It is so simple in operation that any- 


one ...in 10 minutes... can learn to solve any 


figuring problem on it. 


Such a calculator ... at such a price ... meets a de- 
mand that has never before been answered by any 


calculator. Many of the largest business organizations 


RELL ELE E EERE ELL LER PREP RRs 


in the Nation are purchasing it in quantities. 


If you know office equipment . . . you will recognize 
this as an unusual opportunity. . . as soon as you have 
seen and tried this New $125 Marchant Portable. 


Any of our branch offices... there is one in every 
principal city in the United States... will gladly dis- 
cuss all details with you. Or ... write direct to the 
executive offices of the MarcHant CALCULATING 
MacuHineé Company, Oakland, California. 
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A After 17 years at 69-71 Wooster Street, New 
York City, the Columbia Ribbon & Carbon 

MOVE Mfg. Co., Inc., has now moved its general 
offices to its newly-opened main manufactur- 


ing plant at Glen Cove, Long Island, N. Y. 
Operation of this new plant, on a vastly in- 
creased production schedule, has already 


begun. 

















To follow orders and shipments more closely,—to give 


. 
and its even better service than that for which Columbia has always 


been noted, it has been decided that the general offices 


MQ ] I V E should be located right in the factory. Hence our move. 


A New York sales office and stockroom will still be main- 
tained at 69-71 Wooster Street, for the benefit of the many 


Columbia dealers in the Metropolitan area. 


Dealers outside greater New York should now address all 


mail to 


oot jie 


RIBBON & CARBON MFG. CO., INC. 
Main Office and Factory, Glen Cove, L. IL, N. Y. 


Branches and Agencies in All the Principal Cities of the United States 


Also London, Madrid, Milan 
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Gibbs Joins Bankers Industrial Exposition 


According to the New York Evening Post of June 12, 


E. D. Gibbs, for fourteen years advertising and sales pro- 

motion manager of The National Cash Register Company, 

has been made ice-president in charge of sales and pro o od 
motion work for the Bankers Industrial Exposition. 


The exposity a permanent exhibit of office equipment, 


ding materials of interest to bankers 


and industrialists, occupies the entire fifteenth floor of the 


oe ‘ BUILT-TO-ORDER 
$$ EQUIPMENT 

















INTERIOR 


METAL FIXTURES 
FOR OFFICES, BANKS, 
MUCIPMBNT COMPANY, ROCKY MOUNTS CAnacome } LIBRARIES, HOSPITALS 


of the opening of this store appeared in the June issue on page 


94 The top picture shows the main floor of the store with 
some floral decorations contributed on the opening day. The AND PI IBLIC BUILDINGS 


lower picture is a view of the office furniture department. 











STOCK and SPECIAL 
Duncan Hall Opened on Chicago’s West Side 


In April, 1928, Mr. and Mrs. J. S. Duncan presented 
the West Side department of the Y. M. C. A., Chicago, , P 
with $250,000 for the purpose of building a clubhouse for First quality products and 
the underprivileged boys of the West Side of the city. ‘ 

The building, which is a memorial to the mothers of careful cooperation make the 
Mr. and Mrs. Duncan, is now completed. The ground and 


} 


first tloor plans are designed exclusively for boys. The 


Ja-Me-Co Line attractive to 


upper three stories contain residence quarters, the net dealers who wish to furnish 


income from which will support the work being done among 


boys who need assistance and guidance. complete installations of equip- 
Mr. Duncan is the inventor of the original “Addresso- 

graph” and founder of the present Addressograph Com- ment. 

pany He has been interested in work among boys for a 

number of vears, and, together with Mrs. Duncan, has 


been instrumental in helping countless boys to find the WRITE FOR CATALOG 
right path AND PARTICULARS 


> - 


Mr. and Mrs. Gash Vacationing at North Capes 
Mr. and Mrs. Edward Gash left on June 27 for an ex- 
tended trip which will include the North Capes. Mr. Gash JAMESTOWN METAL EQUIPMENT CO. 
asserts ha he will se 7 Ss Oo 3 =ski OS ) is i 
usserts that vill sell fans to the Eskimos on this trip, | JAMESTOWN, N. Y¥. 














and probably he could if he tried. He is vice-president of 




















George B. Hurd & Company 














ROUGH 


and 


REBUILT 
TYPEWRITERS 


and 
EVERYTHING FOR 


TYPEWRITERS 


PLATENS 
RUBBER COVERS 
SUPPLIES TOOLS 
“INVINCIBLE” PLASTIC 














TYPE CLEANER 


RIBBONS, CARBON PAPER 


PARTS 
TypeWheels 








BLIC 


ADDING 
MACHINES 


AMERICAN 
WRITING MACHINE 
COMPANY 


449 Central Ave., Newark, N. J. 


and 
23 Principal Cities 


Established 
1880 
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Recent Business Books 


Accounting by Machine Methods 
Schnackel and Henry C. Lang of the firm Lang, 
York, N. Y., certified 


\ccounting 


H. G 
Schnackel & Company, New public 
accountants, are co-authors of a book entitled 


by Machine Methods.” 


in machine accounting and have 


Both of these men have had a wide 


experience worked with all 
sizes and types of firms 


book 


ing the routine of accounting under machine pr: 


Che new deals with the vital problems of organiz 


cesses and 


of choosing the most suitable machines for the require- 
ments and conditions to be met in any particular busi- 
ness. The 556 pages of the book present in full, with 105 
charts and forms, the basic practice—the “orthodox rou- 
tines”—which time has proved most effective for getting 
the work done with each type of machine available. The 


book gives a complete and impartial discussion of the 
characteristics and applications of accounting machines. 
lo accounting machine dealers and salesmen, the book 


should be particularly helpful, because it would enable them 
to size up the needs of an individual business, suggest the 
most suitable equipment, design proper forms, lav out the 
system of machined records, and get it running so that all 
operating economies possible are secured 

Che book starts logically with the problems and not with 
After the I | 


lished, the book goes on to explain how a 


the machines requirements have been estab- 
system of ma 
chine accounting can be devised to fit the situation. 

The book is 


phase of the general subject 
Modern Constructive Ac- 


divided into fifteen divisions, each covering 


a specific These sub-topics 
are as follows: Fundamentals of 
Accounting Equip- 
Analvsis De- 


Accounts Re 


counting, Characteristics of Mechanical 
Machine 


Billing Svstems 


ment, Accounting and Forms and 


sign, Order Writing and 


ceivable Systems, Other Receivables, Installment Account 


ing, Sales Analysis, Sales Commission Accounting, Ac- 
counts Payable, Stock and Material Control, The Pay 
roll and Its Distribution, General and Subsidiary Ledgers, 
Statistical and Miscellaneous Applications, and Wage and 


Bonus Plans for Machine Operators. 
At the back of the book is a complete index of all matter 


covered, making the work convenient ference The 
price of “Accounting by Machine Methods” is $7.50. It 
is published by the Ronald Press Company 15 East 
lwenty-sixth street, New York, N. \ 
> 
British Book on Office Equipment 

Modern Office Machinery is the title of a new book 9 
by 7% inches, by: Leonard F Foster, published by Gee and 
Company, Publishers, Limited, London, England 

Che book contains 163 pages. The author is a fellow oft 
a number of different bodies in England and affiliated with 
business activities. He is the author of Principles and 
Practice of Farm Bookkeeping, etc 

Che book starts with the usual preface, table of contents 
table of illustrations and introduction It discusses interest 
ingly the general subj ct of use of machines in offices The 
first chapter is devoted to a historical sketch of tvpewriters. 


with illustrations of different machines, most! American 
and English, now on the market It is interesting to note 
that the sources of inventions involve fourteen countries 
with a total of 267 typewriters invented in those countries 


Dictating Machines: Inter-Com 
Duplicating Machines: Addressing 
Despatch Department: Calcu 
Machines g and Tab 


Misce llaneous 


Other chapters include 
municating 
Machines; Machines 
Machines: 
ulating Machines; 


Machines 


Telephones: 
fe r the 


lating Accounting Sorti 


Time Recorders Office 
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ANNOUNCING THE 
SPEEDRITE 
CHECK WRITER! 












Featuring— 

Most striking colors; 
complete protection; full 
shredding removable name 
bar; two-color imprint 
with convenient ink res- 
ervoirs; sturdy construc- 
tion; easy, quiet action. 


———EE ———E 












CHECK- 
WRITER 
MEN! 


SPEEDRITE, for all 
its most evident qual- 
ity, beauty and value, 
carries the lowest dis- 
tributor’s price of any 
machine today. A col- 


lect wire will bring the THE KING OILCO. WW’? 7 1b =| 
— OF CALIFORNIA #44 7DOLS SOCTS 


HALL-WELTER COMPANY, INC. 


180 ST. PAUL ST. ROCHESTER, N. Y., U.S. A. 
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Settling the 
Price Argument! 


Terrell’s Steel Filing Cabinets are high quality 
cabinets yet priced low enough to stimulate sales. 
If price will swing the order, Terrell’s will do it 
for you, say many dealers. 

Terrell’s Steel Filing Cabinets come in a wide as- 
sortment of styles to meet every need of the mod- 
ern office. Two, three, four, or five drawer heights 
—letter and cap widths—with and without locks 
—olive green, mahogany or walnut finishes 





Terrell’s Steel Filing Cabinets are popular every- 
where because they are making good everywhere. 
And any line of steel office furniture with such an 
outstanding record of service is a good line to tie to. 


TERRELL’S EQUIPMENT CO. 
Grand Rapids Michigan 





MEMO! 
Write for Terrell’s 
Catalog Today 














Terrell’s Filing Cabinets Are Good Cabinets Judged by Any Yardstick 
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Stamp News from the Pacific Coast 


The Bay City Stamp Club of Oakland, Calif., has be- 
come affiliated with the stationers’ association in that terri- 
tory. The group meets twice each month at an informal 
luncheon and discusses trade conditions and problems. 

* ~ * 

The Schwabacher-Frey Stationery Company of San Fran- 
cisco has established a rubber stamp shop and department. 
* * x 

Mr. Pontius, well known to the stamp trade in the west, 
is now interested in the Tully Rubber Stamp Company at 
San Francisco. 

x * * 

Mr. Pels and Mr. Gill of the Moise-Klinkner Company 
spent the week of June 3 at the Shriners’ conclave in Los 
Angeles 

~ * » 

J. N. Bostick, well known rubber stamp man of the 
Pacific Coast, says that based on business population there 
are more rubber stamp manufacturers in California than 
in any other part of the country. This tends to discourage 
price cutting because a large volume of work can not be 
achieved as a rule even with most attractive prices. 

iaitinetni 
Farmer’s Office Equipment Company Incorporates 


David Parmer, T. Elder Pearce, L. Wilbur Bennett and 
Mrs. Ella Mae Parmer Redding of Columbus, Ga., recently 
appeared by counsel before the Superior Court of Musko- 
gee and filed application for a charter for Parmer’s Incor- 
porated, capital stock $10,000, permission being asked to 
raise the capital stock to a sum not exceeding $100,000 by 
a majority vote of the stockholders. David Parmer : is 
to be president of the corporation, which will succeed 
Parmer’s Office Equipment Company, 1307 Broad street, 
Columbus 

Mr. Parmer has owned and operated the business for 
the last three years. The organization of the corporation 
makes possible the enlargement of the business and its 
extension into the field of home furnishing, as well as that 
of office equipment. Starting at Columbus, the company 
will extend its activities as rapidly as possible into the 
Southeastern states 

- imine 
“Tom” Sheridan Tours Remington-Rand Offices 


At a meeting of Zone 4 of the Remington Rand organ- 
ization at Richmond, Va., recently, Thomas J. Sheridan, 
sales director of accounting and Dalton adding machines, 
presented an inspirational message backed up by his large 
experience and by sufficient data to interest and hold the 
attention of his hearers for nearly an hour. He said among 
other things that the effective functioning of Remington 
Rand is one of the remarkable facts of the present, con- 
sidering that the merged company is only about a year 
old. He pointed out that it took the United States Steel 
Corporation eleven years and the General Motors Cor- 
poration nearly four years to become properly merged. 

Mr. Sheridan was introduced by H. S. Dean, manager 
of Zone 4, Atlanta, Ga. Accompanying them on the tour 
were W. A. Archibald and Mr. Millang of the Powers 
Accounting Machine Division from the home office at 
Buffalo 

Outlook Promising in Southern Indiana 

Desk and chair manufacturers of Evansville, Tell City 
and Jasper, Ind., look forward to better trade this year 
than last. It is said that general business conditions are 
gradually improving. 

Optimistic expressions were also voiced by dealers in 
typewriters, office equipment, rubber stamps, etc.—W. 


B. C. 
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The kind of chairs and 
the kind of a 


franchise 


that look great 


to dealers 





 preaepen CHAIRS are the most popular 


line ever built andofferedtothe public. 


They have greatest selling appeal because 
they have visible style, dignity, character, 
and they have through and through quality. 


Milwaukee Chairs are produced by the 


largest exclusive manufacturers of chairs 
in the country — in one of the most modern 
and best equipped factories. 


Dealers are impressed by these dominat- 


ing factors and the liberal, exclusive selling 
franchise offered them, and are climbing 
aboard the Milwaukee “Band Wagon” in 


ever 1 ncreasing numbers. 


1929 is going to be a banner year for 


Milwaukee Chairs and Milwaukee Dealers. 


There are some very valuable exclusive 


territories still open — possibly your own 
town—and you should take advantage of 
this opportunity now to “build a fence 
around it” as your own. Write today for 
full particulars. 


THE MILWAUKEE CHAIR COMPANY 
Executive Offices: 666 Lake Shore Drive, Chicago 


MILWAUKEE 


CHAIRS 
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TY PARK ENV 





FILE 
POocKETS 


are a constant 
revenue for the dealer. 
Every office file requires 


these for the bulky and 





source of 





extra heavy correspond- 
ence. Your salesmen can 


profit by showing LEATH- 
EROID FILE POCKETS 
when soliciting filing sup- 
ply orders. 


—buyers see 
these superiorities 
Lay LEATHEROID samples and 


other makes before your customer. 
LEATHEROID appeals immediately 


because of these superiorities. 


LEATHEROID is manu- 
1 factured of best materials, 
Proper constructed. It is 
JURABLE. Compare it 


2 Parts and surfaces subject 








to strain and wear have 
patented DOUBLE CON. 
STRUCTION. 
Leatheroid offers the rein- 
3 forced CLOTH GUSSET 
A desirable fea- 
convincing to 


feature. 
ture, and 
bu vers. 


EXCEPTIONAL DELIVERY 
SERVICE FROM OUR CHICAGO 
REGIONAL WAREHOUSE 


QUALITY PARK ENVELOPE Co. 


Originators of Neur Styles 


Midway 162 N.Franklin St., 
| ST. PAUL, MINN. CHICAGO 
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C. E. Bunting Home from Circumnavigating World 


C. E. Bunting, president of The Conklin Pen Com 
pany, has returned from a five-months’ tour, which has 
been literally a trade trip around the world During its 
course Mr. Bunting made a searching and compreheusive 
study of all overseas markets for fountain pens and me 
chanical pencils Practically all cities of any commercial 


importance were visited by Mr Bunting 


“Conklin’s export business has been rapidly and « 
structively developing for a number of vears,” says Presi 
dent Bunting, “though at no time has there been any 
ittemy] ( kl products into eion markets 
Rat‘ ! hic Ir one of building 














PEN MANUFACTURER 
establish- 


FOUNTAIN 
of Conklin products in the 


PLEASANT SIGHT FOR 
ABROAD Window display 


ment of The Wing On Company, Ltd., at Shanghai, China This 
typical Conklin overseas dealer was visited by C. E. Bunting 
president of The Conklin Pen Company, while on a tour around 


the world 


retail distribution in a _ solid, constructive, however de- 
liberate, plan, and to increase the sale of Conklin products 
by the dealer rather than to the dealer This has resulted 
in the development of hundreds of outstanding retail suc- 
cesses with Conklin products in foreign markets, and in 


greatly enhancing the value of Conklin distr‘bution in those 


markets. This policy has done much to build confidence 


in the profit possibilities in Conklin products among over 


dealers " 


SCas 


President Bunting’s long trip is a part of h‘s company’s 


new plans for a more intensive international merchandis 


ing effort which basic conditions at this time make feasible. 


Conklin’s gains in overseas sales volume have been re 
markable within the last vear, and a program is being 
formulated by which the Toledo company’s influence in 
foreign markets will be extended largely. 
- 

Queen Ribbon & Carbon Company Moves Factory 

After a long occupancy at 109 Reade street. New York 
N. Y., the Queen Ribbon & Carbon Company has moved 
its factory and general offices to more commodious quar 
ters in the New York Dock Facilit‘es building, 360 Furman 
street, Brooklyn Che new location provides means for the 
nost modern manufacturing processes. Considerable add: 
tional machinery has been installed. enabling the company 
to meet the rapidly increasing demand for its products 


> 
Hart Joins Leonard & Company Sales Force 


Fred S. Hart, formerly with W. B. Gregory & Sons and 
Gregory, Mayer & Thom Company, has joined the inside 
sales force of Leonard & Company, Detroit, Mich 













































































What a 


well-furnished office ! 


But when you analyze it, you 
begin to learn that the well fur- 
nished appearance is not due just 
to a handsome desk and chair. 


The supplementary articles really 
complete the picture—chair pad, 
desk set, letter trays, calendar. 


The most expensively equipped 
office would be ill-furnished with- 
out these necessary items. And for 
such items many dealers look to the 
Polar line for a complete assort- 
ment. Ihe line contains sixty ap- 
propriate items, each a leader in 
its class. 

If your stock is not complete, or 
if your file lacks a catalog, better 
drop us a note today. 


POLAR MFG. CO. 


119 N. Fourth Street 
PHILADELPHIA, PENNA. 
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Two Experienced Men Augment Boorum & Pease 


Sales Force 

Jack Walder, for the past five years with the New York 
sales force of the Irving-Pitt Manufacturing Company and 
prior to that with the Automatic Pencil Sharpener Coin- 
pany, to whose service he came from the Tower Manufac- 
turing and Novelty Company, has now joined the New 
York sales force of the Boorum & Pease Company. 

Mr. Walder is well known and highly regarded in the 
trade and his many friends wish him success in the new 


venture. 
+. * 


H. Ed. Cooper, for the past four years with the Irving-Pitt 
Manufacturing Company, two and one-half years of which 
he was located in New York and the remainder of the time 
in Kansas City, has left that organization and has joined 
the New York sales force of the Boorum & Pease Company. 


Prior to his connection with Irving-Pitt, Mr. Cooper 


| conducted a stationery store in Arkansas City, Ark. 











PRIN TIN 

















WINDOW IN ONE OF THE A. LANGSTADTER, INC 

STORES, NEW YORK CITY.—This window is devoted ex 

clusively to the display of Boston pencil sharpeners made by the 
Cc. Howard Hunt Pen Company of Camden, N. J. 








Messrs. Hengge and Smith Return to Old 
Employment 
The Ribbon and Carbon Division of The Ault & Wiborg 
Company, Cincinnati, announce the return to their sales 
force of Robert R. Hengge and George H. Smith, who 
not long ago left The Ault & Wiborg Company to join 
the sales division of another leading ribbon and carbon 
house. 
ae ee 
Bradley & Scoville Equip Suburban Buildings 
A large proportion of the furniture and equipment for 
two large buildings recently erected in a suburb of New 
Haven, Conn., was installed by Bradley & Scoville of 
New Haven. 
and the other a town hall and community building housing 
The furniture was in keeping with 


One of the buildings was a memorial library 


all the town officers. 


| the attractive designs of the buildings. 


- i — ——-— 


New Orleans Stationery Concerns Merge 
The Garcia Stationery Company, Ltd., and T. Fitzwilliam 
Company, Limited, New Orleans, have consolidated. Jo- 


seph Garcia will manage the printing department and John 
B. Fitzwilliam will have charge of the stationery end of 


| the business. 






Duofold Pens, $5 and $7 
Duofold Pencils, $3, $3.50 
and $4. 


We Asked... 


55 Colleges, 
13 Technical Schools, and 
100,000 Everyday Users 


to name their favorite fountain pens. 
































In every canvass Parker Duofold 
lead all other makes! 


The name “Parker” wasn’t mentioned. No one 
knew for whom the test was made. The questions 
were simply, “What pen do you own now?” and, 
“What pen will you buy next?” 

The “100,000 poll” was made by the Library 
Bureau, Chicago, in a manner similar to the 
Literary Digest’s in forecasting the last presidential 
election. The Library Bureau will verify the im- 
partiality of its questionnaires. 

Parker lead all other makes in ownership by 
24%. In“next purchases” it lead all others by 37%. 
Parker leadership was even more pronounced in 
the surveys conducted at colleges and technical 
schools through professors and college papers. 
Names of colleges and technical schools will be 
given on request. 

These impartial surveys establish beyond ques- 
tion the fact that Parker Duofold leads all other 
pens in public preference. 

And that means less sales resistance, faster turn- 
over, larger volume and profits for Parker dealers. 


" se 
ete et 





The Parker Pen Company, Janesville, Wisconsin 
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Model OG Model A 


Oval Porcelain Base with Polished Black Glass Base 
Parker Pen, $6.50: with with one Parker Duofold 
Parker Duofold Pen, $8.75 Pen, $12 and $14. 


Parker Duofold Ink 


Makes all pens write better 


NTED IN U.S.A S00--5-29 































- More than. 
6000 Words 


from Pa r ke rs ‘ae 
5 | OLuofold Deluxe 


“Guaranteed forever 
against all defects 


24% greater ink 
capacity than average pens, 
size for size 


» This important Parker Duofold advan- 
tage is constantly being brought to the 
attention of millions through our Power- 
ful Advertising. 


It is one reason why the Parker Duofold 
De Luxe outsells other pens in the same 
price range — by a wide margin. 

People are quick to recognize this latest 
Parker masterpiece in moderne Black and 
Pearl is in a class by itself, not only in 
appearance, but in VALUE. 

No other pen offers such definite advan- 
tages —such distinctive beauty in design 
and finish. 

Why be content with a few, occasional 
$10.00 sales when you can get them in 
volume by recognizing public preference 


for The Parker Duofold De Luxe? 


The Parker Pen Company, Janesville, Wisconsin 


PENS 
Senior Size, $10 Junior Size, $8.50 
Lady Size, $7.50 


PENCILS 
Senior Size, $5 Junior Size, $4 
Lady Size, $3.50 


DUETTE SETS 
$11 to $15 


Parker 


Duofold 
—~ pol 





To prove Parker Duofold 


isa pen of lifelong perfec 





r we « ffer to make good 
iny defect, provided complete 
t sent by the owner direct 
to the factory with 10c for return 
postage and insurance. 
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The Spider and the Flies 
Like so many flies were the passersby attracted by the 
huge cobweb net with the wily spider in the center that 
pointed an office equipment moral in the Second avenue 
window of Trick & Murray, stationers of Seattle, these 
May days 
itude on the surface of the plate glass, its silvery sheen 


A mammoth cobweb was drawn with verisimil- 


reflecting the ingenuity of the busy insect whose network 
of carefully spun strands is a symbol of stagnation, of 
neglect, and in this instance, of old-fashioned office furni- 
ture of a long-past era 

Drawing close to the large cobweb with the black spider 
in the center, passersby congregated near the display, paus- 
ing in their flight along Second avenue, this busy artery 
of office buildings and financial quarters where the Trick 
& Murray establishment caters to a wide clientele of busi- 
ness men and women 

Of course the whole window was a frame-up, an inge- 
nious plot contrived by Herman Link, the prize-winning 
window trimmer of Trick & Murray, who has just tucked 
away a hundred dollar check for an interior display and 
sales promotion of Sheaffer’s fountain pens. 

Mr. Link fixed up the window with its attractive cobweb 
and spider to intensify the interest of the antiquated office 
furniture therein, which in these days of modern and even 
modernistic office furniture, struck a sharp note of contrast 
Quaint office furniture of the old school was shown. And 
to add to the interest, the particular furniture of a vintage 
now considered ancient was that of the ever popular Gov- 
ernor Hay, who was governor of Washington about twenty 
vears agt 

When asked about this attractive window, Mr. Link 
stated that the former governor whose old-style desk and 
chair, with a waste-basket full of papery rubbish nearby in 
the dim and dingy interior behind the cobwebs, was a per- 
sonal friend of Pliny Allen, an executive of the Trick & 
Murray organization. He also stated that Governor Hay 
went into the gubernatorial chair shown in the window, 
with the little legend showing that it was the governor’s 
equipment, as lieutenant governor, but that the original 
governor elected never took office. Filling the governor's 
office with distinction, Governor Hay had a brilliant career 
and was re-elected to this highest office within the gift of 
the people of the state of Washington. 

The old office furniture and its semblance of age and 
neglect was a silent though eloquent argument for the 
beautiful 


stationery firm has upstairs on the second floor, and brought 


modern furniture which the office equipment and 


home to the many passersby whose offices may in some 
measure, through neglect or otherwise, resemble the anti- 
quated office graphically depicted behind the cobwebs, the 
necessity for re-furnishing and re-equipping their estab- 
lishments.—C. M. L 

>_ — 


Harrie Copeland Recovers from Appendicitis 


Friends of Harrie Copeland, sales manager of the Boorum 
& Pease Company, New York City, will be glad to learn 
that he is now able to return to work after a severe attack 
of appendicitis. Mr. Copeland was taken ill very suddenly 
and had to be removed from a train on his way home to 
Scarsdale, after which he was immediately operated upon. 

—<—- —_—- 
Address of R. J. Scofield Wanted 

Che present address of R. J. Scofield, who left San Fran- 
cisco, Calif., early in the year, carrying sample lines of a 


paper company and of a weil-known 


Los Angeles carbon | 


San Francisco stationery and printing house, is wanted by 


The Squire Company, 561 Clay street, San Francisco. 


When last heard from, Mr. Scofield was in Portland, Ore 
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Looseleaf Notebooks 





Can Be Used Everywhere 
That’s Why They Sell To Everyone 





For Vest Pocket, Coat Pocket, 
Desk, Briefcase, Handbag 


VERYONE, everywhere, wants the loose-leaf book 
that is as thin asa fine watch, yet holds a standard- 
sized filler. These are sales you would not have 

made, could not have made unless you handled the 
No-Ring, because these people won’t use the ordinary 
loose leaf book with its bulky, cumbersome rings. But 
they turn quickly and gladly to the No-Ring for it is 
as if made to order for them. Slim, trim and flexible 
as a fine bound book. Gleaming, black, soft Keratol 
cover. Hammermill Bond filler. They value its swift 
convenience. Off goes the spring brass tube, out goes 
the old filler, in goes the new, back goes the tube— 
and there you are! No rings. No bulk. No torn 
sheets. No lost notes. Send for a specimen of this 
loose leaf notebook. Here is the handy coupon. 


NEVA-CLOG PRODUCTS, Inc. 
Bridgeport, Conn., Dept. OA-7-29 
Gentlemen: 


Without obligation, kindly send a No-Ring Loose-Leaf Notebook 
together with prices and discounts. 
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Tell Uncle Sam Your Vacation Plans 


Russell of Chicago has issued a 





Commissioner of Police 
warning to those who are going on vacation to notify the 
milkman and newsboy so that some passing yeggman, not- 
ing the clutter of milk bottles and unfolded newspapers 
around the door, may not make a mental note of the address 
as a desirable place to visit on some dark night in the fu 


ture 


There is another phase of the absentee’s forgetfulness 


and that is 


othce where 


which is sometimes serious in its consequence, 
the failure of the vacationist to notify the post 
to send his mail, so that mail of great importance is held 
until he returns or is returned to writer, often with dis 


tressing results. 





This is also vacation time in the post ofhes Under the 





No. 8500 


“Postur-Chair’ 





law, letter carriers must be given fifteen days’ vacation, 






exclusive of Sundays and holidays, but vacation or no vaca 
} 


move and deliveries must be made 


| >] N | 4 tion the mail must 
NB During the absence of the carrier, delivery is made by a 
l and he 


substitute who is sometimes limited in experience 
| EADERS S I | | | may be unfamiliar with the district and those who live in it 
Under the best circumstances, delivery is not an easy task 


for the experienced carrier, and when a substitute is sent 


In the face of a host of over- out on the district, delivery is often impossible, according 
night imitators the UHL to Postmaster Arthur C. Lueder, because of the failure of 
“Postur-Chair” continues to patrons to cooperate with the post office by providing a 


proper receptacle for their mail, with the name of the resi 


outsell all others. Pioneers and 
leaders still. The UHL pio- 


dent plainly shown above the box 


It is particularly desirable that the names of roomers 


neered the field in posture chairs “# . 
dUHLc ti to lead th and visitors who expect mail shall be placed over the box 
an : -On inues to ea’ e during the period of their stay, or they should have their 
field in this type of business. mail addressed in care of the person whose name is on the 
And more than ever, business box. The Postmaster says that patrons can do a great 
people recognize the superior- deal to — —— at a hard ayn — 
ity of this sort of equipment. easier tor she carrier »v surnisning a proper mail box with 
the names plainly shown over it. 
This leadership is not an acci- pat 
dent. UHL chairs are scientifi- P mow Viater Agente 
cally correct. The special seat The Victor Adding Machine Company ant ounced the 
appointment of the following new agents in various parts 
and low back support not only ak ail “anata 
encourage but compel correct Tulsa, Okla—M. C. Goff, 414 South Boston street; An 
sitting. derson, S. C.—H. B. Harper, 117 North Main street; Chat- 
° . ° tanooga, Tenn —T. K. Hobson, 118 East Seventh street: 
For utmost satisfaction in sell- \lbuquerque, N. M.—A. B. Miner, Rosenwald building; 
ing posture chairs, you should Columbia, S. C.—E. N. Pattillo, 1203 Lady street; Syra 
Plato, 504 Clark Music building 


know the full story of the UHL. cuse, N. Y.—Willam M 


Send for booklet today. Dover, N. H.—E. H. Quimby, 97 Washington street; Kala 
mazoo, Mich.—C. M. Rounds, 234 West Main street; Fort 


Worth, Tex A. J. Rader, 1002 Electric building. 


The Toledo “These appointments have been made as a part of the 


Metal Furniture Co. company’s general expansion program,” said oF Zant 
. sales manager We expect the number of our agencies 
1434 Hastings Street throughout the country to be practically doubled by the 


Toledo, Ohio end of the vear. 


“Our new retail store models have given a tremendous 


boost to sales during the few weeks thev have been on the 
- market, and from present indications, sales for 1929 will 
be approximately twice as large as they were in 1928.” 


> 


Ink Company to Establish Branch 

The Howard Flint Ink Company of Detroit, Mich.., 
manufacturers of printing and lithographic inks, has com 
pleted plans for establishing a branch factory in Houston 
Tex., to serve territory that is rapidly being developed 
throughout the Southwest Work will be started within 
the near future on a building to house the factory and 
offices, and the new branch will be open 
to Mr. Flint. who was in Houston 


for business about 





No. 631 September 1, according 
recently selecting a site and concluding arrangements 
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TULY, 





a peculiar need for desk-high Concealed Safes. Com- 
plying to this demand for a high grade “Desk Cabinet 
Model” we have answered the call with a superb creation. 


A MFRICAN business executives generally have expressed 


lo further the popularity of a product that has made good for 
you and for us with only limited advertising, in the past, we 
have now entered a substantial and sustained national adver- 
tising campaign in the SATURDAY EVENING POST. 


The use of this, America’s great- 
est advertising medium, in addi- 
tion to other magazines, will in- 
tensify Concealed Safe sales in 
general and the new Desk Cabinct 
Model in particular. Thus a non- 
competitive item that has de- 
veloped an exclusive market, now 
backed by a bread national adver- 
tising campaign, enables every 
dealer to display it, regardless of 
the lines he now carries. 


INVINCIBLE METAL 


YORK, R. Orthwine, 344 W. 34th St. 





FURNITURE 
CHICAGO, E. E. Blankmeyer, 133 W. Lake St. 





The success of Invincible Concealed Safes is unparalleled in 
fine otlice equipment. Without precedent and unknown it has 
won its way into great volume throughout the world in two 
short years. With such popular appeal, can a sample display in 
your window backed by National Advertising fail to sell? 


Get busy at once. The beautiful new Desk Cabinet Model 
harmonizes with the lines of the finest executive desks. Top 
and sliding shelf have substantial bronze bound olive-green 
desk linoleum surfaces that are 
mar-proof,—stain proof! These 
cabinets retail at $67.50 and under; 
west of Denver $81.00 ard under. 


Here is your opportunity if there 
ever was one. A new profit-build- 
er,—a substantial unit of sale,— 
advertises itself wherever used,— 
repeats well. Do not delay! Place 


vour order for several displav 
samples now. Delivery August 
10th. Write today. 

CO., Manitowoc, Wisconsin 


LOS ANGELES, M. M. Corbett, 1206 Santee St. 
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Higgins & Co. Announce Change in Profit-Sharing | H I D ble 
System ere S a ura 


Coincident with their annual declaration of a sales divi- 


dend or bonus for employees, Chas. M. Higgins & Co., BI i ‘APA ( ‘1 i Yy 
manufacturers of inks and adhesives, Brooklyn, N. Y., have G 


announced an important change in their profit-sharing sys- 


tem enabling employes to participate in a plan of insured 
pensions, which is linked up with health and non-occu- 


pational accident benefits, and supplements the group life 






insurance which is already in force. Neat! y holding 
three times as 
many garments as 
the ordinary type, 
the Dacor all- 
metal costumer is 
a real conven- 
ience, and lasts a 
lifetime. It oc- 
cupies only 15x 
20 inch floor 
space, is stylish in 
appearance, and beautifully fin- 
ished in either walnut, mahog- 
any, or green enamel. 


Underwritten by the Metropolitan Life Insurance Com- | 
pany, the pensions and sick and accident benefits will be | 
established and kept in force by special appropriations of | 
the Higgins Company and through annual deductions from | 
the employes’ sales bonus. The Higgins company, itself, | 
will pay the entire cost of the pensions based on service 
prior to the installation of the plan. The cost of pensions 
based on service after installation will be defrayed by de- 
ductions from the sales bonus and by additional contribu- 
tions of the company. The deductions from the bonus will 
be returned in full in event of death or withdrawal before 
retirement. 


All employes automatically enter the retirement plan 
upon the completion of a year’s service, while eligibility 
for the health and accident benefits requires employment 
of six months. The normal retirement age has been fixed 
at sixty-five years provided the employee has been with the 
company at least fifteen years. 


Dacor Costumers are made in 


In explaining the details of the retirement plan, Tracy | . “ 
seven different models with 


Higgins, general manager of Chas. M. Higgins & Co., said: 


| 


capacities ranging from four 
coats and four hats to twelve 
coats and eight hats. They 
are designed to meet every ho- 


“A generation ago Mr. Chas. M. Higgins inaugurated 
the policy of providing two dividends for those working for 
the company—a yearly salary dividend payable in January, 
ranging from 3 per cent to 10 per cent of salary on a 
service basis, and a sales dividend usually payable in May, | 
amounting to 5 per cent of the gross sales of the company 
above $100,000 divided among our employes in the ratio 
which each individual’s salary bears to the total payroll. 


tel and restaurant requirement. 


SALESMEN 


Desirable territories are now open 
to experienced trade represent- 
atives. 













“In furtherance of the purpose of the originator the re- | 
tirement plan has been devised. The company proposes, 
at its own expense, to provide for all of the retirement 
income which will be due to present employees because 
of service performed before the adoption of the plan and 
it is also contributing each year toward the retirement 
income resulting from current service. The remainder of 
the deposits necessary to carry the plan will be secured 
by the investment of a portion of the funds previously 
paid in cash in the form of the sales dividend usually pay- 
able in May.” 


EASTERN AGENTS 
Factories Warehouse, Inc., 
21 Murray St., New York City 


Canadian Warehouse 
Richardson & Bureau, Lid., 
Montreal, Canada 


= _ - 
Jasper Seating Co. Erects New Factory 
New factory and buildings of the Jasper Seating Com- 
pany at Jasper, Ind., are expected to be completed about 
the middle of June, according to Chris Kanzler and Sons, 


general contractors at Evansville. Work on the big chair | 
plant was started near the last of April. There are thir- | 
teen units in the construction of the plant. The factory is 
of the U-type, 1,200 feet long and two stories high. Other 





Dacor Costumers are 
used by leading ho- 
tels and restaurants. 
They have been in- 
stalled by General 
Motors, and many 
other large concerns. 


untts are a power plant, seven dry kilns, office building, oil 
ind fuel storage building, loading dock and switch The 
company which will occupy the new factory building 
is an old established firm, headed by Louis Joseph, Jasper, 
who is well known to the chair manufacturers of the 
United States. With the completion of the new plant and 
the finishing of the new plant of the New Indiana Chair 
Company, the town of Jasper will have four modern chair Send for complete catalog and prices 
manufacturing plants. Jasper has less than 5,000 people 


and it is safe to say that no other town of its size in the DAVIS TOOL & ENGINEERING Co. 


United States has so many chair factories—W. B. C. \ 6481 Epworth Blvd., Detroit, Mich. 
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How long 
will they take your share? 


—— . 
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se ' a MFR'S RETAIL 
me STORE 


a MAIL 
“ ORDER SLICE 


MFR'S DIRECT 







INDUSTRIAL 
SALES SLICE 
7 PREMIUM - , 7 ie 
AND PUNCH- Which proposition 
BOARDSLICE ~~. ~- d ‘ 
“ o you support: 
—~SOe X PI 





Pine merchandise leads the domestic pen industry in volume and profit. A 
few reasons are: Sheaffer doesn't compete with dealers; operates no retail stores—sells no 
mail-order, premium or punch-board houses — advertises heaviest per dealer —leads with 
profit-winning, innovations—sells ONE HUNDRED PER CENT THROUGH 
DEALERS, or mails profit check to proper dealer on direct sales. How long, will you 
support manufacturers whose policies cannot check with these? Investigate the Exclu- 
sive Sheaffer Plan now! 


** Merchandising Down To Daie”™ builds sales. Get your copy! 


SHEAFFER'S 


PENS-PENCILS-DESK SETS-SKR 





W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S.A. 
New York . . Chicago . San Francisco 
W. A. Sheaffer Pen Co. silat Led. . . 169-173 Fleet Street— Toronto, Ont. 


Wellington, N. Z. . . Sydney, Australia . . 199 Regent Seest—Lenden 
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Why most people, 
buy Sheaffer Lifetimes’ 


Sheaffer pens and pencils—standards of the world—outsell 


















fA all others in America, for Sheaffer is the source of innova- 
Ve, tions that make writing, pleasant. For example— brilliant 
NA coloring, jraceful, restful-writing, Balanced models, stalwart Ye 
C\ 42 4a regular models, and the unconditional Lifetime® guarantee. i.e 
MY $ a» Today Sheaffer introduces the Safety Skrip bottle, a re- \ 
2/5) <<” smarkable new container for Skrip, successor to ink. It is ps 
Nagi? Identify practically non-breakable—non-leakin§—can be carried in y, 
Nighy yee pes Brip or handbag — always ready. Its value is one dollar, ‘ilsscrated with 
SAGA white det. hut costs 50c filled with Permanent Skrip (re-fills 3 for 25c). ign om have 
WA. a At better stores everywhere lower. 

@| @) Lifetime’ pens are uaranteed unconditionally for your life. Other Sheaffer 


products are forever juaranteed against defect in materials and workmanship. 
Green and black Lifetime® pens, $8.75; Ladies’, $7.50 and $8.25. Black and 
pearl De Luxe, $10.00; Ladies’, $8.50 and $9.50. Pencils, $5.00. Others lower. 


HEAFFER'S 








PENS-PENCILS-DESK SETS-SKRIP 


W.A.SHEAFFER PEN COMPANY, FORT MADISON, IOWA,U.S.A. yy, “ 
Chicago . . . - San Francisco 4% >. 


CF 
Y 


‘~ 


Ata New York . ° ° . 
FED W. A. Sheaffer Pen Co. of Canada, Ltd., 169-173 Fleet Street—Toronto, Ont. <a 
2 P \ Wellington, N.Z. + Sydney, Australia + 199 Regent St.— London 
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| 
STEELCASE 


Business Fquiprtierit., 

















—jfound where business succeeds 


And that goes 
for the best 
office furniture 


dealers in America 


Se A 


TEELCASE is a line you can be proud to 
represent and to sell. Our great plant, 
covering over six acres of manufacturing 


space, is your guarantee of adequate stock, 








prompt shipment and the maintenance of that 


high quality standard that has won national 








recognition for Steelcase desks, filing equip- 


sfound where 
business 


succeeds Our latest catalogs are worth sending for, 
worth reading caretully and worth buying 


from. Shall we send them? 


ment, safes, etc. 








METAL OFFICE FURNITURE CO. 
Grand Rapids Michigan 
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Russell Heads Powers Accounting Sales in Britain 

H. R. Russell, with his wife and daughter, is sailing on 
July 3 on the SS. Carmania, to take up the work of director 
of sales of the Accounting & Tabulating Corporation of 
Great Britain Ltd., 47 Southampton Buildings, W.C. 2, 
London, England. 

This company manufactures and sells the Powers ac- 
counting machine in Great Britain. It is an individual 
company, controlled by the Prudential Life Insurance Com- 


pany, Ltd. 





H. R. RUSSELL 


Mr. Russell was for five years sales manager of the Pow 
ers Accounting Machine Company and has recently been 
manager of sales research of the Accounting Machine Di- 
vision of Remington, Rand, Inc. Prior to his service as 
sales manager of Powers, he was manager of the Chicago 
District for two years and then Western Division manager 
for another two years. 

Before going with the Powers Company he was manager 
of the Canadian Division of the Special Service Department 
of Library Bureau for four years, before which time he 
was manager of the same department in New York City for 
the same company 

Mr. Russell has for the past four years been secretary and 
treasurer of the Office Equipment Manufacturers’ Institute 
and has been influential in the activities of the organization. 

He is a progressive man with a keen insight into sales 
problems and Office Appliances extends its congratulations 
to him and its best wishes in the work he is about to 
undertake. 

7 oe - 
Perry & Buckley to Open Branch Store 

Perry & Buckley Company, prominent stationers in New 
Orleans, La., have leased the property at 434 to 440 Caron- 
delet street, New Orleans, for the purpose of remodeling 
it into an ofhce furniture and fixture display room. 

he location includes the ground floor at the corner of 
Carondelet and Poydras streets, having approximately a 
forty-foot frontage on each street. The entire space is 
to be remodeled, large windows replacing much of the 
present blind wall space 

Perry & Buckley will continue to maintain their large 
location at 729 Poydras street, utilized for a general sta- 
tionery business, and will use the newly acquired corner 


for display rooms 


iim 

E. R. Underwood Suffers Appendicitis Attack 

Shortly after the recent return of Mr. and Mrs. E. Rogers 
Underwood of the Fulton Specialty Company, Elizabeth, 
N. J., from a world-circling trip, Mr. Underwood suffered 
a sudden attack of appendicitis. He was at once taken 
to St. Barnabas hospital in Newark, where he was operated 
upon on June ll. His early recovery is expected. 
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To Get The Original 
Ask for “Bernard 180” 


We have manufactured this favorite 
for many years under private brand. It 
is now our privilege to offer it under the 
“Bernard” trade-mark, 


Because of its small size (5-inch) and 
consequent fitness for women’s hands, it 
has led in the school supply trade and for 
office use. Packed one in a carton with 
sample box of standard stainless eyelets, 
to retail at $1.75. 








BERNARD 


TRADE MARK REG. 


STATIONERS 


TOOSS 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 
THE WM. SCHOLLHORN CO., NEW HAVEN, CONN. 
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Enthusiastic Statements By Users 


Sell These Visible Files 





ONLY FLAT-BOOK visible 
hile with cabinet. Used where 
thousands of cards are kept. 


Actual proved performance 
of Postindex Visible Files 
brings alert dealers rich new 


markets for greater profits 


bie nequalled in accessibility and 
speed.” ... The Hills Brothers 


Compa ny. 


“Postindex increases posting and 
reference efficiency.” . 2s Bush Ter- 
minal Company. 


“For 8 years, as our volume in- 
creased, we have purchased addi- 
tional Postindex units.” ... Globe 
Ticket Company. 


“Postindex is a big dividend paying 
proposition.” . . . Kistler Leather 


Company ; 


“No system anywhere near ap- 
proaches Postindex’ comprehensiv e 
control.” . .. The Ginter Company. 


TWICE THE SPACE in these 
drawer cabinet files, because 
each card is double. 





HESE are the kind of statements 

Postindex users make after ac- 
tual experience. Companies of 
widely varied types find that Post- 
index fills every recording need. 
More than four hundred similar 
examples from other nationally 
known companies could be given 
... they would only add more proof 
of the satisfaction Postindex gives, 


Such widespread acceptance 
offers a rich, profitable field to deal- 
ers. Thousands of other firms are 
following the example of these rec- 
ognized ‘leaders. ‘Take advantage 
of this unlimited market. Tell these 
prospects about the decided superi- 
ority of Postindex ... how it re- 
quires fewer clerks...uses less space 

. . speeds up filing . . . increases 


Sostindex — 
Visible files | 


FASTEST POSTING ME- 
DIUM is this Postindex Rapid 
Stack. Demonstrates easily. 


iN 
WH 
ny 
ui 


a pa Maa 
3 Ee LUT 
: mes aes |i) 
|} -* 


i 





COMPACT REFERENCE 
FILE saves space. It’s Post- 
index Visible Swinging Panel. 


accuracy. All strong sales points... 
and tell them how all Postindex 
cards have four sides to write on, 
even the exclusive 16-inch width. 


Take on this fast-moving line 
and earn greater profits... it's easy 
to sell a product of known value. 
Write now to the Postindex Com- 
pany, Jamestown, N.Y... . we will 
send you complete details about 
the franchise in your territory, and 
tell you the story of our pace-setting 
sales promotion plan, dealer helps, 
and national advertising. 





| 4. sides to write on ] 


A DIVISION OF ART METAL STEEL OFFICE EQUIPMENT 
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NEW ART METAL ADVERFISING 
LEADS WAY TO BIGGER SALES 


Campaigns in four leading 
national magazines pave the 
way for the Art Metal Agent 


tote Upee oral AM Attertnn 
dV itageraid— Mo: sakp Winger 7. seat Freagerald 


NATIONS = oF = 


These four lead- 
ing national 
magazines have 
a combined cir- 
culation of over 
3,271,133. Art 
Metal's message 
in these publica- 
tions every 
month isjustone — 
phase of the com- 

plete sales promo- 
tional program. 




















~ 
cr. 3,271,133 persons, including executives, man- Metal advertising is of invaluable benefit to the Art 
agers, leaders everywhere, will read the message Metal Agent. 

of Art Metal in four national magazines . . . the Satur- We invite correspondence with responsible dealers in 

day Evening Post, System, Nation’s Business, Time. territories where the complete Art Metal Line is not 

This widespread advertising covers the country .. . represented. If you would like details of the Art Metal 

leads the way to more prospects . . . bigger sales. Art franchise and sales helps, a letter will bring you full 

Metal has chosen publications which carry its message information. Just address your request to Agency 

to the cream of the market . . . business men who buy Division, Art Metal Construction Company, James- 
equipment, plan offices, want efficiency. This new Art town, New York. 


Art Matal 


JAMESTOWN ~ NEW YORK 


The World's most diversified line of 
Steel Office Equipment 


























You can get an S. F. SAFE lab- 
eled by the Underwriters Labora- 
tories —as to size and interior 
arrangements, to meet the needs 
of your most exacting customer. 





THE CONSTRUCTION and fin- 
ish of our safe is the very best— 
50 years of knowing how has 
taught us this—and our PRICES 
are such that it allows the dealer 
a nice margin of profit. 


OUR PRODUCTS 


STEEL SAFES, A and B Label and Commercial 
STEEL RECORD CABINETS 

SAFE DEPOSIT BOXES, VAULT DOORS 
STEEL BANK EQUIPMENT 

STEEL FILING DEVICES 


Write Us Today 
Catalog and full details upon request. 


Stiffel- Freeman Safe Co. 


Lititz, Penna. 
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Ellicott to Give Part of Dividends to Employees 

In one of the recent bulletins of the Elliott Addressing 
Machine Company is a statement by Harmon P. Elliott, 
head of the company, of particular interest to employees of 
the company and also of interest to members of the indus- 
try generally. After mentioning the millions given away 
by such industrial giants as Rockefeller, Ford, Schwab, 
Carnegie, Frick. Eastman, George Baker, Cousens and 
others, Mr. Elliott says there is no reason why men of 
lesser financial power should deny themselves the pleasure 
of trying to make a part of the world a better place to live 
in. Accordingly he outlines the following plan: 

“As soon as the Elliott Addressing Machine Company is 
able to pay ‘me back personally the money I loaned them 
to buy out the Belknap Company, of course the Elliott 
Addressing Machine Company will then be able to resume 
dividends on its common stock. 

“I believe this will be within two years and I have de- 
cided that each year I will present to Elliott employees 
one-fifth of all the common dividends paid from now on. 

“This will be continued after my death by a codicil to 
my will, but during my life I am going to have no rule as 
to which employees shall receive this money and as to how 
much of the total sum distributed any individual may get. 

“Of course, employees of over ten years’ service will be 
included on the mere fact of long service; but I intend to 
reward employees regardless of their length of service, 
provided they have done anything that shows the spirit of 
team work and a desire to build up the Elliott organization 
as a whole, without thought for their immediate personal 
benefit.” 

Mr. Elliott is about forty years of age and is a graduate 
of Andover Preparatory School. Instead of going to col- 
lege he went into business with his father. He is perhaps 
best known as the inventor of the hand automatic envelope 
feed machine and a public service machine used in sending 


out bills. He is also a yachtsman of note, owning the 


sixty-two foot cruiser, “Nomrah.” He owns a beautiful 
home in Nahant, Lynn Harbor, Mass 
— > — 


Philadelphia Dealers Merge 

The combination is announced of Hoffstetter Brothers, 
Inc., and William G. Bechtel & Company, both of Phila- 
delphia, under the name of William G. Bechtel and Com 
pany, Incorporated. [The company’s general office and 
place of business is at 112 North Twelfth street, Philadel- 
phia. They deal in commercial stationery and do printing, 
engraving and lithographing. They are also blank book 
and loose leaf manufacturers. The officials of the com- 
pany are: James B. Kelley, president; William G. Bechtel, 
Sr., vice-president; G. D. Gruber, secretary; J. M. Hoff- 
stetter, assistant secretary, and William G. Bechtel, Jr., 
treasurer and general manager. Mr. Gruber is sales man- 
ager, and George C. Greenawald is superintendent 

The company states that operations will be conducted 
with the same personnel and under the control of the same 
executives as heretofore, but with increased facilities 

= 
Jaclin Stationery Co. to Job Robinson Billminder 
Line 

The Robinson Manufacturing Company of Westfield. 
Mass., have given exclusive distribution rights to the Jaclin 
Stationery Company of 388 Broadway, New York City, for 
the territory east of Chicago on their new Billminder line 

[The Robinson Manufacturing Company will also sell 
dealers direct, but Jaclin will serve as the only jobber in 
the East 

The same jolting that shakes the little rocks to the bottom 


brings the big ones up to the top.—The “Y and E”" Idea 
(Yawman and Erbe Manufacturing Company) 


wv 
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DUOTONES 


will bring hundreds of 


TS) VOTONELS 
bring ee colorful G Y 


ij 


0 Summer lo TO desh; 
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Royal Portable buyers 
to your store... . af 
you will do your part 


Another _ striking Duotone 
advertisement! . . . Another 
compelling full-page in color! 
In the July 6th, Saturday 


SYD DDD DDD yD DD yD DD Db ppp YD Db DD DD bb Db DD DD DDD DDD DD DDD!) 





Evening Post. Many fam- - 
ilies in your vicinity are now 

ready to buy a Royal Portable Typewriter . . . Portable in your windows . . . play up your 10- 
they realize their need for one . . . The new Royal Payment Plan . . . telephone prospects . . . and 
Duotone colorings will make them want to own call at their homes. During the last few months 
one more than ever! Don’t wait for these Royal Portable sales have broken all previous 
customers to find you . . . feature the Royal records. Get your share of this good business. 


ROYAI TYPEWRITER COMPANY, tn G, 36 BROADWAY, NEW YORK CITY 


ROYAL /) TYPEWRITERS 
table 
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8) 
By whatever standards- oe 


Supremacy in Steel Pag 














lf vour endorsement of a dealer franchise depends upon .. . 
the completeness of a steel equipment line... structural stamina 
that can be convincingly proved to the prospect ... salient points 
that exemplify progress in step with the industry .. . products 
of a quality that vou can sell with an unconditional guarantee 

_ service that keeps the good-will of the customer . .. and the 
maximum discount that assures a profitable margin on every 
item sold—by whatever standards you value a franchise and the 
repeat business that makes it profitable, Berloy will measure up 


to those standards. 


VVNVNNAN 


lf the essentials of profitable retail selling as outlined above, 
amplited by elfective sales helps, seem worthy ot your investi- 
gation, our nearest office will give you complete information. 


The Berger Manufacturing Co. : 
CANTON, OHIO with the roller 


BRANCHES 





la * N 1sas y New York 
Det t 1,.os Angeles Ph 1delphia 
] Minneapolis Pittsburg St Louis 


t Dept 
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(Trading Practices in Steel Office Furniture.—Continued 
= . 2g 
irom page <6.) 


shall not prevent price discrimination necessarily resulting 
from differences in the model, grade or quantity of the 
products sold, or that makes only due allowance tor neces- 
sarv differences in the cost of selling or transportation, or 
discrimination in the same or different communities made 
in good taith to meet competition; 

(2) That no manufacturer shall discriminate, either 
directly or indirectly, in the prices paid for used office 
furniture, whether in cash or as a credit in connection with 
the sale of steel office furniture, where the effect of such 
discrimination may be to substantially lessen competition 
or tend to create a monopoly; provided, that this shall not 
prevent discrimination in prices of allowances necessarily 
resulting from differences in the make or mode! of the 
used office turniture bought 

(3) That each manufacturer shall immediately publish 
and continue to publish, as changes are made (a) the dis- 
counts and terms allowed to exclusive agents and non- 
exclusive dealers, (b) the prices charged and terms allowed 
to large quantity consumers based on annual purchase, and 
(c) the prices charged and terms applicable to the pur- 
chase of definite quantities of steel office furniture when 
placed in one order and moved as one shipment, in such 
manner that interested members of the trade and buying 
public may at all times obtain accurate information as to 
the prices charged by such manufacturer for his steel office 
furniture; and that the publishing of false or fictitious dis- 
counts, prices, or terms, or the failure to publish the exact 
prices charged or discounts or terms allowed for any item 
of steel office furniture, is hereby declared to be an unfair 
method of competition; 

(4) That each manufacturer shall immediately publish 
and continue to publish as changes are made, the prices paid 
or allowances made for used office furniture of the various 
makes and models, in such manner that interested mem- 
bers of the buying public may at all times obtain accurate 
information as to the real prices charged by such manufac- 
turer for its steel office furniture; and that the publishing 
of any false or fictitious price or allowance for any make 
or model of used office furniture or the failure to publish 
the exact price or allowance for any make or model of such 
used equipment is hereby declared to be an unfair method 
of competition 

Rule II. That no manufacturer shall quote or allow any 
special price or other special concession or advantage to 
any purchaser of steel office furniture based upon the 
amount of steel office furniture already owned by such 
purchaser. 

Rule III. That no manufacturer shall quote or allow a 
special quantity price applicable to a definite quantity of 
steel office furniture, unless placed in one order and moved 
as one shipment, except in accordance with published terms 
to large quantity buyers. 

Rule I1I1% (temporary designation). That any contract 
in which the final price on all or part of the goods sold is 
fixed by the amount purchased within a given year, in 
which an initial discount is given, must in order to avoid 
price discrimination and violation of the Clayton Act, con- 
tain provision that if the total purchases during the period 
are less than the amount required to earn the initial billing 
discount, then the seller shall make, and the buyer agrees 
to pay, such additional charge as is necessary to make the 
ultimate price conform to the prices scheduled in the 
contract. 

Rule IV. That no manufacturer shall pay or allow to pur- 
furniture commissions, bonuses, rebates, refunds, credits, 
unearned discounts or subsidies of any kind, whether in 
the form of money, services, or otherwise, or give pre- 
miums, or extend to certain purchasers special service or 
privileges not extended to all purchasers under like terms 
and conditions 

Rule V. No manufacturer shall directly or indirectly give 
or permit to be given to the agents, employees or represen- 
tatives of customers or prospective customers, or the 
agents, employees or representatives of competitors’ cus- 
tomers or prospective customers, money or anything of 
value, as inducement to cause their employees or prin- 
cipals to purchase or contract to purchase steel office 
furniture, or to influence such employers or principals 
to refrain from dealing or contracting to deal with 
competitors; and no manufacturer of steel office fur- 
niture shall allow his salesmen or other employees 
or agents expense money for any other purpose than legit- 
imate expenses of travel and subsistence, nor shall any such 


NEW 
SUMMER PRICE LIST 


NOW READY! 


Lowest Prices Ever Quoted 


100% REBUILT 
UNDERWOODS }k 


The finest Rebuilts on 
the market today. 


90% REBUILT 
UNDERWOODS 


(formerly Semi-Rebuilt) 


A big money 
saverforthe 
Dealer who can 
do his own Ad- 
justing and 
Aligning. 

Jim Ward’s Special 
Improved Rental Underwoods 


A High Quality, Low Priced Ma- 
chine to Meet Mail Order Competi- 
tion. 








SPEND YOUR VACATION IN CHICAGO 


The National Association of Type- 
writer Dealers’ Convention, at 
Chicago, August 19, 20, 21, 1929. 
Will be the biggest convention ever 
held. You cannot afford to miss it. 


VISIT THE SHIPMAN-WARD FAC- 
TORY WHEN IN CHICAGO 
THE LARGEST TYPEWRITER RE- 
BUILDING FACTORY IN THE WORLD 


Write Today for Our New 
WHOLESALE PRICE LIST 


SHIPMAN-WARD MFG. CO. | 


B-177 Shipman Building 4401 Ravenswood Ave. 
CHICAGO, ILL. 
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Protection in 
Quality 


MA 





One grade key 
only—the best 


OU know, as well as we do, 
that anvone who endeavors 
to get something for nothing 1s 
very likely to get nothing for 


something. 


Munson Typewriter Keys are 
sold at a price consistent with 
their quality. Keys are, or ought 
to be, bought for the service they 
give, and they cannot give serv- 
ice unless they are correctly 
made. If the name for a rubber 
key is to mean anything it ought 
to mean uniformity of quality. 


The accumulated experience oft 
many years, and a manufacturing 
policy which invariably has given 
precedence to quality over price, 
are your protection when you 
buy Munson Keys. 


Munson Supply Company 


The Largest Rubber Key Factory in the World 


348 Hudson Street NEW YORK 











OFFICE APPLIANCES 


manufacturer permit any funds to be disbursed in any 
unlawful way to influence business. 

Rule VI. That no manufacturer shall knowingly interfere 
by other than legitimate selling methods and the use of its 
regular prices and terms, with any existing contract be- 
tween any other such manufacturer and a retail distributor, 
contractor, consumer or other party, involving or relating 
to the purchase or sale of steel office furniture, such inter- 
ference being for the purpose or with the effect of dissi- 
pating, destroying or appropriating, in whole or in part, the 
business represented by such contract. 

Rule VII. That no manufacturer of steel office furniture 
shall induce any of the officers, agents, salesmen, or em- 
ployees of any competitor to violate their contracts of em- 
ployment; nor shall any such manufacturer entice away 
the officers, agents, salesmen or employees of any com- 
petitor in such numbers or under such circumstances as to 
constitute an appropriation of the good will of such com- 
petitor or of any property right or value created at his 
expense. 

Rule VIII. That transportation and trucking charges are 
necessarily reflected in price, and the varying practices of 
manufacturers with respect to such charges result in price 
discrimination, therefore, no manufacturer shall allow such 
charges on steel office furniture sold on an f. o. b. factory 
basis, or, if sold on a delivered basis, charges to be paid by 
the consignee, make any allowance on account of such 
charges in excess of actual amount thereof: provided, that 
nothing herein shall prevent the payment by the seller at 
his option of trucking charges within city limits, where 
goods are sold at retail, delivered and installed 

Rule IX. That no manufacturer shall sell or offer for sale 
any item of steel office furniture with intent to deceive the 
purchaser by false or misleading statements, or by con- 
cealment of the facts, as to the classification, model or con- 
dition of such item of steel office furniture 

Rule X That the strict observance in good faith of all 
these resolutions being to the best interest alike of the buy- 
ers and of the sellers of steel office furniture, be it there- 
tore 

Resolved, That the clandestine violation of any of said 
resolutions, those accepted by the Federal Trade Commis- 
sion merely as expressions of the industry. as well as those 
approved by the said Commission, shall be deemed to be 
an unfair method of competition. 

Group Two 

Be it further resolved that the manufacturers of steel 
office furniture record their approval by the following 
declarations of sound business practice: 

Rule XI. That the sale or offering for sale of any steel 
office furniture under any form of guarantee to the pur- 
chaser or proposed purchaser against either an advance or 
decline in the price of such steel office furniture is hereby 
declared to be an unfair method of competition. 

Rule XII. That all contracts for the purchase of steel office 
furniture shall be for a specified quantity of such furniture 
at a specified price entered into in good faith between the 
seller and the buyer thereof, and shall not be subject to 
cancellation except for legal cause or by mutual agree- 
ment. A violation of the provisions of this rule is hereby 
declared to be an unfair method of competition 

Rule XIII. That the enticing or attempting to entice away 
the distributors of any competing manufacturer of steel 
office furniture by offering goods on consignment, accept- 
ing long-term notes in payment for goods, postdating in- 
voices, payment of freight when standard terms are f. o. b. 
factory, offering special discounts on carload lots, or other 
departures from the accustomed methods of selling goods, is 
hereby declared to be an unfair method of competition. 

Rule XIV. That any contract postdated, or any contract 
predated except to conform to a bona fide agreement for 
the purchase or sale of steel office furniture on the predate, 
is hereby declared to be an unfair method of competition. 

Rule XV. That the manufacturers of steel office furniture 
hereby record their approval of the practice of making the 
terms of sale, including the schedule of standard quantity 
discounts for delivery to one customer at one time, a part 
of all published price lists to the retail trade; and the 
failure on the part of any manufacturer to strictly adhere 
to such terms.of sale and enforce the observance of same 


is hereby declared to be an unfair method of competition. 
_- >. 





Study of Trade Methods in Sweden 


The Bureau of Foreign and Lomestic Commerce, Washing- 
ton, D. C., has issued Special Circular No. 175, ‘“‘Competition 
and American Trade Methods in Sweden.” This is a mimeo- 
graphed analysis prepared by the division of regional infor- 
mation, which will be sent free to manufacturers interested on 
application to the bureau at Washington, D. C 





THE REASON... 


For the Phenomenal Success of 
Many Office Kquipment Dealers ... 





EVER before in the history of the industry have 
N= unusual opportunities been offered to office 
equipment dealers. 

For instance—the new profitable markets opened by Cello- 
Clip Map and Plan File, the Tri-Guard File, Four Related 
Filing Cabinet Groups, Library Equipment, Contract 
Work for Banks, Public Buildings, etc. 

All of this from ONE COMPLETE Source of Supply that 
makes possible economies heretofore unobtainable. And 
in addition—a sales plan that actually brings the big busi- 
ness right to the dealer. 

Now is the time to prepare for the big Fall business. Deal- 
ers in open territories should join the great Glob-- 
Wernicke progressive movement. Write for full details. 


Globe-Wernicke 


Cincinnati > NEW 
Canadian Representative, Preston-Noelting, Ltd. 
Stratford, Ontario, Canada 
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Globe-Wernicke 
Visible Record 





\ Maison 
St Aishers Mean Store 


“ae 










Your 
Profits with these 
Exclusive Products 



















Celle-Clip Map and Plan File 





Here are four exclusive Globe-Wernicke Products that 

offer you unlimited sales opportunities— 

1—The Globe-Wernicke Perfected Visible Record, with 
the all-metal card holder and other features that 
appeal to every prospect. 

2—The Cello-Clip Map and Plan File that saves time, 
effort and material for all users of plans, maps, 
blueprints and large sheets. 

3—The time and labor saving Tri-Guard File, that 
provides ample working space in any subdivision of 
the file without additions or accessories. 

4—Angular Tabbed Guides and Folders—with celluloid 
tabs at the easy to read 45 degree angle—wanted as 
soon as seen in every office. 

Crowning all this, Globe-Wernicke offers its Authorized 

Dealers a plan of sales cooperation that actually pro- 

duces bigger business. 


The Tri-Guard 


File 








This same opportunity is available to alert dealers in 
open territories. Write for particulars—today! 


Globe “Wernicke 


Cincinnati 


Canadian Representative, Angular Tab Guides 
Preston-Noelting, Ltd. ” 
Stratford, Ontario, Canada 
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VICTOR OFFERS A SUGGESTION 
. in the interest of . 


‘CAREFREE VACATIONS. 


WHEN summer vacations rob you of man-power, fill the gap 
with a Victor. Then, when woods and stream beckon, you may 








go serenely—with the assurance that essential operations will 






be performed. And returning workers will be free to 






take up current work— rather than be buried under 






a mountain of duties piled up in their absence. 






Investigate now—you may have a Victor 






on free trial from any Victor Agency. 


VICTOR ADDING MACHINE 


COMPANY, 3900 North Rock- 
well Street, Chicago, Illinois. 


75 


AND MORE 


6, 8 and 10 columns 
including direct sub- 








Standard Adding Machine 





This advertisement is part of the Victor campaign for greater Summer sales 





104 


OFFICE APPLIANCES 





‘At the Half 
Near Miark 




















five out of every — 
hundred folders 
are overloaded 2 


II 


Tris statement is con- 
servative. In countless in- 
stances, the manila folders 
in your customer’s correspondence files are 
sagging down, overcrowded, inviting loss of 
papers and waste of time at every reference. 


Oxford Bulk Correspondence Folders are 
especially designed to correct this condition. 
They are made of sturdy pressboard with one inch ex 
pansion bellows bottoms. Black steel index tabs hold 
changeable label headings. 


From now until transfer time these folders offer you a 
chance for a fine profit. At this time every inquiry for 
ordinary manila folders invites the sale of Oxford Bulk 
Correspondence Folders. Filing statistics have proven that 
there should be at least five such folders for every file 
drawer, and they are sure to be needed at and after the 
half-year filing volume mark has been reached. 


Your customers will appreciate your suggesting Oxford 
Bulk Correspondence Folders. We also have several prac- 
tical sales-promotional ideas which you can use at this time 


to multiply your sales in this highly profitable item. Send 


for this information. 








OXFORD FILING SUPPLY CO. 
500 DRIGGS AVENUE BROOKLYN, N. Y. 


OK 


BuLK CORRESPONDENCE 





Par.Orr. 





FoLpDERS 
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National Commerce Chamber Elects 
Che Chamber of Commerce of the United States held 


its annual convention at Washington, D. C., several weeks 


directors elected the following officers for the coming year 

Chairman, Julius H. Barnes, New York City; president, 
William Butterworth. Moline, Ill. (re-elected) 

Vice Presidents Northeastern States, Alfred |. Brosseau 
New York (re-elected); Southeastern States, Robert R 
Ellis, Men phis (re-elected Northcentral States, W. Rutus 
Abbott, ¢ hi ivo: Northwestern States postponed; sSoutn 


vestern States, Charles \W Lonsdale, Kansas City West 


ern division, Paul Shoup, San Francisco (re-elected) 
Treasurer, John Joy Edsor Washington, D. C. (re- 
ele ‘ ] 
Mr. Barnes, the new chairman, ts a former president ot 
the chamber. He was named chairman to succeed Joseph 


ho died during the year 

At its final session the annual meeting adopte da series 
ot resolutions and heard addresses by John H Fahey. 
publisher of the Worcester, Mass., Post, and C. I Ketter- 
ing, of the General Motors Research Laboratories, Detroit. 

The meeting adopted resolutions on the following topics 
Reduction of Armaments, Credit Situation, Agriculture 
Railroad Rate Making, Merchant Marine, Federal Courts 
Federal Taxation, Tax Liability, State and Local Taxation 
fariff Commission, Import and Export Prohibitions, Immi- 
gration, Passports, Transpacific Press Messages, Commer- 
cial Aeronautics, Distribution Studies, Mineral Industries 
Forest Resources, Federal Highway Appropriations, High 
wav Advisers to Latin America, Traffic Regulation, Health 
ind Accident Prevention, Fire VW aste, Day 
ng A resolution was offered on the passing of 
loseph H. Defrees. two terms president of the chamber 


} | | 


nd chairmat t the voard of directors 1928-29 


Subjects for Study 


Che meeting referred to the board of directors a nun 
ber of additiona! subjects for study and consideration 
These included Automobile Liens, Calendar Reform. Brus- 


sells Agreement Respecti ge Code Messages, ( apital (sans, 


Grazing in National Forests, Great Lakes-St. Lawrence 


\\ I j 


Vaterwa\ Federal Control Production, Increase of 


Bonded Indebtedness, Inter-American Highway, Muscle 


Shoals, Natural 


Business Year, supplement to “Merchant 


Marine” resolution bearing Handicaps to American 


Shipping, Passport Visas, Philippine Immigration, Philip- 
pine Trade, Postal Service, Reforestation of National 
Forests, State and Local Revenues and Expenditures 
Statute of Limitations on Tax Retunds. 


Directors were chosen to represent the chamber’s elec- 


tion districts, and chairmen of special committees, as 
follow District 1, Leonard S. Horner, president, Niles 
Bement-Pond Company, New Haven, Conn.; District 

Lammot du Pont, president, E. I. du Pont de Nemours & 
Company, Wilmington, Del.; District 3, E. Asbury Davis, 
president, Neudecker Tobacco Company, Baltimore, Md.;: 
District 4, William Candler, vice-president, Atlanta-Bilt 
more Hotel Company, Atlanta, Ga.; District 5, P. W. Litch 
president, The Goodyear Tire & Rubber Company, 


\kron, Ohi District 6, John H. Camlin, of John H. Cam 


lin Company. Rockford, Ill. (for one vear) and Walter R 
Cherry, president, Cherry-Burrell Corporation, Cedar 
R; pids low i (two vear term); District 7. Harry \ Black 
Galvestor Texas (one year term): District 8, Geo. W 
Holmes, president, First National Bank, Lincoln, Nebr.;: 
District 9. ( s. W. Lonsdale. president, Simonds-Shields 
Lonsdale Grai Compar Kansas Citv. Mo Domestic 


Distribution, Edward P. Peck, vice-president, Omaha Elk 
vator Company. Omaha, Nebr.; Foreign Commerce, H. M 


Gilbert, president, Riche & Gilbert Company, Yakima 


oO. At the conclusion of the meeting the board of 











NEW MODEL A-10—DICTAPHONE BUILT 





Even if you 
never dictate letters 
The DictaPHone pays 


Leaving correspondence out of the picture, 
The Dictaphone still pays for itself in many 
valuable ways. 


Memos, instructions, ideas all off your 
mind before they’re lost. Verbatim records of 
all delegated work, which prevent any sub- 
ordinate from ever saying, “I forgot,” or, “I 


thought you meant...’ 


Reports disposed of, completely and ac- 
curately, and back to you in typewritten 
form in less time than you could write half 
of them. 


Try it yourself, in your own office. No 
obligation. 


DIZTATE TU 


TAE DIC TAPAUNE 


REG. U.S. PAT. OFF 


and double your ability to get things done 
DICTAPHONE SALES CORPORATION 


GRAYBAR BUILDING NEW YORK CITY 
Cable Address: Dictaphone, N. Y. Code: Bentley 


—— 
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Over 3000 GF Allsteel Desks 
in this great 


new building 


— beautiful and impressive home office of 
the New York Life Insurance Company is a 
notable example of modern skyscraper architec- 
ture. Nothing has been overlooked that would 
make this building both a lasting monument to 
a great institution, and a thoroughly practical 


























workshop as well. 

It was quite logical that company officials should 
select GF Allsteel desks as representative of the 
finest and most modern facilities they could pro- 
vide for their employes. 





Today over 3000 GF Allsteel desks are in this 
one building alone. Each is as symbolic of 
beauty, permanence and practical usefulness as 
the building itself. 


What could be more in keeping with modern 
business than lifelong desks of indestructible 
steel! Desks that never warp, never crack or 
never splinter! Tops of restful Velvoleum. Fin- 
ishes that are easy to clean and remain beautiful. 













ATTACH THIS COUPON TO YOUR FIRM LETTERHEAD 


O.A, 
THE GENERAL FIREPROOFING CO., Youngstown, UV. 


Please send me a copy of the GF Allsteel Desk Catalog. 


“Serves and Survives” 


THE GENERAL FIREPROOFING COMPANY 


Youngstown, Ohio + Canadian Plant, Toronte 


Name 

Kirn BRANCHES AND DEALERS IN ALL PRINCIPAL CITIES 
ng ee ee ee ere The GF Alisteel Line: Filing Cabinets « Shelving « Sectional Cases « Transfer 

iddress Cases « Storage Cabinets . Safes . Document Files « Desks « Tables « Supplies 


City : : State : COMPLETE LINE OF OFFICE EQUIPMENT 
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“Serves and Survives” 





Insurance Companies Think 
in Terms of Long Life 


ODERN insurance companies are models of 
l business efficiency. They think in years—years 
of productive activity. They sell protection against loss. 





And they are buying on the same basis. 


The soundest investment for an insurance company, and 
for every business, is the thing that needs no insur- 
ance because it is not destroyed or depreciated by use. 


So, it is important to you that so many great insur- 
ance companies are standardizing on GF Allsteel 


Office Equipment. 


You can cite no stronger or more impressive example 


for your customers to follow. 


And you can interest any business man in office 
equipment that retains for a generation its original 
beauty and utility. 


GF is spreading this modern idea over the entire business 
world—to help you make more sales and greater profits. 
Read, again, the opposite page, reproduced from a 
recent issue of “The Literary Digest”. More than 
a million executives saw this convincing advertisement. 





THE GENERAL FIREPROOFING COMPANY 


Youngstown, Ohio . . ‘ , Canadian Plant, Toronto 


The GF Alisteel Line: Filing Cabinets - Shelving - Sectional Files - Transfer Cases 
Storage Cabinets - Safes - Document Files - Desks + Tables - Filing Supplies 





ES THE COMPLETE LINE OF OFFICE EQUIPMENT 
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~always sharp 


10: 


This story will be told to readers of 


“THE SATURDAY EVENING POST”’ 


twelve times in 1929——and “big business” will read it ten 
times 1n 


“THE MAGAZINE OF BUSINESS” 


This advertising will bring new business to Stationers—an 
opportunity to build up repeat sales. Be ready to take advan- 
tage of the prospects which it will develop. 

Scripto Pencils and allied products have been used for years 
as standard equipment by the leading business houses of 
America and foreign countries. Over five million in use 
and the demand is steadily growing. They have stood the 


test of time and service. 
Efficient ~ Economical ~ Convenient 
The ideal pencil for office, factory, home, school—wherever 


pencils are used. Write for descriptive price list. 


itp an (neath “eo e 


[ON G i: ADS : (Prices slightly higher in Canada) 
: Ml SCRIPTO MANUFACTURING Co., ATLANTA, GA. U. & A. 
a” a DEPT. O 7 


Canadian Representatives 


Whitelaw, Dickinson & Co., Ltd., Toronto, Ont. 





- 
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Wash.; Insurance, C. A. Ludlum, vice-president, The Home 
Insurance Company, New York, N. Y.; Manufacture, 
Francis A. Kamper, Atlanta, Ga.; Natural Resources Pro 
duction, Matthew S. Sloan, president, New York Edison 
Company, New York, N. Y.; Transportation and Com- 
munication, A. W. Robertson, chairman of the board, West- 
nghouse Electric & Manufacturing Company, East Pitts- 


During the annual meeting week announcement was made 
of an annual award for distinguished service rendered by 
i trade association to its industry, to industrial development 
at large. and to the public. The award will be a bronze 
medallion, and the first selection will be made in May, 
1930, if possible 

>) — 
Lacey Opens Typewriter Store at Laredo 

The Lacey Typewriter Exchange was opened in May at 
706 Salinas avenue, Laredo, Tex This is opposite the 
Jarvis plaza. 

A complete line of portable typewriters—Remington, 
Roval, Corona and Underwood—is carried, as well as re- 
builts—Underwood, Royal, Remington and Woodstock 

B. B. Lacey is manager; his brother, Hub Lacey, is asso 
ciated with him. B. B. Lacey has been in the office ma- 
chine field seven vears He was manager at Galveston 
for the Remington Typewriter Company, 1922-23, and at 
Austin in 1924-25 

- —_ 

Chattanooga House Moves to Increase Space 

Starchi-Fowler-White, Inc., Chattanooga, Tenn., has 
moved to Broad street at Seventh. The former location at 
610 Market street was in the middle of the block. The 
new corner store has enabled the company to double the 
space occupied, utilizing three floors. Approximately 100 
feet of window display are used. The building was thor- 
oughly remodeled for the business, and new fixtures and 
equipment installed Stocks have been increased largely. 
so that the company is better able to serve its customers 

The company slogans its activities “Everything for the 
Office.” its major lines including “G-F” office equipment, 
Smith-Corona typewriters and used typewriters of all 
makes, Corona adding machines, National loose leaf and 
blank books, Sheaffer pens, office desks, chairs, filing cabi 
nets and a complete line of office supplies and com nercial 


Statronery\ 


>_> 
“G-F” Workers Have $3,300,000 Group Insurance 
George C. Brainard, president of The General Fire- 


proofing Company, Youngstown, Ohio, announced in June 
that the employees ot the company have accepted prac- 
tically unanimously the group insurance plan adopted by 
the company. A committee formulated the insurance propo 
sition, and submitted it to the entire organization through 
out the United States and Canada. The total insurance 
written for employees was over $3,300,000, all of which 
was subscribed to voluntarily by over ninety-nine per cent 
of the emplovees [his plan is but one of the number of 
co-operative measures already in effect, and proposed, for 
the benefit of “G-F” employees. 

The group insurance plan provides for the protection of 
the employee’s dependents in case of death, and for him- 
self in case of total and permanent disab‘lity The 
prem‘ums are on a monthly basis, and at a flat rate per 
$1,000 of insurance without regard to age or physical con- 
dition No medical examination was required of indi- 
viduals, nor will a medical examination be required for new 
employees who subscribe for insurance within thirty days 
of the date of entering the service of The General Fire- 


proohng Company. 
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The New 
CENTURY 
PROTECTOGRAPH 
has won 
preference everywhere 


























USERS SAY: 


“We used our Century Protectograph every day for the past 
year and have not spoiled a single check. Before this machine 
was purchased by us, we had five or six different makes in as 
many years, and none of them gave us the satisfaction that we 
are now obtaining.” ENGLISH WOOLEN MILLS, Mil- 


waukee, Wis. 


“We have now been using the Century Protectograph for 
almost a year; we have not experienced any trouble with it 
whatsoever, and find it to be much more satisfactory than any 
check-protecting machine we have used up to the present time.” 
AMERICAN SEED COMPANY, Detroit, Michigan. 


“Your Century Protectograph, in our opinion, is the best 
check protector on the market, and we are glad to recommend 
it to anyone in need of real check protection.” J. 
BRANTLEY & COMPANY, Greensboro, N 


“This new machine of yours is certainly the most complete 
and easiest operated check-writin machine we have ever 
seen.”” CORINTH BANK & TRUST COMPANY, Corinth, 
Mississippi. 


Todd Expansion Creates Opportunity for 
Salesmen 


National advertising identifies the Todd name with the pro- 
tection of bank accounts—business and personal. New models 
are being made for a constantly widening market. This era 
of expansion means opportunities for men who can qualify to 
represent a progressive organization. If you are interested, 
write to us at once. The Todd Company, Protectograph Divi- 
sion. (Est. 1899), 1129 University Ave., Rochester, N. Y. 
Sole makers of the Protectograph, the new Super-Safety Checks 
and Todd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The Protectograph eliminates a large percentage of 
all check frauds by preventing ra‘sed amounts. 


Todd Greenbac Checks, with their patented self- 
canceling features, orevent change of payee’s name, 
date and number an “counterfeiting.” 


Standard Forgery Bonds cover the remaining check- 
fraud possibilities; namely, forgery of signature and 
forgery of endorsement 
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Tells the whole 


story at a glance 





The Burns Display Stand on your 
counter or in your window gives a com- 
plete story of the convenience of the Burns 


Hi-Lo Bracket. 


IT DEMONSTRATES— 


—the up and down feature 
—how it swings on the base 

—the simplicity of the extension 
—the many ways it may be mounted 


—ALL AT A GLANCE. 


It requires only a few feet of space in 
return for a constant, untiring selling 
effort. 


—And it costs you nothing — 


When you get the Burns Bracket Dis- 
play, you pay for only those parts as may 
be resold, the base and dummy telephone 
are free. 


1—H87 Hi-Lo Bracket $5.75 
1— 98 Mounting 75 
I— 85 - : 75 
I— 94 Ka 75 
I— 83 - .. we 
I— 86 7 , ST 
1—Oak Base No Charge 
1—Dummy Telgphone No Charge 

Total $10.00 


Less your usual discount 


USE THE COUPON 


eee ee eae aera cer cer 


American Electric Company, Inc., 
State ang pee Sta., 


Chicago, 

Gentlemen 

etek - — es me No. 30 Dealer Displays as 
BED ccccdccccccccccccvcccccceccccccesececccceccecoeeececes 
ED: ecccccccccececcesccoces WO s c cc veccecceccesccecosce 
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Simonson Sales Organization Expands 


R. A. Simonson & Company, Chicago, Ill, has added 
two experienced system men to its organization recent 
weeks. Carl L. Stith has been appointed general sales 


Lapham was made district sales man- 
I 


manager, and F. H 
ager at Chicago 
Mr. Stith has spent his business career in the office equip- 
ment business. For a period of sixteen years he was 
connected with The Shaw-Walker Company and dealer 


agents, this connection including the management of the 





CARL L. STITH 


He had been connected also with the H. H. 
West Company, Milwaukee, Wis., and the Stowers Ofhece 
Furniture Company, Houston, Texas Recently he had 
been manager at Chicago for The Meilink Steel Safe 


Chicago office 


Company 

Mr. Lapham had been with The Van Dorn Iron Works 
Company at Chicago and the Office Specialty Sales Com- 
pany, Milwaukee, Wis. His new work at Chicago brings 
him into contact with many of the business men he served 
while in the Chicago field previously, and many pleasant 
friendships have been renewed. 

ee 


Business Strides in Forty Years 

The Bennett Printing Company, Corsicana street and 
Park avenue, Dallas, Tex., is the outgrowth of a modest 
little print shop established in 1889 at Paris, Tex., by 
P. H. Bennett. Starting with a platen press and a limited 
assortment of type, the business has expanded to an annual 
total of over $300,000. In addition to operating printing, 
lithographing and bookbinding departments the Bennett 
business includes office furniture, loose leaf systems and 
stationery. 

While at Paris the business grew consistently and ulti- 
mately a new location was necessary. In 1927 Dallas was 
selected as the home of the Bennett Printing Company 
and some sixty employees were transplanted from Paris 
to Dallas. The change was made with practically no inter- 
ruption to production. A new building was erected at Dal- 
las for the company, 142x172 feet, costing about $80,000 
It provides excellent display facilities and ample parking 
facilities for automobiles. 

Nine travelers cover Texas, Oklahoma, Arkansas and 
Louisiana, and two city salesmen care for the Dallas trade. 
The business handled in 1928 was an increase of $75,000 
over the previous year. 

The officers of the Bennett Printing Company are P. H 
H. Murphy, vice-president, Paris; 
H. E. Robertson, secretary-treasurer. The board of direc- 
tors includes P. H. Bennett, H. E. Robertson, F. H. Mur- 
phy, J. C. Strickland of Dallas, J. S. Culbertson and Paul 
Fiske of Paris, and W. E. Snow of Amarillo 


Bennett, president; F 
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Profitable. 


VOLUME 
ON A MODERATE 
INVESTMENT 





The market for Lyon Steel 











Storage Cabinets is as broad 





as business itself. Business and 
professional men find Lyon 
Steel Cabinets ideal to meet 
their office storage require- 
ments. There is a wide range of 
finishes, sizes and styles. The 
prices are low for cabinets 
so well made and so hand- 
somely finished. The line 
is known through national 


advertising. A direct mail plan, 





envelope stuffers, newspaper 








mats and other helps are offered 
to Lyon Dealers. With our 
sales co-operation and quick 
service in shipments you can 


build a money making volume 








on a moderate investment. 





Write for complete information. 





LYON METAL PRODUCTS, INCORPORATED 


Aurora, Illinois 
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EVEN IN THE CATALOG 
INDIANA DESKS SHOW THEIR QUALITY 


No printed picture can bring out the real beauty in 
design, construction, material and workmanship. It is 
a tribute to the printing art that in the new Indiana 
catalog dealers can gain a fair conception of the remarkable 
value these desks offer. 

Indiana desks are moderately priced. [hey would easily 
sell for more money but our policy of giving a little 
extra has proved profitable all the way round to the user, 


to the dealer, and to ourselves. 


Would you like to represent such a line and shall we send 


a copy of the new catalog? 


INDIANA DESK COMPANY 


JASPER, INDIANA 
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Salmagundi 


Fifteen Years Ago 
(Crowded out of June issue.) 


Brief Resumé of Important Articles and 
News Items Revealed in Perusing Office 
Appliances for June, 1914 


\uto- 


shown in the 


The late Edwin C. Le then president of the 
Pencil 


frontispiece. 


OMIs, 


matic Sharpener Company, was 


The use of business is old stuff 
G. P. Parker, 


Adding Machine Company, used the airplane serv- 


flving machines in 
then inspector at Tampa, Fla., for the Bur- 
roughs 
ice to reach St. Petersburg Regular daily service was 
maintained on the air line 

equipment had been held at 


An exhibit of business 


Washington, D. C., by the American Library Association 
Many manufacturers in the office appliance, equipment and 
supply lines had displays 
Che annual special office furniture section contained con- 
tributions by representatives of prominent retailers, many 
of which concerns still hold the lead in their communities. 
I. F. Dietz & Company had moved into a new factory 


building at Cincinnati, where increased and improved 


facilities enabled the company to give prompter shipment 
to its customers 

An announcement was published of the wedding of 
Miss Ivy lL.owse Horder to Mr. F. P 


Che late Dudley A. 


Chicago for the Joseph 


Seymour June 6. 


Johnson had become manager at 


; Dixon Crucible Company He 
succeeded Sam Mever, who had passed away in April. 


The Buckey ( 


larger quarters at Cincinnati 


Ribbon & Carbon Company had moved to 


Fifteen Years Ago 
Slants at News and Features Which Readers 
Perused to the Accompaniment of Firecrack- 
ers in July, 1914 
Neal D 
writer Company, was the subject of the frontispiece 
An editorial 


Becker, then president of the Hammond Type- 
commented on the increasing use of the 


term, “office appliances” as a generic designation for the 


machines and devices of office practice. The name had 
also entered the nomenclature of federal government pub- 
lications 

“The 


securing 


What It 


and following 


Inquiry Means” brought out points on 


inquiries them through to sales 


Che article was written by Charles L. Garrison 


The third annual convention of the International Stamp 


Manufacturers’ Association had been held at Buffalo, N. Y.. 


June 16-19. inclusive 


An ‘llustrated article described the new store of the 


Kilham Printing & Stationery Company at Portland, Ore 


“Typewriters for All Languages” told how the Rem- 


ington Typewriter Company had adapted its mechanism 
to permit machine writing of many languages not ex- 
pressed in roman characters. The difficult‘es of adapting 


the mechanism suggest why a writing machine had not 
been produced by the older civilizations using letter and 
word characters of varying widths. 

The Standard Typewriter Company, which had applied 
the name “Corona” to its folding portable machine, changed 
its own name to Corona 


Cypewriter Company, to capitalize 
I . I 


the advertising done for the Corona typewriter 
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easily ! 
in 
EEC 


chairs 





This is No. 1 Stenographer’s Chair ball bearing 
(Swivel), genuine Spanish leather upholstering, 
OPTIONAL NEW SADDLE SEAT, Rubroid oil- 
less casters, standard olive green finish; height 


17” to 21%”. No extra cost for mahogany, wal- 
nut or black finish. 


eq your 


own workers 


Are they comfortably seated and 
supported in the correct posture? 
Are they sitting up to their work 
or slouching into it? 

It costs no more to corectly seat 
your office or factory workers and 
it pays big dividends in increased 
efficiency. 


Eff & C 


“Scientifically Correct Chair” 
—USE THIS COUPON — 


—_—_——_— mee 
OA 


FRITZ-CROSS COMPANY, Manufacturers, 


Guardian Bldg., Saint Paul, Minn. 


Please send me your booklet, “What Under- 
lies Efficiency,” also name of local dealer. 


Name 


Address 
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AMERICAN 
Repeating Order Books 


Duplicating or Triplicating 


The high quality Salesmen’s 
order book line. For forty 


years the standard. 


Heavy hinged cover; stylus 
sheet; round hole perforated; 
good grade sulphite bond paper; 
white and yellow. PEN 


RULED. 





a 


\NDEX | || | ORIGINAL 





| Z 





Duplicating numbers have 75 
sets, triplicating 50 sets, of forms. 


POPULAR 


OTHER PROFITABLE ITEMS 


FOR THE 


COMMERCIAL STATIONER 


American Line of Notes, Drafts, Receipts 


and Business Forms. 


WESTAB 
COLUMNAR PADS 


Every dealer should have our catalog. Free 
on request. 


Kalamazoo Stationery Co. 


Kalamazoo, Mich. 







SIZES | 
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The third business show held in Paris was scheduled for 
November, 1914. 

Edw. L. Little, who had been with the Skinner & Ken- 
nedy Stationery Company, St. Louis, Mo., had forsaken 
the retail field to join The Wabash Cabinet Company. Mr. 
Little had specialized on system work while with the 
St. Louis concern. 

The American Clip Company, then located in New York 
City, was planning the erection of its present factory at 
Beebe avenue and William street, Long Island City. 

In one year (1912-13) Russian imports of typewriters 
increased from $624,000 to $883,000 

aiateeiiiiduasnas 
House Organ Philosophy 

Sometimes I think heaven must just be a place where 
nobody’s in a hurry.—The Coach (published co-operatively 
by the Boorum & Pease Company, Eberhard Faber Pencil 
Company, C. Howard Hunt Pen Company and Sanford 


Manufacturing Company). 


. & 6 
Have no faith in the proverb about all things coming to 
him who waits Experience proves that the only things 


coming to the man who waits are the cast-off things of 
someone else.—The “Y and E” Idea (Yawman and Erbe 
Manufacturing Company) 

> * * 

Che man who never has time to shave at home can 
always find time to wait around a barber shop for about 
three-quarters of an hour.—Berloyalist (The Berger Manu- 
facturing Company). 

* * * 

Men will continue to marry as long as curiosity makes 
them want to investigate something they do not under- 
stand.—Service (The Fritz-Cross Company) 

& es 

\ man who doesn’t know where he is going seldom gets 
anywhere.—Faultless Loose Leaf Bulletin (Stationers 
Loose Leaf Company). 

> * * 

[They say an apple a day keeps the doctor away, but it 

depends on your aim.—Common Sense (Corlies, Macy & 


Company, Inc.) 
a s 


If being in love makes people thin, why is it that so 
many wives get stout?>—Bramwords (The Bramwood 
Press) 

* * > 


You can judge some men by the telephone numbers they 
remember.—Office Topics (Baker Printing Company) 
_ * * 
A vulnerable spot does not make an Achilles.—The 
Office Cat (The Richmond & Backus Company) 
RSLS RE 
Strategy 
Office Caller—Where are you going in such a hurry? 
Boss—Sh! I’m leaving. I’ve just sacked my secretary 
by the Dictaphone.—Answers 
: iain 
P. O. Ruling on Private Reply Devices 
The United States Postoffice has modified by ruling the 
regulations governing the use of private reply cards and 
envelopes. These are used by direct mail advertisers to 
facilitate replies, as they can be mailed without stamps, 
the postage being collected from the recipient by his local 
post office. A special report was required from each ad- 
vertiser, and a date limit was set, after which the cards 
and envelopes would not be transmitted through the mails. 
The report has been abolished, and the date limit has been 


discontinued. The wording on the cards and envelopes 


should include: “No postage required if mailed within the 


United States.” 
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For Every 
Sropace MWEED 








VERY concern in your territory, large or small, is a 
definite prospect for “Y and E” Steel Shelving. Every 
one of them has material to store away. And whether it be 
office stationery, raw material, manufactured articles, retail 
or wholesale stocks, you can meet their storage needs with 
“Y and E” Steel Shelving. 


STOCK IS MONEY—PROTECT IT! 


‘YAWMAN 4x? FRBE MFc.(0. 
755 Jay St., Rochester, N. Y. 


Export Dept., 368 Broadway, New York City In Canada: The Office Specialty Mfg. Co., Ltd. 
Cable Address, “Yawmanerbe”, New York Newmarket, Ontario 
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4800 


business men 
sell the products of 


THE NATIONAL 
CASH REGISTER COMPANY 


oad \ 
‘ » 
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business losses that spring from carelessness, 
lack of information, and temptation. 


E SOMETIMES feel that the finest 
products of The National Cash 
Register Company are the men who 


Every man of them understands to the last 
represent us all over the world. , 


detail how National Cash Register products 


There are many salesmen, but from stop these losses. 


the thousands who apply to us each year only 
a few measure up to the standards this 
organization requires in its representatives. 


Our representative who calls on you does so 
in the sincere belief that the proper National 
Cash Register equipment will protect and 


They come from every line of business. And increase your profits. 


they carry back into their former fields the 


é‘ . , He is an expert on _ efficient business 
National Cash Register message of protection, P 


machinery, and its application to modern busi- 


economy, information and service. 
’ ness problems. 
There are more than 4800 of these men in all : ae 3 
parts of the world You will find him intelligent, courteous, and eager 
to serve. For only through service rendered—money 
Every man of them has learned to search out the saved—can he hope to succeed. 


THE NATIONAL CASH REGISTER COMPANY 


DAYTON, OHIO, AND PRINCIPAL CITIES THROUGHOUT THE WORLD 


Modern machine systems for every business, priced from $60 up, in the U.S. A. 
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\ suicide in the woods near 


Locker Key Gives Identity in Tragedy 
Rhinelander, Wis., in June 
} 


unusual manner. Ben Gisin, a litho 


: 
was identified in at 


graphic artist of Chicago, ended his life, endeavoring to 


ke the deed appear as a murder. He bound himself with 

iece of telephone wire. started a fire into which his body 
fell, and shot himself throug he head Che clothing was 
destroyed and no identification was found. Several keys 
were tound near the Mody one carrying the name ot the 
Miller Lock Company, Philadelphia. It bore a serial num 
ber which was traced to a shipment made to the Durand 
Locker Company, now part Lyon Metal Products, Inc 


Chis was one key of 100,000 in the shipment o Miller locks 


and could not be traced to the purchaser 
\ newspaper item had appeared previously in Clncago 


regarding a letter received by Henry Gisen, Mound City, 


Kansas, in which his son told of a plan to end his life in 
l 


the Wisconsi: 


the voung man’s residence 


woods This clue, when followed, located 

( hicago, were his place ot 

l ‘nt was d “mined He ‘-ked for the Goe 

empiovment wa determined e worked fo the res 
_Lithographing Company. 

| 
\ search was made of the lockers in the plant and among 
t 
Durand lockers. No. 27 of this 


roup was not locked and in it was found mail addresses 


them was a hatterv of 


to Ben Gisi Chat completed the identification hinted by 
the locker key 

Typewriters have often served to identify documents 
during court proceed'ngs, but this is the first instance which 
has come to our attention in which a locker key has aided 
in solving a mortal mystery. 

When the body was found the first assumption was that 
the victim was involved in a gang murder, as several of 
have resorts in that 


the prominent Chicago gangsters 


section of Wisconsin 
> 
Antiquity of Merchandise Identification 


Che white identification dot on merchandise, as on Dun 


hill pipes and “Lifetime” pens, is far from new. It was 
used thousands of vears before Christ in quite the same 
fashion as it is today \ccording to the W. A. Sheaffer 


Pen Company the identification dot was emploved on 


writing instruments almost exactly as it is applied on 


Lifetime” pens \ Sheaffer man searching through an 
neient history noted an illustration of an early Sumerian 
vlinder seal. One side bore several hieroglyphics, a full 
length figure of a female beauty of the day. and on the 
top the telltale spot The text showed that the scribe, 


atter he had finished a letter on the soft clay tablet which 
served as his letter paper, would impress his seal into the 


lav, leaving the impress of the dot his conferred 
to his manuscript 

ss 
Remington's Fine Branch at Johannesburg 


The South 


1uthenticity 


African Printer and Stationer cited the im 


portance of well appointed offices The article showed a 
view in the Johannesburg branch of the Remington Type- 


writer Company, with the following comment: “Not long 


ago a American visitor to Johannesburg re 


prominent 


marked that the branch of the Remington Typewriter 


Agency in that city was the finest office appliance store he 


rid.’ ” 


Remington Rand line in the 


iad seen ‘anywhere in the we An illustration depicted 


many items of the extensive 


Johannesburg agency 


> 
Crayon Maker a Novelist 


€. Harold Smith, president of Binney & Smith, New 
York, N. Y., is the author of a novel, “The Bridge of 
Life.” It is said to be an autobiography, narrating his 
struggles to get a foothold in New York. It is a tale of 


early New York in the 80's. The 
Appleton & Company 


book was published by 


You can 
concentrate 
your buying in 
one New York 
market 


The Fifth Avenue Building can be 
reached, easily, from any part of New York 
City. Buses and surface cars pass the door. 
An elevated line is within a block. The 
building is ten minutes by subway from the 
Pennsylvania Station, and thirteen from 
Grand Central. The New York shopping 
district is a few minutes in one direction, the 
financial district in another. A booth in the 
lobby of the building supplies full informa- 
tion about places of civic interest and amuse- 
ment. 


Situated at the intersection of Broadway 
and Fifth Avenue, this building has a well- 
known address. But, more than that, it is 
well-known throughout the mercantile 
world ... as a buying headquarters. Here, in 
one building, many of the country’s leading 
manufacturers have their office and display 
rooms. You can find paper, stationery, men’s 
wear, women’s wear, fine laces, pottery, glass. 
toys, greeting cards, novelties and kindred 
lines. Products so numerous and so diversi- 
fied that you can complete many of your sea- 
sonal requirements on one buying trip, in the 
Fifth Avenue Building alone. 





THE FIFTH 
AVENUE 
BUILDING 


@ Broadway and Fifth Avenue 
at Madison Square, New York 


‘‘More than an office building’’ 











What price 
quality 


You can pay more, but what 
should you pay for quality? 


priced desks. And in com- 
parison with some _ higher 
priced lines, the quality in 
6B and G desks is way ahead 
of the price. 

The remarkable value in 
B and G desks is due to a 
number of things: location, 
basic materials, labor, ship- 
ping facilities, etc. And the 
absence of frills. 

Bb and G builders keep utility 
uppermost at all times. Full 
value for the money is a nat- 
ural result. 


BENTLEY & GERWIG 
FURNITURE CO. 


PARKERSBURG, 
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Hit the panel 
—then decide 


BENTLEY & GERWIG 
DESKS 


froma 
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Conference Report on Exports 

Much of the great expansion of American export trade 
during the past few vears is the result of the development 
of new and little-used markets rather than the increase of 
business with old customers, according to the survey of 
the National Bureau of Economic Research, shortly to be 
published with the report of the committee on recent 
economic changes of the President's Unemployment Con- 
ference. American exports in 1928 amounted to $5,321,- 
000,000 as against $3,971,000,000 in 1922. 

The extensive researches of the National Bureau of Eco- 
nomic Research, covering a wide range of inquiry into new 
economic trends and changes in the United States during 
the post war period, were conducted at the request of the 
committee on recent economic changes which is made up 
of leading business and labor leaders and economists with 
President Hoover as chairman. The committee concluded 
its analysis of the national bureau’s data on March 2, and 
its report—a critical appraisal of factors of stability and 
instability in our economic life—will be ready for publica- 
tion shortly. 

The survey points out that of our total exports sub- 
stantially one-half goes to Europe. The remaining half is 
divided roughiy into three equal parts, one to Canada, 
another to Latin America, and the third to the rest of the 
world combined. Of exports to Europe somewhat more 
than a third goes to the United Kingdom, about one-fifth 
to Germany, considerably less going to France, the next 
in order to our customers in Europe. Of the total sales 
to Latin America, Cuba, the Argentine and Mexico account 
for more than one-half. Of exports to the rest of the 
world, Japan, Australia and China take the largest portion 

[he survey emphasizes the fact that the proportions of 
our total exports going to various parts of the world have 
changed greatly among themselves in the last seven years. 
For instance, exports to all three of the main divisions 
above named gained more largely than did those to Europe. 
It is also noted in the survey that of the exports to Europe 
the United Kingdom, France and Italy hardly maintained 
their takings, while the portion taken by Germany—which 
have already reached their pre-war level—increased rapidly 
in the seven-year period, as did that of the Netherlands. 
Meanwhile those by all the rest of Europe moved grad- 
ually upward 

Of our exports to Latin America, the increases in the 
purchases of two of our three largest customers—Cuba 
and Mexico—did not keep up proportionately with the 
increases of the rest of the countries, most of which 
greatly enlarged their takings. 

“Finally,” says the survey, “an analysis of the changes 
in our exports to other parts of the world shows, with the 
exception of those to Australia, that the chief increases 
have not come in the takings of important old customers 
but rather in those of new ones. Much then of the recent 
expansion of our export trade, other than that to Australia 
and Canada came through the development of new and 
formerly little-used markets rather than through the exten- 
sion of old ones.” 

The survey data on exports was assembled under the 
direction of James Harvey Rogers, professor of economics 
at the University of Missouri under the heading “Foreign 
Markets and Foreign Credits.” 

Other than President Hoover, the members of the com- 
mittee on recent economic changes are Walter F. Brown, 
Renick W. Dunlap, William Green, Julius Klein, John 


Lawrence, Max Mason, Adolph C. Miller, Lewis E. Pierson, 


fohn J. Raskob, A. W. Shaw, Louis J. Taber, Daniel 
Willard, George McFadden, Clarence M. Woolley, Owen 
D. Young and Mr. Hunt, Secretary. 


The researches in behalf of the committee were made 
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RITE YOUR OWN 


BOSINESS INSURANCE 





Handling Nationally Advertised Lines 


Your business insurance— 
your protection against unsalable 
and unprofitable lines—can only 
be written by yourself. There is no 
premium, it is simply a matter 
of good judgement. Judgement in 


picking lines of merchandise that 


advertise nationally and insure you 
of public acceptance and future 
sales. Diebold’s national advertis- 
ing in the Saturday Evening Post, 
Nation’s Business and Magazine 
of Business insures our line for 


you—all you need do is sign up. 


LAAMKAAKAAAKAAAGAAGgiAdg@dad@daAddaAdaaddad@ddadiidddidididididid 





BiG DEMAND TODAY A 
BIGGER DEMAND TOMORROW 


| is not built over 

night, it takes years of hard work and 

concentrated effort. That is what we 

offer you—seventy years of it—seventy 

years of constant improvement in 

manufacturing and merchandising 

seein ot: indi tdadine our line of Fire Resistive Safes and 
Carry lowest mercantile bur- Vault Doors. As a result the Diebold 

alary insurance rates. m 

line has a big demand today and 

will have a bigger demand tomorrow. 


Compare our line of products with 
others, compare our dealer helps, 
compare our dealer policy—the result 
will amaze you. We will be glad 
to send you our analysis of the 
sales possibilities in your territory. 

Write us for it. 


THE COMMERCIAL LINE 


Two Hour Safes for the DIEFBOLD SAFE & LOCK COMPANY 
smaller business office. CANTON, OHIO 


THE COMMANDER LINE 
Two Hour Safes carrying THE GUARDIAN LINE 
Underwriters’ Laboratories One Hour Safes carrying 


Labels ““*B’’ and **T-20."" Diebold’s Certified Label. 


The most up-to-date line of A § RO B A N K_LE RO 


vault doors on the market. 
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The vital news of your business 
delivered every day 


Each department’s record every 24 hours 


Low can’t keep abreast of the news if you read to- 
day’s paper a month from now. Neither can you 
keep abreast of your business when figures on which 
you must base decisions are days or weeks late. 

Vital figure-facts, such as orders received, sales 
billed, unfilled orders, accounts receivable and pay- 
able, bank balances... all should be delivered to your 
desk every morning at nine. Only by having up-to-the- 
minute figures before you, can you plan your course 
intelligently and safely. 

With Elliott-Fisher you can get a daily report from 
every department of your business . . . a report posted 
up to last night’s closing that tells you exactly where 
you stand TODAY. You can compare today’s position 
with your position on the same day a week ago, a 
month ago, or a year ago. 

Even when you are away from the office ... on business 
affairs or vacation ...a complete, concise Elliott- 
Fisher summary may be placed in the mail to keep you 


Elliott-Fisher 


Flat Surface Accounting-Writing Machines 
GENERAL OFFICE EQUIPMENT CORPORATION 
Division of Underwood Elliott Fisher Company 


342 Madison Avenue, New York City 
"Underwood, Elliott-Fisher, Sundstrand, Speed the World’s Business” 


posted quite as effectively as if you were at your desk. 

Without adding a man to your payroll, or in any way 
disturbing your present accounting routine, Elliott- 
Fisher combines the figure facts of every activity into a 
single easy-to-read report. Hundreds of business firms 
that are distinguished by efficient management are 
Elliott-Fisher owners. 

We'd like to tell you more about the part that Elliott- 
Fisher fact-finding machinery 
plays in their success. 

Use the coupon below and 
we shall be glad tosend you 
detailed information. 























General Office Equipment Corporation 
342 Madison Avenue, New York City 


Gentlemen: Kindly tell me how Elliott-Fisher can give me closer 
control of my business. 


Name 





Address___ — 








OFFICE 








APPLIANCES 







































Authorities on Steel 
Structure Guard the 
Quality of Macey Steel 


Macey steel filing cabinets, as well as safes, are of 
trussed steel construction which every engineer 
knows to be the strongest and most rigid. Gauges 
of steel used are scientifically correct from an engi- 
neering standpoint. They vary in weight, in ac- 
cordance with the requirements of the purpose they 
serve. But weight in itself signifies neither strength 
nor value. Proper distribution with correct struc- 
tura! design insure strength and service. 


Electric spot welding, used exclusively throughout 
the entire line, replaces loose bolts, screws, rivets, 
etc., and the finishing, particularly the reproduction 
of wood graining, is a science itself. 


The Macey trade-mark is an unreserved guarantee 
against faulty material, workmanship or finish. If 
you are open to consider a line of steel—desks, 
cabinets, safes, you should investigate Macey. 


The Macey Company 
Grand Rapids, Michigan 


Macey has a number Equipment Supplies 
of catalogs covering and Sectional Book- 
matched Office Suites, cases Any, or all of 
Steel Files Safes, these will be sent on 
Steel Desks, Filing request. 
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possible through grants trom the Carnegie Corporation ot 
New York and the Laura Spelman Rockefeller Memorial 


The conclusions and recommendations ot the committee, 
as well as the survey data will be published for public use 
by the McGraw-Hill Book Company on behalt of the 


committe 
> 
Stabilization of Employment Study 

“Employment Stabilization” is part of a study of “Better 
Business Through Research” in New England industry 
prepared by the policyholders service bureau of the Metro 
politan Life Insurance Company for the research commit 
tee of the New England Council. All the cases studied are 
located in New England. No attempt has been mgde to 


ver the general personal and industrial service activit‘es 


Cw) ; 
of the companies surveyed except as they illustrate a 
research procedure The examples studied cover industries 


of a wide range—shoes, textiles, machinery, toys, paper, 
silverware and other New England products. They include 
companies with payrolls ranging from 100 to more than 


nploves 


8,000 « 

Some are located in large cit‘es, some in country districts 
\ few are near their source of raw materials; others are 
thousands of miles from it. Some are in centers of labor 
supply and some are not. Because of plant location, remote- 
ness from raw material or a dependable labor supply, the 
keenest of competition and other like difficulties, these com 
panies have had to overcome real handicaps in stabilizing 
employment Thetr use of research becomes, therefore, 
especially significant 

Che Metropolitan Life Insurance Company, New York, 
N. Y.. will send a copy of this new report to any interested 


executive 


> 
Schiller & Schmidt Improve Plant 

Schiller & Schmidt, formerly at 172 North Franklin 
street. Chicago lll.. have moved to Suite S11, 223 West 
Jackson boulevard Che new office and stockroom permit 
of better arrangement, and enjoy excellent natural illumina- 
tion Space is provided for displays of office furniture, 
both wood and steel, a conven:‘ence which was lacking at 
the tormer location 

The stockroom is equipped with steel shelving, and a 
generous supply of various stationery items is on hand to 
meet the orders of customers. The bus'ness was estab- 
lished in 1926 by A. Schiller and A. E. Schmidt, who 
had been connected with a Chicago stationery house before 
“going on their own.” They have made excellent progress 
with the business and take advantage of every opportunity 
to discount bills 

_ 
Guild President Touring Europe 

\. Pomerantz, president of the Stationers’ Guild of Amer- 
ica, is tourtne Europe with his wife and daughter, Miss 
Jeanette They sailed on the S.S. “Stottendam” June 29. 


The itinerary includes Holland, Germany, France and Italy. 


The tour is to continue into September, returning to the 
United States on the “Berengaria” the latter part of that 
mont! 

> 


Shipping Tag Simplification in September 
\ schedule for the simplification of shipping tags is to 
become effective September 1. This was developed by a 


committee of manufacturers in conjunction with the sim- 
plied practice divis‘on, United States Bureau of Standards. 
The movement was initiated April 26, 1929, at a meeting 
held in New York, N. \ 

> 


He who hurries cannot walk with stately step.—The Office 
Cat (The Richmond & Backus Company) 











Facts 





that control the sale 
of coolers 


Whether you are buying a new car, new 
furniture, new clothes or new office 
equipment, the same facts control your 
choice. 


You first satisfy yourself as to quality of 
material and workmanship, appearance, 
durability and economy. Then you buy. 


So with Coolers 


The Cordley Cabinet Cooler, Model 800, 
fills all these requirements surprisingly 
well and at a most moderate cost. The 
new Cordulac finish greatly lengthens the 
life of the cabinet surface. 


A handsome paper cup dispenser that 
attaches right to the cabinet is fur- 
nished free to the purchaser of each 
cooler ... for Lily, Tulip, Burt, Dixie or 
Puritan cups. 


Let us send you details. 


CORDLEY & HAYES 
12 Leonard St., N. ¥ 


Please send full in°ormation and prices on the new Cordley 


20th Century Cabinet Cooler, Model 800 


Name 


City State 
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> $tationer “In Money” of Brown’s Paper Contest 


Endurance of paper was demonstrated in a contest con 


MR. AUDITOR ducted by the L. L. Brown Paper Company, Adams, Mass 


The condition of the contest was to discover the oldest 


MODERN BUSINESS documents printed on Brown’s paper which withstood time 





* 
—\' 

















Calls for and the hardest actual use. L. L. Brown paper was first 
MODERN EQUIPMENT made in 1849, and during the intervening eighty years has 
been used extensively for records and documents. The 
fable and pigeonhole sorting are antiquated second prize went to a stationer. It will be noted that 
| sania . ; . safe . = . 
ind a needless waste of time and space the other winners were custodians of public records 
I 
; An inexpensive device that breaks a series of Entries were received from all sections of the United 
; 1000 10 
’ PISCES EO IVS I ONE SOFIE. States. The judges made the following awards: First 
; J 
; INDEXES prize ($100), Walter McDonald, secretary, Allen Brothers, 
; Numerical, Alphabetical, Geographical Inc., adbstractors, Rapid City, S. Dak.; second prize ($75.00) 
; Special Wording . . +r = . 
} C. B. Edelen, The Forman-Bassett Company, Cleveland, 
: Made in any size and indexed to fit your needs. Ohio; third prize ($50.00), Geo. R. McDougall, prothono 
; tary’s office of New Castle County, Wilmington, Del.; 
; fourth prize ($25.00), Warren C. Craig, register of deeds 
' for Penobscot County, Bangor, Maine; remaining prizes 
H I 
' ($5.00) each—W. B. Welsh, prothonotary’s office of Luzerne 
H County, Wilkes-Barre, Penna.; Miss May Durham and 
; { Miss Julia Abernethy, deputy and clerk respectively of 
; oo oe register of deeds for Gaston County, Gastonia, N. C.; John 
) re Sere) race —— D. Corbell, deputy city clerk of Norfolk, Va.; D. J. Me- 
en ems ar : iad _ 
H = ‘7 5 95)7 3 >} Gloin, deputy recorder of the county and city of San Fran- 
; 253 B4): cisco, Calif; W. B. Browne, register of deeds for northern 
' district of Berkshire County, Adams, Mass 
' ‘ Mr. McDonald’s entry relates to index books which 
; ice ‘ aa 
; { have been in use constantly forty-five years. These are not 
; ; the oldest, but have been judged to have endured more 
[ [ wear than any of the others offered. One book went back 
Te) 
‘ ry to 1862 
' ' —< 
' ‘ . , . 
' ' Pruitt Wins Newspaper Prize for Courtesy 
; ' QO. E. Pruitt, president of The Pruitt Company, Chicago, 
; I 
; ; Ill., won a cash prize for careful driving awarded to con 
! ; siderate motorists by the Chicago Herald-Examiner in 
‘ ' June. That publication is trying to get drivers of motor 
; cars to extend the courtesies of the road to pedestrians and 
' fellow motorists. The prize editor has a roving commis 
} 1 | as i g 
' sion to select a driver who is notably careful and courte 
i ous, following the car several miles to get an average of 
1 conduct. If the prize editor deems a motorist worthy of 
! a cash award, he hands him a voucher for $20.00. The 
H careful driver’s methods which won commendation are de- 
‘ . tailed in the columns of the Examiner \ number of 
‘ mn aeskK only when in use : 
' ; awards is made each day, to drivers of both pleasure cars 
' Standard equipment for such concerns as: ' and trucks, and a paragraph printed the next issue telling 
, of the individual performance. Here is what the Exam- 
t Montgomery Ward Stores , iP yperataney: acts 
iner said about Mr. Prui 
' i i . : . . 
' Chicago Surface Lines “OQ. E. Pruitt, License No. Ill. 411-330: An observer 
; Diamond T Motors trailed this driver from Wilson avenue and Sheridan road 
; General Motors into the loop yesterday at 11:30 a.m. At Wilson and Sher 
‘ Associated Gas & Electric idan he held up traffic to permit a woman and a man to 
‘ i ‘ 
‘TOSS » street. ing » Outer Drive, he was at 
H N Y cross the street. Continuing on the , he at 
ew York Telephone , ; a 
' DePi P all times the perfect driver. Traveling at a moderate rate 
er inna Department Store of speed, he did not weave in and out of traffic and did 
Abrahams & Straus Store not become antagonized by the actions of other motorists 
18 a h td who several times cut in close.” 
000 Banks over the wor 
’ > 
Snider Heads Woodstock Pittsburgh Branch 
We shall be pleased to give you the ideas we have , Soon . 
é' K. W. Snider has been promoted by the Woodstock 
gathered in the twelve years we have specialized in = ‘ , 
: [ypewriter Company to be manager of the branch at 
this work. Catalog and full details upon request. - ’ , 
Pittsburgh, Penna. Within a year he had passed through 
the salesman stages, and served as manager of two sales 
THE KOHLHAAS co. branches. Mr. Snider joined the Woodstock organization 
Manufacturers of Instant Reference Files as a salesman at Detroit in December, 1928. In March 
I : 1929, he was appointed manager at Toledo, Ohio. After 
183 N. Dearborn St., c cago, ’ a few months there Mr. Snider was placed in charge of the 
: br I Pittsburgl 
af) rancn at ittsburegn. 
@ 
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ALLEN ¥ WALES 


ADDING ~ BOOKKEEPING AND CALCULATING MACHINES 


rey HEN you sell an adding, 
| i ve bookkeeping or calculating 
Ww oO n der machine bearing the name 


Allen-Wales, you are selling six things. 


Mach mes A machine of unqualified mechani- 

















f f J . cal excellence—the finest that 
0 ue highly specialized skill can produce. 
| va 3 “) A line sufficiently varied to enable 
‘ 1] #e you to render truly impartial 
advice. 


The endorsement of one of the 
e/ pioneers in the industry—an or- 
ganization long experienced in satisfy- 
ing the requirements of all types of 
users. 


A service that is unparalleled in 


the history of the business. 
+ The backing up and reinforcement 
_% 


of a financially sound and straight- 
shooting group of men. 


"THOUGH ably 6 Full cooperation in every mean- 
represented in ing of the term, with a definite re- 
nearly all important sponsibility to each of its representa- 
territories there is tives. 
often room in an or- 
ganization of this size 
for experienced, 
progressive adding 
machine men with 


good records behind 
them. ath QO — 
President 


ALLEN © WALES 


CORPORATION 
ADDING - BOOKKEEPING AND CALCULATING MACHINES 
233-245 SPRING ST. 
NEw YORK CITy 


The most popular Allen-Wales models 
are illustrated and described in an in- 
teresting folder, “Now You Can 
Choose.” Write for a copy. 
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oh 


Who Gets It—When You Lose? 
- 


Who gets the filing equipment business that your 
salesmen lose because they can’t fill every request 
for filing supplies? 

Answer: The house that sells the F. E. Bee-Line— 
because it is a rare day that any demand for stock, 
“special,” or sample forms cannot be supplied at 
once by F. E. B. 
Moral: F. E. B. (For Easier Business)—-sell F. E. B.! 





the most complete line produced. 


ANOTHER EXCLUSIVE 
F. KE. B. FEATURE 
v 


Fr. E. B. FILE FASTENERS—the 
leader of them all—a super-fastener 
perfected and made only by F. E. B. 
More securely bound into the folder 
than any other. Requires no punch- 
ing operation—never tears loose— 
holds papers up to one inch in thick- 
ness. Sold in boxes of 100 or in 


fastener-equipped folders. 





Filing Equipment Bureau 


Manufacturers of the Widest Line of Filing Supplies in the World 


F. E. B. Building 7 27 Melcher Street v Boston, Mass. 
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Conformists to Federal Specifications 


The United States Bureau of Standards has compiled 


used by the 
supply 


t specinica 


nufacturers of various commodities 


yovernimel 


| plat has ppled to 248 master 


government 


, 
ymmerc‘al stationery field are 


nufacturers “willing to certify.” 


umber of the master specifica 
manufacturers 


the 


and the number of individual 


nmodities contorm:ng to 
nt master specifications 

N« 163 Ink, record and 
No 164—Ink, writing—25 
No. 165—Ink, red—25 
No. 166—Ink, 
No. 167a—Ribbons 
No. 168— Ribbons, 
No. 169a 
No. 265a 
No. 266a 
bulletin 


stamp pad—d21 

tvpewriter—34 
hektograph 32 
Ribbons, computing and adding machine—28 
Ink. black 
Ink, indeltble, 
issued a short 
ment departments, Rear Admiral H. H. 
the Federal 


effected in 


waterproof drawing—/7 


marking for fabrics—15. 


Ina time ago to heads of govern 
Rosseau, chief co- 
that 


and distribution 


ordinator for government, stated “great 


economies mav be manufacture 


by concentrating production on one standard line of goods 


rather than on many lines The government as a large 


vitally 
and for this reason all departments 


is concerned with plans that effect stand 


consumer 
ardization of products 


nd establishments should lend 


their support to the 


certification and labeling plans of purchase 


> 
Sheaffer Club Members Stage Variety Show 
ganized play by 


the 


In keeping with the modern idea of or 


employees of industrial establishments. members of 


Sheaffer club produced a variety show of ten numbers se\ 


eral weeks ago It was staged in the gymnasium of the 
club house, and packed the auditorium Civic clubs of 
Fort Madison heard of this production and the entire cast 


the Sheaffer show was invited to repeat the performance 


before a joint meeting Rotary, Lion, Kiwanis and busi 
ness women’s clubs of the city 

Che acts staged by Sheaffer talent were excellent Che 
actors were trained bv an experienced theatrical producer. 
who happens to be a member of the Sheaffer sales organiza 
tio Bill Chapleau is a clever dancer and accomplished 
actor He took part 1 the show as well as coaching the 
plavers The program covered the range of acts seen in 
nodern vaudeville shows, including the song: the dance, 
solo and group; acrobatic and contortion turns by a Sheaf 
fer man who spent eight vears on the big circus circu'ts: 

e act comedy and dramatic sketches were presented in 
professional class: and the American girl, in true Zieg 
ieldian fashion, was glorified 

ee - 
C. W. Chabot Heads Hammermill Distribution 
C H. Chabot, who had been director of distribution, 


supervising sales and advertising activities of the Hammer- 


ill Paper Company, has been elected vice-president in 
charge of distribut‘on He has also been elected to the 
mill executive committee, which has been increased from 
hve to six members 

At the time of Mr. Chabot’s advance. several other 


W ilson, 


vice-president and 


vice-president 


Norman W. 


made 


changes were made 


corporation, has been first 
manager. W. F. Bromley. 
secretar\ W ‘. 
president and assistant treasurer 
Otto F 


respectively of the 


of the 


general secretary, is now vice 


president and Brush, assistant treasurer, 


be came vice 


Ernst R. Behrend and Dr Behrend continue as 


president and treasurer Hammermill 


Paper Company 
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Not ONE 
COMPLAINT 


FROM THOUSANDS OF SALES 





RE tables a source of increasing profit 
for you? They would be if you were sell- 

ing ST. JOHNS BUSINESS TABLES. 
Every office, every store, every shop in your 
community and for miles around needs tables. 


St. Johns quality and St. Johns prices en- 
able you to meet and beat any competition. 


No matter how small your store, you can 
easily add many dollars to your monthly 
profits by taking orders for St. Johns Tables 
for shipment direct to your customers. 


Write today for our liberal proposition and 
easy selling plan. 


ST. JOHNS TABLE CO., CADILLAC, MICH. 


ST. JOHNS 


BUSINESS TABLES 


-__-_-_-_-_-_--_-_-_-_---eeeeeeeeeeeeeeeeeeeeeee ee 














“SUNRUCO” 


that line you can 
safely follow to 


profits! 


SPONGE RUBBER CUSHION 


Our most popular selling 
cushion— 


f 











The ribbed depressions 
in the Felt Covered 
sponge rubber Cushion 
afford ventilation, adding 
to comfort. This cushion 
is manufactured in three 
sizes, with either Brown 
or Green all-wool felt 
upper surface. It is 
11/16” thick—Can supply 
it with plain surface if 
desired. 


RUBBER SPONGE CUP 








This all-rubber Sponge Cup is unbreakable. The 
flared base prevents cup from tipping. Special 
designed grooves carry excess water back into well. 
Cup furnished with Sunruco sponge. 
Colors—Brown or Green. 


RUBBER DESK GUARDS 


Every desk should be 
equipped with “Sun- 
ruco” Desk Guards, as 
they protect not only 
the furniture but also 
eliminate the possibil- 
ity of the office worker 
tearing clothes or 
snagging hose. 


Each pair packed in 
box with small nails 
for fastening. They 
can be had in two sizes 
and in brown color. 





WRITE TODAY 
FOR CATALOGUE AND PRICES 


The Sun Rubber Company 
Barberton, Ohio, U.S. A. 


MAAMAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAL 
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Continue Fight Against Commercial Crooks 
Having accounted for the conviction of 734 commercial 
Association of 


crooks in the last four years, the National 
Credit Men, at its annual convention at Minneapolis, June 
24-29, made new plans for continuing its nation-wide war 
on credit fraud 

Che annual convention report of the association, cover 
ing the fourth vear of its credit protection movement, says 
that 252 crooks have been convicted on evidence gathered 
by the association since June 1, 1928, making a total of 734 
convictions since the credit men put their business police 
force in the field June l, 1925. 

In making the report public, Dr. Stephen I. 
tive manager of the National Association of Credit Men, 
said that four out of every five defendants tried on evidence 


Miller, execu- 


gathered by the association's investigators have been con 
victed 

“The odds in favor of conviction are inclined to discour- 
age anyone tempted to defraud his creditors, and the deter- 
rent effects of hundreds of convictions are beginning to reg- 
“That, I believe, is the 


commercial crime has been decreasing, 


ister heavily,” Dr. Miller said. 
sole reason why 
while almost every other type of crime has been increasing.” 

In order to hold the gains that have been made, and to 
forestall a renewed outbreak of commercial crime, the 
credit men are now engaged in raising a new crime-fighting 


fund of $1,750,000, Dr. Miller said. 
No Retrogression 


“We believe that so long as we keep up our vigorous 
drive on the commercial crook, conditions will continue 
to improve, but that if credit protection were withdrawn, 
fraud losses would almost certainly mount,” he said. “Ex- 
cept for the vigilant protection of credit, present business 
conditions would offer the crook his greatest opportunity. 
To disband our protective force now would be a tacit invi- 
tation to the racketeers to come back and fleece us. 

“Certain values have been created during our four years 
of campaigning against credit crime which must be con- 
served. One of these is the skill and organization of the 
investigating staff. 

“For four years the National Association of Credit Men 
has been building up a business police force, and its inves- 
tigators have been adjusting themselves to their jobs. They 
have worked out their own technique for the detection of 
one particular type of crime. They have developed val- 
uable sources of information. They have established close 
liaison with federal and state authorities, and their effec- 
tiveness, as measured in convictions, is increasing yearly. 

“Above all, the credit protection department has won 
the confidence and gained the co-operation of prosecutors 
through its attitude of ‘no compromise with crime.’ It is 
potentially a better crime fighting force now than it has 
been at any time in the past. 

“The final result at which the credit protection move- 
ment aims,” Dr. Miller continued, “is a deep-seated and 
general belief throughout the business world that it doesn’t 
pay to cheat creditors. Results accomplished during the 
last four years have gone far toward developing that frame 
of mind. 

“If the cumulative psychological effect of credit protec- 
tion is allowed to accrue for five years more, it is probable 
that we can say with a good deal of truth that business 
has become more honest, because the practice of cheating 
creditors and the temptation to do so will have been dimin- 
ished greatly.” 

ae - 
Success is 


Failure is always preceded by confusion 


always marked by orderliness. Uncertainty is the most 
expensive and most unnecessary thing in business.—Type- 


bar Bulletin (LC. Smith & Corona Typewriters Inc.). 
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REINFORCED 


at the danger pot 


HEN the old-fashioned 
mother put patches on the 
seat of her boy’s trousers she was 


reinforcing them at the danger point. 


We apply that old-fashioned, 
practical principle exactly on the 
flap-hole of the Improved 
Columbian Clasp Envelope. The 
hole is the danger point. We re- 
move the danger by giving it a 


patch reinforcement of fibre- 


UNITED STATES 


ENVELOPE 


tough stock. Result—knot-hole 
toughness that resists tearing in 
the mails. This feature, plus the en- 
velope’s tough yet flexible paper, 
its sturdy clasp, and ‘Scotch 
seams” that never give, makes 
it the ideal mailing envelope. 
Your regular paper merchant 
can deliver the Improved Colum- 
bian Clasp Envelope in 32 stock 


sizes— to fit practically any job. 


COMPANY 


The world’s largest manufacturers of envelopes 


SPRINGFIELD, 


MASSACHUSETTS 


With thirteen manufacturing divisions covering the country 
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FIBRES! Photomicro- 
gtaph showing the fine- 
ly matted fibres which 
compose Improved 
Columbian Clasp stock. 
The microscope is only 
one of the many precise 
instruments whose scru- 
tiny this stock must pass. 


SEVEN REASONS WHY THE 
IMPROVED COLUMBIAN CLASP 
ENVELOPE IS STANDARD 


. Made from extremely tough, flexible stock. 


“Scotch seams’’—they never give. 


. Clasp of malleable metal that resists 


breaking. 


. Clasp anchored to envelope at all points 


through double thickness of paper. 


. Hole in flap patch-reinforced with fibre- 


tough patch. Lines up with clasp every 
time. Inspection at factory makes certain 
of this. 


. Identified by name “Improved Columbian 


Clasp,” and size number printed on lower 
flap of each envelope. 


Thirty-two stock sizes, to fit practically 
any job without making to order. 


COLUMBIAN CLASP ENVELOPES 
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Petensive 
wit vation 


MEANS EXTENSIVE SALES 


-An editorial by 


W. C. Dunlap, Vice-President 


in charge of sales 
The American M ultigraph 
Sales Co. 
Reducing the list of prospects 
income doesn’t 
appear to make sense... but it 


does make sense (and dollars and 
cents) in today’s keenly competi- 


to increase net 


tive business arena. 

The key to this modern para- 
dox of profit is an economic fact: 
Certain classes of customers cost 
more than they are worth; the ef- 
fort required to sell them out- 
weighs the return. Volume may wax bulky 
while profit wanes to a shadow. 

Finding the profitable markets and cultivating 
them intensively is the 1929 method of mer- 
chandising. Selective selling, as we have ob- 
served its application to our own marketing 
problems, has yielded four major advantages: 
(1) It has increased total sales volume; (2) It 





Do you know 
Your Market? 


has brought about a decidec 
increase in net profits; (3) It 
has enabled our salesmen to 


earn more individually; (4) It 
has improved our collections. In 
addition to this we have found 
that those prospects in the best 
position to use our product and 
pay for it promptly are also the 
most satisfied customers after they 
purchase. 

Since we adopted the policy 
of concentrating our attention 
on preferred prospects we have 
found that we often sell more 
large orders in a month than we 
formerly sold in an entire year 
... and these are the orders which 
we can sell with best advantage 
to ourselves and the customer. 

Our program of selective sell- 
ing has been founded upon care- 
ful study of our markets. It has 
been strengthened by the development of new 
Multigraph equipment which facilitates concentra- 
tion on selected groups of prospective customers. 

I shall be glad to discuss our experience with 
selective selling in further detail with executives 
who may be interested. Please address your 
letter to W. C. Dunlap, 1836 East 40th Street, 
Cleveland, Ohio. 


<< MULTI GRAPH 


for today’s new selling conditions 


he eee aren eee 
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Hairtrigger Record of Traffic Violations 

he trafic bureau of the Los Angeles police department 
has devised a system of records covering violations otf 
trathe laws for the guidance of the police and the courts. 
An Acme visible record with capacity of 100,000 names 
“keeps cases” on motorists who violate the regulations 

Each officer carries a book of twenty five blanks in tripli- 
cate numbered serially, the policemen being accountable for 
every blank. When a ticket is given out the officer secures 
the signature of the violator, which is a signed promise to 


appear at the traffic violations bureau or in court the follow- 








l 


RECORDS ON LOS ANGELES TRAFFIC VIOLATORS—The 

Bureau has Acme visible records with capacity of 100,000 

names, which show each ticket issued by policemen during 

the year to the individual motorist, and the disposition of the 

cases Officers telephoning the bureau can learn in a moment 
the record of any violator of the traffic ordinances 


ne dav. Bailable offenses go to the bureau: serious cases 
go to court. In case of retusal to sign the blank, the ofhcer 
arrests and books the offender If the case goes to the 
bureau a fine is assessed, based on the number of previous 
offenses for the vear This bail may be forfeited if the 
motorist desires, but the record remains on file at the 
bureau for tuture reference 

If the case goes to court, the bureau notes prior viola- 
tions, if any, on the complaint, to guide the judge. Each 


slip is entered in on a master record, which serves also to 


check up on the traft police to make sure that no slips 
have beet destroved 
Each violation of the trafic laws is noted on a slip 
attached to the individual’s card Two young women 
perate this index with its ramifications 
> 


Walker Operates Kansas Typewriter Shop 
L. W. Walker, who had been employed by the Royal 
lvpewriter Company Ine Kansas City, Mo., is now 
perating the Kansas Typewriter Exchange, 819 North 
Seventh street, Kansas City, Kans. He was with the Royal 
organization seventee ears, the last twelve of which he 
Was service manager of the Kansas City (Mo.) branch. 
During his lone connection with the Royal business he 
acquired acquaintances all over the United States 
_ 
Office Equipment Sales Increased in Spain 
Commerce Reports] Che Spanish market for office 
equipment of var‘ous kinds was reported as larger in 1928 
than in previous years, owing mainly to the general ten 


dency throughout Spain to adopt modern office methods 


and thereby increase ofhce efficiency 


The demand for typewriters in Spain increased during 
a result of their more general use in public offices 
lue to the increasing demand for commerc‘al train‘ng 
he schools \ noticeable feature was the growth of 


he business in rebuilt machines, a trade favored by lower 


prices and the development of a rebuilding industry within 


ie country, despite the same duty on rebuilt as on new 


achines Conk Madrid dealer est'mated that of 15.000 
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Handled By 
Leading 
Jobbers & Dealers 


Everywhere! 


Detroit Metal Specialty Corp. 
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MICHIGAN 
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It took Goldsmith Brothers, station- 
ers, 77 Nassau Street, New York City, 
only two weeks to prove the value of 
the Wrenn blotter display cabinet. 
Here’s their letter: 


“Gentlemen: 

“On April 27, 1929, we received one of your 
display cabinets for blotting paper contain- 
ing 800 sheets of Mosaic blotting, and have 
since ordered 3100 sheets of Mosaic. 


“Prior to April 27th, we had never handled 
Mosaic blotting; therefore it is needless to 
say we are more than pleased with our 
purchase.” 


The Wrenn cabinet does away with 
soiled and ragged blotters. It provides 
a new and better way of storing and 
selling blotters. It displays them in 
all their colors so attractively that in- 
creased sales result. 


the Wrenn cabinet is available ona 
special introductory offer for a lim- 


ited time. May we tell you about it? 


The Wrenn Paper Co. 


Middletown, Ohio 
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machines of all sizes and types marketed in Spain last year 
7,000 were rebuilt. The business in portable models showed 
satisfactory gains not only for home, but for office use 
as well. American machines met with strong competition 
from German and Italian manufacturers and toward the end 
of the year it was reported that the German Mercedes 
company was considering the establishment of a factory 
at Eibar, Spain, financed with German and Spanish cap- 
ital. This company proposed to produce a made-in-Spain 
machine and to ask for additional tariff protection to foster 
the domestic industry. 

The Madrid representatives of foreign made adding and 
calculating machines reported a satisfactory year in 1928, 
an interesting development being that import duties would 
not be increased, at least for another year. About fifty 
per cent of the machines sold were small and medium- 
sized adding machines, and prospects for that type, if sim- 
ple in construction and easy to operate, are especially en- 
couraging. The demand for bookkeeping machines was 
small, that for calculating machines was somewhat better 
in view of the tendency of certain government departments 
to install them. Billing machines were in only small de- 
mand, although, as a result of effective advertising by 
agents, public utilities such as water, light and gas com- 
panies, were beginning to install them. The United States 
supplied all the bookkeeping and billing machines sold in 
this market. Of the adding machines, the United States 
provided ninety per cent as against ten per cent from Ger- 
many, but in the calculating machine trade the United 
States ranked only third, with ten per cent as compared to 
sixty-five per cent from Germany and twenty-five per cent 
from Switzerland. 

Agents for steel office furniture reported that the market 
in Spain during 1928 was the best ever known, in spite 
of competition from several Spanish firms manufacturing 
in Bilbao and Barcelona. The domestic product was un- 
able to compete with that imported from the United States 
and England and was very much inferior in quality. Sev- 
eral large contracts to equip government offices and banks 
were reported, the bulk of the orders going to American 
manufacturers, and to certain British firms manufacturing 
under American patents. 

Should contemplated tariff increases go into effect at 
the end of 1929, the market might be closed enttrelv to 
foreign equipment, according to some agents 


_- 


Benson Continues His Typewriter Business 


Unfounded rumors have been circulated that The Ben- 
son Typewriter Company, 404 Fourth street, N. W., Can- 
ton, Ohio, is selling out. E. H. Benson states that this 
business is continuing along the lines on which it was estab- 
lished, including the representation of the Royal Type- 
writer Company, Inc., in its territory. He organized this 
enterprise sixteen and one-half years ago, taking the Royal 
dealership when No. 5 was the company’s latest model. 
This relation has continued throughout the years, and is 
still in effect 

About two years ago Mr. Benson was considering the 
sale of his business, but the deal did not materialize. It is 
possible that the rumor of his selling out at this time is 
based on that proposition. At that time the deal had been 
arranged, with the exception of $2,500, and the security 
offered was not satisfactory to Mr. Benson. So he con- 
tinues to operate the business himself as sole owner, and 
it is in thrifty condition. There are no outstanding obliga- 
tions: a legitimate business is conducted, and a flattering 
list of customers deals with The Benson Typewriter Com- 
pany on the basis of “money returned if customer is not 


satisfied.” 
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THE BINDER WITH POSTS 
THAT DISAPPEAR 





HE posts not only disappear but are flexible 

—made of link sections. This exclusive 

Flexi-Post principle permits the same Flexi- 
Post Binder being used for present needs and for 
future needs. By just adding the sections and 
sheets your customer has a binder containing 100 
or 1000 pages. 


Add to this flexible capacity the convenience of 
two inches of working space, always; the security 


THE POSTS : 

bf 4 of sheets held firmly by screw compression, the 
FLUSH WITH , 
THE COVER 


life-long service assured by special quality con- 
struction, and you have in Flexi-Post a binder 
that is outstanding in sales features, which are ad- 
vertised to 310,000 business executives every 
month. 
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Our exclusive franchise brings you all the Flexi- 
Post profits in your territory—if it is still open. 
Mail the Coupon. 


STATIONERS LOOSE LEAF CO. 





Milwaukee Wisconsin 
REG. U.S: PAT. OF F. ] 
J STATIONERS LOOSE LEAF CO. \ 
Dept. C-7 Milwaukee, Wis. 
Mail the Coupon for the Is my territory open for Flexi-Post franchise? Send 
Flexi-Post booklet and cat- booklet and catalog. 
alog of our complete line. 
PEE. a ww'n dn scared os bere abaewewae nc ae ete eee 
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‘A valuable help 


in getting new accounts” 


How Duco for office furniture and appliances 
makes the sales job easter: 


HEN we savy ‘finished in Duco’,”’ says 

a prominent manufacturer of office 
furniture, ‘that part of the selling job is done. 
The prospect knows that this finish is well 
suited to office conditions."’ 

This opinion is typical. Every motor car 
owner has seen Duco stand up under the worst 
abuse—keep its beauty like new for years. 

Knocks, blows, service which soon actually 
destroys the old-type finishes—have no effect 
on this jewel-like surface. Duco can be easily 
washed. It retains its rich lustre. It gives the 
satisfaction to the customer that means more 
business for you 

Prominent dealers are featuring business 
furniture, typewriters, filing cases and many 
other kinds of office appliances in Duco. Furni- 
ture in this famous finish comes to them in 
excellent condition—the usual touching-up is 


virtually eliminated. 

It pays to demand Duco on the furniture 
you buy—to feature Duco on the furniture 
‘ou sell. 

E. I. DU PONT DE NEMOURS & CO., Inc. 
Industrial Finishes Division, Parlin, N. J. 
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The Duco oval on tag or seal helps buy- 
ers identify a Duco finish on many 
leading lines. 
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NATIONAL DESKS 


The National Desk Company, cf Herkimer, New York, is 
now in a position to furnish desks protected with Sesamee, 
the modern lock that needs no key. This will be welcome- 
ed by the many dealers who now recognize the merchandis- 


ing advantages of the Sesamee Lock. 


Modern executives appreciate the convenience of locking 
and unlocking their equipment with a simple, unforget- 
able, secret combination of their own choosing instead of 
troublesome keys that are subject to loss, breakage, theft, 


duplication, cr forgetfulness. 


Sesamee is also available on fine luggage, Bell & Howell 
camera cases, ‘‘Allied’’ golf bags, brief cases, padlocks, 
security boxes, steel lockers, automobile tire locks, and 
other articles. The user can set the same combination on 


any of these he wishes. 


THE SESAMEE COMPANY, Hartford, Conn. 





available with 


SESAMEE* 


THE MODERN LOCK 
THAT NEEDS NO KEY 
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T First Quarter Figures on Office Appliances 
ae Mlake Mioney Commerce Reports] American exports of office appli- 
: e ances reached a total of $14,730,242 during the first quar- 
2 ter of 1929, an increase of 12.5 per cent over those for the 
& “i first quarter of 1928, which were valued at $13,099,322, and 
@ mf R an increase of 16.5 per cent over exports for the last quar- 
ter of 1928 
Following are comparative figures for the first three 
YPEWRITERS months of the years indicated, for the several classifications: 
Billing and bookkeeping machines—(1928) $1,777,799; 
(1929) $1,641,878. 
Non-listing adding machines—(1928) $21,259; 
$66,118. 
Listing adding machines—(1928) $1,156,445; (1929) 
$1,017,012. 
Calculating machines—(1928) $583,607; (1929) $715,943. 


(1929) 


Card punching, sorting and tabulating machines—(1928) 
$239,561; (1929) $192,716. 

Other machines, including used and _ rebuilt—(1928) 
$105,303; (1929) $64,716. 
| Totals of the six preceding classifications—(1928) $4,019,- 
1531; (1929) $4,533,171. 

Figures on Typewriters 

Standard typewriters, new—(1928) $4,019,531; (1929) 
| $4,553,171. 

Portable typewriters, new—(1928) $1,131,108; (1929) 
| $1,487,640. 
| Used and rebuilt typewriters—(1928) $320,200; (1929) 
$408,151. 

Totals for the typewriter classifications—(1928) $5,682,- 
839; (1929) $6,448,962. 

Duplicating machines, parts and supplies—(1928) $129,- 
| 562; (1929) $206,584. 
| Cash registers—(1928) $1,894,984; (1929) $2,735,617. 
| Cash register parts—(1928) $160,177; (1929) $173,609. 
| Typewriter parts—(1928) $267,539; (1929) $295,719. 
| 
| 





Other office appliances—(1928) $1,080,247; (1929) $1,- 
171,368. 

Totals of the five classifications preceding—(1928) $3,- 
532,509; (1929) $4,582,897. 





lor offices or homes, there's nothing quite like the Gains Shown in All Classes 
Darr Typewriter. Dealers who want a typewriter that Typewriters continue as the principal article of office 
sell n sight, stays sold. and brings in new customers, appliance export, comprising forty-four per cent of the 
cho the Ber. total for the first quarter of this year Accounting and 
= calculating machines are next in the point of value, 
I lere's « typewriter that is small enough to carry off, exports amounting to twenty-five per cent of the total, 
sturdy enough to carry on, under any conditions. All followed by cash registers which account for nineteen per 
standard features are built in the Barr, as well as new cent of the total 
ones no other typewriter can show. The price is right Exports of individual items of office appliances during 
far everyone, the puellt ta these fer hs Gude the first quarter of 1928 show the following increases as 
compared to the previous quarter: Duplicating machines, 
| oday's the time to write us about that Barr Franchise thirty-nine per cent; cash registers, twenty-four per cent; 
; accounting and calculating machines, five per cent; all 
BARR-MORSE CORPORATION others, twenty-four per cent. 
204 Barr Building Ithaca, New York ve arama 


Current Awards in “Y and E” Quota Club 

Recent awards in the 100 Per Cent Plus Club of the 
Yawman and Erbe Manufacturing Company include the 
following recognition of sales achievements: 

Diamond fob, third bar—Fred Zopfie, Chicago. 

Diamond fob, first bar—N. Watter, Rochester; B. E. Fet- 
ters, Chicago. 

Diamond fob—H. Schonberg, Los Angeles; B. J. Ford, 
manager at Springfield, Mass.; H. J. Eisenhardt, New 
York; H. N. Babcock, Detroit; H. S. O'Connor, New York. 

Plain fob, third bar—C. M. Cummings, Boston. 

Plain fob, second bar—W. F. Fitzgerald, New York. 


| | - . . . a . 
R . ) % OO Small enough t Plain fob. first bar—F. L. Crocker, New York: R. F. 
eautitul ( ' a = . ' . 
— carry off— Sturdy Baugher, Washington. 
“sh . - 7 . 
enough to carry on Plain fob—C. R. Bone, Chicago; L. J. Jacob, Detroit 
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Tue Presipent SUITE 
Exemplifying the fine craftsmanship and correct style of Leopold installations 


OFFICES CORRECT AND CHARMING 


ICHNESS . . beauty . . charm. . correctness . . these are 
things that men of achievement, in business and in the pro- 
fessions, now definitely seek in the furniture and appointments of 
their offices. They find them, invariably, in suites by Leopold and 
appointments by Leopold. 

In your city the firm which enjoys the Leopold franchise can 
skilfully aid you in achieving an office in tune with today’s accepted 
standard. If you do not know this firm your request to us will 
immediately bring you their name. 

We will send you, too, a beautiful and inspiring brochure on the 
modern trend in office furnishing and decoration. The title is 
“The Spirit of Gracious Living Moves Down Town”. 


THE LEOPOLD COMPANY 
BURLINGTON, IOWA 





oneal 


BUILDERS OF FINE DESKS AND OFFICE FURNITURE SINCE 1873 
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The LEOPOLD 


FRANCHISE 


To hold the Leopold dealer franchise 
is to possess certain definitely desir- 
able advantages. 


The Leopold dealer, in any commun- 
ity, has the reputation of being mod- 
ern—abreast of the times. 


He has the reputation of being suc- 
cessful—of knowing his business and 
knowing it thoroughly. 


He has the reputation of being able to 
render a service so flexible and so 
authoritative that he is the logical man 
to turn to for the complete planning, 
furnishing and decoration of a suite of 
impressive private offices or for assist- 
ance in the selection of a simple single 
piece of equipment. 


BURLINGTON. IOWA 


Ml Ml Ml ln th in Alt, he tm __Aa.iltm tem 
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Boy MACHINE is certain to be a winner. 
It is the Ford of the typewriter industry. It 
has satisfied hundreds of thousands of owners 
and will satisfy millions more. 


| Hundreds of people in your city who want a type- 
writer but have hesitated because of price, will be 
interested. Don’t let someone else skim the 
put in a big window display at once and 





cream 
get your share. 


Write today for details of our proposition on 
Corona Special. 


{LC SMITH & CORONA TYPEWRITERS INC 
51 Mapison Avenuz, New York City 


SPECIAL 








Is the New Office Print Shop | 


menacing and reproducing depart- 
ments operated by business con- 
cerns have long suffered from three things 
—lack of quality, slow speed, excessive 
cost. Where one fault is absent there are 
others to take its place. 

But now office printing can be modern- 
ized—now any business can do its own 
printing and get highest quality, top 
speed, low cost. 

ROTAPRINT is the machine that has 
worked this revolution in office printing. 


ROTAPRINT does more, 
does it better, does it 
oles 


One Park Avenue 
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cheaper than any other method we know 
about. Charts, maps, photos, letterheads, 
forms of all kinds may be reproduced on 
ROTAPRINT by any office employee in 
a space no larger than a desk occupies. 


If you do printing in your office now, 
or if you feel you should do it, you owe it 
to your business to get the best equip- 
ment for your purpose. That means 
ROTAPRINT—and we'll be glad to 
prove it if you'll get in touch with the 
nearest ROTAPRINT agency or write 

us direct. 





oi 





New York, N. Y. 


AGENCIES 


..Les Angeles, Cal. O. C. Haney Corp...... 


0. C. Haney Corp 
. Cleveland, Ohio 


Mid-West Rotaprint Corp. 


Mid-West Rotaprint Corp......Cincinnati, Ohio 


Clarke and Courts 


Chicago Rotaprint Agency Chicago, Ill. ; 

N. M. Minnix Co., Inc Washington, D. C. Rochester Rotaprint Co. 

Rotaprint Co. of Canada, Ltd., Toronto (2), Can. Kansas City Rotaprint Co. 
Rotaprint Co. of Wisconsin 


Piedmont Rotaprint, Inc Atlanta, Ga. 


.. San Francisco, Cal. 
Mid-West Rotaprint Corp... 


Rotaprint Sales Company of New England ‘ 

...Worcester, Mass. : 

... Tulsa, Okla. ; 
Pittsburgh, Penna. 
...Cheyenne, Wyo. 
....Seattle, Wash. 


.. Toledo, Ohio Se Sa ee 
Rotaprint Tulsa Co....... 
Reiner’s Rotaprint, Inc. 
Mid-way Rotaprint Corp. 


0. C. Haney Corp. 


.Dallas, Texas 
Rochester, N. Y. 
Kansas City, Mo. 

Madison, Wis. 
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(Maximum Use of Office Equipment and Mechanical De- 
vices.— Continued from Page 21) 

Life Insurance Company as many as three or four persons 

use one dictating machine, in some instances, and by 

scheduling or having a fixed time to dictate permits the 

maximum use of these machines. 

Addressing machines are used by many concerns for 
circularizing prospects and customers, but they are really 
not used to capacity in many instances. Every concern has 
permanent records of various kinds and usually it is neces- 
sary to furnish several departments with a record which 
includes the same name, address, etc. 

By arranging these records so that the address stencil 
can be used for heading up these various records saves 
considerable time and money. 

In fact, addressing machines can be used for imprinting 
salary checks, dividend checks and many forms and records 
that were not even considered when the machines were 
originally purchased. 

Duplicating machines are often purchased to handle 
duplicating work, such as bulletins, notices, etc., in one 
department. One concern in using a duplicating machine 
(which makes copies from a gelatine roll) discovered that 
by having their sales orders printed with a hectograph ink 
permitted the duplication of the original order so sufficient 
copies could be sent to each department. This method, 
aside from utilizing the machine to capacity, greatly facili- 
tates the handling and routing of orders. 

At one time the Phoenix Mutual Life Insurance Com- 
pany had several printing and duplicating machines in its 
sales promotion department for letter processing and cir- 
cularizing work. The overhead expense for this equipment 
was charged to this one department and the machines were 
not always used to capacity. In view of this, the company 
organized a printing division and centralized all equipment 
and the functions pertaining thereto so as to serve the 
whole organization, with the result that it reduced the over- 
head of the sales promotion department, increased produc- 
tion and incidentally saved the company over $2,000 the 
first year. 

The centralization of this equipment enabled the com- 
pany to imprint all of their envelopes amounting to over 
3,000,000 per year and also all of the letterheads, both for 
the home office and agency use. In this way all of the 
machines were used to capacity. Temporary forms that 
would cost considerable to print and rule are often done on 
the duplicating machine, especially where a small quantity 
is wanted. 

A wonderful demonstration of the growing use of ma- 
chines may be found in the art of bookkeeping and account- 
ing which is fast being performed by a moderate priced 
worker operating a few keys on a mechanical device that 
will add, subtract, multiply, divide, compute interest, etc., 
more quickly and accurately than could the human brain. 
The time is fast approaching when all work of an office will 
be divided between highly skilled and highly paid special- 
ists who plan, order and supervise and a few low priced 
workers who manipulate a large number of the most won- 
derful and marvelous machines the world has ever seen. 


Adding and calculating machines are often idle for a 
large part of the working day. The selection of the proper 
kind of machines that are adaptable for the majority of the 
work required is a big factor. The location and placing 
of adding and calculating machines, so as to be available to 
the greatest number of users, is also important. 

As an illustration of this point, I recall a case where four 
different departments had an adding machine; two of these 
four machines were alike and the other two were different. 
By exchanging these four machines and selecting two that 
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The Office 


Equipment that Earns 
Quick Profits 


and 


Makes Friends 


No. 3000 
Ventilated 
Cushion 


Folding Pads 


FOX SPECIALTIES for the up-to- 
date office have earned recognition far 
and wide for their marked superiority 
in quality, workmanship, appearance 
and sales facility. Shown here are 
only a few of our many outstanding 
quality numbers. Ask us to send com- 
plete catalog. 








GEO. E. FOX & CO. 
325 W. Ohio St. Chicago, Ill. 


A. H. Denny, Inc., 356 Broadway, New York 
Eastern Wholesale Distributors 


Schubert Office Specialty Co., 1405 &. Hill St. 
Les Angeles, Cal., Pacific Coast Distributor 
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CHAIRS 


PHILADELPH 





Number Seven 
of a Series 


Sikes Chairs 


for the World’s Greatest 
Convention Hall 


Colossal size and excellence of constructional 
details make the new Atlantic City Audito- 
rium and Convention Hall an impressive and 
truly great architectural achievement. 

Equally impressive and equally important in 
this great show place of America are the fur- 
nishings which harmonize so well with the 
luxurious surroundings. Almost a_ thousand 
pieces—chairs and settees by the Sikes Company 
of Philadelphia and the Sikes Chair Company 
of Buffalo, N. Y.—tables and desks by the 
Sikes-Cutler Corporation of Buffalo, N. Y.— 
constitute the largest single order of its kind 
ever placed in America. 

[he appreciation of the comfort, quality, ap- 
pearance, and all ‘round dependability of Sikes 
Chairs grows greater every day—and the value 
of the Sikes franchise increases with it. 


SIKES COMPANY 
Philadelphia 
Chairmakers for 70 years 


A complete line of matched office suites 
and commercial desks is manufactured by 
the Sikes-Cutler Desk Corporation at 
Buffalo, New York 





See the 
July 13th 


Saturday Evening 
Post 
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were adaptable for the work in these departments and by 


placing them so as to be available to all, obviated the need 


for the four machines and was a means of making greater 
use of the two machines. 

Ofttimes a slight mechanical change will serve to adapt 
a machine much more closely to the requirements of a 
particular office and extend its range of service accordingly. 
We formerly used an automatic bookkeeping machine for 
filling in the addressographed premium notices and receipts 
when there was loan interest or when the dividends were 
used to reduct the premiums. The machine was not really 
adapted to this type of work, but at the time we installed 
the addressograph system, it was the only machine that 
would handie the work at all. 

Since then, by obtaining a simple ratchet to space the 
premium figures on the addressograph plate to correspond 
with the spacing on a standard bookkeeping machine, the 
operation has been greatly simplified and speeded up. Once 
the figures have been set it is only necessary to press the 
lever three times to print the information on the notice, 
the receipt and the bookkeeper’s stub, practically in one 
yperation, whereas under the former arrangement each 
place on the form had to be filled in separately 

On our photostat machines, we found that by building 
a special holder we could photograph two or more applica- 
tions at one time and hence speed up the production in this 
department 

For some years we have been using a leather memoran- 
dum book in connection with our circularizing and found 
that the pulling power from this method was greatly 
increased if the book was goldstamped with the prospect's 
name. It was a very costly process to have these books 
goldstamped with an individual name by an outside con 
cern or regular goldstamper and finally a goldstamping 
machine, known as the Embossograph, was placed on the 
market in 1919, which enabled us to goldstamp our books 


in 22 karat gold at a cost of a little over one cent each. 


Chere are many machines such as tabulating and account- 


be purchased outright that are 


ing machines which cannot 
wonderful time and money savers. These machines are 
usually rented at so much per month. On this basis it is 
important that these machines be used to capacity if you 
ire to get the full return on your investment of the rental 
values. On the other hand, it is necessary to first deter- 
mine whether or not the information to be obtained by this 
method warrants the expense of the card record and the 
time required to punch and sort these cards so as to utilize 
these wonderful machines to capacity However, so long 
as the fixed monthly rent has to be paid regardless of 
whether the machines are used to capacity, it seems advis- 
able to obtain as much information as possible through 
this means and use the machines to capacity so far as 
possible 

From observation and experience I have found many 
concerns that are what might be called over machined and 
other concerns under machined. Many concerns are using 
machines that are not best adapted to the class of work 
that is required. Even a casual survey of your present 
equipment and machines will reveal the fact that some 
equipment is unnecessary; that there is some lack of stand 
ardization as to size, finish and type; that some of the 
equipment is in poor condition or obsolete and that in 
many instances needed equipment is lacking and above all 
that many of the machines and equipment are not utilized 
to capacity 

Practically every organization keeps an inventory record 
of material and usually checks these records periodically. 


If this same practice was used in checking equipment and 
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OO 


Complete with Pen 
Metal Base 








No. 1850 — Ebony Green Finish 
No. 1851 —Statuary Bronze Finish 
No. 1852— Golden Bronze Finish 
No. 1853—English Silver Finish 


LEADER 


of the New Dipaday Desk Set Line 


The amazing value offered in this Dipaday Desk Set has made it 
the biggest seller of the fast-selling Sengbusch line. 


Priced at $12, this metal base desk set with its completely adjust- 
able socket is within the price range of every customer. With nine 
sparkling colors to choose from, freely interchangeable, not a 
sale need be lost. 

The sensational sales record already established by this set is dra- 
matic evidence of the selling power of the entire new Sengbusch 
line. Keep a full line of these colorful new Dipaday Desk Sets. 
Display them and watch them sell themselves. 


Sengbusch 


SELF-CLOSING INKSTAND COMPANY 
715 SENGBUSCH BLDG. MILWAUKEE, WIS. 
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Now Ready- 





Retail price. Slightly higher 


The New Corona “7” Retail price Sliahtlybighes 
Portable Adding Machine with 
Full Size Key Tops! 










PORTABLE ADDING MACHINE CO., Dept. 29-JL, 

Division f L C Smith & Corona Typewriters Inc, 

$1 Madison Avenue, New York, N. Y. 

Gentlemen: Please send full description of the new Corona “7” Adding 

Machine (has 7 banks of keys but totals and prints 8 columns) with full 

ized key tops and other improvements designed to make this the fastest 
adding machine on the market; also details of your especially 


roposition to dealers. 


State 
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the use to which it is put, the results in many instances 
would be astounding. 


We are living in an age of rapid and ceaseless changes, The New 


therefore, equipment that is considered modern today may 
be obsolete tomorrow. Despite the fact that equipment 

of all kinds represents a large investment usually the most (GRAND PRIZE TES | ER 
successful concerns are those who are willing to discard 


id equipment for the more modern labor saving type, in M . 
1 equipmen 1€ € ode iving type will increase your sales of 


the office as well as in the factory. 


There are, of course, instances where a machine may be 
used only a small part of a working day and yet pay a GRAND PRIZE 
good return on the investment because of the amount of 
time saved. However, if you can find a still greater use 


tor these machines you are thus able to double or triple CARBONS & RIBBONS 


our savings without further cost. 
Improvements and inventions of mechanical office nd k fi f 
devices will in time materially change our whole economic a make more pro tjor you 
structure and will make possible the payment of monthly 
dividends instead of quarterly, semi-annually and annually, 
is is now the case. Many concerns during the past year 
have adopted the system of paying wages by check instead 
of in cash and although this has no doubt mostly been done 
to safeguard against possible holdups by bandits there are, 
is you know, so many efficient machines for processing, 
signing, endorsing and cancelling checks that there is bound 





to be a greater use of this type of equipment. 
As most of these machines are somewhat costly, it is 
only natural that to be able to use them to capacity is of 





| great importance. 

' “Perhaps the costliest of all waste we wink at is that of 

' human capacity about us.” Professor Walter Dill Scott . : 

' Re eee od S The new Grand Prize tester (an exclusive 

' savs that most difficulties are difficulties because complete pee lied £ k il f 

i information is lacking. Close observation gften enables evice; patent appli or) makes selling o 

one to get important information which, if recorded, is carbon paper and typewriter ribbons very 

' then a 1 ady reference. After securing complete informa- much easier, because it demonstrates by im- 
tion, concentration and initiative are the proper methods partial tests how various brands of carbons 
of attacking the problem. . ‘ ‘ ~ 

and ribbons will wear under actual service 


I can think of no more fitting words in closing this 
address than those of the great poet Henry Wadsworth 


Longfellow when he said: 
WILL STIMULATE YOUR SALES 


The heights by great men reached and kept, 

Were not attained by sudden flight : . 

a tte ~ sediPag Grand Prize dealers have found that this 

But, they, while their companions slept 
Were toiling upward in the night. 


conditions. 


tester actually increases their sales . . . that 


—_—»>— it makes a profitable line even more profit- 

Haney Corporation Opens Northwest Office for able. You, too, are interested in bigger 

Rotaprint profits. The Grand Prize line will make 

The O. C. Haney Corporation, Pacific Coast represen- these profits for you . . . turn-over being 

tatives for Reiner’s Rotaprint, 1 Park avenue, New York speeded by the tester. Write on your letter- 
City, announce the opening of an office in Seattle, Wash., head for details of our plan for dealers . 


under the direction of Edw. Neu. The new office is 


which also tells how you can obtain the $100 


located at 202 Taft building. 

For some time Mr. Neu has been making a study of the 
Rotaprint with the O. C. Haney Corporation at Los An- 
geles. He was formerly with Mr. Haney as a salesman 
for the Multigraph Company and also served the Multi- 
graph Company in Chicago under Roy Jerrett. GRA N D PR I ZE 

The new Seattle office of the O. C. Haney Corporation 


has already begun to function, making a sale of a duplex CARBON AND RIBBONS 


model of the Rotaprint with auxiliary sheet feed attach- 


tester free. 





ment on June 13. 
— 
Ward, Jr., Fishes in Ontario 
James P. Ward, Jr., of the Shipman-Ward Manufacturing 
Company, Chicago, took his family on a two weeks’ vaca- 1451 Harrison St. San Francisco, Calif. 
tion at French River, Ontario. Mr. Ward enjoys the prac- 
tice of the piscatorial art, and he located his vacation so 


Pacific Carbon & Ribbon Mfg. Co. 


J. Francis O'Connor, President 


396 Flinders Lane, Melbourne, Australia 

















it was convenient for sporty fish to rise to his lures. 
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“DESKHI” 


Steel Storage Cabinet 








The ASCO stationery cabinet pro- 
vides handy storage space right 
beside your desk. Also allows for 
additional working space, being 


desk high. 


Equipped with two adjustable 
shelves, lever handle and lock. 


Finished in Olive Green, Grained 
Mahogany and Walnut. 


Door is made 
with a rein- 
forced shield, 
making cabi- 
net 100% 
dust-proof. 


Popularly 
Priced. 


Prompt 
Deliveries. 





ART STEEL COMPANY, Inc. 


401 E. 23rd Street . - 


New York City | 





OFFICE APPLIANCES 
New York Office Appliance Managers’ 
Association 
The New York Office Appliance Managers’ Association, 
under the leadership of C. R. Fox, manager of the 
New York sales branch of the Dictaphone Company, has 
Bi-monthly meet- 
pertinent 


local 


had an exceptionally interesting year. 


have been well attended, and subjects of 


interest to sales and office managers have 


ings 
been presented 
and enthusiastically discussed. 

The subject for the last meeting before summer adjourn- 
ment will be “How to Prevent Summer Slump in 
Business.” 

An outing has been planned for 


which promises to be an unusually successful and pleasant 


Thursday, June 27th, 


experience. 


For the fall and winter months a program has been 
tentatively outlined which will provide speakers on sub- 
jects of vital importance, and it is believed that Mr. Fox 


will be in a position to accept congratulations upon one 
of the 


formed. 


most successful years since the association was 


- > ———s 
Meeting of District No. 9, I. S. M. A. 


A meeting of District No. 9 of the International Stamp 
occurred at the Annapolis 


May 18, the foll 


Manufacturers’ Association 


hotel, Washington, D. C., on owing mem- 
bers being present: 

C. C. Carroll, Baumgarten & Co., 
lander, Modern Stamp Manufacturing Company, Baltimore; 
R. H. Hay, Hay Rubber Stamp Company, Washington; A. 
Rich. L. Lamb, 
Mever Rein- 

Rosendorf, 


Baltimore; Henry Cur- 


Kaufman, Baumgarten & Co., Baltimore; 
Lamb Seal & Stencil Company, Washington; 
hard, National Seal Works, 


Southern Stamp & Stationery Company, 


Richmond; Sam 
Richmond. 
Conditions seem to be satisfactory in Baltimore and 
Washington; the Richmond stamp men would be glad to 
see volume increase, as the past months have not been so 
good. IS. M.A 


cussed and suggestions made which will be submitted to 


Points brought out by the were dis- 


the convention in June. 


Morton Marks was nominated for governor and Edw. 
Hubbard for secretary. Both are connected with the Rich- 
mond Stationery Company, Richmond, Va. 

aetna 
Meeting of Zone Seven, I. S. M. A. 

A meeting of Zone Seven of the International Stamp 

Manufacturers’ Association was held in Portland, Ore., 


The meeting was attended by rep- 


Sunday, May 26, 1929 
j Can- 


resentatives from Portland, 
ada, and Seattle, Tacoma, Spokane and Aberdeen, Wash. 

Coast Works, 
Garrison 


Wash., 


Ore., Vancouver, B. C., 


Arthur Partridge of the Pacific Stamp 
Seattle, Wash., 
of the Tacoma 


was re-elected 


was re-elected governor and Ed 


Rubber Stamp Company, Tacoma, 
secretary of the zone. 

the Portland Stamp Club was dissolved 
known as the Pacific Northwest Rubber 


H. Bronner of Irwin-Hodson 


At the meeting, 


and a new club 


Stamp Club was formed. F 


Company, Portland, Ore., was elected president of the new 


club. Ed Garrison was elected secretary-treasurer. 
>—__ 
Boonville Business Men Meet the Farmers 
The Boonville, Ind., Business Men’s Association, of 
which Mrs. Margaret Howard, dealer in commercial sta- 


tionery and office equipment, is an active member, plans to 
hold get-together and dinners in rural 
communities surrounding Boonville in an effort to increase 


several meetings 
the entente cordiale between the people of the town and 
the country, thereby promoting trade and fostering mutual 


-W. B. C. 


benefits. 
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A NEW IDEA IN PENS! 


WAHL~EVERSHARP 


{ pe sonal-(- 


FOUNTAIN ~ 


ount— 


‘PENS 


Made possible by a revolutionary invention. the Interchangeable Nib 


The point that ex- 
actly suits yourwrit- 
ing stroke and the 
holder that exactl) 
suits your taste 

permanently assem- 
bled by the dealer 
in an instant—YOUR 
PERSONAL PEN 


Now—a fountain pen with point that 
writes exactly as you like it to, because 
you personally select the exact point you 
want, and see it instantly, permanently 
fitted into a holder of the size, style and 


color you prefer. 
A fountain pen is satisfactory 


only if it writes like you 


Your writing angle, your writing pres- 


sure, the flexibility of point, the adjust- 


\ pom for ‘anny hand 





ment of ink flow —all determine whether 


or not a fountain pen pleases you. 

Only the Wahl-Eversharp Personal-Point 
Pen with its Interchangeable Nibs, in 14 
different classifications of points, with 
many varying degrees of flexibility and 
variations in ink flow, offers you this wide 
range in points from which to select your 


personal pen. 


And, you may have your personally 


Chive to cJen Dollars 


- Fitted instantly to any holder 





Now, for the first 
time, a perfected 
personalized writ- 
ing instrument 
made possible 
by a new Wahl- 
Eversharp inven- 
tion, the INTER- 
CHANGEABLE NIB 


selected pen point fitted to any size, style 
or color holder. 

Choose from the dealer’s entire stock of 
Wahl-Eversharp Pens—the point, the 
holder you prefer—the dealer will in- 
stantly, permanently assemble your 
Personal-Point Pen right before your 
eyes. 

Wahl-Eversharp Personal-Point Pens 
are identified by the Gold Seal of qual- 
ity, and are unconditionally guaranteed 


against defects. 








WAHL-EVERSHARP 


er Sonal- ount— 
FOUNTAIN \’PENS 





FITTED INSTANTLY 
TO ANY HOLDER 


\ POINT FOR 
ANY HAND 








Bink of the Appeal of the Personal-Point Idea to 
your customers. There are 12 distinct reasons why 
the Personal-Point Pen should be carried in stock. 


a 
4. Greater Consumer Appeal. 2 Assured Profit—No “‘dead”’ stock. 
2 Exclusive sales feature. #% Complete stock in smallest space. 
3 Smaller Investment. 9 Fewer exchanges. 

4 Faster Turnover. 10 Easier sales. 

® More Variety. 44 Highest average unit price. 


6G Highest profit per square foot of 42 Only Wahl-Eversharp Dealers 
counter space. “get it.”” 





The Personal-Point Idea would be a winner for any make of pen. 
And with the greatest name in the Pen and Pencil business 
behind “it,’’ it’s a certain success for every dealer who grasps 
this opportunity. We’ll be glad to send a salesman to explain 
the proposition in detail. Start now to cash in on these profits. 


THE WAHL COMPANY 


1800 ROSCOE ST. CHICAGO, ILL. 
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ALLthatis NEW 


in money-making merchandise from the world 
over, on display at the Leipzig Fall Fair 


August 25-31, 1929 


YOU WILL SEE 


More Than 1000 Exhibits 
of Stationery, Office Sup- 
plies and Appliances 


T the Leipzig Fall Fair, 

August 25th to 3lst this 
year, the merchandise pro- 
ducers of the world will ex- 
hibit the fruits of their art, 
their ingenuity, their inven- 
tiveness and their producing 
genius. Every Fall the Leip- 
zig Trade Fair is the great 
clearing house for the world’s 
novelties and staples. What 
you see at the Leipzig Fair 
will be in shop windows, 
everywhere, in a few weeks. 


Every year from 175,000 to 
200,000 buyers from nearly 
every important country as- 
semble here. Here they pro- 
vide for their needs to meet 
the competition of their local 
markets. Here they buy the 
startling and fascinating nov- 
elties that are so sought after 
everywhere. Last Spring 
more than 2,000 American 
buyers found profit, and pleas- 
ure, too, at the Leipzig Trade 
Fair. If you have been here 
before you won’t want to miss 
the 1929 Fall Fair. If you 
have not visited it you won't 
want to miss this opportunity, 
for here are to be purchased 
the goods that will be profit- 
leaders in the next months. 


10,000 exhibitors from more 
than 20 countries will show 
their wares. Buying is easy 
and time-saving because prod- 
ucts are classified in sections 
in 66 special feature buildings. 
You get a chance to see and 
compare before making.a final 
choice. 








Buyers from all over the world mingle in this crowd at the 
Leipzig Trade Fair. 


Our Special Tour Offer 


To save you time and money, and to 
make your trip more pleasant, we 
offer “A Save-Money Trip to the 
Make-Money Fair”. This gives you 
38 days, including the two ocean voy- 
ages, of pleasure and profit with all 
expenses paid, including passage in 
handsome cabin steamers, both ways, 
railroad fares, hotels, meals, auto hire, 


The coupon will bring you complete information without obligation. 


admissions to all places visited and 
commercial service at the Fair for 
only $595. The tour provides 3 days 
in Paris, a day in Cologne, a day on 
the Rhine, a day in Frankfort, 2 days 
in Dresden, 4 days in Leipzig and 3 
days in Berlin. Then Bremen and 
home. A wonderful pleasure trip with 
4 days for business that will pay a 
profit on the whole trip’s cost. 


As the - 


number of passengers we can accommodate on the trip is limited we suggest 


4A 
LEIPZIG TRADE FAIR 


For seven centuries the market place of Europe. 


immediate action. 


MAIL | LEIPZIG TRADE FAIR, Dept. O-7 
THIS | 11 West 42nd St., New York City 
COUPON Fair,” with full information about 

tinerary, etc. 
. 28 week 
FULL Address 
INFOR- | Ficm 
MATION | Business 


Please send me copy of booklet, “A Save-Money Trip to the Make-Money 


profit possibilities, travel 


1 
! 
| 

rates, | 
! 
! 
i 
! 
! 
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OFFICE APPLIANCES 








PAY TO THE 
ORDER OF lat 


Appeals Strongly to Business Men 


When the deft-fingered are altering and 
forging thousands of checks weekly, pru- 
dent business men appreciate the superior 
protection afforded by 


The Instant 
Safe Guard Check Writer 


[he big indelible figures of the Safe- 
Guard give no opportunity for change of 
amount. The space for payee’s name is 
thoroughly macerated by the one stroke 
that imprints the amount—an exclusive pat- 
ented Safe-Guard feature. 

You can take pride in demonstrating the 
Instant Safe-Guard—in illustrating the con- 
venient gravity check feed, individual cor- 
rection keys, release of entire set-up, etc. 
Demonstrations yield high sales averages. 

We are open to arrangements with some 
additional distributors and representatives. 
Write for details of available territory. 


Safe-Guard Check Writer Corporation 
Lansdale, Pa. 








Resias'D te, 2 



































Are You Acquainted with 
Old Town Products? 


Why Not Sell Old Town “Hermetic’’ Typewriter Ribbons and 
“Triple-Wear’’ Carbon Papers? They Will Increase Your Good Will. 





idl 
LD TOWN Riszson s Carson Co. ine. 
CHICAGO : : 
516 OW. Sachsen Bivd. BROOKLYN, N. Y. Little maldin 
SAN FRANCISCO PHILADELPHIA WASHINGTON. D. C. LONDON, ENGLAND 
7 Frent &t. 1601 N. 7th St. National Press Bidg. 17-21 Emerald St. 
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Esterbrook Exhibit at Display Convention 
The Esterbrook Steel Pen Manufacturing Company had 


Model 24—The new Hotchkiss 


an exhibit at the annual convention of the Displaymen’s Wire-Stapling Machine. Loads dnstantly 
Association of America. The meeting and exhibits were with strip ef 100 pre-formed wire staples. 

° or " as Binds up te $0 sheets. Easily operated by 
held at the Stevens hotel, Chicago, IIl., the week of June 17. light pressure or a blow on the plunger. 





The Esterbrook display featured “Drawlet” pens, and 
was in charge of H. L. McFarlan, of the Esterbrook staff, 
assisted by B. A. Rainwater, a sign artist of St. Louis. A 





contest with five cash prizes was held, in which the dis- | 
playmen had opportunity to demonstrate their art in pre- | 
paring window cards with the assistance of the “Drawlet” 
pen. Many commendable jobs were submitted in the 
contest, and the judges had a difficult task to select the best 
from the many fine lettering jobs offered. 

The new Esterbrook beam compass came in for a good 
share of attention. Its convenience, accurate manufacture 
and low price interested many of the association members 





who visited the company’s display. 
“U E F” President Visits Europe 
Phillip D. Wagoner, president of the Underwood Elliott 
Fisher Company, sailed on the SS. “Berengaria” for Europe 











June 5 to make a general study of the company’s interests 


. 
abroad. His tour, which will end early next fall, is the For Every Business Need 


first opportunity Mr. Wagoner has had to visit Europe | Hotchkiss has been a pioneer in the development of 
better paper fastening devices since 1894. Today there 
of my trip is to make a general survey of the European | lo Fioteihies Aeeeates SSS eae busi- 
interests of the consolidated companies under my control. | eS a Se the enrid aden = 


While our steadily increasing export trade in labor-saving 
bee — ee oe : ©| ucts the accepted leaders, easy to sell and profitable. 
appliances has been most gratifying, the recent favorable 


news from the reparations committee encourages the belief 
that our continental European business is about to enter 
a new era of expansion. 
“The effects of a restoration of mutual international 
confidence and the dissipation of doubts and uncertainties STAPLING PAIACHIRNES 
that have hitherto existed should not be underestimated.” 
—_—~»—_— Comprise a complete line, recently increased by the 
C. T. Walker Attends N. T. P. A. Meeting addition of the new Model 2A Hotchkiss Wire-Stapling 
C. T. Walker of the Modern System Sales Company, Machine. From this line your customers can choose 
Oklahoma City, Oklahoma, attended the meeting of the| just the models they want, just the machines th 
National Travelers’ Protective Association in Detroit dur-| need—that’s why so many leading stationers standard- 
ing the week of June 17. In returning he stopped off at ize on Hotchkiss, the leading pepes fasteners. All sta- 
Chicago to make several business calls and complimented tioners are invited to write for price lists, catalog and descriptive 
‘ circulars giving full particulars about the Hotchkiss line. Let 
us by pulling our latchstring. us prove to you that standardizing pays 
Mr. Walker reports the increased activities of oil pro- 
ducers in the location of oil reserves in the territory im- THE HOTCHKISS SALES CO. 
mediately adjacent to Oklahoma City present a very Norwalk Conn. 


encouraging outlook for business conditions there. 


since the amalgamation of the company. 
Prior to sailing Mr. Wagoner said: “The primary object | 
| 














Since the inauguration of his business in 1916, Mr. 
Walker has been successful in the promotion of business 
systems and now has an established following. He is at 
present seeking connections with office equipment manu- 
facturers that he may enlarge his scope of service. 

SS | 
George E. Fox Motors East 

George E. Fox, of Geo. E. Fox & Company, Chicago, | 
[ll., returned late in June from a motor trip to eastern 
points. Mrs. Fox accompanied him on an extended journey 
which combined business and pleasure. The run from 
Chicago to Buffalo was made in one day. From Buffalo 
a more leisurely pace was made, the better to enjoy the 
scenery by the wayside. They drove as far as Lake Cham- 
plain, crossing to Bennington, and thence south toward 
New York City. 











SO eH 
; : ; _ P Fast- 
Dictaphone Branch in Regina, Canada, Moves —* Dad "wheroer” oper marth ot 
The Dict: Sales “Norati . ce 3 a together. Binds up te 25 Sheets. Guar- 
Phe I ictaphone Sales Corporation branc h office in Re ’ clogging with Hoetchhiss 
gina, Sask., Canada, was recently moved from 1769 Corn- les. 


wall street into larger quarters at 110 Darke Block. H. M. 
Cooke is manager of the office 
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Sell Your Patrons 
Pencils They Will 
Not Question — 


EW 


FIRST IN 


929 


FIRST IN 


7/6! 
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PE NCILS 


' forEvery Purpose 
Every Degree Of Hardness 









LX =) 


eS ta 
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df Equally Conspicuous In the 
Field with AW. Faber Pencils 
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ee 


|), AW FABER 


ERASERS 


—— Pencil, Ink or 
5 






Typewriting Erasures 
~ School or 
Commeteia! Uses 








Special Numbers Adapted 
Jo Every Type Of Work 


A EVERY DEALER SHOULD 4 
& SELL THESE ERASERS 4 


AW FABER 


NEWARK, NEW JERSEY. 





OFFICE APPLIANCES 


Reiner’s Rotaprint, Inc., Opens Branch at 
Pittsburgh 


Reiner’s Rotaprint, Inc., 1 Park avenue, New York City, 
has just announced the opening of a branch office at 604 
Chamber of Commerce building, Pittsburgh, Pa This 
office will not be an agency, but a branch of the main 
othce 

In making this announcement, Harry Sanders, vice- 
president and general manager of Reiner’s Rotaprint, states 


In securing as heiace ne 


Mr iN ‘ller 


has been fortunate 


Keller 


that the company 


Pittsburgh, H. H as long 


manager at 


been identified with the office appliance Sedeians and par- 
ticularly with the sale of machines catering the same 
field serviced by Rotaprint. 

At one time Mr. Keller was a director of the local Office 
Appliance Managers’ Association and also chairman of its 
program committee. He has also been a salesman for the 
Burroughs Adding Machine Company, manager of the 
Rapid Addressing Machine Company and a salesman for 
the Addresograph Company. 

Mr. Keller says he looks forward to the new work with 
pleasurable anticipations and will be glad to welcome any 
friends who come to Pittsburgh 

>. _ 
Ellis Machine in N C R Distribution 

The National Cash Register Company, Dayton, Ohio, 
announced tn June that the company’s offices im all of the 
principal cities are now handling the sale of the Ellis model 
accounting machine. Since the Ellis Adding Typewriter 
Company was taken over by The National Cash Register 
Lompany\ the Ellis device has been designated as Class 
3000 National accounting machine (Ellis model This 
machine has a wide variety of applications mumercial 
and banking work. 

—— 
F. F. Harris and Wife Explore Virginia 

F. F. Harris, assistant manager at Chicago for The Car- 
ters Ink Company, accompanied by his wife, made an 
extended tour of Virginia recently, enjoying the scenery 
and the battle scenes of the revolutionary and civil wars 
They journied to Washington, D. C., by Mr. Harris’ 
favorite train, the Capitol Limited. The trip through Vir- 
ginia was made by bus, traveling excellent roads in com- 
fortable vehicles. Mr. Harris did considerable exploring 


to locate comfortable hotels along the w ay, and developed 


information which would make an excellent guidebook of 


Natural Bridge 
Many places of interest and scenic beauty 


Virginia received special attention and a 


prolonged stay. 


are available in a bus trip of Virginia, and Mr. Harris rec- 
ommends this tour to his friends. 
> - 


Wallace Stationery Co. in Fine New Location 
The Wallace had 


erating several years at 201 East avenue, Chicago, 
201 East Ohio street, a block north 
Although the company depends almost 
the 
permit 


Stationery Company, which been op- 


Grand 
[ll., is now located at 
of the 


entirely 


tormer store. 


on its outside salesmen, store is arranged that 


casual visits by customers will ready inspection of 


the items in stock. The store is practically square in form, 
eliminating much of the footwork required to fill orders in 
the former store on Grand avenue. The latter was long 
and narrow. 

_— - _ — 


W. H. Hanna of Carter’s Is IIl 


Hanna, veteran salesman in the 
Carter’s Ink Company, is ill, 
the 
Hanna’s customers in being 
His customers in Mil- 
Stuckart. 


Chicago territory 


W. H. 


for The and has been obliged 


to relinquish his duties tor time being. During his 


indisposition Mr. 
taken care of by 
are being called on temporarily by J. J 


Chicago are 


George H. Parry. 


waukee 











“FINEST + FILING - EQUIPMENT - EVER - MADE” 





Jamestown Metal Desk Co. Inc. Jamestown, f.U. 











EVERYBODY .- SAYS: 


Above installation 
of counter height 
type JoneSteel files 
with marble tops is 
in the handsome new 
offices of the Clay 
W. Hamlin Co. in 
the recently - con- 
structed Rand Build- 
ing, Buffalo, N. Y. 


These offices are 
also equipped with 
JoneSteel Metal 
Desks. 











-***DO+ YOU - KNOW: WHY? 


ODAY anybody will hesitate to make a statement 

like that above unless it can be backed up. Folks 

everywhere, however, who have seen and examined 

the new JoneSteel filing equipment make that statement 

without qualification. And now we want you to 
know WHY. 


The chief reason lies in SUPERIORITY of CON- 
STRUCTION FEATURES. For instance, the DUST 
PROOF LIP (an exclusive feature) keeps contents of 
files absolutely clean and fresh FULL BALL BEAR- 
ING ROLLER SLIDES completely eliminate friction 
in opening and closing drawers. An unusual degree of 
FLEXIBILITY is possible in arrangement of these files, 
even when they are in use. 


There are other important reasons. We believe you 
would like to receive our catalog and learn why 
JoneSteei Filing Equipment, in all wanted types and a 
beautiful range of finishes, is making SALES RECORDS 
and INCREASED PROFITS for appointed dealers. 
Write for a copy today. 
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OFFICE APPLIANCES 


ROCKBARNES 


BOXED 


TYPEWRITER PAPERS 
and MANUSCRIPT COVERS 


GRADES AND WEIGHTS FOR ALL PURPOSES 
UNIFORM QUALITY 
HANDSOMELY BOXED IN GRAY LITHOGRAPHED 


BOXES—MAKING ATTRACTIVE DISPLAY 
MATERIAL 


‘AYPEWRITER ° 


PAPERS: 
\ ny 





Write for CATALOG No. 1025 
AND EXCLUSIVE DEALER PROPOSITION 


ROCKWELL-BARNES COMPANY 


1511 WEST 38TH STREET 


CHICAGO, ILLINOIS 


GNOME IOI HHWH WHHL IIHT IH HSI SesSspSswereseererererererere 
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I ed for office work and 
stapling samples together. 


ACME Stapling Binding Machines 
are unequalled for fastening docu- 
ments, letters, invoices, proofs or 
sheets of*paper together. 

ACME Staple Binding Machines 
are made especially for heavy duty. 
Parts are interchangeable, and any 
part needed can be supplied at once. 

Send us a copy of your mailing list 
and we will forward literature over 
your name. 

ACME Staple Binders are the only 
binding machines designed, built and 
distributed complete from our factory. 





Used by insurance companies, 
lawyers, corporations, etc., 
for vouchers, documents, etc. 


WE GUARANTEE OUR PRODUCT 


Write for Special Dealers’ Proposition 


ACME STAPLE CO. 


Est. 1894 


1643 Haddon Avenue 


ATTENTION STATIONERS! 


ACME STAPLE Bind- 
ing Machines can be sold 
on sight to every customer 
and by their faultless per- 
formance’ will increase 
your business. 





Camden, N. J. tee Ky ty Oacieen. 

















yuty, 1929 


Springfield, Mo., Concern Takes Larger Quarters 

The Inland Printing Company has just completed a new 
building at 473-477 St. Louis street, Springheld, Mo. This 
new building will house both the printing plant and the 
office equipment store. The structure is 50 by 285 feet, 
with two stories in front for a depth of a hundred feet, the | 


| 
printing plant extending one story to the rear for the rest | 
of the 185 feet. The front of the building is attractive, | 
being constructed of terra cotta and faience tile. The | 
offices and sales rooms have terrazzo floors and a large | 
vault is provided for the proper protection of records. 


The printing plant includes a paper stock room, floored | 
with wood blocks over concrete. It has large skylights | 
and a driveway on both sides of the building. An oil | 
burner provides heat which is delivered by unit heaters | 
throughout the building, conserving much space ordinarily | 
devoted to radiators. Many of the ideas for the con- 
venient factory layout and general arrangement are from 
suggestions made by the United Typothetae of America. 
The Inland Printing Company was organized in 1904 by | 
E. H. Scholten and associates, occupying a small building 
at 317 Boonville street, Springfield, Mo. The capital of the | 
new concern was $3,000. The company had a very aml 
cessful business, and ten years later moved to a larger | 
building at 415 East Olive street. The business continued | 
to grow, and the concern had a successful career until the | 
plant was completely destroyed by fire in October, 1923. 
After the plant was rebuilt, Mr. Scholten and his asso- 
ciates sold the business to B. H. Stonebraker, who now 
heads the present organization. In April, 1927, the Inland 
Printing Company purchased outright the business of the 
Gardner Office Supply Company, a concern which had 
been in existence for more than twenty-five years. This | 
purchase gave the Inland Printing Company a full line of | 


office supplies and furniture. 


The officers of the company are: B. H. Stonebraker, 
president; E. O. Stonebraker, vice-president; A. O. Sievers, 
secretary; A. L. Dawson, treasurer; and F. E. Bryant, | 


superintendent. 
> 


A Promising Publication 

Key Notes is the title of a new house publication just 
issued by the Smith Premier Typewriter Company, 205 
East Forty-second street, New York City. The first num- 
ber contains four pages and records several important 
items of news in the Smith Premier organization along 
with illustrations of individuals in the organization and of 
the factory at Syracuse. A new poster is reproduced, also 
an illustration showing the speedy work of one of the 
Smith Premier representatives in Sweden. 

Key Notes is an interesting publication which will be 
more interesting and valuable as the organization wakes 
up to its possibilities. It is edited by Ira H. Myers, adver-| 
tising manager, who is to be congratulated upon the excel- | 
lence of the first number. 


——— 
Erskine Returns from Abroad 





W. W. Erskine, manufacturers’ agent, 525 Market street, | 
San Francisco, Calif., recently returned from a trip to| 
Europe during which he visited the factory of Greif-Werke 
at Goslar, Germany. They are said to be the second larg- 
est manufacturers of duplicating supplies in Europe, making 
ribbons and carbon papers, stencil paper, ink, etc. They 
already have a large factory and are constructing a build- 
ing that will triple their capacity. This house has ap-| 
pointed Mr. Erskine sole representative in America and | 





he anticipates a very good business. 
Mr. Erskine reports a most enjoyable trip. 
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Be known as the Tiffany 
of your community! 
THE name “Supreme Quality” Filing 


Supplies means exactly what it says. Wabash 


Supplies never disappoint. They are made of 
materials that cost more than we need to pay 
for apparently the same thing, but that means 
added years of service. 


The firm that is known as the “Tif- 
fany”’ in any line and sells only good merchan- 
dise, soon finds its reputation a source of con- 
tinuous new business. “Supreme Quality” 
Filing Supplies will help you to gain or main- 
tain that enviable reputation in your com- 
munity. Get samples of them now. 


Wabash 


SUPREME QUALITY FILING SUPPLIES 


























The Wabash Cabinet Co. 

Wabash, Indiana. Date ae 
Please place my name on your list to receive new Sales Ideas, and 
tell me about your plans to help increase Supplies sales. 

Name - = 
Address ; abel 

Firm —E7 
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COLOR PRODUCTS 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


CARBON PAPERS 
REFLEX 


























WRITING INKS SHOW CARD COLORS 


STAMPING & NUMBERING 
MACHINE INKS 





THESE ARE ALL COLOR PRODUCTS 


SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 50 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands nas been 
rendered. 


Grade for grade—price for price, 
there are no stationers’ color 
roducts that surpass the A. & 

. Line. 
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OFFICE APPLIANCES 


Advertisement Emphasizes Office Equipment 
Growth in California 

The house of Stockwell & Binney, dealers in typewriters, 
adding machines, commercial stationery, filing devices, 
desks, etc., at San Bernardino, Calif., presented a page 
advertisement in the San Bernardino Daily Sun of Sunday, 
June 9, in which they note three years of progress in their 
business. They have four stores to serve their customers 
—one at San Bernardino, one at Las Vegas (soon to open), 
one at Riverside and another at Redlands. A chart showed 
the steady growth and sales volume since the inception 
of the business. Indications are that 1928 and 1929 will 
produce twice as large a volume as 1927 and 1928, and 
more than four times that of 1926 and 1927. 

On another page of the same paper is a news story con- 
cerning the opening of a new store soon after August 1 
at Las Vegas, Nevada. This was one of the stores men- 
tioned in the advertisement. The announcement of the 
opening of this store was made at the third anniversary 
celebration of the company held at the Mission Inn, River- 
side, Calif., June 7. The building at Las Vegas is now 
under construction. Half of it will be occupied by the 
Pionecr Title Insurance and Trust Company of San Ber- 
nardino. Messages of congratulations from many manu- 
facturers of office equipment were read at the anniversary 
banquet 

C. M. Cottrell, E. Schoefer, H. R. Dole, E. R. Lewis, 
() F Henderson, a. & Ogg, Don Beck, R. A. Keller, 
Clay Barton and R. H. Stockwell, winners in the May 
sales contest, were presented with straw hats. C. M. Cot- 


trell, in charge of adding machine sales, received a gold 
fountain pen for achieving the highest sales total. 
sccm 
Advertising Agency Gives Golf Tournament 

An unusual but enjoyable golf tournament was staged by 
La Porte & Austin, Inc., of New York City on Saturday, 
June 22, at the Freehold Golf and Riding Club, Freehold, 
N. J. This is F. B. Leedom’s home course. The tourna- 
ment was planned for June 8, but on account of rain it 
was postponed to the later date. 

Several representatives of publications in various fields, 
as well as printers, lithographers, etc., were in attendance. 
Fourteen people took off in the foursomes and threesomes 
which constituted the contest. 

An appetizing luncheon was served at the club at noon 
and a delightful dinner in the evening. 

Several prizes were offered for low net and high gross 
scores, as well as a prize in the flag tournament. The 
Austin cup was won by Frank Sohl. E. Furman Pfeiffer 
won the low net prize and the flag tournament prize was 
won by Wilson Wilmer. 

F. D. Austin made the speech of presentation and Frank 
F. Casey assisted in the arrangements. The Standing Com- 
mittee on Committees (“which sits down at every oppor- 
tunity”’—so they admit) consisted of F. Benson Leedom 
and Frank F. Casey. Committees on Handicaps, Prizes, 
Transportation, Refreshments, Entertainment and other 
matters unknown at the moment consisted of the same two 
gentlemen. \ photograph of the group of players was 
received too late to go with this item. 


sass’ 
Pliny L. Allen Re-Elected to Ad Club 

Pliny L. Allen, vice-president of Trick & Murray, Seat- 
tle. Wash., was made second vice-president at the annual 
election of the Seattle Advertising Club, June 4. Mr. Allen 
had completed a year on the board of trustees. During 
“Advertising Achievement Week” in May he addressed 
two of the Seattle service clubs on “The Achievements of 





Advertising.” 
Mr. Allen is also a trustee of The Seattle Chamber of 


(_ommerce. 
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Demonstrate Radial 
Diffusion and You’ll 


Make SALES ~ 


Set an AIRATOR right on your counter during hot weather and 
keep it running. Every office worker that comes into your store 
will at once be interested in this ventilator that “‘blows without 
blowing papers all around”. That's Radial Diffusion. 


IR AY © Ik TE 





100% comforting air movement—ALL the air in the room circu- 
lating ALL the time—without blasts or drafts! The finest port- 
able ventilating unit for stores and offices 
that was ever invented. A real seller the 
year round. Send at once for particulars. 


SAVORY, Inc., Dept. 154,90 Alabama St. 


Owned and Managed by The Republic Metalware Co. 


New York BUFFALO Chicago 














For Depassinieatel F iles 
and Growing Businesses 


BENTSON 
Add-A-Unit SECTIONS 


These add-a-unit sections are especially 
convenient for various department files in 
large business and public institutions and 
for smaller firms whose filing space need 
not be large but must provide for many dif- 
ferent sizes and shapes of records. 


Legal blank, card and letter file sections 
are shown as well as storage section, top 
and base. Sections are also provided for 
check files and documents, filling out an ex- 





tensive, adaptable line. The sections are 
neatly constructed with acetylene welded 
corners and the same drawer suspension as Showing how perfectly 


, all . : the sections stack 
in our commercial grade vertical files. 








The Price list with full 

M information and dis- 

Sections stach and how BENTSON FG. CO. me to dealers on 
they may be rearranged. urora Inols uest 
Eastern Wholesale Distributors: A. H. Denny, Inc. req : 








356 Broadway, near Leonard St., New York City 
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The Line of Lowest Ultimate Cost 
















An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 


Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 





“The Line of Lowest Ultimate Cost’’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 








As pioneer desk makers of Jasper, We are large enough to serve you and the 
Indiana, we can offer you the service we offer will meet the most exacting 
best in high quality desks, time requirements. Our customers are the judges 
tried and quality tested for fifty- and they have been satisfied. The Jasper 
two years. Chair line is the outstanding line. 


THE JASPER DESK CO. and JASPER CHAIR CO. 


Desks and chairs can be purchased from us in pool cars at carload discounts, lower freight rates and 
the assurance that goods avrive in first class condition, without damage. We solicit your inquiries. 


JASPER eee INDIANA 
JOHN W. MESSIMORE, Chicago Representative, telephone Longbeach 4821, 1467 Catalpa Avenue a oo 
CHICAGO, ILL. ASPER. Inv 


— — — = — 


<peR CHAIR . 
Sy c)\ 
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PASSED AWAY 


L. H. Biglow 

Lucius Horatious Biglow, owner of the L. H. Biglow 
Company, New York (now part of the National Bancservice 
Corporation, 461 Eighth avenue, New York, N. Y.), passed 
away June 15, succumbing to heart disease. He was born 
in Brooklyn April 3, 1860, his father having been a mem- 
ber of Biglow & Main, hymn book publishers. 

Surviving are his widow and five children. Mr. Biglow 











was a man of varied activities: a trustee of Colgate uni- 
versity, a former vice president of the Greenwich Choral 
society, member of the Park Avenue Baptist Church, vet- 
eran of Company I, Seventh Regiment, National Guard of 
New York, member of the New York Quill club, the Cham- 
ber of Commerce and the Greenwich Country club. 
' - + 
W. Howard Hazell 

W. Howard Hazell, head of Hazell, Watson & Viney, 
Ltd, London, England, passed away a short time ago, aged 
fiftv-nine. He was active in the trade organizations of the 
stationery, printing and allied fields. 


' F + 
George Walter Sheppard 


George Walter Sheppard passed away June 7 at Chicago. 
He was a brother of C. E. Sheppard, of The C. E. Shep- 
pard Company, New York, and Thomas M. Sheppard and 
Frank W. Sheppard, of The T. M. Sheppard Company, 
Chicago. He was connected with the Duco Company of 
Chicago, and always maintained an active interest in the 
affairs of The T. M. Sheppard Company. 

The immediate survivors are his widow, Mrs. Mary Ken- 
yon Sheppard, Mrs. Grace A. White and William E. Shep- 
pard; a son, Arthur J. Sheppard, preceded his father in 
death. Mr. Sheppard was a member of Covenant Lodge 
No. 526, A. F. & A. M., Siloam Commandery, Medinah 
Temple, and the Medinah Country Club. 


+ + +- 
Mrs. Ida A. Shermer 


Mrs. Ida A. Shermer, mother of Herman Shermer of the 
Associated Stationers Supply Company, Chicago, IIl., passed 
away June 16. She had been ailing several weeks. Inter- 
ment was at Graceland cemetery, Chicago. In addition to 
Herman Shermer the surviving children are Fred Shermer, 
Louise Shermer, Earee Shermer, Mrs. Minnie Scaar, and 
Mrs. Doris Skibbe (wife of Al Skibbe, of the Associated 
Stationers Supply Company). Her husband, the late Carl 
Shermer, passed away some time ago. 


+t + +& 
Edward J. McLaughlin 


Saturday, June 1, Edward J. McLaughlin died from a 
stroke of apoplexy at Newell’s Sanitarium, Chattanooga, 
Tenn. Mr. McLaughlin, who was about sixty-five years of 
age at the time of his death, had spent about thirty-five 
vears in the typewriter business. 

For many years Mr. McLaughlin was employed in the 
service department of the Underwood Typewriter Company 
in New York City. At one time he and one of his brothers 
operated a typewriter business in St. Louis, Mo., under the 
name of McLaughlin Brothers. In 1920 he went from 
Decatur, Ill, to Chattanooga where he was employed in 
the service department of the Underwood Typewriter Com- 
pany until March, 1928, when he resigned and opened a 
business of his own under the name of Typewriter Service 
Company. 

Mr. McLaughlin was born in New York State. He is 
survived by his wife and daughter in Chattanooga, where 
he was buried. 
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would you use 
india ink 
mda 
ountain pen? 


Absurd! Not at all when you know 
what some users of duplicating inks 
are trying to accomplish with a 
single grade. 


Why Use One Grade of 
Duplicating Ink ? 


There are special inks for printing presses ; 
there are special inks for fountain pens, 
ruling pens, etc. And isn’t it just as logical 
to use special inks for different duplicating 
requirements? Especially when the man- 
ufacturers of the machines say closed drum 
machines must have special inks. 


There is an Ilpaco ink for every job. No. 
1400 is an intensely black, free flowing ink 
compounded on a thoroughly tested glyc- 
erine formula. It is guaranteed not to dry 
or harden on the pad. No. 1700 is identical 
with No. 1400 except made lighter for ma- 
chines where force or pressure in inking 
is not used. It is black, permanent, and 
quick drying. Other inks for other work. 


If interested in tripling your business in 
this profitable field, write us promptly stat- 
ing the approximate number of pounds of 
stencil ink sold a month. Do it today. Ex- 
clusive territories available. Sold through 
dealers only. 


ILLINOIS PAPER COMPANY 


397 Union Station 
CHICAGO 


Stencil Ink 
fer 


ROTARY 
Dvplicering Mechine* 
r 
‘WUNots paper compe’? 


men Senos 
Cmicaco, unos 
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Above: Tar Board—Wood Board—Aluminum 
Board with rolled edges, mat finish. Below: 
“Klutch” Binder, pebble grain cloth cover. 


“KLUTCH” Clip Boards 
“KLUTCH” Clip Binders 


The Springless Clip with the 
Sliding Back 


Move the Slide in one direction 
and the Clip remains open without 
pressure—Move it in the other and 
the Clip locks at a touch. 


Write for prices and discounts 


ATLAS 


STATIONERY 
CORPORATION 


109-111 Leonard Street 
New York, N. Y. 


Distributors for Cushman & Denison Mfg. Co. 
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Harold F. Dalton 

Sincere regret was felt throughout the stationery trade 
in the Bay region at the death early in June of Harold F. 
Dalton, of Dalton Brothers, 467 Twelfth street, Oakland, 
Calif.» The firm had built up their business so successfully 
that their store is one of the finest of its kind in Oakland 
The deceased was only twenty-eight years of age. He is 
survived by his widow and family. The stationery busi- 
ness of Dalton Bros. will be carried on by Ray Dalton, 
the surviving member of the firm. 

+t + + 
J. M. Post 

J. M. Post, familiarly known as “Jerry,”’ manager for 
Remington Rand in Portland, Ore., died recently following 
a short illness. News of his decease was received with 
deep regret at the Pacific coast headquarters, San Fran- 
cisco. For years “Jerry’’ Post was Portland manager for 
the Remington Typewriter Company, and when the Rem- 
ington entered the merger, he was made Portland manager 
for Remington Rand. He was one of the most popular 
men in the office equipment business and was still a young 
man at the time of his death. He is survived by his 
widow. 

+ + + 
B. Kittay 

B. Kittay, a jobber of New York, passed away several 
weeks ago, following the death of his wife. His sons will 
carry on the business of B. Kittay & Sons, 176 Park row, 
New York, N. Y. 

’ + + 
Elmer Ward Bloser 

Sunday evening, May 12, 1929, Elmer Ward Bloser of 
The Zaner-Bloser Company, Columbus, Ohio, died suddenly 
at his home in Columbus. Mr. Bloser, whose company 
manufactures a line of pen holders, was an exponent and 
promoter of good handwriting and penmanship. 

' + +€ 
Samuel Stapert 

The many friends of Barney Stapert, former world’s ama- 
teur champion typist, extend profound sympathy over the 
death of his father, Samuel Stapert, who passed away 
on May 25 last as a result of injuries received in an auto- 
mobile accident near Montclair, N. J. 

Funeral services were held at the home of Barney Sta- 
pert, 404 North Eighth street, Prospect Park, Paterson, 
N. J., at 3:00 p. m. on Wednesday, May 29. The remains 
were interred at Fair Lawn cemetery. 

+ + + 
Samuel T. Russell 


Samuel T. Russell, for many years connected with the 
office equipment industry, died at a hospital in Utica, N. Y., 
on Saturday, May 25. Mr. Russell was seventy-six years 
of age and had been in very good health, but he was 
stricken suddenly with an attack of blood poisoning and 
died after three days’ illness. 

The funeral was held in Ilion, N. Y., Monday, May 27, 
where his remains were interred. 

Mr. Russell had been president of Library Bureau for 
eight years, having been a member of the Board of 
Directors for fourteen years. He had not been active in 
the management of the company since 1920 and resigned 
from the Board of Directors in 1926 

Mr. Russell leaves a brother and two sisters, as well as a 


nephew, H. R. Russell of the Powers Accounting Machine 
} 


his loss 


Division of Remington Rand, Inc., to mourn 
- + + 
Fred L. Beunke 
After a long illness, Fred L. Beunke, stationer at Cen- 
tral Square, Cambridge, Mass., passed away on April 26 
Mr. Beunke was seventy-three years of age and had been 


in the stationery business for fifty years. 
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HISTORIC ENGLAND USES 
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BOUND <c LOOSE f 


CORPORATION RECORD 
BOOKS 
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No. 24 No.2 


Full Bound, Black Fab- 
‘No. 2A. rikoid Leather. The 
contents of No. 2 and 2A are identical 


in every respect. Only the binding 
differs. 


‘No 6 Loose Leaf. Black Fabri- 
*™'* koid Leather Binding. 
Page size 9', x 1154 inches. Number 
of pages, 218. Slot punched. Tab 
indexed. Constructed so that capacity 
can almost be doubled, 





wo.6 


i 
i 






No. 9 


No 2 %{ Bound. Hub Back. 
*“* Genuine Russia Covers 
and Back. Cloth Sides. Page Size 
8!¢2 14inches. Number of Pages,210. 


** Arranged particularly for 
the recording of minutes or proceed- 
ings of a Corporation, Common Law 
Trust, Fosunsemnip. Individual Busi- 
ness, Society or Lodge. Contents, 
200 entirely blank pages. 





Goes Corporation Record Books are more than covers ana Stationers! A neg Record Book is an integral part 
blank paper. In each is provided information on every detail of every Stock Certificate Sale! You are overlooking a real 
incident to organization—all of the essential books of record— sales opportunity if you neglect to bring Goes Record Books 
numerous explanatory notes and suggestions—and a table of to the attention of your Stock Certificate customers. There’s a 


approved legal forms and precedents. good profit in each Record Book sale. 
Send today for illustrated brochure which describes in detail the distinct features of Goes Corporation Record Books. 


Goes Lithographing Company 
Chicago, Illinois 


49 West Gist Street (e296) 
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Completes—not competes with 


TORES, offices, workshops, and dis- 
play rooms must use modern equip- 
ment to meet modern needs. Service 

Steel units combine the newest in ideas, 
methods, design, materials, and work- 
manship. The display counter shown 
here is but one of many unique units. 
This type of equipment pays both buyer 
and seller. 

Salesmen can cash in heavily on Serv- 
ice Steel equipment. It completes—not 
competes with—any line you now handle. 
It rounds out and modernizes your stock, 
opening up new sales to both new and 
old customers. 

Wherever goods are displayed, records 
kept, or storage equipment used, Service 
Steel sales are waiting for you. 


Trade SERVED) Mark 


IMPORTANT TO DEALERS! 
A new and profitable steel equipment de- 
partment, that makes new friends with 
complete installations, can be added to your 








Deluxe Model Deep Display Counter: Service Steel Construction business. We equip stores complete with 
throughout. Interior illumination. Lower sections equipped with all fixtures excepting the cash register. 
Your local agency may still be open—apply 


drawers or plain shelves, or combination, as preferred, either on jor it now. Write for details. 
salesman's or customer's side. A very practical and popular model. 


SER VICE STEEL PRODUCTS CORPORATION 


Pioneers in De Luxe Steel Store Equipment 
912-18 W. North Avenue, Chicago, Illinois 














AMES MEANS EXCELLENT SERVICE 





Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


lf you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Anes Means Fe XcELLENT Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispenard St... New York Longs, Lid. 583 Market St., San Francisco 
79 and 80 Queen Street, London E. C. 4, England 











TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 
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Birthdays 
i == 


Miss Susan Moreland Lantz 
Susan Moreland Lantz, the second great grandchild of | 
J. K. Gill, president of The J. K. Gill Company, Portland, | 
Ore., brought great joy to the family on her advent in June. | 
She is the daughter of Mrs. Mark Gill, daughter-in-law of | 
J. K. Gill. 


MADE POSSIBLE BY 
The first great grandchild of J. K. Gill is William Ard | 


Montgomery, son of Richard G. Montgomery, assistant | 10 P * t ° 
Montgomery, son of Richard 6. 3 -Wagemaker oint Construction 


a 


© 











b\b\0 
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Austin Clawson, Jr. 

Mr. and Mrs. Austin Clawson, Chicago, Ill, are the | 
happy parents of Austin Clawson, Jr., a sturdy lad who 
started in life’s race at 5% pounds of wriggling infancy; 
with an heritage that promises much for manhood. Mr. 
Clawson is connected with the Chicago branch of the 
Woodstock Typewriter Company. 

itteimeiiads 
Master Lipshutz 

Sunday, June 16, 1929, at the Newark Maternity Hospital, 
Newark, N. J., a baby boy was born to Mr. and Mrs. Harry 
Lipshutz of Newark. The boy tipped the scales at six 
pounds, ten and a half ounces. Mr. Lipshutz has been con- 
nected with the Art Steel Company, New York City, for 
several years. 

> — 
Now Comes George Nitschke, Second 

George Nitschke, manager of the New York office of the 
\utomatic Pencil Sharpener Company, is now passing out 





cigars after the birth June 20 of his first grandchild, who 


tipped the scales at 6% pounds. He is the son of Mr. and This New Type Salesman’s Desk 
Mrs. Gordon Nitschke Finally Answers the 


cece Persistent Demand for Small Size 


Seymours Celebrate at Atlantic City 


Mr. and Mrs. F. P. Seymour celebrated the fifteenth an- but Adequate Drawer Space 
niversary of their wedding at Atlantic City, N. J. Their 
marriage took place before Mr. Seymour became connected The two small drawers are grooved and 
with Horder's, Inc., Chicago partitioned for card filing in any combination. 

Friends of Mrs. Seymour will rejoice that she is regain- The inside height is sufficient for 5x8 guides. 
ing her health 

>— The large drawer is partitioned for letter 
Philadelphia Stationers Association or legal size guides. 


Thursday, June 13, the Philadelphia Stationers’ Associa- 


. F ‘ > . " ss ’ . 
tion met at the Bellevue-Stratford hotel, Philadelphia. Pedestal drawers rum on our exclusive 


The attendance was large in spite of the counter attraction | channel suspension supporting loaded drawers 

of the Parker Pen Aeroplane which was busily engaged in at full length, also making possible two card 

taking many Philadelphia stationers “for a ride.” and one letter drawer of full filing height. 
The routine business matters were disposed of rapidly. | 

A nominating committee to prepare a suggested slate of | Made in full quartered Oak, Mahogany and 

officers for the coming year was appointd. Frank R. Welsh Walnut finish. 

was made chairman of the committee and William H. 

Brooks, Sr. A. Pomerantz, Roland Altemus and Michael | Regardless of what desk line you handle, 

J. Casey were named as members. The members of the you will want to sample this new style desk 


association present were urged to answer promptly the | 
questionnaire of the Harvard Bureau of Business Research 
so that Philadelphia would be represented one hundred 
per cent when the Bureau report is made at the National 
convention in Montreal next fall. The following were 
named as chairmen of the various committees for the 
annual banquet: Program, Walter F. Crap; speakers, 


Wm. H. Brooks; seating, Frank R. Welsh; arrangements COMPANY 
: » oe Ee - f “ | 
and menu, Edward Eisenstein; music and entertainment, GRAND RAPIDS MICHIGAN 


Thomas Stagg; souvenirs, Alvah Bushnell, Jr.; general 
committee, Walter F. Crap; invitations, Wm. H. Russell; 
. oOo HO 


finance, Chas. A. Connell; reception, James C. Lukens; g 


and be the first to offer it to your customers. 
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TRIUMPH 


Self-Inking 
BAND DATER 








The Triumph Self-Inking 
Band Dater 


—a serviceable rubber stamp to be recom- 


mended for use when the imprint is con- 
tinually required. Always right at hand and 
easy to use. Inking pad, dates and impres 


sion plate wear almost indefinitely. We 
have never heard of the metal parts wearing 
out. The aluminum actuating rolls are ad 


justably mounted maintaining sufficient 
tension of bands to keep date in exact po- 
sition but easily changed. Made in five sizes 
with Long Primer or Pica dates. 


For purposes not requiring the band dater, 
we make the Triumph Self-Inker supplied 
with or without type dates, in eleven sizes. 
Most offices have many uses for the 
lriumph: receipting bills, endorsing checks, 
marking incoming matter, warehouse orders, 
printer's copy, etc 


We manufacture a complete line of rubber 
and metal stamping devices and inks for 
stamping needs. The stock models answer 
most purposes, but special stamps are made 
to order All orders are filled carefully, 
promptly and accurately. 


New York, N. Y., U. S. A. 
ng Agents for the B. G. Volger Mfg. Co. 


Volger’s Inks and 
Excelsior Stamp Pads 


ee eee 
VOLGER'S 
NEw DEPARTURE 
PENETRATIVE /N-A 
i... STAME_PAD 


oe - — 


Quick 
DRYING 
Ink 
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publicity, Charles Hodge. The officers of the executive 
committee are Francis B. Irwin, president; Chas. A 
Connell, treasurer, and George Wustner, secretary 

David W. Duffield of Yawman and Erbe Manufacturing 
Company was introduced as the speaker of the evening. 
Mr. Duffield gave an interesting outline of his twenty-two 
years in the stationery business. The burden of his talk 
concerned salesmen, their duties and qualities. He sug- 
gested a method of “self-rating” for individual salesmen. 
After the address a number of those present asked ques- 
tions of Mr. Duffield, the answer to which brought out 
some interesting points about salesmen and selling. 

On motion of Richard Yeo, a rising vote of thanks was 
given Mr. Duffeld for his part in the evening's program. 
The meeting then adjourned.—C. H. 
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WHEREIN ASSISTANTS ASSIST TO THE APPARENT DANGER 

OF INJURY TO A NEW STRAW KELLY A B. Brightman (left) 

assistant sales manager of the Woodstock Typewriter Company, Chi 

eago office, and H. A. Sperb, assistant sales manager in the Vacific 

coast territory, demonstrate San Francisco's high-pressure water sys 
tem on the roof of the Sir Francis Drake hote! 








Branch Managers, A. W. M. Co., Visit Indianapolis 

Frank McBurney, manager of the Cleveland branch ot 
the American Writing Machine Company, paid a visit to 
Indianapolis during the month in company with Messrs. 
Pratt of Chicago; Dowdell, Detroit; Rudin, Cincinnati; 
Toteson, New York; Simler, New York, and Franklin and 
Chris Monahan of Indianapolis, all executives of the com- 
pany. Mr. Monahan will take charge of the Indianapolis 
office, succeeding Ward Franklin, who takes charge of the 
Pittsburgh office, succeeding Mr. Bulger, who has been 
placed in charge of the St. Louis office. While in Indian- 
apolis the party had headquarters at the Indianapolis Ath- 
letic Club 

Mr. McBurney left July 1 for a two weeks’ vacation trip 
to New York and Boston, where he will visit his son.— 


‘.. 2. 2 
a 


Lee Culla Joins Underwood in Cleveland 
Lee Culla, who was formerly connected with the Cleve- 
land branch of the Royal Typewriter Company, is now 
connected with the Cleveland branch of the Underwood. 


A. E. D 
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DAVIDS’ 


QUALITY 
PRODUCTS 


INKS -- ADHESIVES -- SEALING WAX 


Give your customers merchandise backed by 
a Century of Quality 


VEPHOLA HG HHPHPHAPEPEE APPLE HHS HO HDS 





Repeat Orders Mean More Profits & 
> 
For over a hundred years we have kept pace with the © 


wut en sciences and the arts to meet the demands of 
FADES a discriminating public. 


oss + * a - & & 
43249948948 249 RSFSR 
oo... 


THADDEUS DAVIDS INK CO., Inc. 


95 VANDAM STREET NEW YORK, U.S.A. © 


ESTABLISHED SINCE 1825 
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N 
When you want the right desk for a special N 
purpose or a carload rushed for an instal- 
lation---when the quality must insure satis- 
faction and the price be right, look up your 
E DCO 
catalog or 
write us 
for infor- 
mation. 


c= 
Evansville 


Desk Co. 


Evansville, Indiana 


| 
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OFFICE APPLIANCES 








for every office use 


The moderate prices and 
high quality will surprise 
you. 


No. 1467 


THE EVER INCREASING DEMAND 


for turned leg and period design desks as often as you show it to an interested 
has brought this new line into imme- prospect. Furthermore, it will bring 
diate popularity. You can sell this customers into your store if displayed 


Imperial 1200 Line in your store almost occasionally in your window. 


Write for illustrations of the 
1200 and 1400 Grades. 


IMPERIAL DESK COMPANY 


EV ANSVILLE INDIANA 

















Only One To Use 
Two Less To Lose 


That’s the reason every one gives instant ap- 
proval to the Nardi Tri-Kolor Pencil. 
When you want to write or check in 
red, “snap” and it is ready; “snap” 
and back to black, or to blue, if 
desired. An automatic pencil 
which has taken two steps 
in advance — writes 
black, red or blue, as 












NARDI 


Tri-Kolor Pencil 


Is a swift seller, because its practicability is 
the user wills, or recognized instantly. A very compact, light- 
any three-color weight automatic pencil, trebled in value by its in- 
combination stant conversion into either of two added colors. Guar- 

anteed to last a lifetime with ordinary care. Rose, orange 


desired. or black barrels, as desired. 


FREE USE OF SPECIAL 
ELECTRICAL WINDOW DISPLAY 
Stop the crowds with this giant, automatic pencil, electrically 
operated. Book it now for a two weeks’ run at your store. Sent 
with minimum order for four dozen Nardi Tri-Kolor Pencils, 


less regular discount from retail price of $3.00 each. We pay ex- 
pressage. Has put Nardi Pencils over for hundreds of dealers. 


The NARDI Manufacturing Company, Camden, New Jersey 
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Two Dictaphone Sales Meetings 

Dictaphone Sales Corporation held two sales managers’ 
conferences in June. The Western sales meeting was held 
in Kansas City at the Kansas City Athletic Club June 7 
and 8, and was attended by mid-western and western sales 
managers. The Eastern sales meeting followed the next 
week, June 14 and 15, at the Dictaphone factory at Bridge- 
port, Conn., with a dinner Friday evening at the Stratfield 
Hotel. 

L. C. Stowell, president of Dictaphone Corporation, with 
M. B. Sands, vice-president, and Bevan Lawson, executive 
sales manager, represented the New York executive office 
Those attending the Kansas City 
conference Creson, Memphis; F. S. Moyer, 
Chicago; W. P. Minor, Milwaukee; F. S. Ward, Dallas; 
W. H. Sharpe, Denver; R. H. Davis, Salt Lake City; E. M. 
Thal, Detroit; Carol Lyttle, New York; W. L. Harrel, 
Dallas; H. C. Godwin, Dallas; C. E. Terry, Kansas City; 
A. P. Taylor, Des Moines; H. W. Irwin, Omaha; W. S. 
Leake, Tulsa; N. C. Hale, Minneapolis; S. E. Kienitz, St. 


at the western meeting. 
were: T. K. 


Paul; F. L. Scott, St. Louis; J. H. Best, San Francisco; 
Cc. L. Bossmeyer, Indianapolis; E. Egelhoff, St. Louis; 
L. C. McKinnon, Kansas City; C. Way, Omaha; S. M. 


McHarg, Wichita; N. Brewington, Oklahoma City; Mr. 
Beaurwage, Lincoln; Albert Fulton, Des Moines; C. S. 
Fisher, Kansas City; George H. Reed, Kansas City; Marvin 
Garner, Kansas City; F. J. Baur, Kansas City. 

S. H. Holmgren, president of J. A. 
pany, was the speaker at the banquet Friday evening, June 
7, at the Stratfield hotel. Additional guests at the banquet 
were Harry Armstrong, Ray Gardner, Walter Mathis and 


Charles H. Tetrick. 


Folger Coffee Com- 


Present at the Bridgeport meeting were: J. Lehan, New 
York; F. G. MaclIlroy, Rochester; A. J. McCrickard, execu- 


tive office; J. B. Ogden, Lynchburg; C. B. Ashton, New 
York; H. P. Roberts, New York; F. Menke, executive 
office; L. C. Stowell, president, executive office; M. B. 
Sands, vice-president, executive office; F. C. Benson, 


Bridgeport; H. B. Bengston, New Haven; H. B. Williams, 


Waterbury; E. J. Spitzer, Washington; D. R. Fox, New 
York; Bevan Lawson, executive office; E. S. Holloway, 
Baltimore; G. W. Bailey, Cincinnati; H. Wilson, Hartford; 


S. Q. A. McClure, Boston; A. E. Blackstone, Chicago; 
C. E. Hallenborg, Philadelphia; E. R. Crayston, Toronto; 
B. L. Ferguson, Buffalo; F. H. Barteaux, Pittsburgh; S. W. 
Whiting, executive office; R. T. Harris, executive office; 
H. H. Cleveland; A. J. Hartnett, Montreal; J. W. 
Anderson, Boston; N. J. O’Rourke, Utica; R. B. 


( ross, 
Evans, 


Bridgeport; T. H. Beard, Bridgeport; J. L. McIntosh, 
Bridgeport; J. Lucarelle, Bridgeport; R. E. Worden, 
Bridgeport; Messrs. Welch, Bridgeport; Mr. Eckland, 
sridgeport; Condon, Bridgeport; Ferrer, Bridgeport; Nor- 
ton, Bridgeport; Job, Bridgeport; Bode, Bridgeport, and 
F. M. Gale, executive office. 

Roy Jackson, president of Jackson-Babbitt, Inc., com- 


mercial research engineers, New York, was the speaker of 
the evening at the banquet. 
a 
Empire State Travelers 
\ number of traveling men met May 20 at the Welling- 
Albany State 
Travelers Club. 


ton hotel in and organized the Empire 


The Regional Governor of the Second District, Franklin 
D. Sargent, attended the meeting and spoke of the advan- 


tages of such an organization, and the benefits derived 


from such an association, both to the travelers and dealers. 


The organization was perfected by electing C. E. Howes, 


president; R. P. Jones, secretary, and A. L. Rusrdt, 


treasurer. 
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IN POPULAR DEMAND |, 


SE FASTENER 


‘Trade Mark Reg. U. S. Pat. Office 













Brought into front rank 
by reason of their su- 
perior features of easy 
operation, great capac- 
ity and neat, secure 
fastening, S PEED 
FASTENERS offer 
more than average profit 
to the office equipment 
dealer. 





The BABE 


Five attractive colors, black, rose, green, oak 
and mahogany. Fitted with rubber feet, light 
in weight—the fastest fastener. Retails for 
$3.00 ($3.50 west of Mississippi). Ask about 
attractive counter easel for display. 


The 2 in 1 model 


makes temporary or per- 
manent fastening, chang- 
ing from one to the other 
by means of a shift lever. 
Retails $5.00. 











The SPEED FASTENER line includes many 
other models, such as the No. 13 large capacity 
which takes 120 sheets of 16 Ib. paper, the models 
2 and 213 with the 11-inch stapling margin, the 
model No. 100 three positions, etc. Send for 


descriptive circulars and discounts. 


Parrot 
Speed Fastener 
Corporation 


New York, N. Y. 
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HARD TO BELIEVE 


YET IT’S A FACT THAT 2 
CONSUMERS HAVE USED 
NEARLY 


20,000 Bottles of INKOUT 


THE SINGLE FLUID ERADICATOR 
IN LESS THAN 3 YEARS PAST 


DEALERS 
EVERYWHERE 
ARE SELLING 





LARGE SIZE 50c 
SMALL SIZE 25c 


HAVE YOU SEEN 
THESE UNIQUE 
NEW PRODUCTS? 


CARDINELL IF NOT 
Eraao ovial TAKE 


a at FLUID ADVANTAGE 
Eradicator OF OUR 


oy, | e SPECIAL 
INTRO- 
DUCTORY 
OFFER 
FOR 50ec WE WILL DELIVER 
1 50e ERADOPEN 


1 EXTRA ERADOVIAL 
1 25e BOTTLE INK OUT 





TOTAL RETAIL VALUE 


INKOUT MFG. CO., Inc., Montclair, N. J. 
Enclosed find 50c for which deliver to the under- 

signed, 1-50c Eradopen, 1 Eradovial, and 1 small size 

Inkout. 

Name 


Address 


Town 
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Lin-May Company Distributes “Equipto” Lines 

The Lin-May Company, 111 West Jackson boulevard, 
Chicago, IIL, has been appointed National distributor by 
the Aurora Equipment Company, Aurora, Ill. The lines 
handled are steel shelving for office, store and factory, and 
the “Equipto” system of electrotype control. Samples of 
these items are on display in the Lin-May offices. The 
electrotype control system was described on page 122 of 
the June issue of Office Appliances. 

The Lin-May Company has been operating one year, 
organized to manufacture and distribute the Lin-May type- 
writer anchor and silencer, a patented device which secures 
the typewriter to the desk without the use of screws, and 
reduces vibration and shock to the machine. Later the 
Davidson desk guard was taken on, protecting pedestal 
desks against the impact of chairs. The growth of the 
business has been gratifying, necessitating a considerable 
expansion of office and storage facilities, which was accom- 
plished without change in address. The Lin-May type- 
writer device has met with wide acceptance, and is used in 
increasing quantities in a number of important business 
offices. 

ee ee 

Vawter Manifold Forms with Inserted Carbon 

The Vawter Manifold Company, Benton Harbor, Mich., 
is producing fanfold forms with carbon inserted, avoiding 
the loss of time due to inserting and removing carbon 
sheets. The carbon is made for one use in the machine, 
and is discarded when the forms are removed from the 
typewriter or accounting machine. The slogan, “Ready- 
to-Type—Can’'t Slip,” describes the convenience and accu- 
racy afforded by these fanfold forms. 

—_—~> 
James H. Dixon to Visit United States 

James H. Dixon, director and northern manager of the 
Dictaphone Company, Ltd., 8, Deansgate, Manchester, 
England, will arrive in the United States this month for a 
visit at the headquarters of the parent company, Dictaphone 
Sales Corporation. He will also call on the Canadian or- 
ganization. Mr. Dixon has a considerable sales staff which 
covers the northern area of Great Britain. 

—_—»- 
Dearborn Company Increases Space 

The Dearborn Office Supply Company, formerly at 322 
West Washington street, Chicago, Ill, has moved to 118 
South Clinton street. The change has given the company 
a considerable increase of space, permitting the carrying 
of stocks of commercial stationery items and office furni- 
ture. A job print shop is operated in connection with the 
stationery store, with an extensive range of output. 

- oa 
Barr Typewriter Sales Manager on Trip 

W. E. Barnard, sales manager of the Barr-Morse Corpo- 

ration, Ithaca, N. Y., is on a long trip through the middle 


and southwest states. He is renewing old friendships and 


adding to the distribution of the Barr typewriter. Mr. 
Barnard plans returning to the home office the early part 


of August. 


iaaniuaaiis : 
Art Metal Branch at Boston Moves 

The Boston branch of the Art Metal Construction com- 
pany has moved from 69 Federal street to 94 Federal street 
The new location is across the street from the old, occupy- 
ing increased space in the Chamber of Commerce building. 
A complete line of steel office equipment for every need is 
carried, and also “Postindex” visible files. 

isteimieeilllicctidaiets 

Manning a Director of Management Association 

Fowler Manning, president and general manager of the 
L. C. Smith & Corona Typewriters Inc., has been elected 


a director of the American Management Association. 
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MR. BALDWIN 





Mr. BALDWIN, Please 


When a visitor inquires for any certain individual 
he feels more at ease if the office window or desk 
is clearly marked. It eliminates repeating his 
question and saves his time. 

The Davenport-Taylor line of bank and office 
specialties finds a ready market and pays the dealer 
well. 

Some of the items are: changeable letter signs, 
building directories, changeable calendars, in and 
out registers, electric indicator signs, cast bronze 
signs and tablets, celluloid letters, gummed paper 
letters, desk name plates, statistical charts, electric 
window display signs, gummed labels and seals, 
address labels. 


DAVENPORT-TAYLOR MPG. CO. 
BOSTON SAN FRANCISCO NEW YORK 
WASHINGTON, D. C. 


General Office and Factory: 
412 ORLEANS STREET 


. . 


THs Bank 
WILL NOT BE OPEN 
WEDNESDAY MAY 30 
DECORATION DAY 


Lecat Hoxipay 





yy 


DETROIT 
SEATTLE, WASHINGTON 


CHICAGO, ILL. 
































EXTRA DOLLARS for 
YOUR SPARE TIME 


CAN you use a few extra dollars? If 

so, here’s your opportunity. A local 
representative is wanted for Boston and 
New England States, San Francisco and 
Western Coast States and Atlanta and 
Southeastern States to look after new 
and renewal subscriptions for this jour- 
nal. One familiar with the office equip- 
ment industry, or a person who is now 
representing other papers could handle 
the work. Representatives making a 
number of smaller towns will find the 
prospects good. Only a small amount of 
time needed each month although a. lib- 
eral commission arrangement makes the 
work attractive. In reply, kindly give 
the names of a few substantial business 
men with whom you are acquainted. For 
details, address 


Circulation Department 


THE OFFICE APPLIANCE COMPANY 


417 So. Dearborn Street Chicago, Ill. 











"Rr THIS TypewRITER puBB© 


FREE OFFER 


Test This Ribbon Yourself 
Before You Decide to Sell It 


There are many reasons why you will be 
satisfied with Imperial Ribbons. They are 
made from the finest quality ribbon fabric 
and selected inks. In consequence they last 
longer; they write clearly and cleanly. 

You can prove all this by getting our free 
Then you can 


sample and trying it yourself. 
order a gross or whatever you wish, boxed, 
with your imprint or ours, or in 144 yard 


reels. Be sure you're right before going 
ahead—be sure you’ve found the most satis- 
factory and profitable typewriter ribbons. 
es for the sample now. No obligation. 


Imperial Manufacturing Co. 


295 Washington St. Newark, N. J. 


Please send us sample typewriter ribbon (at no 
charge) for: 


Machine Corer ..«. 
Name 


Address 
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MASTERGRADE 


REMANUFACTURED 


UNDERWOODS 





Every worth-while manufacture is founded upon 
someone's idea of better service. 


The idea behind MASTERGRADE typewriters is 
that of re-constructing used Underwood typewrit- 
ers in a better, more effective way. That makes 
MASTERGRADE a better rebuilt Underwood 
for the user. Because of our large sources of 
supply our stock is more dependable and we are 
better able to ship the desired model at once. 


That makes better service for the dealer. Let us 
demonstrate. Price-list will be sent on request. 


THE WHOLESALE TYPEWRITER CO. 
428-430 Broadway 
NEW YORK, N. Y. 




















Send For Trial 
Counter Display 


The easiest way for you as a dealer to de- 
termine the profits in Coit’s Ball Bearing 
Lettering Pens is to send for this display for 
sales trial. It contains an assortment of 
twelve pens. 

Since these pens are writing profits for others, 
there is no reason why they should not be for 
you. The display will soon show whether or 
not your customers like them. 

Make this simple test by asking for this dis- 
play today , 


THE BRIDGEPORT PEN CO. 
239 John Street, 
BRIDGEPORT, CONNECTICUT 





 COIT’S BALL BEARING 


LETTERING PEN 

















STANDARDIZED 


FILING «no CARD INDEX SUPPLIES 
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Larger Factory 
Greater Production — Better Service 
More Attractive Prices 


We are now located at 167 Oliver St. 
Boston 


where our increased facilities will enable us 
to serve you better. We thank you for mak- 
ing this larger development possible. You 
have missed an opportunity to broaden your 
market and make more money if you are 
not familiar with the value of 


KRAFTEX Filing Folders 


Filex Lifetime Steel Tab Guides— 
“The Steel Tab with the Safety Edges” 


Filex Visible Name Guides and Folders— 
“With Angular Celluloid Tabs” 


The Filex Line is making money for 
others, why not you? Write today. 


THE DUNLEAVY CO. 


167 Oliver St. Boston, Mass. 
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CATALOGUES | 


Paragraphic reviews of current issues from the catalogue and 
allied fields, classified for convenient reference. 
Manufacturer 

Cc. H. Morse & Son, Rochester, N. Y., has issued a sixty-eight | 
page catalogue on marking devices. This shows both rubber | 
and metal items. | 
From the Lin—-May Company, 111 West Jackson boulevard, 
Chicago, DJL, distributor for the Aurora Equipment Company, | 
Aurora, Ill, comes a four-page bulletin on ‘“Equipto” steel | 
units, including electrotype files and steel shelving. | 
From the Heyer Duplicator Company, 901-11 West Jackson 
boulevard, Chicago, Ill., comes a folder in colors descriptive of 
the ‘“‘Clearoscope,”’ which is used for illustrative work on dupli-| 
cator stencils, tracing drawings, diagrams, lettering, maps, etc. | 
A folder by the Irving—Pitt division of Wilson—Jones Company, | 
Inc., Kansas City, Mo., told of the “Slicker’’ note book for stu- 
dents This is a loose leaf book with a cover on which the 
owner can sketch or letter designs after the fashion of decorat- 


The Superior Type Company, 3940 Ravenswood avenue, Chi 
cago, Ill., has distributed a folder showing some new items in 0 
its line of educational rubber printing toys. The new items hy ou 















include the Midget Circus, Acrobatic Clowns, Trained Animals 
Mammoth Circus, Racers for Air, Land and Sea, County Fair, 


Buffalo Hunters and American Indians. ate 
From the Louis Melind Company, 362-64 West Chicago ave Concen 


nue, Chicago, Ill., comes its new Catalogue No. 50, a complete 


’ , o 
showing of the company’s wide range of marking devices and ex 
accessories In addition to the usual alphabetical index, this mi- 
catalogue is thumb indexed by products, making it easy to on 


locate items not known by trade name. The opening page of 
each thumb indexed section lists the items included, and gives 





















also some effective sales information for the use of the dealer — The 
when selling from the catalogue. ants quality: _ 
Direct Mail—Manufacturer stomer vo +. no subst! 
The Addressograph Company, 901 West Van Buren street, The cus fit There * 
Chicago, Ill., dispatched ‘‘Customer Control” to its lists. This wants =" 
suggested plans for solving the problem, ““Where do your cus- dealer ‘her ade 
tomers go when they are ‘off the books’? It shows some of | te for either. ad high grat 
the machines which simplify their return to the fold. | tu ities smooth lead, led cor- 
The Chas. M. Higgins Company, 271 Ninth street, Brooklyn. | Fasy writing, - pber rounde : 
N. Y., sent the trade a broadside announcing changes in retail | - erasing rub : 1 jJasting 
prices on several popular items in small packages. In case | ,904, clean to hold, jong he 
stationers desire to pass along the cut to customers on goods in - mfortable these are t 
stock, the company will issue a credit memo covering the cur- | ners ©O uniformity Quality 
rent inventory. ; ; nomy and = i-Hex the 
The Tenacity Manufacturing Company’s monthly letter to| eco t make pen 
manufacturing stationers stressed the importance of using de- | things tha tomers. 
pendable metals in making up loose leaf binders. Attention | 1 for your cus + nal and 
was directed to the company’s guarantee bond covering its | pencil 4 . rgin, origine 2 
metals, which protects loose leaf manufacturers and users, profit ma mess of line: 
assuring endurance and convenient operation Generous aIps completene J and 
Direct Mail—Dealer 4 selling helps, jerstanding * 
From Baer’s of Canton, Ohio, comes a twelve—page folder testee © ervice = he things 
“More Facts from Baer’s."”” This shows and lists timely items | j rendable 5 ; these are th F 
in the Baer cave, all done in charming typography. Accom- | det operation Profit penc} 
panying it is a leaflet telling the service an Art Metal dry helpful ce = ;-Hex the 
insulated filing safe rendered to a local store during a destruc—| Sem! 


that make 
for you. 


tive fire. That safe had done its duty in a humdrum way over | 


eleven years—opened in the morning and closed at night—with ne customer, 











never a call for vigilant protection. Then the fire, and the safe | s Quality for th offers 
proved competent of its trust. All records uninjured, and ready Success mean: Semi- ex : . 
for the fire adjusters as soon as the safe had cooled ot . you—and Tx ie for Sem'- 

ae _ Price Revisions Profit ior J" - substitute sae 

Chas. M. Higgins & Company, 271 Ninth street, Brooklyn, N. | There ' I -e the real r 
Y., has announced a reduction in retail prices on several small | poth. here you have a ;-Hex 
packages, including “‘Eternal’’ black ink, office paste, ‘‘Taurine’”’ | lex And the make Semi- 
mucilage and red writing ink. Stationers desiring to make the | Hex. rou ought to , artment. 
cut effective on goods in stock can secure a credit memo based | son why yo pencil dep 
on present inventory. | ‘ in your 

he leader it? 
- | 4 help you do * 
= a | May we 


HOUSE ORGANS 


Paragraphic reviews of current issues from the house organ 
field, classified for convenient reference. 


Manufacturer 
The Leopold News (The Leopold Company) devoted an entire | 
issue to the address of R. B. Valleau before the convention of | 
the seventh region of The National Stationers Association at | 
Minneapolis in May 
An extensive installation of filing equipment at Buffalo was | 
shown in The “Y and E” Idea (Yawman and Erbe Manufac-| 
| 
| 


y 
General Pencil New Jersey 


Jersey city 





turing Company) A title and mortgage guarantee company | 
uses steel files for its extensive records, securing quick acces 
sibility and security 
Eversales (The Wahl Company) has been converted to a new 
and smaller form, more convenient for the reader For the 
sake of distinction it is now printed on pink stock. The con- 
tents continue to be virile ideas and useful information for the | 
dealer handling ‘‘Eversharps.”’ 
Uses of ‘“Fabrikoid’” in manufacturing pencil cases and/ 
scholars’ companions were discussed by The Du Pont Maga-—| 
zine (BE. Il. du Pont de Nemours & Company) Both the Amer-| 
ican Lead Pencil Company and the Eagle Pencil Company use | 
“‘Fabrikoid” in the production of these useful cases for school 
children | 
Several commercial stationers received recognition in The 
Lyon Standard (Lyon Metal Products, Incorporated). Comment 
was made, with several illustrations, on the merchandising of | 
The Dameron-Pierson Company, New Orleans, La., Mead &| 
Wheeler Company and Monroe jenbrook & Company of Chi- | 
cago, Il 
“Service in the Customer's Office” in Woodstock—The Typée- 
writer, was written by H. A. Stryken, of the Indianapolis 
branch. He understands how to endow every service call with | 
the utmost good will, and made suggestions which will aid the | 
average service man to graduate from the mechanical end of | 
the typewriter business to the sales end 











172 


Catalog 
OE29 


shows com- 
plete line 
and Prices. 


WRITE 
FOR IT! 












Sales and Advertising 
Executives of America’s 
Greatest Business Insti- 
tutions use Swing-Wing 
Displayors! 









UNIVERSAL ‘Wine DISPLAYORS 
Boost Your Summer Sales, too! 


July .. August .. when sales and advertising plans 
are being laid for the Fall and Winter . . are prof- 
itable months for the dealer who handles Swing- 
Wing Displayors. They are ideal for keeping 
proofs, diagrams, maps, etc., constantly visible . . 
accessible Floor Standard, Wall Pivot, and 
Desk Models for every office. 


UNIVERSAL FIXTURE CORP. 


135 West 23rd St., New York City 








THE 
FREE 
HAND 
BINDER 


Reg. U. S. Pat. Off. 





leaves one hand free 


The Free Hand binder prevents much 
spoilage, and keeps the forms handy and 
in a convenient way, without the use of 
binding posts or punchings. Many firms 
have found that the Free Hand binders 
quickly pay their way. 


It is sold at an attractive price and gives 
a fair margin of profit. Write us. 






New York, N. Y. 








OFFICE APPLIANCES 


Sumptuous seating for offices was described and illustrated in 
The Leopold News (Leopold Company). These included a 
variety of types for elegance in office comfort, designed pri- 
marily for the “Beau Geste” suite. 

An absorbing tale of salesmanship in Tips (Irving-—Pitt di- 
vision, Wilson-Jones, Inc.) narrated a handsome sale of “Vi- 
Dex"’ made by Trick & Murray, Seattle, Wash., sticking to list 
prices, which were undercut by competition. 

An illuminating article on “How to Figure Turnover’ ap- 
peared in Art Metal Service (Art Metal Construction Company). 
Proficiency in this science—for it is an exact practice—would 
help many stationers to ‘“‘keep out of the red.”’ 

Brainwork by members of the field organization, dealers, sales 
and service members of the L. C. Smith & Corona Typewriters 
Inc., can get a lid for their brains for suggesting a new name 
for the company’s house organ. One $10.00 and one $5.00 hat 
will reward the best and second best name offered 

The Woodstock (Woodstock Typewriter Company) showed the 
importance of reserve power in all walks of life. The athlete 
must have it to win; it is equally necessary for the typewriter 
salesman to have the vitality or ‘‘ace in the hole’ to carry him 
over the hump of the hill, beyond which lies his objective. 

The exactitude of manufacture of “‘Steel—Strong’’ automatic 
coin wrappers was explained in “‘Steel—Strong’’ Dealers’ Every 
Month (The C. L. Downey Company). This patented wrapper 
is made to fit several coins, and automatically shows the correct 
denomination of coins wrapped, through a red-bordered window. 

The Addressograph-er (Addressograph Company) showed an 
illustration of a company cafeteria at the plant, Chicago, Il. 
This succeeds a lunch counter, and provides enlarged facilities 
and quality food. The cafeteria is operated by the Addresso- 
graph Employees’ Savings & Loan Association, and any profits 
are shared by members of the association. 

“It's Said and Done” (Dictaphone Sales Corporation) showed 
how antiquated objections to modern labor saving devices can 
be converted to points of advantage. ‘“‘Refuting An Old Argu- 
ment’’ showed how modernism supplants case hardened con- 
servatism when the salesman seizes customer resistance and 
makes it an instrument for ‘“‘customer acceptance.” 

The Royal Standard (Royal Typewriter Company, Inc.) told 
of the necessity of “‘Concentration in Selling.’’ This means not 
only centering selling points on the prospect that fit his busi- 
ness, but making repeated and continued calls despite the fact 
that the prospect has said he was not interested, or any of the 
stock phrases that feaze the salesman who cannot concentrate 
on himself. 

An export section 
Berger Manufacturing 


added to the Berloyalist (Th¢é 
chronicle the doings of 
L. W. Shorter, export manager, and his staff The first issus 
of the export section narrated the experiences ashore and 
afloat of a Berger filing shipped to Nepal, northern 
India. The last stages of this modern office equipment journey 
are on burro back. This export section promises to be a very 
important factor of the Berloyalist 

Typing Tips (The Miller—Bryant—Pierce Company) commented 
on the need for adapting manifolding paper and inked ribbons 
to changing conditions in an individual office. Additional forms 
may be included in a group of shipping or order blanks, neces 
sitating a new specification for the carbon. Typewriters may 
be provided with elite type where pica had used pre- 


has been 
Company) to 


case 


bee n 


viously Obviously, former specifications may not produce sat 
isfactory results. The skilled ribbon and carbon man can “‘pré 
scribe"’’ to meet these changing conditions 


You Make a Living’ in The Coach 
(published co-—operatively by the Boorum & Pease Company, 
Eberhard Faber Pencil Company, C. Howard Hunt Pen Com- 
pany and Sanford Manufacturing Company) indicated the utility 
of the scissors to the business and professional man. Clippings 
from newspapers and magazines can be utilized for new ideas, 
intimate information about customers and their field and a 
multitude of other uses. Passing this information along to 
the stationery customer may not increase sales of scissors 
appreciably, but it will engenaer good will, with resulting promt 
Association 

Rags in Paper (Rag Content Paper Manufacturers) comment 
ed on the lack of quality in check paper issued by banks 
“Close’’ buying has forced down the quality of the paper stock, 
and a check plays in luck if it can be returned to the maker 
as his voucher without repairs by the wayside. 

Dealer 

The Blank Book News (The Columbus Blank 
turing Company) used a half page display to feature 
Your Old Machine for a New Bates.” 

“Osco” Business Ideas (Office Supply Company, Inc.), makes 
telling use of articles describing local industries. These stir 
local pride, and arouse memories of the early days of Houston. 

“The Gay 90s". in Common Sense (Corlies, Macy & Company, 
Inc.), told how much more joy there was in life in those days 
than can be found by the youngsters of today A nickel 
bought more then—but it ws harder to earn 

A page devoted to “Wood or Mechanical Pencils’’ in Bram- 
words (The Bramwood Press) reminded readers that all types 
and prominent makes are in stock. Obvious, yet some cus- 
tomers need just such a reminder from time to time. 

The Honolulu Item (Mercantile Printing Company, Ltd.), com- 
mented on “The Terrible Testimonial.”’ The habit of publish- 
ing testimonials from individuals ‘‘in the public eye’ following 
tragedies and other news features, is not true to the principles 
of good advertising. 


“Let the Scissors Help 


300k Manufac 
‘Trade in 


Internal 


The Strathmorean (Strathmore Paper 
the coming of the annual Strathmore Town 
Strathmore paper dealers, to be held June 24-25. 

The Dixonite (employees of the Joseph Dixon Crucible Com- 
pany) published a memorial poem by John J. Leckie, “Allons 
Y.” This commemorated the passing of Marshal Foch, and his 
historical words, ‘“‘Let’s Go,”’ in the language of the A. E. F. 

The Gill—O-—uram (ihe . K. tall Company) announced a 
new editorial staff. Usually the staff is a co-educational group 
The new staff is composed entirely of women, and it is ex- 
pected that they will produce a better bi-monthly house organ 
than has been published by a mixed staff. 


Company) announced 
Convention for 











juty, 1929 173 














NEW NATIONAL 


DEFIANCE 


| Der 
DESKPAD IANG 
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DEFIANCE DESK PAD HOLDER 


(patent applied for) Bleck or Brows 


Genuine Cow- 
hide with grad- 
uated pockets in 
3, 4 or 5 pocket 


Price 50c complete with pad 





The Holder is well made of a good grade cloth in red, style. 
green and blue with button to match. 
The mottled edge pad, containing 150 sheets 4”x6”, is 
made of 16 lb. bond paper with each sheet well per- 
forated for a clean tear-off It is punched to slide over 
: to s . > : 
the post in the holder on which the flap is snapped as No. 230, Size 
shown in illustrations 16” x11” with 


full length straps. 
Holder may be furnished with imprint on the flap in Adjustable locks. 


gold stamping 


Write for trade discounts 





“The House of Sersice’’ 
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‘DEFIANCE © 
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| 3 SALES CORPORATION a 


Stationers’ Glassware, Hardware and Specialties 


72 SPRINGJSTREET NEW YORK 


508 So. Peoria St. 
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50 NEW STYLES 


A handsome new catalog illustrates and describes the complete 
new National Line of Brief Cases, Catalog Cases, Insurance 
Cases—the finest line in the country for stationers to concen- 
trate upon. New styles and new leathers, at lower prices which 
make them greatest values to be had. Also special new cases for 
Students and Teachers. Send for copy of National Catalog now. 


NATIONAL BRIEF CASE MFG. CO. 





Chicago, Il. 














“SATELLITE” 
PLAYS A 
STELLAR 
ROLE 


In the field of 
typewriter stands 
“Satellite” is a 
star seller The 
steady, solid-piece 
top, the accurate 
adjusting mech- 
anism, the large 
quiet rollers, all 
combine to make 
a stand that sells 
on sight and re- 
mains sold when 
in use. All “Sat- 
ellite’’ users are 
thoroughly satis- 
fled because 
“Satellite’’ stands 
give the perfect 
service desired. 
Model 2X, illus- 
trated above, is a 
simple stand, 
made entirely of 
metal except the 
top, which is a 
solid piece of 
Oak wood six 
teen inches 
square. The tops 
gre also finished 
in Mahogany or 
Walnut and if 
desired, can be had in all metal which is adjustable. 
The metal top is supplied im a baked ebony enamel. 
Write for complete information. 


Adjustable Table Company 


Grand Rapids, Michigan 


Model 2X 





























NEW 
PORTAPRINT 


is ready now for 


Distribution through Dealers 







Here is a profitable item 
with a fertile market .... 


PORTAPRINT 
reproduces 
accurate 

copies of 
typewritten 
autographic and 
art work. 


Made in four 
sizes. 


-..+ 80 handy 
it sells itself 


Every commercial, religious, social and 
educational institution is a prospect. 


LET PORTAPRINT CONVERT THEM INTO CUSTOMERS 


REPEATING STAMP & DUPLICATOR CORP’N 
114-A East 32nd St. New York City 


mea ae cs ase ee ee i? OO CT 


We have had many calls in the past for a 
hand-duplieator. Send us your plan to dealers. 
































OFFICE APPLIANCES 

















Twenty 
Standard Sizes 


“Because They Are Better’ 


IBERTY Collapsible Storage 

Files have won and have 

long held the leadership in 
their field for the simple reason, 
as one distributor put it, that they 
are better. As a merchandising 
line, LIBERTY Files have two ad- 
vantages. The product is right and 
the co-operation furnished by the 
manufacturers is heartily given. 
The fall season will soon be on 
ly hand. We suggest to our distrib- 
f utors, who are not yet making full 
use of our co-operation, that they 





“file 


© (COLLAPSIBLE 
y d do so. It is paying many of the 


Or v 
PAGE > 





country’s leading stationers. We 
are sure it will pay you. 


Why not drop us a line and ask what we can 
do to help you sell more LIBERTY Files? 


BANKERS BOX COMPANY. INC. 


RAND MINALLY BUILDING — CHICAGO, ILL. 














Are you passing up 
- * 

daily profits? 
Small profits are usually quick profits. 
They occur daily. For this reason 
many small profits frequently exceed 
the total of a few large profits. 
This is particularly true in selling 
desks. Western Desks afford a good 
commercial grade, advantageously 
priced. They are trade builders and 
many dealers are finding them 
the foundation of their furniture 
department. 
Send for catalog and prices. 


WESTERN FURNITURE CoO. 


Blair Avenue at Palm Street 


ST. LOUIS, MO. 









































La 
No. 985 4 


Full line 
exhibited, 
—1718 
Was hing- 
ton Ave., 
St. Louis 


Like the century old oak, Conrades chairs have 
the sturdiness of ancient growth. We, too, ap- 


proach the century mark in chair building. 


CONRADES MFG. CO. 


1942 N. Second St. 
Ee 








St. Louis, Mo. ra 


Stencil Paper 


Inquiries solicited from reliable 
dealers interested in building a 
permanent duplicator and supply 
business. Sold on exclusive plan. 


Ask for information on complete 
line including Ellams Rotary Du- 
plicator, Stencil Papers, Inks, Cor- 
recting Fluid and all supplies used 
in duplicating. 


MARR DUPLICATOR COMPANY 


San Francisco 
121 Second Street 


New York 
53 Park Place 


Ellams Duplicator Co., Ltd. London, England 
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TYPEWRITERS 


Aberdeen, S. Dak.—Charles Kirk 
here for the Woodstock typewriter. 








has secured distribution 


Allentown, Penna.—The Allen Typewriter Manufacturing 
Company has filed an amendment to its corporate charter with 
the secretary of state of Delaware, increasing its capital from 


40,000 to 150,000 shares non par value. 


Atlanta, Ga.—Gordon Haston has joined the Woodstock dis- 
tributor here as a salesman 

Atlantic City, N. J.—W. A. Turner has been asigned to this 
territory by the Philadelphia branch of the Woodstock Type- 
writer Company 

Boston, Mass.—Four new men have joined the Royal Type- 
writer Company, Inc., here W. B. Clerk, formerly with the 
Victor Adding Machine Company, had been in the typewriter 
field previously H. R. Huke, C. N. Derry and W. M. Grant 
are new to this field. but are assimilating the spirit of the 
industry rapidly 

Cedar Rapids, lowa.—Vic D. Merveaux has become local sales- 
man for the Royal Typewriter Company, In He has had 
many years’ experience in the field 


Chicago, \i!|.—T. S. Martin, of the Standard Typewriter Serv- 
ice, several weeks in June at Christiana, Penna. 

Chicago, Il!l.—H. S. Gilbert, manager here for the L. C 
& Corona Typewriters Inc., left June 17 for the 
fishing country His son accompanied him. 


spent 
Smith 
Manitowish 


Chicago, I!i.—The Commercial Stationery Company, 173 West 
Madison street, has acquired distribution of the “‘Norta” type 
cleaner for the states of Illinois, Wisconsin and Minnesota. 

Chicago, I!l.—Victor H. Davidson, assistant domestic sales 
manager for the L. C. Smith & Corona Typewriters Inc., 
visited the local branch in June, during a trip which took him 


as far west as Minneapolis 
Chicago, Itl.—J. E. Pratt, manager here for the American 
Writing Machine Company, left in June for a two-weeks’ vaca- 


tion near Hayward, Wis. Mrs. Pratt accompanied him, to 
participate in the Waltonian rites, of which there are numer- 
ous shrines in the vicinity of Hayward. 

Chicago, I!!.—Inkuribon Laboratories, Room 200, 205 West 
Wacker drive, has been incorporated to manufacture and sell 
typewriter ribbons and accessories, machines, etc.; capital 
stock, $10,000: incorporators—Martin A. Ward, Anthony V. 


and Thomas F 
of this business 

Chicago, I!!1.—F. H. Morse, manager 
Woodstock Typewriter Company 
to a territory E. P. 
experience, been 


Champagne Reilly R. E. Duncan is manager 
branch, 
Pierson 
man of 
territory. 
his vacation 


of the Chicago 

has appointed M. C 
Mitchell, a typewriter 
assigned to a city 
of the service department 
Wisconsin 


suburban 
extended 

James Gannon, 
June in 


has 
spent 
during 


Denver, Colo.—Alfred Honour has joined the local sales or- 
ganization of the Royal Typewriter Company, Inc He has 
spent twelve years in the typewriter business 


Des Moines, lowa.—Russell T. Johnson has rejoined the sales 
staff of the Royal Typewriter Company, Inc., and is handling 
a country territory V. D. Pearson has taken a country ter- 
ritory, after having spent in the company’s service de- 
partments at Milwaukee and Des Moines. 

Detroit, Mich.—F. J. Ayer has joined the 
of the Woodstock Typewriter Company here. 


years 


sales 


organization 


Fort Collins, Colo.—C. W. Hodgson has been appointed dis- 
tributor here by the Woodstock Typewriter Company 

Fort Smith, Ark.—T. O. Hansard has been appointed dis- 
tributor in this vicinity by the Woodstock Typewriter 


Company 
Fort Worth, Texas.—The Makrite 
W. Kirven, manager, has become a 
This business has occupied a floor office; it has been 
moved to the basement of the Flatiron building 
Guyman, Okla.—The Office Equipment Company 


Typewriter Exchange, J. 
dealer in Royal portables. 


second 


has placed 


Fred Connors in charge of its Woodstock typewriter depart- 
ment. 

Hastings, Nebr.—Otis A. Kissack has been appointed repre- 
sentative for western Nebraska by the Woodstock Typewriter 
Company He had sold Woodstocks in the past, and now 
returns to a mechanism he admires. 

Indiana, Penna.—Miss Alma Davis, operating a Woodstock 
typewriter, won the gold medal in the advanced typewriting 
division of the Pennsylvania State Commercial Contest, held at 
State Teachers’ College 

Kansas City, Kans.—L. W. Walker, formerly with the Royal 
Typewriter Company, Inc., is now operating the Kansas Type- 
writer Exchange, Kansas City, Kans He is agent for the 
Royal machine. 

Laredo, Texas.—The Lacey Typewriter Exchange has been 


established at 706 Salinas street by B. B and Hub 


Lacey 


The Complete 
L C Smith 


Service 


By taking advantage of the 


Smithtype 
Rebuilts 


Smithtype 
Rentalgrades 


Selected 


1 
2 
3 


complete service we offer, 
you can fulfill every customer Roughs 
requirement, whether it be 


for the finest of rebuilts for 
cash or easy terms, a machine 
for rental, or in selected 
rough condition. 


Rebuilding 
Service 


Exchange 
Service 


Instaliment 
Financing 


6 
7 Machines of 
all Makes 


Rough and rental grades 


4 
5 


You can make bigger profits 
if you use these services. 











Write for New Price 

List and Spot Cash 

Commission propo- 
sition. 


Endorsed by the original 
manufacturers. 





Smith Typewriter Sales Corp. 
World’s Largest Rebuilders of the L C Smith 











417-469 E. Ohio St. . ~ - CHICAGO 
| cs aoe 
‘4 QQ. 
ba es XQ a 
~~ %, 
| ™ ~~ NY 





every tap 
a boost! 


In offices everywhere Lincoln 
keys are tapping and every 
tap is a boost. Stenographers 


generally prefer Lincoln 
" Superior concave keys. 
~~ Lincoln keys are the keys for 
kage . profit. Where once intro- 
pati Me ee duced, additional sales follow. 
:— \ aa You should know more about 
a MA, the opportunity for business 
SOOd__ in Lincoln keys. 
~ ae a 


a Lincoln Rubber Key Co. 
NA 27 Thames St., New York 


tas Sa é 
Se wh 
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Signals Sell Systems 
HE proper signal applied 
to any card index or book 

b visible makes the system by 
(& which sales, credit or shipping 
4 data is available at a glance. 


Cook's Cook's 

No. I No. 2 
coon's 
weld 





ILLIONS of these col- 
ored metal indicators are 
used, and Cook’s Signals are 
often preferred because they 
“Stay Put.” 


Siays Flush I 


THE H. C. COOK CO. 


ANSONIA, CONN. 


COOK’S 
FILE 
SIGNALS 


cooKs cooKs 
NO.22 No. 24 


Twelve col- 
ors and over 
eight styles 
— Write for 
samples. 















Samples of 
the better Dry Sfeneil 
by 


ARLAC 


Copies of typewritten letters, forms and circulars 
produced by ARLAC Dry Stencils are just like 
originals. Characters are sharp and clean cut— 
o’s and e’s never drop out— economy is greater 
—proof-reading is easier—and stylus work is 
more accurate. 


A few desirable sales territories 
still open. Write for information. 


“ 


MAIL THIS COUPON TODAY FOR FREE SAMPLES 


ARLAC DRY STENCIL CORPORATION 
418 FOURTH AVENUE PITTSBURGH, PA. 








Name — -_ 
Address — _ = 








‘Name of Duplicating Machine 


(This is very important for size and no samples will be sent without this information) 
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APPLIANCES 


OFFICE 


Lacey The former had been connected with the Remington 
Typewriter Company. 
Lesterville, S. Dak.—J. A. 
the Woodstock Typewriter Company 
South Dakota and northeast Nebraska. 
Los Angeles, Calif.—‘*Tommy” Tomkinson has 


local sales organization of the Royal Typewriter Company, Inc. 


Pekas has secured distribution for 
in several counties of 


joined the 


He had been connected previously with the company at Akron, 
Ohio, and other points east. 
Los Angeles, Calif.—The Mackay Business college won first 


prize honors for the third time in the typewriter contest of the 
Inc Frank Hodson, of that 
without 


Royal Typewriter Company, 


school, made a record of ninety-six words per minute 
error 
Madison, Wis.—The Brewington Typewriter Company has 


Keen. 


been purchased by Stanley P. Stemp and Charles F 
charge of 


Milwaukee, Wis.—Edward H. Kospell taken 
the local service work for the Woodstock Typewriter Company. 
Milwaukee, Wis.—The Advance Typewriter Repair Company, 
building 


has 


Cc. E. Rudolph, manager, has moved from 611 Security 
to 284 Third street 
Minneapolis, Minn.—Guy Goheen has returned to the local 


having spent 
Howard has 
after several 


branch of the Woodstock Typewriter Company, 
the past year with the Kansas City Branch.—L. E 


Paul branch, 


been placed in charge of the St. 
years’ experience in the Twin Cities typewriter field Thomas 
Quinlan, a veteran of the field, is a recent addition to the 
Minneapolis sales organization. 

Muscatine, lowa.—G. C. Leu has become distributor here for 
the Woodstock Typewriter Company, with offices at 559 Main 


street He had been distributor formerly at Muscatine 
New Haven, Conn.—W. PD. Halstead has 


foreman for the local branch of the Royal Typewriter Company, 


become service 


Inc 


New York, N. Y. president 


Joseph L. McAvoy, former vice 


of the Royal Typewriter Company's Canadian corporation, has 
become manager of the brokerage department of the Keane- 
Patterson agency of the New England Mutual Life Insurance 


Company 


Oklahoma City, Okla.—F. E. Hughes has been appointed local 


distributor by the Woodstock Typewriter Company He had 
been with the Clinton Typewriter Exchange. Clinton, Okla. 
Pittsburgh, Penna.—Edward K. Smith is a new senior sales- 
man here for the Woodstock Typewriter Company He has had 
no experience in the typewriter field, yet on his first day out 
he sold a machine 
Portsmouth, Ohio.—John H. Brushart, distributor here for 


the Woodstock Typewriter Company, has added Huntington, 
W. Va., to his territory. 

Pueblo, Calif.—S. B. Willis has been appointed distributor 
for the Arkansas Valley in Colorado for the Woodstock Type- 
writer Company 

Redvale, Colo.—L. A. Pearce has become distributor in this 
vicinity for the Woodstock Typewriter Company He had been 
engaged with the same company at Pueblo heretofore 

Rockford, Ilil.—W. H. Caldwell has become distributor here 
for the Woodstock Typewriter Company The past ten years 
he has represented another manufacturer of typewriters 

Salina, Kans.—C. B. Griffith has been apopinted distributor 
here by the Woodstock Typewriter Company 

San Francisco, Calif.—Business in typewriters and other 
office appliances is still running double that of last vear’s with 
the Guaranty Typewriter Company, according to L. Secor, the 


proprietor 


San Francisco, Calif.—Frank Cowles has been appointed dis- 
trict manager in charge of Woodstock dealers in California, 
operating under H. A. Sperb, assistant sales manager. Mr. 
Cowles has had a broad and varied experience in the type- 
writer field 

San Francisco, Calif.—E. A. Trefzger, Pacific district man- 
ager for the Underwood Typewriter Company. F. G. Fink. San 
Francisco manager, and the other members of the organization 
who attended the recent meeting in Chicago, are now back 
apparently much pleased with the conference 

San Francisco, Calif.—A. J. Kling, a man prominent in the 
typewriter and adding machine business, has just taken over 


an important territory for the Woodstock Typewriter Company 
in San Francisco.—Mr. Smith, shop foreman, won the prize 
for conducting the best shop of ail the Woodstock offices in the 
United States, in succession 

San Francisco, 


for two months 


Calif.—A great sales contest between the 


Remington Rand forces of San Francisco and Los Angeles was 
waged till early June and victory hung in the balance till the 
last minute When the smoke cleared away it was found that 
San Francisco had won, and the cash prizes were used to 
stage a two-day picnic in the Santa Cruz Mountains One 
hundred and forty-two men attended the picnic over Saturday 
and Sunday, and to give them the hand of fellowship, King 


(Continued on Page 183.) 
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! STURGIS | Quality Built 
'} POSTURE CHAIRS }: Mot 
2 | otors 
Quick, positive back adjust- ¢~| = = 
. . : ' 
ment to any size individual | After all, the fundamental purpose 
| in 30 seconds. of any motor is to handle its particu- 
WITHOUT THE USE OF lar job satisfactorily over a long 
I 3 TOOLS. $j period of time. 
Think it The standards that make such per- 
aan: formance possible never change— 
! i precision workmanship — fine mate- 
rials—sound designing and ample 
I | reserve strength and power in every 
| mechanical and electrical detail. 
Will be Emerson Motors have always been 
happy to | built to these standards. Special 
send full motors for every need. 
| particulars } | 1/30 to 2 hp. AC and DC. 
13 | THE EMERSON ELECTRIC MFG. CO. 
12 | 2018 Washington Ave., St. Louis, Mo. 
| | 806 W. Washington Blvd., Chicago, Ill. 
50 Church Street, New York City 
| ; = = 
|} STURGIS POSTURE CHAIR COMPANY } | 
! rl 9 5 9 | Emerson Motors 
13 al were ‘ | — 













































































Lo ne eee TTT SS a 
STEEL DIE ENGRAVED 
Business 
can be used to good advantage in your 
correspondence especially where quota- 
tions are being-made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wea- ~ 
ding tissue. We give below the wording | 
of a few of the cards. For Better Typing ‘ 
Beware of the higher cost of the 
lower price. ERROR-NO 
Cost is measured by the results 
obtained and in no other way. Error-No makes for good typing. The 
It’s what you get, not what you simplicity of its construction, the ease of 
pay. using have made this copyholder a favorite 
Anybody can cut prices but it among stenographers. It helps them do 
takes Brains to make a better better work. 
ticle. 
— Because Error-No is not technical, it is | 
We have samples and price list ; send for them. being sold by dealers. If you would like 
to know more about Error-No, write us 
The American Embossing Co. today. Investigate the opportunities, then 
Steel Die and Copper Plate Engraving decide. 
and Printing in All its branches 
192-96 Seneca Street Buffalo, New York 55 Arbutus Street 
, E R- NO | 
og RRO } INC. Rochester, N. Y. 
SN creams 5 — i 
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OFFICE APPLIANCES 





Permanent and Profitable 


The demand for built-in fur- 
niture is constantly growing. 
The dealer who is in a po- 
sition to bid favorably on such 
special installations is in line 
for a good profit. With the 
Imperial Steel line, the dealer 
can confidently promise the 
quickest service and the fin- 
est installation at the lowest 
price. An immediate profit 
and a steady customer ac- 
company every Imperial in- 
stallation. It will be a pleas- 
ure to send you full particu- 
lars about our service. Write 
us today. 


2130-2152 Fulton Street 
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IMPERIAL STEEL CABINET COMPANY 
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CHICAGO, ILL. 
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AN ORPIN DESK 


Full Size 


It Takes 
The Eye 


A Stout 
Frame 


Capable 








Here is clean dignity of line, smooth, simple carv- 
ing, withal a high power desk for a vigorous pro- 
ducer. It is made either in mahogany or walnut, 
and regularly equipped with the Sesamee combi- 
nation lock—no key to lose, just flick the wheels. 
It is priced at a figure in range of practically every- 
one needing office furniture, a great desk for office 
equipment dealers. Write the Orpin Desk Com- 
pany, 121 Medford Street, Charlestown, Mass., 


for details. 








‘ 
‘ 
' 
{ 
‘ 
{ 
‘ 
‘ 
‘ 
{ 
{ 
{ 
{ 
{ 
{ 
d 














yuty, 1929 


be = 








—==——————J} 
FURNITURE 


Boston, Mass.—The Art Metal Construction 
moved its local branch from 69 Federal street 
of Commerce building, 94 Federal street. 

Brooklyn, N. Y.—The Weil Store & Office Fixture Company 
has been chartered; capital stock, $5,000; A. M. Cohen, char- 
ter representative, 26 Court street. 

Canton, Ohio—Albert W 
of order service for the 
Manufacturing Company 





Company has 
to the Chamber 


Douglas, who had been in charge 
equipment division of The Berger 
has been transferred to the Philadel- 


phia branch. He is assistant manager of the equipment 
division there. 

Chattanooga, Tenn.—Sterchi-Fowler-White, Inc., has moved 
from 610 Market street to the corner of Broad and Seventh 
streets 


Chicago, !i!.—-The local branch of The Mosler Safe Company 
has secured the vault contract for the new bank building of 
the Midland National Bank at Cleveland, Ohio 
The 
been 


Lin-May 
appointed 


Company, 111 West Jackson 
national distributor by the 


Chicago, Ill. 
boulevard, has 


Aurora Equipment Company, Aurora, II! This includes the 
“‘Equipto” lines of electrotype files, and steel shelving units 
for store, office and factory use. 

Chicago, Ilil—Roger A. Simonson, accompanied by his wife 


and two daughters, went to Minocqua, Wis., in June to arrange 
for the opening of their summer home there Mr. Simonson 
will spend the week ends at Minocqua during the summer, bring- 
ing back stories about the big fish he catches to enthuse his 
friends. 

Cleveland, Ohio—Herbert Wanner, who has been an outside 
salesman here for the Yawman and Erbe Manufacturing Com- 
pany, has taken charge of store sales at the local branch. 

Columbus, Ga.—The Parmer Office Equipment Company has 
been succeeded by Parmer’s, Inc., a part of a plan to enlarge 
this business 

Detroit, Mich.—Thomas M. Herman has been 
outside territory after a course of training in the local branch 
of the Yawman and Erbe Manufacturing Company 


Jamestown, N. Y.—L 


promoted to an 


Dudley Struve has joined the agency- 
dealer division of the Art Metal Construction Company He 
had been formerly president and general manager of the Struve 
& Giles Company, Clarksburg, W. Va 
Las Vegas Office 
street, has established to sell 
commercial stationery, 
also Peter A. Burke, 
of Nevada, is manager 
Southworth and J. C 
Stores are operated also at 


Las Vegas, Nevada—The 
508 Fremont 


ment, 


Supply Company, 
office equip- 
print shop is 

with A. Carlisle & 
business is controlled 
former governor 
of Nevada Reno and Tonopah. 

New Orleans, La.—Perry & Buckley, 729 Poydras street, have 
leased space at 434-40 Carondelet street for a branch office fur 
niture and fixture display room 

New York, N. Y.—E. H. Schuck has been chartered 
in office fixtures; capital stock, $10,000; M. Nave, 
resentative, 2 Rector street 

New York, N. Y.—The Art Steel Company has purchased a 
plot 100x125 feet at the southwest corner of College avenue 
and 145th street, on which a six-story factory building will be 
erected 

New York, N. Y.—The Commercial Office Supply Corporation 
has been chartered to deal in office furniture; capital stock, 
200 shares common; B. C. Desola, charter representative, 1 
Park avenue 


been 
loose leaf, etc.; a 
formerly 

This 


Scrugham, 


operated 
Company 
by George 


to deal 
charter rep- 


New York, N. Y.—H. C. Van Schoof has been transferred 
from Territory 8 to Territory 2 by the local branch of the 
Yawman and Erbe Manufacturing Company H. F. Dorsey, 


transferred to territories 
finished his training course and 
Lawrence E. Totten is in training 


formerly a floor salesman, has been 
6-20.—Harold W. Rashke has 
is covering Territory 17 
for a salesman’s post. 


Portland, Ore.—The D. C. Wax Printing & Stationery Com- 
pany is remodeling the former store of Glass & Prudhomme, 
to be occupied by a modern office equipment and stationery 
store 


San Francisco, Calif.—After making his coast headquarters 
in Portland, Ore., for years, John B. Hibbard, coast manager 
for The Globe-Wernicke Company, is moving his headquarters 
to this city and will travel out of San Francisco, or 
will make his home in Los Angeles and travel out of that city 
It is understood that he has not quite decided which California 
city he will call “home.’’ 

San Francisco, Calif.—There will be a number of the articles 
that final touches to a modern office at the Gift and Art 
Show will be held at the Pelace hotel, San Francisco, 


else he 


give 
which 
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101 YEARS OF MANUFACTURING EXPERIENCE 





This chair is 
No. C 3004 CX¥X 


There is an arm 
chair to match 


























LENDS DIGNITY-YIELDS PROFITS 


"THIS new Heywood-Wakefield chair 

will lend dignity and comfort to any 
office and it will yield good profits to 
progressive dealers. It is soundly made 
for the better trade and is backed by 
our 100 years of manufacturing ex- 







perience. 
c yo = ? ‘5 
Heywood -Wakefield | 
Baltimore, Md. Los Angeles, Calif. 
Boston, Mass. New York, N. Y. 
Buffalo, N. Y. Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 
Kansas City, Mo. St. Louis, Mo. 
San Francisco, Calif. 









A Word To Dealers: 


Before me is a photograph of an ideal 
installation of a Director’s Room re- 
cently made for alarge metropolitan 
banking institution. 


This photograph reached me too late 
for reproduction here and for want 
of adequate descriptive powers, I'll 
ask you to visualize your “ideal” 
in a Conference or Director’s Room. 


Into that “dream picture” GUTH 
Craftsmen can build a table that will 
make it a reality. . 


We are called on to do this constantly. 
Our thought is that possibly we could 
help you with some suggestion for 
your client. 

GUTH TABLES constitute a compre- 

hensive line from the simple re 

leg designs to the most elaborate hand 


carved. ¢reations—stock sizes from 
3 to 16 feet. 


Henry L. Guth Associates 


Allentown’ - -° Pennsylvania 
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Profits doubled! 
Sales duplicated! 
Customers kept! 


ALADDIN 


Dry Stencils acknowledged by experts to be 
better stencils, —but they also sell better and 
bring you larger profits because of their lower 
prices. Our high grade line of stencil papers, 
duplicator inks and supplies offers the progres- 
sive dealer a splendid opportunity to build up 
a steady ‘‘repeat’’ business on a profitable basis. 
Write to us, now, for samples and price list. 


STENCILS 


ALADDIN DRY STENCIL 


CORPORATION 
72 DUANEST. NEW YORK,N. Y. 



























































The Varityper isa specialty writing 
machine that types with interest- 


ing and distinctive variety. 


Varityper Incorporated 


2 Lafayette Street 
New York 
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July 8-13. Desk sets, desk lamps, vases, paper cutters, con- 
tainers for pins, pencils, etc., of hand-wrought copper, bronze 
and wood together with many other little desk novelties, will 
be among the articles displayed. Space has been reserved by 
a larger number of exhibitors than ever before 

Scranton, Penna.—The Steel Shelving & Partitions Company 
has been chartered in Pennsylvania; capital stock, $50,000; 
Leo Schimpf, charter representative, National Bank building, 
Scranton 

Springfield, Mo.—The Inland Printing Company has com- 
pleted a new building 50x285 feet, extending back 100 feet two 
stories high; the remainder, housing the print shop, is one 
story. The company sells furniture, office supplies, and manu- 
factures county records and legal blanks, election supplies, etc. 

Sturgis, Mich.—The Spencer-Witt Furniture Company has 
been chartered to manufacture office furniture and fixtures; 
capital stock, $150,000. 


> ——————SSSSS=SS_— F 
PENS AND PENCILS 


Boston, Mass.—W. B. Taylor has been in charge of the local 
branch of the L. E. Waterman Company during the illness of 
W. J. Chapin, manager. Mr. Chapin has made a good recovery 
at the New England Sanitarium, Melrose, Mass., and has 
returned home. 

Chicago, it!.—G. E. Schlagel, of the Chicago branch of the 
Eberhard Faber Pencil Company, made a trip to California in 
June, to visit his mother at Pomona. 

Chicago, !i!.—J. E. Hildreth, manager here for the Esterbrook 
Steel Pen Company, left late in June on his annual vacation in 
California, where he visits his sister 

Chicago, I!!—M. A. Fountain and Leslie Shaw of the local 
branch, The Conklin Pen Company, motored to Colorado points 
in June, combining business and pleasure Mmes. Fountain 
and Shaw accompanied them 

Chicago, Ilil.—J. G. Orr, assistant general sales manager of 
the W. A. Sheaffer Pen Company, returned in June from a trip 
to the Canadian plant at Toronto While there he conducted 
a sales meeting for the Dominion organization 

Chicago, Il!.—H. E. Waldron, vice president and general sales 
manager of the W. A. Sheaffer Pen Company, has returned 
from a trip which took him and family to Texas, the home of 
his wife During their return to Chicago the home office at 
Fort Madison, lowa, was visited. 

Jersey City, N. J.—F. J. Winsch has joined the pencil sales 
department of the Joseph Dixon Crucible Company as assistant 
to John Leckie. 

Lewisburg, Tenn.—The Liberty Pencil Company has been 
chartered; incorporators—J. P. Fitzpatrick, C. F. Minturn, C 
Cc. Houston and Mrs. J. P. Fitzpatrick. 

New York, N. Y.—Alexander S. Miller is a new junior sales- 
man here for the Joseph Dixon Crucible Company He had 
been formerly with the Singer Sewing Machine Company 

New York, N. Y.—The Lead Pencil Institute, Inc., has been 
chartered in Delaware to promote the advancement of the lead 
pencil industry; no capital stock; W. M. Stevens, charter rep- 
resentative, New York 

San Antonio, Texas.—The Bamford Pen Shop has been estab- 
lished on West Houston street in the heart of the retail dis- 
trict All leading makes of pens and mechanical pencils ars 
carried, and repairs made for all makes. The owner, Georg: 
J. Bamford, was located formerly at Madison, Wis 

San Francisco, Calif.—Clinton H. Colby. who travels out of 
the San Francisco office for the Joseph Dixon Crucible Com- 
pany, has just returned from a trip of the southwest and was 
much impressed with the prosperity in Arizona and the buying 
mood in which he found the dealers. Phoenix is becoming a 
second Los Angeles, he said, three big new hotels having gone 
up there recently. Copper mining is in good shape and the 
opening up of Salt River Valley lands by irrigation is helping 
to bring prosperity, with citrus fruit. Altogether Arizona is in 
excellent shape 

Naturalization Procedure Changed 

People of foreign birth who at the time of taking out the 
first papers renounced allegiance to a wrong country or ruler, 
and who ordinarily for this reason would be prevented from 
citizenship, will be able to apply for second papers. Their first 
papers, unless they have expired, will be recognized as valid. 

After the war a great many countries changed their boun-— 
daries and the homes of many aliens in the United States were 
transferred from one country to another, so that a great many 
mistakes were made by aliens in applying for first papers. The 
United States Government recognizes that very often this has 
not been the fault of the immigrants An act of Congress, 
which was passed on March 4, 1929, will help these people to 
correct the mistakes 

If there are questions or difficulties in this connection, resi- 
dents of Chicago can apply for advice to the Immigrants’ Pro- 
tective League, 824 South Halsted street, Chicago. Similar 
associations, or Federal court officers in other cities, can render 


assistance 
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1830 BUILDING CHAIRS 99 YEARS 1929 


S.K. PIERCE & SON CO. | 
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GARDNER, MASSACHUSETTS 
New York 


Boston San Francisco 





Philadelphia | 











George L. Lamb 
MANUFACTURER 
Nappanee, Ind. 





WHEN YOU THINK OF 


Desks, Screens and 


Costumers, 


Umbrella Holders 
Don’t fail to see our new and up-to-date 
line at 
THE AMERICAN FURNITURE MART 
Space 639, July 8-20, Chicago 
New York Furniture Exchange, 
8th Floor, July 15-27, N. Y. City 
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‘F-B LOOSE LEAF HOLDE 























The F-B loose leaf holder is the most economi- 
cal and efficient device for transferring loose 
leaf records in book form. Testimonials from 
users everywhere prove this. 

The F-B loose leaf holder is instantly available, 
easily adapted and secure. It is adjustable to 
size of records and to distance of centers by 
means of extensible The capacity is 
regulated by exchangeable posts. More than 
ten years’ use is evidence of the substantial 
character of the F-B loose leaf holder. 


slides. 


Write for prices and details. 


EB.MANUFACTURLNG CO. 
1228 INTERVALE AVE. NEW YORK 











Exclusive Distributors Wanted 


QUEEN 


TYPEWRITER RIBBONS 
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CARBON PAPER 


For Every Requirement 
PRICE LIST AND SAMPLES ON REQUEST 


QUEEN RIBBON & 
CARBON CO., Inc. 


360 Furman Street Brooklyn, N. Y. 
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Integrity is of first importance. Begin- 
ning with dyestuffs, cotton, silk and paper 
fabrics and going through the various 
processes of manufacture and packing, 
there are so many methods that unscrupu- 
lous people can substitute for the best. 
A. P. LITTLE, INC., emphasizes the 
quality of its products—seeks high grade 
men to sell them, men of character and 
ability who appreciate the value of these 
virtues both in themselves and in their 
merchandise. For men of this type there 
is at A. P. LITTLE, INC., in Rochester, 
N. Y., a real opportunity. 


“Manufacturers of nothing but Quality goods for forty years.” 
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OFFICE APPLIANCES 


THE NEXT TIME 
you step into a bank notice 
the inkwells on the dif- 
ferent counters. 

You'll probably 

find them to 

be 


PNEUMATIC 
INKWELLS 


These wells are preferred by banks, 

railroads, and large corporations—because 

Eclipse Inkwells are thoroughly practical—at- 
traclive in appearance—and have nothing to wear 
out. Stock a supply of these wells, which come 
singly or in sets, decorated or plain. There's a 
liberal profit in their sale. Write for dealer offer. 





GENERAL ECLIPSE CO., Dept. A., Danielson, Conn. 
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Export Department 
368 





No. 4005 


This Gunlocke desk, which is a part of a 
group, is suggestive of early cultural tra- 
ditions and true to their spirit of fine de- 
sign and inherent quality. The desk is 
roomy and wide; the beauty of the wood 
and the craftsmanship of the workers are 
brought out to their fullest. The acces- 
sories, such as the chair, waste basket and 
costumer, are in perfect harmony. 
Gunlocke chairs and Gunlocke matched 
suites are good for your trade. Would 
you like more complete details? 


The W. H. Gunlocke Chair Co. 


Wayland, N. Y. 


New York 
Warehouse 
138 Grand St. 


Western Office 
: Broadway, 
New York City 


Furniture Exchange 
San Francisco, Calif. 
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The outstanding @DCO Loose Leaf Products of 
W. G. Lloyd Company manufacture are 


The (DCO CHAIN POST Binder 





The (DCO VISIBLE PRONG Binder 
Other ADCO 12% PRODUCTS: are 


Catalogue Covers 

Magazine Covers 

Telephone Book Covers 
Machine Bookkeeping Binders 


Sectional Post Binders 
Solid Post Binders 
Prong Binders 

Loose Sheet Holders 
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Forms, Indexes and miccollencous Loose Leaf Equipment 
carried in stock or manufactured to order. 








> hha a 


Blank Books also made to special order. 
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} For particulars and prices address f 
Fy <) 
7» W. G. LLOYD COMPANY 
} Accounting Devices Company Consolidated 

} 626 SOUTH CLARK STREET, CHICAGO, (LL. | 
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(Typewriters—Continued from Page 176.) 
Cooper, Los Angeles manager for Remington Rand, came north 
and joined the picnic. 

San Francisco, Calif._-The Royal Typewriter Company's con- 
test for distributors during the four months of May, June, 
July and August is arousing interest here. H. J. Hastings of 
the San Francisco Typewriter Exchange, is distributor in this 
city for the Royal portable, as well as a dealer Nationally 
there are some fifty-one Royal typewriter distributors and in 
June the San Francisco Typewriter Exchange had a promising 
position on the list. Speaking of his dealers, Mr. Hastings 
stated for Office Appliances that he wants them to sell Royal 
Typewriters and push their sales, but he does not want them 
to overload in order to help in the contest, as that would not 
be good business The effective display of Duotone Royal 
portables at the recent National Business Show is helping to 
increase sales Every week contestants receive a code state- 
ment of how they stand, but each distributor only knows his 
own code name Awards consist of three cars and nine cash 
prizes 

Shreveport, La.—The Shreveport Typewriter Company, Inc., 
has been incorporated, with capital stock of $10,000 

Toledo, Ohio.—C. D. Walker has succeeded K. W. Snider as 
local branch manager for the Woodstock Typewriter Company 
Mr. Snider has been transferred to Pittsburgh 

= - 
Paper Nomenclature for Export Shipments 

To assist American exporters of paper and paper products in 
making out shipper’s export declarations on items sent abroad 
the United States Bureau of Foreign and Domestic Commerce 
has issued a “Glossary of Paper Terms and Instructions to Ex- 
porters.”” This shows alphabetically the usual trade designa 
tions for a wide variety of paper items, the class number in 
the export declaration, unit of quantity and the name under 
which the individual paper or product appears in Government 
tabulations A separate section lists items of exports by 
classes For example Classification Number 4750, grouping 
Filing Folders, Index Cards and other Office Forms,”’ comprises 
thirteen items, known in the trade as cards, cross section paper, 
cut cards, die-cut cards, document files, document guides, file 
backs, filing folders, index cards, profile paper, sectional papers, 
telephone memos and wallets 


 — => 
ACCOUNTING MACHINES 


Chicago, Itl!.—Joseph Saulnier has joined the local branch of 
the Elliott-Fisher division, General Office Equipment Corpora- 
tion. He had been with the Monroe Calculating Machine Com- 
pany formerly. 

Chicago, Ill.—W. C. Siegerson, chief accounting engineer of 
the Elliott-Fisher division, General Office Equipment Corpora- 
tion, passed through Chicago in June on his way to Regina, 
Canada. He attended the annual convention of the Canadian 
Credit Men's Association there 

Dayton, Ohio—Offices of The National Cash Register Com- 
pany in the principal cities of the United States are now 
handling the sale of the Class 3000 National accounting machine 











(Ellis model) 

New York, N. Y.—Alfred Jensen, sales manager of the El- 
liott-Fisher division, General Office Equipment Corporation, 
participated in two conventions during June. He attended the 
meeting of the Direct Sellers’ Association at French Lick. Ind., 
and also that of the National Cost Accountants’ Association at 
West Baden, Ind. 

New York, N. Y.—H. H. Russell has become director of sales 
for the Accounting & Tabulating Corporation of Great Britain, 
Ltd., 47 Southampton buildings, W. C. 2, London, England. He 
had been an executive of the Powers Accounting Machine Com- 
pany and continued in that division of the Remington Rand 
Business Service Inc. after the consolidation. A previous con- 
nection had been with the special service department of Library 
Bureau 

San Francisco, Calif.—C. B. Waters, sales manager for the 
Remington Rand interests on the Pacific coast, left for a visit 
to the home office in Buffalo, N. Y., June 11, to be gone for a 
month. 

San Francisco, Cal.—Mrs. J. Sturdevant, who was for some 
years with the Wentworth organization in San Francisco, and 
later became attached to the accounting department of Rem- 
ington Rand in San Francisco, is spending her vacation in 
Alaska. 

o— oo = 
Stationery Manufacture in Canada 

The Dominion Bureau of Statistics has released figures on 
stationery and paper manufactures of Canada. This shows 
that there are twenty-seven concerns specializing in the manu- 
facture of stationery and envelopes. The total value of products 
in 1927 was $5,738,324; in 1926 this value was $5,722,843. The 
largest single item was envelopes, with a value of $2,387,496. 
Other products comprised blank books, valued at $725,830; tab— 
lets, $549,980; papeteries, $437,895; note paper, $119,120; other 
products, $1,518,003. 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 
mail and tape baskets, space baskets, built up 
trays, locker baskets, PEERLESS paper burn- 
ers, wire globe guards, office partitions, wire 
guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


EON YVAASSN LAFAYETTE, 
‘eine ¢ INDIANA 











Now Color is Demanded in the Office! 


Color is the modern trend,—and color in the new 
Columbian-Success Calendar Bases is reaping a tremen- 
dous harvest of increased sales and larger profits for 
the dealer. 

Follow today’s demand. Let the Columbian-Success 
Line of sturdy, handsome, colorful calendar bases 
bring new customers, greater business volume, faster 
turnover and more substantial profits to your store. 
Above is shown the Columbian-Success Jumbo Book Style Series 17. 
Available in Olive Green, Chinese Red, Mahogany Brown 
and Satin Black lacquer finishes. 

In Columbian-Success bases you will find the only 
improvements made in years. 

Write for our complete, illustrated catalogue 
and samples. 


COLUMBIAN ART WORKS, INC. 


1024-1032 JUNEAU AVENUE 
MILWAUKEE, WIS. 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4. 12% inch blade. 

No. 2. 81% inch blade. No. 5. 15 inch blade. 

No. 3. 10% inch blade. No. 54. 18 inch blade. 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 














The Superior y 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 


stamps used. 

DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 












If you have not received our 
Dealer Book “Why & 
How,” write for &@ now. 


Multipost Company 


ROCHESTER, N. Y. 
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ADDING MACHINES 


Chicago, tt!._—The Butler Adding Machine Company has sur- 
rendered its corporate charter. 


Chicago, iil.—R. J. Smith, 6 East Lake street, has secured 
distribution for the Wales adding machine on the Greater West 





side. 

Camden, N. J.—Allen-Wales Machines, Inc., has been char- 
tered in New Jersey to manufacture adding machines; capi- 
tal stock, 1,000 shares no par value; New Jersey Corporation 
Guarantee & Trust Company, charter representative, Camden. 


 — > 
OTHER MACHINES 


Cambridge, Mass.—The Elliott Addressing Machine Company 
has filed an amendment to its Indiana charter changing its 











articles of incorporation. 

Chicago, I!l.—Fred Peterson, a salesman for the Dictaphone 
Sales Corporation, opened the 1929 sailing season by going 
overboard during the first race of the Chicago Yacht Club. He 
is a crew member of the new “R” sloop “Varya,’’ and in his 
zeal to work ship smartly overlooked his own safety He was 
rescued promptly and the ship resumed her course 

Dayton, Ohio—Selling rights of the Set-O-Type, manufac- 
tured here by The Typographic Machines Company, have been 
acquired by The American Multigraph Sales Company This 
arrangement includes both domestic and export sales 

Jersey City, N. J.—The Rotary Duplicator Manufacturing 
Company has been chartered to manufacture machinery; capi- 
tal stock, 100 shares no par value; Registration and Transfer 
Company, charter representative, Jersey City. 

Newark, N. J.—The New Jersey agency for the Snyder Multi- 
form Company of New York has been undertaken by J. Ken- 
nedy, 319 Washington street. 

New York, N. Y.—-The Reiner's Rotaprint, Inc., has opened a 
direct branch at 604 Chamber of Commerce building, in charge 
of H. H. Keller.—An agency at 202 Taft building, Seattle, has 
been opened by the O. C. Haney Corporation, San Francisco 
It is in charge of Edw. Neu. 

Philadelphia, Penna.—The Multistamp-Pennsylvania Corpora- 
tion has been chartered to deal in stencil duplicating devices; 
capital stock, $5,000; W. D. Mills, charter representative, 6048 
North Marvine street. : 

San Francisco, Calif._W. N. Moses, Pacific coast representa- 
tive of the A. B. Dick Company, spent several days with the 
H. S. Crocker Company, Inc., in June He said that business 
is better than ever for the Mimeograph both up and down the 
coast This opinion was heartily concurred in by J Alfred 
Peterson, manager of the Mimeograph department, H. 8S 
Crocker Company. 

San Francisco, Calif.—The offices of the International Busi- 
ness Machines Corporation, 529 Market street, have been 
entirely remodelled and the company now has one of the best 
business specialty offices in the city The new arrangements, 
which are rapidly nearing completion, include demonstration 
rooms for the three different lines of appliances produced by 
the corporation 

Opportunities for Business 

Chicago, Itt.—The Imperial Mail Addressing Company, 19% 
South Wells street, has been chartered to conduct a multi- 
graphing, mimeographing, printing, binding and mailing busi- 
ness; capital stock, 600 shares no par value; incorporators 
Roy M. Rylander, Clara K. Rylander and Keith J. Evans 

Chicago, tl._—The Walter R. Jeffrey Tabulating Service, 53 
West Jackson boulevard, has taken a membership in the Chi- 
eago Association of Commerce. Mechanical compilations of 
data are made for business houses not equipped with devices 
uch as key punches, sorting, tabulating, computing and 


coding, etc 











== ed 
STATIONERY 


Brooklyn, N. Y¥Y.—The Silvernian & Trevas Stationery Corpo- 
ration has been chartered to conduct a stationery business 
capital stock, $75,000; A. R. Taft. charter representative, 16 
Court street 

Chicago, Ii!.—Horders’, inc., has amended its corporate char- 
ter, increasing the directors from five to seven, and changing 
its domicile 

Chicago, I!i.—Koelling’s Book Store, 206 West Randolph 
street, will move in August to 192 West Randolph street, in the 


new Steuben club building 


So 
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Our “600 Line,” low 
priced commercial 
grade four drawer 

filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Very adaptable for in- 
active files or files not in 
use every day. 





Write for our catalogue 
and prices. 


601 Without Lock 
602 With Lock 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 
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The Papers Were ‘There But 
the INK Had Faded A way 


~ 








yal 
| Has No Business 
in Business 


Thats Why Important 
Records are Usually 
Written with / 


FORDS 


PREMIUM WRITING FLUID 
“The Ink That Has Defied Time for 70 Years’ 


SANFORD: 
. REMITU 
VRid NY 
Quy 
? ca 4 








Quick asaF lash! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Electric 
and many other users. Any employee can use Meilicke 
Syetems without training. There are no keys te punch, no 
levers to pull. Just turm the card and copy the answer. 























The Meilicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dosen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Blectric Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters, 
paragraphs and all 
data. 


Meilicke systems meet every need, and special! Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Meilicke systems can save 
money for your business. Write now. 


Agents—Some valuable territortes are still open. Write today. 


Meilicke. Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 





Summer Sales Suggestion 





No. 1091—Telephone Table 
6” long, 16” deep, 30” high Opening 9% inches 


For the Electric Fan 
Ice Water Bottle and Tray 


and many other needs, these tables will take 
care of. 


Eight distinct styles. Four sizes. The 1091 


shown—a very popular number in four woods. 


Oak, Maple, Mahogany and Walnut. 


The Quigley Furniture Company 
Whitesboro, N. Y. 


New York Office: 130 W. 42nd, Room 414 
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For every extra chair 
----- room on a FURNAS 
COSTUMER 


Including a costumer with the order for chairs 
is not merely adding to your volume—it is 
genuine service to your trade, in making their 
offices more inviting and comfortable for 
their important visitors. 





















The Furnas line is 
rich in costumers 
and wardrobes. 
There are designs to 
match all sorts of 
office interiors. 
Would you like a 
catalog showin a 
them? 


FURNAS 
FURNITURE CO. 


INDIANAPOLIS 
IND. 











AM 


| 
’ 





26-2 





SWIVELITO 
MATCH 
26-6 







CROCKER CHAIR CO. 


SHEBOYGAN, WISCONSIN 


NEW YORK OAKLAND 


CHICAGO 





























Adress 











Picture for yourself the benefits to your business to be 
derived from ADD-A-UNIT PARTITIONS They enable you 
to completely equip an office, and they are a very vital part 
of an office equipment Many important functions depend 
upon the correct arrangement of the office Partitions. Let 
us tell you how to increase your profits through this money- 
making line 
Send the coupon below for full information about ADD-A- 
UNIT PARTITIONS 

872 West North Avenue, Chicago 
Add-A-Unit Partition Company, In 
872 W North Ave Chicago 

Please send me ful information 

about yur dealers’ proposition 


Name 























DESK TRAYS 
ERE is the Aristocrat of desk 
trays. Artistically designed and 
beautifully finished. Just the tray for 
the fine executive suite. 





No. 16 


Made of Genuine Walnut and Mahogany. 
Outside dimensions, 15%” long, 10%" wide, 
2,” high. Bottom completely covered with 


green felt. 
Order Samples Today 
IMPERIAL METHODS CO. 
FOREST PARK 
ILLINOIS 
GERARD D. WHITE, 457 E. 182nd St., New York City 
SCHUBERT OFFICE SPECIALTY CO. 


228 S. Los Angeles St., 580 Market 8t., 
Los Angeles San Francisco 
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Chicago, ii!.—Phil Webster, southwestern representative of 
the Automatic Pencil Sharpener Company, visited the general 
offices here in June. 

Chicago, i!l._—Mr. and Mrs. E. Y. Horder motored in June to 
Swampscott, Mass., to enjoy the attractions of that coast re- 
sort. This, town is the location of the annual picnics of the 
Boston stationers. 

Chicago, ill.—Everett H. Bromley has joined the Jefferson 
street store of Horder’s, Inc. He had been connected with 
Bromley & Company, Inc., Boston, the business conducted by 
his father. 

Chicago, I!!|.—Fred Christensen, western manager for S. E. 
& M. Vernon, Inc., left for the east in June. He will spend 
his vacation there, and start out on his regular tour of the 
territory, returning to Chicago in September. 

Chicago, !!!l.—The Central States Paper & Envelope Com- 
pany, 900 West Van Buren street, has been chartered to manu- 
facture and sell envelopes and paper products; capital stock, 
$65,000 preferred and $9,750 common and 1,300 shares no par 
value; incorporators—Arthur E. Larson, Marvin H. Brook and 
H. G. Pohlman. The company specializes on tissue lined en- 
velopes for greeting cards and papeteries 

Davenport, lowa.—The Triangle Printing & Stationery Com- 
pany has moved to the Kahl building, 320 West Third street. 
M. A. McVey is manager of this business. 

Dover, Del.—The Stationers Holding Company has been 
chartered to conduct a printing, lithographing, stationery and 
stereotyping business; capital stock, $250,000 and 60,000 shares 
no par value; M. S. Cook, charter representative, Dover. 

Kansas City, Mo.—Superior Office Supplies, conducted at 11% 
East Thirty-ninth street by Elma Imhoff and Allen W. Flem- 
ing, has filed a petition in bankruptcy in the Federal court; 
assets, $1,777, and liabilities, $3,657. 

Louisville, Ky.—John P. Morton & Company, 422 West Main 
street, is erecting a $10,000 addition to its building to afford 
added space for the printing plant. 

Milwaukee, Wis.—The Handy Syringe Corporation has been 
chartered to deal in fountain pen fillers, etc.; capital stock, 
500 shares no par value; incorporators—P. Ladwig, J. Ladwig 
and A. Konke. 

New York, N. Y.—The Inko Publicity Corporation has been 
chartered to conduct a stationery business; capital stock, 200 
shares common; B. Spielberg, charter representative, 225 
Broadway. 

New York, N. Y.—The S. E. & M. Vernon Company, 65 
Duane street, New York, N. Y., is rearranging and improving 
its sales and display room, increased space has been provided 
and new steel shelving will be installed in the stock room. 

Oak Park, I!l.—The office supply business of Cless O. Burras, 
formerly at 120 North Harlem avenue, has been moved to the 
new Forsyth building at Lake street and Forest avenue. In- 
creased space is available for the expansion of lines. 

Philadelphia, Penna.—The Yale Brief Case Company, 35 
South Third street, has been registered as a commercial title 
in the common pleas court by Albert M. Green, 6212 Chestnut 
street. 

Philadelphia, Penna.—The Yeager-Decal Company, stencils, 
etc., 125 South Tenth street, has been registered as a com- 
mercial title in the common pleas court by Moris Yeager, 2201 
North Forty-third street. 

Phillipsburg, N. Y.—Jackson, Leidy & Company has been 
chartered to conduct a stationery business; capital stock, $25,- 
000; Clarence Walters, charter representative, Phillipsburg. 

Quincy, !tl.—The Artcraft Office Supply Company, 109 North 
Eighth street, has been chartered to conduct a printing and 
stationery business; capital stock, $15,000; incorporators— 
Oscar H. Brinks, Leroy J. Brod and Charles Ullman. 

St. Joseph, Mo.—William Albrecht, of the Western Tablet & 
Stationery Company, has been elected a member of the board 
of directors, Quincy, Omaha & Kansas City Railway Company. 

San Francisco, Cal.—After visiting most of his Pacific coast 
territory, Thomas W. Moore, well-known manufacturers’ rep- 
resentative, reports conditions very promising, especially in 
certain sections. 

Visalia, Calif.—The Lewis stationery store, 113 West Main 
street, has been purchased by E. H. Wyeth. 


en 


Australian Paper Duties Deferred 


Commerce Reports] The application of deferred duties on 
imports of writing and typewriting paper have been post- 
poned again, this time until October 1, 1929. At that time 
Item No. 334(f)(1), comprising writing and typewriting pa- 
pers, plain, not including duplicating machine paper, in sheets 
not less than 16x13 inches, will pay thirty per cent ad valorem, 
as deferred general duty. The present general duty is ten 
per cent ad valorem. 
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PRESTO INKSTANDS 


Will not 
Spurt! 


The Presto will not spurt because it 
can't. Nomatter how quickly or how often 
the pen is dipped into the well, you can't 
make it spurt, because it opens at a touch 
and inks the pen without pressure. Auto- 
matic closing prevents evaporation and 
keeps the ink clean and fresh. The saving 
in ink alone soon pays for the Presto, not 
to mention the increased convenience of 
its use. 

Stations should send for descriptive mat- 
ter and discounts. 


Prices 
No. 1—$1.10 No. 2—$1.25 No. 3—-$3.00 


BACHRACH SPECIALTY COMPANY 


Manufacturers 


2275 Third Avenue New York City 











G 


GLANCE 


SIX 
NEW FEATURES 


Attractive Colors 

The Visible Index 

Active Cardholder 

Pen or Pencil 
Ledge 

Wall or Desk 
Mounting 


Guides 


A SPEEDY 
TICKLER FILE 





WRITE FOR 
CIRCULARS AND PRICES 


REPRESENTATIVES AND SIDE LINE 
SALESMEN ARE FINDING OUR 
PROPOSITION A PROFITABLE ONE. 


GRIFFITH-HOPE CoO. 


WEST ALLIS (MILWAUKEE) WIS. 














188 


ii i i i i i i hi i hh hh te he he hh he 





Ri ii i i eh he heh hh hh hh hn 





iii ii he i ~~ 


+. 


_wwwrweeeeweeeree SSS 


4 
‘ 


‘wwe 
a lt tl ll 





WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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MODE - TACKS 





Display contains 60 boxes (12 of 
each color) 12 tacks to the box. 


The Hoge Manufacturing Co. 


23-25 East 21st Street NEW YORK, N. Y. 











OFFICE APPLIANCES 


————————— a © 
RIBBONS AND CARBONS 


Brooklyn, N. Y.—George F. Gilmore, formerly with the F. S 
Webster Company, Inc., has joined the Old Town Ribbon & 
Carbon Company in an executive capacity. 

Brooklyn, N. Y.—The Queen Ribbon & Carbon Company, 109 
Reade street, has leased factory and office space at 360 Furman 
street, in the New York Dock Facilities building 

Chicago, Itll.—J. A. White, manager here for the F. S. Web- 
ster Company, is back in the harness after spending several 
months at Ocean Springs, Miss He enjoyed the golfing, but 
was somewhat disappointed in the fishing, as it has been an 
off season Mr. White returned to his desk refreshed and in- 
vigorated 

Cleveland, Ohio.—The Buckeye Ribbon & Carbon Company, 
1468 East Fifty-fifth street, has acquired a site 50x150 feet 
adjacent to the plant. A two-story addition is planned. 


7 —— es 
STAMPS—-STENCILS AND SEALS 


Chicage, Ill.—Jos. A. Pardi, of the American Seal & Stamp 
Company, left in his car with Mrs. Pardi and their son, Donald, 
on a vacation trip east in June Besides viewing Niagara 











Falls, Washington and other cities, the Pardis took in the 
convention of the International Stamp Manufacturers Associa- 
tion at Providence, R. I 

Chicago, Il!.—George Fromhagen, of the Davenport-Taylor 
Manufacturing Company, made his annual motor trip east in 
June Accompanied by his wife he drove to Pittsburgh, where 
his wife's sister and husband joined them Thence they drove 
through Pennsylvania and Virginia, viewing battle scenes of 
the wars of the Revolution and the Rebellion 

Chicago, tli1.—C. H. Hanson & Company, 178 North Clark 
street, has leased space at 188-90 North Clark street This 
store will be occupied in May, 1930; meanwhile the business 
will be continued at 178 North Clark street The company’s 
retail establishment at that number has been occupied over 
thirty years The new location is adjacent to the store occu- 
pied these many years. 

Chicago, It!.—Carl O. Lindgren, secretary and western man- 
ager for the American Numbering Machine Company, journeyed 
to his summerplace in Door county, Wis., in June to enjoy the 
cherry blossom festival This is an annual treat for nature 
lovers, acres of cherry orchards blossoming simultaneously 
Unfortunately the blossoms were not on schedule this year, so 
Mr. Lindgren missed the snowy beauty of the orchards 

Cleveland, Ohio.—The Cleveland Rubber Stamp Works has 
been established at 1426 West Third street by A. W. Dery. 

Des Moines, lowa.—The Des Moines Rubber Stamp Works, 
215 Fifth avenue, has purchased the stock and equipment of 
the Standard Stamp Works. East Des Moines The plants 
have been merged at 215 Fifth avenue 

San Francisco, Calif.—H. F. Hacker, Pacific coast repre- 
sentative of the Louis Melind Company, is on a business trip 
through the northwest, calling on the trade It is stated that 
the company has been doing business on the coast for some 
thirty years, but the Melind dealers from British Columbia to 
San Diego, seem to appreciate having a district office. 


LOOSE LEAF 


Boston, Mass.—John F. Kennedy has been assigned to the 
New England territory by the Irving-Pitt division of the Wil- 











son-Jones Company. Inc. He has been buyer and salesman 
for The Palley Office Supply Company, Worcester 

Chicago, il!.-Harry (Mike) Mikelsen has joined the local 
branch of the Vawter Fanfold Company. He had been pre- 


viously with the Underwood Typewriter Company ard the 
Stephen Greene Company. 

Chicago, I!l.—The L. M. Stein Company, 426 South Clinton 
street, has been chartered to manufacture and deal in loose 
leaf binders, portfolios, leather goods, etc.; capital stock, $75,- 
000; incorporators—M. P. Levine, John Fluzek and L. M. 


Stein. 
Kalamazoo, Mich.—Carroll D. Proctor, advertising manager 
of Remington Rand Business Service Inc., conducted a sales 


conference of representatives of the Kalamazoo Loose Leaf 
Company division a few weeks ago. The sessions were at- 
tended by salesmen from all parts of the country 

New York, N. Y.—Jack Walder and H. Ed. Cooper have joined 
the Metropolitan sales staff of the Boorum & Pease Company 
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Craffco 
PRODUCTS 


will be used more ex- 
tensively than ever 
before during 1929. 
Steadily increasing 
sales and greater 
dealer coopera- 
tion _ indicate 
this. Because 
these products 
are of excep- 
tional merit 
and are used 
for many 
purposes 
we urge 



























Simplicity of design—sturdiness of con- 
struction and economy of operation have 
been the outstanding features of the Roto- 
speed Stencil Duplicator for 17 years. 
Low in first cost yet capable of producing 









you to “ ” 
stock Look Out! clean, sharp cut copies of typed, traced, 
them. ° drawn or ruled work which popular opinion 
thought possible only with high priced 

equipment. 


say these little signals— 
each one with its brilliant NEW PROPOSITION FOR DEALERS 
color flashing you a message 


as you turn to your Card This efficient duplicator is now being 


merchandised through dealers and the plan 


bs, They remind "hy will interest you, too. Ask us to send 
when payments are overdue, Booklet A 11 and all particulars. 
Graffco tell you when to order 

VISE stock, etc. Made of plated 
SIGNALS spring steel in 2 sizes, 12 


Other Graffco| |} 
Products are|§ 


colors and combination col- 
Products re ors. Write for catalog. ROTOSPEED Co, 


Nise Index| Seo GEORGE B. GRAFF CO. DAYTON, OHIO 


tacks, etc. 64 Washburn Ave., Cambridge, Mass. 






















Automatic Stapling Machines 


éé 
CLINCH” 
handling quantity orders for memo and 


For Memo 
and Ring Book 
Your Papers Metals— 
whe une MANUFACTURING STATIONERS use 
CLOG our metal parts service to advantage in 
LOWEST _ 

or SS - ring books, loose leaf catalogs, price 

CA ee books, etc. Many firms would use this con- 

\ Sy venient, economical method of cataloging 

4% ce their goods if the proposition was prop- 

sf , ‘ . erly placed before them. We shall be glad 

—— _ to send full details of our extensive as- 

; : oo sortment of these metals, as well as our 

— J complete line of book rings, posts, keys, 
. end lock metals, etc. 3 


BUILT TO 
LAST 


EASY 
TO 
OPERATE 
5,000 
STAPLES 


IN ONE 
LOADING 





With the 


MODEL “D” 


EVEREADY PAPER FASTENER 
FULLY GUARANTEED 
Write Us for Cireulars and Dealer Proposition 


Write for illustrated catalog and price-list. 


Loose Leaf Metals Co., Inc. 
6816-6824 Arsenal Street 
ST. LOUIS, MO. 






Eveready Mfg. Co. cr sosron) 


Factory General Sales Office 
34 Southbridge St. 50 Church St. 
Worcester, Mass. New York, N. 
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Letter Trays 
Letter Baskets 
Waste Baskets 
Mail Baskets 
Filing Hooks 
No. 62 Letter Tray 


Worcester Wire Novelty Co., Inc. 
Baltimore, Md. 








Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 
feet attached. 


Write 
for Catalogue 
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Faries Brass 
Cuspidors— pop- 
ular with station- 
ers and users are 
described in our 
brochure OA-7. 








Features your 
customers like 


Very often the sale of a specialty is 
decided by some interesting device or 
principle employed in its operation 
or use—some exclusive feature to be 
had only in one particular make 

AMRONLITE is like that; possess- 
ing not only convenience and beauty 
equalling other electric portables, it 
has variety of color and design, sur- 
passing all others in harmonizing 
with all sorts of interior decoration 


By the use of Mazda inside frosted 
blue Daylight lamps, it provides most 
efficient artificial light. The patented 
slip-on shade device permits easy 
removal for cleaning and for replace- 
ment of bulb, a convenience not found 
in other lamps. Space forbids full 
description here—our book of AM- 
RONLITES—0-7 contains details. 


FARIES MEG. Co. 


Decatur, IIL. 




















BLANKS 








THE HALL MARK OF QUALITY 
FOR STEEL ENGRAVED BLANKS 





to the problem of properly engraved 
bonds, stock certificates and essen- 
tial business instruments that may be im- 


Toe offer a less expensive solution 








printed by type or lithographed. Made 
like United States Bank Notes. Every 
necessary form stocked in six colors. An 
attractive and profitable line. 


Write for particulars | 





KIHN BROTHERS, BANK NOTE ENGRAVERS | 
205-209 West 19th Street New York City 


a 





W here space 


is very 


valuable 







it will pay the office 
equipment dealer to 
display these light dur- 
able stools and stands 
and it pays the user to 
buy them. 


Furnished with rubber 
tips, steel caps or cast- 
ers. Descriptive mat- 
ter and prices on 
request. 


Searles Electric Welding Works 


1850 Fulton Street 


Manufacturers 
Chicago 
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On the Outside Looking In 





Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest 





The Addometer Company—Curtis F. Moss, general manager, 
contributed “‘Addometer Simplifies the Handling of Inquiries”’ 
to Sales Management. A large volume of work is handled with 
minimum clerical effort. A number of short cuts are used to 
facilitate identifying correspondence, and following up inquiries. 

Dennison Manufacturing Company—Printers’ Ink reported on 
proceedings of the New York Sales Managers’ Club in which 
Henry S. Dennison, president of this company, explained the 
value to his corporation of a historian. The lessens of the past 
are always available to guide the present and the future, even 
though individuals who might have narrated the experience 
had passed away or withdrawn from the corporation. 

Ditto, Inc.—J. M. Cheney, vice president and general sales 
manager of this company, described the company’s sales pre- 
sentation in “A Sales Talk That ‘Sells Through the Eye’.” 
This was published in System. 

Monroe Calculating Machine Company.—A. S. Thomas, for- 
eign sales manager of this company, contributed to Sales Man-— 
agement “Why Monroe Designed a Special Model for Export 
Markets.””" This narrates the story of the company’s growth 
in the export field, and told why the new “Executive’’ model 
was placed in the field. 

Royal Typewriter Company, iInc.—Printers’ Ink published 
‘“‘Mingling Modernistic Effects with Conventional Art Tech- 
niques.”"’ A reproduction of a Royal advertisement carried this 
legend: ‘“The Backgrounds in Royal Typewriter Illustrations Are 
Weird and Modern; the Product Itself Is Always Photograph- 
ically Accurate.” 

Articles of General Interest 


Walter F. Wyman, general sales manager, The Carter's Ink 
Company, contributed to Printers’ Ink “Behind Every Sale 
There Is a Credit-Selling Angle.’’ 

“Seven Successful Plans for Finding Competent Salesman” 
was contributed to Sales Management by E. J. Heimer, secre- 
tary, The Barrett-Cravens Company. 

Printed Salesmanship published “Folders That ‘Unfold a 
Message.’ Typical folders were discussed, including one on 
filing systems by The General Fireproofing Company and a 
house organ of the Mani-Fold Company. 

Printed Salesmanship discussed the four-page selling letter. 
Several effective specimens were discussed, including sales pre- 
sentations by the Cutler Desk Company, the United Auto- 
graphic Register Company and the Multiplex Display Fixture 
Company. 

“Sales Costing—the Next Big Step in Distribution’ was a 
study in Printers’ Ink by Henry S. Dennison, president, Den- 
nison Manufacturing Company. This was an abstract from an 
address given by Mr. Dennison before the Sales Managers’ 
Club of New York. 

Printers’ Ink published “What Manufacturers Are Finding 
Out About De Luxe Models.” Producers in several fields were 
quoted, including the L. EB. Waterman Company, which told 
of special pens made for customers who desired something out 
of the ordinary for individual presentation. 

The American City described the fire alarm system of the 
city of Denver. Headquarters has a Kardex visible index 
system showing location of each alarm box. companies going 
to it on first, second, third and fourth calls, as well as ap— 
paratus in reserve. The advantages of instant reference to 
such a record are obvious. 

Sales Management published ‘Profits Leap When Multigraph 
Adopts Seleative Selling.’”” This article was contributed by 
R. M. Winger, assistant director of sales of The American 
Multigraph Sales Company, and told of the progress made 
since the company eliminated sales efforts destined to produce 
unprofitable business, and concentrated on business concerns 
of enterprize and high rating. 


2 = —=— ————S,_- 
EXPORTS 
Adding—Calculating—Billing—Tabu- 
lating—Machine Exports 


United States exports of adding, calculating, bookkeeping and billing 
machines, etc., by countries in March, 1929. In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine. Parts of adding and calcu- 
lating machines are not shown separately. They are included under a 
general classification, ‘“‘Other machinery and parts of,’" which is not 
segregated for publication. By the Division of Statistics, U. S. Depart- 
ment of Commerce. 











Listing- Typewriter- 
adding book keeping Non. listing Listing 
bookkeeping billing adding adding 
machines. machines. machines. machines. 
Countries. No. No No. No. 

Austria .. 10 $ 8,984 6$ 5,659 308 1,080 169 $ 12,849 
Belgium... 39 13,880 13 2,960 15 40 182 16,287 
Bulgaria ‘ ‘ 005086 »e ‘eennas - eceess Q 876 
Czec hoslovakia 3 2,835 13 9,676. ° 194 17,659 
Denmark . seen 8 2,129 3 450 29 3,754 
Finland .... 6 4,986 12 6,798 . ‘ 70 8,465 
France... 121 93,138 253 86,374 3 225 521 50,157 
Germany . 21 19.743 200 81,288 20 935 470 48,855 
Hungary . 7 7,132 6 5,169 ia 38 4,323 
Iceland .... ieick | an ae. ee . wetian 6 383 
a sances 15 10,902 40 19,525 10 460 117 15,458 
Latvia .. civene os ~ Gale ae ae 13 1,550 
Netherlands’ S 7,927 10 16,208 .. seses 92 6,745 
Norway ; s & 3,959 7 2.737 5 223 55 3,888 
Poland and Danzig 23 11,974 11 2,850 40 5.700 107 13,687 
Portugal . 3 1,203 stnns ‘ ‘ 10 780 

singep 735 2 135 


Rumania 
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The new Automatic 


Selling Plan—Free 


Aggressive dealers who find standard filing 
equipment and steel desks difficult to sell at a 
profit will be interested in the new sales pro- 
gram of the Automatic File & Index Co. 


This modern line of steel files and steel desks 
incorporates the exclusive V-expansion and 
compression feature which removes it from 
competition and gives the salesman a new and 


interesting sales story that will 
profits for the dealer. 


Write for a copy of the new selling plan. It will 
cost you nothing and may point the path to 


increased profits. 
THE AUTOMATIC FILE & 


General Sales Offices 


1320 Steger Building 28 E. Jackson Blvd. 


CHICAGO, ILL. 


produce real 


INDEX CO. 





OA 1—Gray 












ark 
b ALL-VISIBLE 


The MARKILO transparent Celluloid En- 
velopes (patented) are the first and only celluloid 
envelopes constructed in such a manner as to per- 
mit the manufacturing of stock sizes to hold and 
protect the various size cards and loose-leaf 
sheets, as used in loose-leaf ring books. 


No stitching; No folding; No binding; but a 
chemically welded edge seam that is stronger than 


the stock itself. 


We are pleased to notify all Dealers that the 
Markilo line of envelopes for the Stationery trade 


is catalogued and stocked by 


IRVING-Pitt MANUFACTURING Co. 


NEW YORK KANSAS CITY 


and can be supplied by them along 
with their usual line of merchandise. 


MARKILO O©O., 936-C West 63rd Street 





il 


CHICAGO 


Chicage, U. 8. A. 
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CANOOE INK CO. Inc 
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inks and 


ur products include 
stencils for 
tary duplicators, rib 
yns, carbons, and mark- 
g and printing sup- 
ies of various kinds 


Write us for list. 


CANODE INK & 
OFFICE SUPPLY 
COMPANY, Inc. 


3005 Carroll Ave. 


CHICAGO, ILLINOIS 


Keep Their 
Duplicators 

in action with 
CANODE 
Supplies 


In busy seasons, the 
stencil duplicato: 
makes business bet 
ter; in slow ones, it 
makes business good 


Keep in touch with 
duplicator users in 
your territory — you 
can give them sug- 
gestions costing you 


nothing but very 
valuable to them 
Busy duplicators 


make them prosper- 
ous and you, too 
recommend 
products 


if you 


CANODE 
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fact. 


The tally roll has outdistanced the 
scratch pad but high grade material 
is just as important—more so, in 
CERTIFIED adding machine 


rolls are full length—free from lint 
or breaks—made in proper sizes for 
all listing adding machines. Adding 


machine paper sells to buyers of 
large quantities of office supplies— 
the service 
satisfactory. 
specify CERTIFIED. 
Samples and prices on request. 


it is 


Therefore, 


UNION AVE. 


-— 


important 
should be wholly 












ee F, 
U.S. LACE PAPER WKS, INC. 


BROOKLYN, N.Y. 





ee rR 





OFFICE APPLIANCES 
Listing lypewriter 
adding book keeping Non. listing Listing 
bookkeeping villing 1dding adding 
machines machines, machines machines 
Countries No \ No No 
Sov Rus. in Eu l “3 
Spain } 5 2,543 f 6,088 
Sweden 27 11 2646 G4 2,404 295 32,508 
Switzerland 18 4 2 3 11.446 12 552 96 11.010 
United Kingdom 165 135,46 4 3.383 138 16.129 
Yugo and Albania 1 1,012 1 06 
Canada 27 11,946 j 16.852 258 one 21.55 




















’ 4 
19 
3 478 
17 l 1) 6 68 
11 2 77 
0 7 2 92 
y4 192 ; TOS 
Newfoundland and 
Labrador 2 1,122 1 
Jamaica 6 
Cuba ‘ 1,881 v1 
Dominican Rep 1) 
Netherland W Ind 2. 77 1 16 7 
Haiti, Rey of 12 
Virgin Is. of I s l 
\irgentina j 232 79 
Brazil 2.454 19 2.54 13h 
Chile 1 mH ; 
Colombia “) 
Peru 1 “1 ] OST ; 15 3 
Uruguay 15 
Venezuela 127 0 
British Ind l lim) 12 
British Malaya t 
Ceylon 2 
China 38 138 | 
Java and Madura 1 237 14 
Other Net! I Ind ' 1,539 
French Indo-China 
Philippine Islands nh 625 A 
Siam ....-. . 19% 
Australia 2 140 6 
New Zealand » soy 
Ur of 8S. Africa 2 1,602 14 4.378 21 
rotal 22 $370,350 793 $323,526 244 $17,306 3.820 
Shipments trom the United States to: 
Hawaii 1s ToS 2s 200 20 $ 2.898 
Perto Rico 2 1,527 10 615 
- 
Card 
punching, sorting Other 
Calculating and tabulating neluding used 
machines machines and rebuilt 
Countries No No No 
Austria 5 $ : cece 
Belgium 168 y 4 $ 1.840 1 $ 2.161 
Czechoslovakia 35 25 1,420 
Denmark 16 1 115 
Finland 112 762 
France 166 18.485 au 5.310 
Germany 41 2.610 " 2s 620 1 100 
Irish Free State 1 6) ee 
Italy 120 19.468 SA2 3,204 
Netherlands V2 8 386 15 3,768 
Norway 16 1.060 1 d 
Poland and Danzig 6 6.90 1 62 
Portugal! 5 000 
Sov Russia in Europe 26 15,372 
Spain 29 6.285 . 
Sweden 22 2.080 a 3.411 
Switzerland 81 14,499 1 0 
United Kingdom 243 42,36: 1 125 
Yugoslavia and Albania 2 4160 v 
Canada. 172 16,628 1% 6.650 30 3,067 
Costa Rica 1 240 , 
Honduras 4 1,050 
Panama 6 870 
Mexico 6 1.478 " 1,920 
Jamaica ° o* 1 a “aeua > deans . 
Cuba. , ‘ 19 4,085 1 228 6 288 
Dominican Republic 4 687 
Netherland W. Indies ‘ 220 
Argentina 11 22.084 2 2.5500 
Bolivia 6 1,145 
Brazil 4 665 6 9,160 
Chile 26 6.730 
Colombia 1 1,428 1 108 
British Guiana 2 42 
Surinam 1 ris 
Peru , 1 5 
Uruguay 3 405 
Venezuela " 1LA500 
British Malaya ‘ 435 
Ceylon 3 non 
China 42 5.328 
Java and Madura 12 1.65 
Other Neth. E. Indies ’ 1,440 
French Indo-China 2 240 
Japan ee os 9,313 6 10,640 , 
Philippine Islands 10 1.966 1 23 
Australia 2 363 
New Zealand . 7 0) 10 687 
Union of South Africa 233 4.041 
Total 1.679 $298.64° 116 $60,448 1,168 $27.48) 
Shipments from the United States to: 
Hawaii 40 $ 6.305 14 $ 940 
Porto Ric« 4 695 3 
- 


Commercial Survey of Ceylon 

The United States Department of Commerce has issued Trade 
Information Circular No. 601 ‘Ceylon, Its Industries, Resources, 
Trade and Methods of Doing Business.’’ Copies can be had for 
ten cents in coin from the Superintendent of Documents, Gov 
ernment Printing Office, Washington, D. C., or from branch of 
fices of the Bureau of Foreign and Domestic Commerce 

This report deals with the physical characteristics of the 
country, its people, industries, requirements, et« commercial 
information, credit, packing and customs information. Ceylon 
is a British crown colony, with annual imports of about $150.- 
000,000 India and Great Britain furnish about sixty per cent 
of the imports; the United States supplies about four per cent; 
chiefly specialties such as machinery, automobiles, etc. 
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ALGOMA TABLES | 
| 
| 
| 
| 
STEEL FOLDING 
Restaurant tables of all descriptions CHAIRS 
Office tables and folding banquet tables Wood pipe tw Seats 

| WM. H. WARK WARK-BEACON 

| Sales Agent STEEL FURNITURE CO. 

| 1410 S. Wabash Ave. CHICAGO | 1410 S. Wabash Ave. CHICAGO 
































The Year’s Best Novelty 
Decorative 


Moore Push-Pins 


To “Hang Up Things” 


jst Pes ana » - 
| LARGE MEDIUM | SMALL 


3 for 10c 4 for 10c 6 for 10c 





No. 1160-F—Mahogany 


GOOD DESKS FOR LITTLE MONEY 


Most of our dealers have found that Alma Desks 
easily sell for a few dollars more than ordinary low 
price desks 












| Because Alma Desks give so much more in lasting 
value for so little difference in cost, economy minded 
customers quickly see the wisdom of their choice 


Their brilliant colors 
make instant sales 


Rose, Amber, Blue and Green, Crystal and Black 
glass heads with Gilt Decorations. 


Write for the new Alma catalogue and price list 
so you may choose a representative display of this 
better built low priced line 


3 Popular Sizes 


Our Style “W” Assortment contains 48 10c Blocks, 
and quickly sells itself out when displayed, 











Your Jobber can supply you with original cases 
and refills. Attractive discounts. 


MOORE PUSH-PIN COMPANY 
Wayne Junction Philadelphia 





ALMA FURNITURE CO. 


HIGH POINT, N. C. 
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PHONE -BOOKS. 
LEDGERS, 

CITY DIRECTORIES, 
NOTE BOOKS, 

FILES, 








Trans- 
arent 
andy 

Index 


Tabs 


Durable, Inexpensive, 
index is needed Phone 
Diaries, Records Dictionaries, et« 
postage stamp—and a time saver. 





EASY TO APPLY 


Transparent and Useful wherever an 


Books, Le« 
; easily 


igers, Note Books, 
attached like a 


Used and endorsed by telephone ompanies everywhere You will want 
to stock these tabs now In all colors, packed in display boxes of six 
dozen and one gross A sample order will bring many repeats. 


Paraloid Corporation 
1306 Elston Avenue Chicago, Illinois 
Wanufacturers of adhesives to hold 


celluloid to paper by cold process. 
Write for information. 
















A Difference That 
Can’t Be Overlooked 


If suggested to you that M & S chairs have an 
equal in quality, grace and beauty—it is a sim- 
ple matter to make the test and decide for your- 
self 


There is a certain satisfaction in selling M & S 
chairs because they are backed by a recognized 
guarantee Not only this, but M & S§ offers 
certain features and service that will long remain 
unchallenged 


No offer from other chairs can justify a change 
after you once become familiar with the uncom- 
parable chairs that only M & S can construct. 


Take advantage of the consulting service 
“Makers of Fine Chairs’ offer you 


that 





The Marble & Shattuck 
Chair Company 


CLEVELAND, OHIO 


| 











OFFICE APPLIANCES 





When She Compared 



































She Bought 
Sanymetal 


HEN the boss sent her shop- 
W rine for new costumers, she 

asked the dealer to park a 
Sanymetal Costumer beside the 
best wood costumers in his 
store. She compared 
strength, finish, rigidity, bal- 
ance and even price, then 
bought Sanymetal with its 
cross-locked and welded 
base; its balance that pre- 
vents tipping over, its solid 
bronze hooks and lifetime 
baked-on finish. She said, 
“The Sanymetal Costumer sold 
itself—salesmanship by the 
dealer was unnecessary.” 
There’s a worthwhile tip for 
you in this efficient young 
lady’s experience. Write for 
Sanymetal Costumer facts. 


THE SANYMETAL PRODUCTS 
COMPANY 


1695 Urbana Rd. Cleveland, Ohio 


New York Distributor 
A. H. Denny, Inc., 
356 Broadway 





—— COSTUMER 











wa S G O PENCIL SHARPENERS 





—* = for every 
Junior requirement 
of office, 
when your ; store, > 
Customer A schoolroom 
wants « unior and home ‘ 
high grade —— 





Recommend 


The gs 









machine at 
a moderate 
price 


These are the models that have made 
e **APSCO”’ LINE famous: 


CHICAGO GIANT 
JUNIOR DEXTER 
DANDY WIZARD 
CLIMAX IDEAL 
STAR MARVEL 


Write us for Window Cards 


Automatic Pencil Sharpener Co. | 
CHICAGO 
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JULY, 
Metal Office Furniture Exports 
United States exports of metal furniture by countries during February, 
1929 By the Division of Statistics, United States Department of 
Commerce 
Bank and 
Safes and safety Other 
cabinets, fire deposit office Other 
and burglar vaults furniture metal 
Filing cases proof and equip and furni- 
Countries No No ment. fixtures. ture. 
Austria 2$ 150 a «teeek 
Belgium 4$ 165 221 5,093 198 . » rkec Nationally Advertised 
Czechoslovakia : 11 690 Pea: Trade-marked — sii ° 
Denmark . 42 SUS 44 2,116 42 
Finland 10 283 43 See secce Se aseuen 
France ... _ 2 386 24 3.014 $11165 2561 ...... Approved by the Manufacturer 
Germany : 18 725 269 
Greece ... ‘ 17 833 22 875 200 
Hungary : : - - | eres 
Irish Free State 12 N4 rT ° . ocean 
Italy .. 5 170 50 1,348 596 698 
Needles ROUGH TYPEWRITERS 
Cyprus : . - _- Serre T 
Netherlands 87 4,988 164 5,756 1,304 2,563 
Norway : 22 687 16 1,780 225 504 
Poland and Danzig : ° see . GED cecese 
Portugal 10 372 , poeese > ewcese S 7” e* Cc 
Sov. Russia in Eu . “ . ae -sstas otc ‘ Z ities 
Spain .... . 7 “294i “44 “1184 856 385 tock in © tie 
Sweden . 10 534 260 12,272 ; 1,415 3,637 
Switzerland 3 63 , : ce 2 
United Kingdom 364 14,977 319 23,207 175 15,700 3,329 All Makes All Models 
Yugoslavia and Alb ; ose «“anens 300 
Canada 1,603 25,246 166 9,493 2,994 9,915 43,919 ‘ 
Brit. Honduras 1 38 cereus a All Series All Types 
Costa Rica +59 739 17 647 enn 41 83 
Guatemala 5 231 27 1,368 34 593 F 
Honduras 2 is 5 325 91 170 Lowest Prices 
Nicaragua 16 678 2 8S 89 
Panama 23 1,298 23 519 353 2,882 
Salvador 22 783 25 1,635 : 481 47 
Mexico 253 4.917 66 7,245 242 1,667 6,984 . 
Newfound. and Lal 17 683 500 40 105 Write for the Regal Plan 
Bermudas 2 27 6 222 ; 30 60 
Barbados 1 43 TueerrTitt. 5esen cotess . Sennen 
Jamaica 12 388 16 549 222 168 1,614 
Trinidad and Tot 4 196 seeds 306 
Other Brit. W. Ind 10 125 5 287 a | sash 328 
Cuba 284 3,991 40 1,846 32 1,586 2,493 y W . } y " 
Dominican Rep 14 3,533 12 690 REGAL TY PE RITER COMPANY lnc. 
Netherland W Ind 20 1,087 21 696 23 4 
Haiti, Rep. of 24 615 3 629 132 1 ~ ~ 
Argentina 477 16,500 642 9,112 1,869 13,879 524 Broadway, $2-14 So. Jefferson St., 
Bolivia 12 627 20 1,428 ‘ 103 112 » Re « 
Brazil .. 67 3,460 118 5.641 -.. $9,300 6,985 New York, N. Y. Chicago, Illinois 
Chile . 31 1,020 1038 6,647 <n 769 1,537 
Colombia 22 4,431 188 7,899 13,173 4,196 2,782 : 
Ecuador S a hye hag ‘ : 104 14 Cable Address: REGALTYPE, N. Y. 
British Guiana oes sveess ave 4 33 
Paraguay 30 489 —<s. -»- ane oeseae 
Peru ‘ 35 1,210 30 656 2,299 3,241 5,757 
Uruguay .. ; 2 260 27 2,203 - 275 2,599 
Venezuela . no 1,419 148 it Ge 1,473 = - 
British India 57 1,977 115 4,284 73 2,231 1,962 = = 
British Malaya <n waainke «Gein 196 1,164 = - 
China . 88 4,801 37 2.640 960 8,433 2,276 = = 
Java and Madura 4 74 37 ae. ‘nene 66 673 = = 
Other Neth. E. Ind . eeshes <csse5n cegbes 1,320 = = 
French Indo-China 8 200 as SER coeses = = 
Hong Kong 12 629 1 25 nan 94 740 = = 
Japan 135 4,763 266 12,704 7,901 6,778 432007 = = 
Kwantung . ce hee eeus err a essed = = 
Palestine ... ute anewee Ry 825 10 = = 
Persia 2 i esesee .” eghene \ sheen 4 = 
Philippine Islands 58 4,117 279 14,584 5,786 3,260 16,476 = | = 
Syria oe ‘ ‘ 3 102 sep 8 secess 11 - = 
Australia. 105 3,525 68 1,677 948 46 82547 S| = 
French Oceania ‘ : iihddéon > esecee aitiat ” a = 
New Zealand. 25 681 14 255 193 “1 «= = 
Brit. East Africa 3 445 483 130 S| = 
Un. of 8. Africa... i6i “2125 1 150 2.186 1,551 S| P rq re) 0) U Cc T S = 
British West Africa see epee 175 Ss i = 
Egypt ... saad ‘ 78 3,204 = | FOR -= 
Algeria and Tunisia ‘ >) See =| = 
FT Pee 1 10 oose a14 és = SATISFACT I ON = 
Mozambique  eled ; , : 126 = = 
Other Port. Africa ide eel 5s Ss AND = 
Canary Islands.. - 1 27 sais. | “eeleed 197 —j Sy E R Vv | Cc E S 
— -_ = qua . A 4 | _— 
Total 4,440 $119,566 3,830 $169,828 $46,690 $121,058 $145,943 = | = 
-— -_ 
Shipments from the United States to = Sturdy envelopes |S 
_ Se *e* —_ 
Hawaii 99 $ 4102 2 $ 1,310 $ 535$ 4,073$10.235 = for filing, mailing |S 
Porto Rico ‘ 200 6,036 9 387 ye 1,475 3,773 =| and carrying pur- = 
. =| poses, in RED |S 
=| ROPE and JUTE. |S 
—-_ | _ 
United States exports of metal furniture by countries during = | Pat = = 
March, 1929. By the Division of Statistics, Department of S| Write for sam = 
Commerce = ples and cata- = 
Safes Rank = logue No. W. = 
and and = S&S = 
cabinets, safety Other -— <3 . = 
fire deposit office = John F. Diemer |= 
and vaults furni- Other = = 
burglar and ture metal = Company = 
Filing cases proof. equip— and fix—furni- = = 
Countries No No. ment. tures. ture. = 519 Broadway = 
Austria . wT TT . 2e $280 = New York, N. Y. |= 
Belgium 230 $10,412 +. $823 377 : = 
Bulgaria . ia woe | ma ae 54 can =| Est. 1869 = 
Czechoslovakia 50 $5,010 44 3,465 ‘eae 917 coke = c ) = 
Denmark . 15 191 30 1,609 381 217 = = 
Finland ... je aca 3 1,391 144 690 = = 
France : _ . 66 2,463 , 4,290 918 = = 
Germany . 86 4,188 1 35 , 406 1,842 = = 
Greece i ; E 46 1,732 1,070 = = 
Hungary . 3  _ eee , oe 66 = Red Rope Verticle File Pockets = 
Irish Free State 9 307 , Tr rT oe = = 
Italy ‘ 23 713 «124 5,094 3,598 840 = ——— = 








Manufacturers of 
Duplicating Supplies 
Specializing in Dry Stencils 


(Mounted or Unmounted) 
Sold to the Trade Only 


W. W. ERSKINE 


NORTH AMERICAN AGENT 
525 Market St. San Francisco, Calif. 








NEVA-CLOG PRODUCTS, INC. 
DEPT. OA-7-29, BRIDGEPORT, CONN. 








m 
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STAPLING PLIERS 


U.S. aed FOREION PATENTS 
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lil 














OFFICE APPLIANCES 








Safes Bank 
and and 
cabinets, safety Other 
fire deposit office 
and vaults furni- Other 
burglar and ture metal 
Filing cases proof equip— and fix— furni- 
Countries No No ment tures ture. 
Latvia . F : 8 . 
Netherlands 99 1,886 403 13,113 854 2,673 
Norway 3 742 103 5,801 1,364 638 
Poland and Danzig ‘ 192 ins 
Portugal ..... , 16 571 ~~ 
Spain ... 123 1,191 237 1,828 SY7 574 
Sweden l 22 1858 7,638 HGF 915 
Switzerland 18 366 i 20 
United Kingdom 127 0«6©28,048 530 28,523 $2635 16,443 9,147 
Yugoslavia and 
Albania . , ( 222 
Canada 1411 338,086 i800) =—-27, 901 7,384 8.372 64,357 
British Honduras 2 124 . 312 
Costa Rica 29 1,046 24 1,684 Hi 131 627 
Guatemala 2 173 20 1,320 286 903 
Honduras 11 545 2 100 01 
Nicaragua : 6 203 ’ 1,717 
Panama q ) 1,349 84 3.150 ! 12,099 
Salvador l 56 Ss 387 21 330 
Mexico 261 €,876 103 +,496 ‘ tS 8,253 
Newfoundland and 
Labrador Ii = | 683 
Bermudas 771 
Barbados . 4 134 
Jamaica . 20 709 1,27 i771 
Trinidad and 
Tobago ) 209 ; 249 1S 
Other British 
West Indies 12 2.475 161 72 
Cuba il 1,598 6 2,250 ou S1 3,615 
Dominican R. 
public . . 2 192 8 1,216 288 1,646 
Netherland West 
Indies 15 239 16 762 ' 873 
French West 
Indies ° 2 bo 
Haiti, Re public of 25 S46 28 762 111 lh4 555 
Argentina 198 11,829 241 9.100 8,445 4,737 
Bolivia 39 727 182 200 
Brazil . 177 10,382 62 5,419 IS7 8.768 13,059 
Chile 7 657 175 10,857 280 292 1,606 
Colombia 6 1,865 236 28,708 8,608 2,426 8,248 
Ecuador . hon 7 305 ' 167 581 
Paraguay t 71 ‘ sae 
Peru oo 2.535 51 1 206 306 
Uruguay . ‘ : ae 61 207 2, 766 
Venezuela ; 14 238 73 1,439 },618 
British India 65 1,780 81 F 1,59 1,591 
British Malaya 1 70 3 153 903 485 
CRO ccccs l 135 5 140 67 , 
China . 42 1,022 22 6,627 7 1,646 2,226 
Java and Madura 14 722 41 »,458 7,08 713 
Other Netherland 
East Indies 12 429 391 219 
French Indo-China . ‘ ‘ . 220 506 
Hong Kong 9 LSS 16 1,423 : 103 90 
lraq jib ee 367 
Japan ‘ 275 9,326 65 7,399 6,050 >.o89 9,744 
Kwantung 10 : _ 792 
Persia l 3 219 11.847 , 
Philippine Islands 132 5,535 2,947 1,80 1,029 
Siam ‘ S54 
Turkey 11 117 
Australia 150 2,050 134 1,634 ) 2,759 


British Oceania ) : _ 
New Zealand 22 61 1,142 108 
jelgian Congo l 110 ‘ 
Union of Soutl 


Africa 24 S61 36 752 241 ! v 1.504 
Egypt 10 346 2,573 44 
Morocco 18 1,418 
Mozambique . bs , 
Canar Island ) 430 : , 98 

Total 4,.420$146,822 4,707$239,611 $33,140$112.3453185,078 


Shipments from the United States to 
Hawaii 7> 6 $3,339 24 «$1,994 4 $ t $8,655 
Porto Rice 106 2,028 i2 641 1.072 », O80 


Carbons, Ribbons and Filing Supplies Exports 


ted States exports of carbon paper, typew er 1 ons, 
filing folders, index cards and other office forn in February 
929 By the Division of Statistics, United Stat epartment 


of Commerce 
Filing 
folders, index 


cards and Carbon I 
other office paper 
( ntrie forms. Pounds. 

Austria 23 $ 16K s 2 00: 
Belgiun : 3 
‘zeckoslova $ 265 488 353 107 
Denmar! 26 930 436 2 754 
Finland 1,118 : , 2 50 
France 484 3,584 »o20 4,379 
Germany 6 4,379 8 i 2.356 
Gree 
Hungar 200 ! 012 
Italy 58 6,311 1,41 ’ 2,647 
Ne erlands 771 4,091 425 t 60 
Norway 24 637 556 227 
Poland and Danz ‘ 200 325 278 
Portugal 86 94 54 207 551 
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Wanted --- Visible Record 


Salesmen and Dealers 


Exclusive Agency to Experienced Men 
Handifax Sheet of Cards 


4s the cost of other 


systems yA =— + . a, 


Half inch visible space 4 o~ =I 


Compact—Flexible—Simple F = Mh Vip 

Steel Files or Ring Binders 5 Np 

Write for illustrated folder << iy LY 
M4 Vy 





— ‘ Died Ring lee | To those with Visi- 
17 snd 0 Manav || ae ble Record selling 

a kk es iaaet cco a oe “s 'S 
om MAG 4g experience, we ol- 

- r : —“— “ter an attractive, 
Z L a profitable, exclu- 

> nn ee eee eee ee Sive sales agency. 


We are building 
national Handifax 
Sales organization 
and want more 

i I nd dealers 








o! arning 

K one) rofit- 

I nent 

es en in 

v irge 

¢ Write 

! ‘ prope 

tion siving 

fii i 

‘ past 

Visible Re selling 
expe 





Ross-Gould Co. 
448 N. Tenth Street 
St. Louis, Mo. 











“Gold Standard” 
PERFECT REBUILT 


~~ 


0 . a 7 — 
THE REST . — 
VERY BEST 





Underwood Typewriters 


They please dealers 
They satisfy users 
They are genuine— 


NO PART IMITATION 
INVESTIGATE 


Our present attractive proposals 
It will pay you 
ON 
OWER UNDERWOOD IGHER 
arose 
PRICES|| anp ALL OTHERS VALUE 


EXPORT--- WHOLESALE 
GENERAL TYPEWRITER EXCHANGE, INC. 


462-464 BROADWAY NEW YORK, U. S. A. 











The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 





Cooke Self - inking Numbering 
Rotary Dater Rubber Stamps Machines 


_ ~G nF: 7: § 
ALEXANDER FARWELL 


NAME PLATES : 
BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 




















BUNCH OF DATES 


The 1930 Bunch of Dates Calendars are now 
ready and we suggest early placing of orders. 
These calendars are greater sellers than ever. 
They are the only calendar of their type with 
ruled pad. Made with stands of nickel, brass, 
glass, or leather; finished in red, blue or green. 
Supplied in three different sizes. 


We also manufacture the famous Paragon 
calendars in two sizes and in addition carry a 
full line of stationer’s hardware and glassware. 


Send your orders in early—before the season 


gets too late. 


FRANK A. WEEKS MBG. CO. 
93 JOHN ST., NEW YORK 
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Convenient, Quick- 
Shelves. 













Action 





Strong, Rigid, Drop 
Shelf Supports. 


4 All Drop may 5 in 
terchangeable from 
ais aa. 


6 


Tubular Steel Con- 
struction, Stronger, 
Lighter, Cleaner. 


7 


Quick-Action, Trip 
Lever operates Foot 
Locking Device which brings 
casters into play or sets stand 
firmly on the floor. 


8 


Fibre-Footed legs 
will not mar floors 
of cut carpets or 
rugs. 


9 


Easy-Rolling 
Cast 

Built to proper height for 

10 convenience, and rapid 

Operation of machines. 


reasons why you should buy Sherman-Manson 
10 Tubular Steel Stands at The New Lower Prices. 
Mail the coupon for further full particulars. 


SHERMAN-MANSON MFG. CO, 


621-31 South Kolmar Avenue, Chicago 
Please send folder with ful! information regarding your new, lower prices. 


Name a 





State 





City 





OFFICE APPLIANCES 














QUALITY! 


BUILDING A REPU- 
TATION IS COSTLY. 
But when a manufac- 
turer builds office 
chairs of exquisitely 
fine QUALITY, over 
a long period of years, 
he is destined to have 
a reputation. 








Code—Pirate 

Width between arms. 20 inches 
Depth of seat, 19 inches 

Height of back from seat, 19 inches 


No. 676. 


We value our reputa- 
tion for finely de- 
signed office chairs, 
well built. 


| QUALITY counts 
with your trade. You 
should be selling our 
| office chairs. Agencies 
| in some good towns 
still open. 


COLONIAL CHAIR COMPANY 


CHAIR MAKERS FOR HALF A CENTURY 
1740 N. Maplewood Ave. Chicago 





No. 075. Code—Pippin 
Width between arms, 20 inches 
Depth of seat, 19 inches 
Height of back from seat, 19 inches 








KUMFORT KUSHINS 


A Superior Proposition 





The office equipment dealer may well be proud 
of his service to the business publi In his well 
rounded service are so many items of better service 
so low in cost as to be cheaper to have than to 
be without 

In the KUMFORT KUSHIN we believe we have 


comfort and dura- 
hold an attractive 
And our propo- 
in every 


an item, offering greater 

wearing qualities that 
e through years of use 
likewise high grade 


such 
bility 
appearane 
sition to deale 
ree pe I us send 


Featheredge Rubber Company 


340 W. Huron Street Chicago, III. 
— >> hbbbb\!]!]>========== 





— Sa te PS 
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items sell Recipes 


and sell. | 


Note these I D L items. 
Called for almost daily. 
Every office needs them. 
The I DL line is not a 


broad one, but it’s a profit- 
able one. Only quick sell- 


ing items are in it—scales, . 












eyeletters, calendars, etc. = \ 
“i SUVTTCSPOCE CEOS 
Every office can use at an, gn Byeletter 
least several. Write for 

complete list. - ae 





200 Hudson Street NewYork ; — 
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Filing 
folders, index 
cards and 
other Carbon Typewriter 
office paper ribbons 
Countries forms. Pounds Dozen. 
Spain Bde 157 116 s9 357 
Sweden ... 110 1,708 1,464 302 1,061 
Switzerland seth 1,758 1,931 296 1,143 
United Kingdom 10,448 27,027 17,624 3, 883 9,169 
Canada ... 8,755 13,52: 8,305 1,589 4,712 
B. Honduras 161 72 68 hee eee. 
Costa Rica 1,676 153 200 37 150 
Guatemala 142 1,03 812 106 314 
Honduras 1,141 445 461 23 109 
Nicaragua 964 31 43 : : 
Panama 967 270 119 33 141 
Salvador 32 , 125 400 
Mexico 222 3.839 2,587 453 1,468 
Newfoundland & Lab 69 171 112 : 
Bermudas 20 6 ) 
Barbados 147 
Jamaica 429 174 4 24 80 a M4 
Trinidad & Tobago 192 : 3) 27 e 
Other B. W. Indies 6H 120 16 2 14 Fo Tt y 
Cuba .. =a 3,002 4,982 4,330 1,668 4,109 € em i n 1 
Dom. Republic 38 147 86 ; 11 re 
Neth. W. Indies 106 
Haiti, Rep. of 421 ' UY a Vul-Cot for every 
Argentina 1,568 2,675 0 1,278 3,931 desk —for every worker 
Bolivia 37 as 64 284 in your office and then 
Brazil 115 8,036 5,509 151 407 dismiss wastebaskets from 
Chile 328 67.484 = -2, 229 144 571 yourmind. Guaranteednot 
Colombia 2,258 677 719 191 594 to split, crack or get out of 
Ecuador 44 54 73 268 shapefor five years. .aguar, 
Peru 390 424 684 527 1,629 antee that lets us off easy 
Uruguay 20 10 ; Bits: = Vul-Cots don’t leak Gutee 
Venezuela 2.466 224 228 116 522 ashes; they stand ty - S 
B. India 185 2.024 ?.618 1,089 >, 327 geatenmens wm — 
B. Malaya S 185 130 showing it a Lay = a 
Ceylon — S 60 40 34 94 ques Ge Save cath +4 
China 958 890 785 62 282 desen. at your Saoners. 
Java & Madura 257 343 260 645 
Hong Kong 1,216 83 83 23 53 ail 
Japan 11,853 6,899 125 537 " intohed in BM 
Persia . 31 110 -the national wastebasket Finished jn Maroon- 
Fhilippine Islands 2,878 61,492 = 1,036 143 sie National Vulcanized Fibre Co. and Osk, Walnat and 
Turkey z 49 215 150 105 36 Wilmington, Del. Mahogany Grains. 
Australia 522 6,036 4.442 1,674 5,600 
B. Oceania 48 —_ 
F. Oceania 60 ‘ wa Seley (0 y 
New Zealand 108 838 652 413 771 The thirty million readers of these magazines know only 
B. E. Africa. 209 131 88 209 one wastebasket by name—Vul-Cot! So it’s the Vul-Cot 
Union of So. Africa 632 287 307 124 303 dealer who gets their business. Is your store linked 
+ A. Africa oa 106 2 = up with this advertising? If not, write us for the facts 
us ) 2 io 2 5: 
ro rg A gy = 73 : 33 National Vulcanized Fibre Co., Wilmington, Del., U. S. A. 
Other P. Africa 120 16 45 
Yugoslavia & Albania 14 
Total .. , $51,164 121,170 $83,748 21,961 $62,334 
Shipments from the United States to: 
Hawa $ 9,253 , 127 $ 338 
Porto Rico 1,172 796 $ 748 58 173 
United States exports of carbon paper, typewriter ribbons, 
filing folders, index cards and other office forms in March. 
1929 By the Division of Statistics, United States Department S E \ E ¢ A 
of Commerce : 
Filing PENCILS 
folders, index | 
cards and Carbon Typewriter i 
other office paper ribbons. | 
Countries forms Pounds Dozen 
Azores and Mad. Is $ 35 ve . 
Belgium 1,664 468 $ 337 680 $ 1,797 | 
Czechoslovakia 261 170 ; le P 
Denmark 23 2.568 1,640 474 1,133 
Estonia 28 65 
Finland 142 362 204 223 520 
France 50 7,162 3,536 1,686 4,311 
Germany 2.531 6,550 5.064 200 500 
Gibraltar 21 13 25 64 
Greece : 114 69 7 19 
Hungary 132 833 
Italy . 1,017 4,784 3,330 1,562 3,531 
Latvia 55 48 is 97 
Malta, Gozo and Cypru 48 102 
Netherlands 1,512 3,824 2,677 9 38 
Norway 137 928 1,785 326 820 
Poland and Danzig 154 164 512 1,532 
Portugal 210 139 66 174 
Rumania 5 20 8 24 
Spain S44 1,145 248 728 
Sweden 14 1,090 3,117 5 131 
Switzerland 446 1,974 2,140 1,050 4.018 
United Kingdom 1,972 23,987 22,919 897 9,649 A REMARKABLE PENCIL 
Yugoslavia and Albania 57 310 
Canada 12,812 17,659 8,814 1,701 5,217 
B. Honduras ) 16 2 : 
Costa Rica GOR 124 202 9 ‘4 SAMPLES GLADLY FURNISHED 
Guatemala 330 54 62 130 444 
Honduras 856 216 217 123 92 
Nicaragua 1,464 7 26 i 
Panama 2.285 ms $44 91 1 UNITED STATES PENCIL co. 
Salvador 687 165 128 18 19 MANUFACTURERS 
Mexico 1,410 5,209 1,472 904 3,162 


Miquelor ind St 
Newfoundland and L 17 
Bermudas 139 


PHILADELPHIA, PA. U. &S. A. 
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You can recommend 
VICTORY Stamp Pads to 
your trade with ful! assur- 
ance of satisfactory service. 
Made of high quality ma- 
terial, they wear long and 
retain a smooth inking sur- 
face despite the most severe 
pounding and scraping. 
Made in six sizes as follows: 

Junior ..2 x3% inches 

No. 0 2\%x3% inches 
No. 1....2%=4% inches 


<o~ 


GQ QO gO" 


Good Impressions 





4 oot 


o~ 
PA 


al 
oO 


No. 2....3%x6% Inches 

No. 3....4%x7% inches 

No. 4....4 x9 inches 
Supplied uninked, or inked 
in red, black, blue, violet 
and green. We have a 


price-list and details of our 
line of stamp pads, inks, 
mucilage, paste and sealing 


wax for stationers on ap- 
Plication. We can furnish 
any of these items for 


your own private brand. 


LU T HE R™* AnD stamr Pap 


55-57 East Park St. 


Newark, N. J. 











Should not 
Vantage of t! 
ca Duy 


hed 





our correspondence have the ad- 


ustomers 1s 


very best paper that your money 


of opinion among thousand 
that such 


a paper may 


Rerks lire 


y 


ew 


riter 
Papers 


Eaton, Crane & Pike Co. 


PITTSFIELD, MASS. 




















OFFICE APPLIANCES 
Filing 
folders, index 
cards and Carbon Typewriter 
other office paper ribbons. 

Countries forms. Pounds Dozen. 
Barbados 28 9 10 
Jamaica 1,433 140) lt 61 
Trinidad and Tobago 103 83 230 
Other B. W. Indies. 163 26 . 10 39 
Cuba Bs 2,740 8,713 7,930 t 1,095 
Dom. Republi 701 298 205 4 150 
Neth. W. Indies 467 195 107 8 278 
Haiti, Rep. of 32 682 672 13 66 
Virgin Is. of U.'S 26 : 
Argentina 590 2.033 2.528 675 
Bolivia 50 2 ) 0 
Brazil R90 540 $40 4 635 
Chile 99 585 570 ; 1,113 
Colombia 2.836 1,021 S27 2 268 
Ecuador 409 21 273 
B. Guiana 22 , se0 ee 
Paraguay 6 15 00 
Peru 279 1,09; 871 048 
Uruguay 7 . s 505 
Venezuela l ; 1,523 1,872 2 120 
B. India 6,502 1,506 ; 1,477 
B. Malaya 162 134 2S 117 
ce ylon bh e - 
China 53 2,735 1,479 , 1,249 
Java and Madura 205 354 200 t 168 
Hong Kong 91 103 59 138 418 
Japan 72 18,384 10,930 169 
Pe rsia 44 . 

Philippine Is 1,181 1,710 1,365 2.84 6,859 
Siam 150 62 
Turkey . 90 52 é 52 
Australia 112 6,500 5,419 S72 1,866 
B. Oceania 106 86 9 R89 
New Zealand 19 z.148 1,125 l 94 
B. E. Africa . 67 32 8 95 
Union of So. Africa 101 1,110 786 2 752 
Bb. W. Africa 91 52 ra 173 
Egypt 156 234 96 
Algeria and Tunisia 2 74 
Liberia 1Z 6uU 
Total $51,626 140 651 $106,105 2 S2 $71,953 
Shipments from the United States to: 

Hawaii $10,945 214 $ 1,478 i0 § 243 
Porto Rico 2,970 306 228 14 107 
Writing Instrument Exports 
United States exports of writing instruments during February 1929, 

y the Division of Statistics, United States Department of Commerce. 

Refillable 
pencils and lencils Metallic pens, 
pencil Fountain pens. except meta except gold. 

Countries leads Number. Dozen Gross 
Austria : 7 198 $ 2,912 
Belgium lo nz §$ 7 <épens  seene 
Bulgaria : 120 lf 
Czechoslova 1 1,352 . 

*nmar st) iv S,22i 27, Sat AB ecee 
vulnea" 0$ 250 
France SND 194 1720 S ois F 
Germany SUS 126 2.447 24 1) “ noo 
tereece 4 : : 

Iceland 5s 178 ” 

Italy SI Brit ow 0 gS 

Netherlands 21 17 1.2.6 180 

Norway str 

Poland and Danzig - 

Spair 4 138 oun 2.544 223 

Sweder 44 iM) 10 

Switzerland 635 ‘7 =, 49S : : 

United Kingdon O12 oO 8.960 127.544 10.478 4 ‘8 20,789 

Canada . 6.012 65S 6.0483 96.883 21 11/ ’ 467 

Brit. Honduras ; 24 _% 24 

Costa Rica 14 4 1S T6 24 

Guatemala 0 16 414 SS in . 

Honduras * . a. =S WV 106 
ecarague ‘ s1S ait “uy 

— . 4465 Ls SL 2.841 1.086 ww S4 

Salvador ; : 7.000 1.14 

Mexico 800 28 ‘ 1 861 9.124 s 202 

Newfound and = =Lal 1.747 1 - 2 

Bermudas oH 126 , 

Jamaica i 11 ” 1.1 pplioly 

Trinidad and Tob 1.734 61 

Other Brit. W Ind 6 28 1S l 

Cuba 1.473 77 a6 17.272 ’ 210 6u7 

Dominican Re} ; ’ 231 1,788 17 11 

Netl W Ind 74 te 4 . 

Haiti tep of | 10 ” | ee ee 

Virgin Is. of I Ss : ’ a . 

Argentina 62 1,85 is sot 4 150 

Bolivia 66 3 ; a _30 

Dang : 4 el 65 +> r) > 

— a 6S 6 SH. 11 8 117 

Colombia 1.672 4 1Oo2 20.000 > 5G 

Brit. Guiana ; 13 

Surinam yd 0 . 

Eeuador 2 ae wil 

ara ‘ 7™ 

hae aguay = ar ae 5 aie ; 579 

Uruguay H2 is =: 

Venezuela WOT 570 358 4.0065 S - ‘0 

Arabia 2 40 F 

ir India 1.226 1,195 670 $055 768 

Rr Malaya ne in 6. 800 9.520 2.51 a4 2 

Ceylon 131 187 1.940 6 21 F 

China re | 281 2,843 21,726 5,11 825 1,135 

Java and Madura (62 1.42 eel 

or Net Ind = 

Fr Indo-China st ” 171 
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Unit No. 131-L-B 








33 drawers, de- 
signed for legal 
blanks, formas, 
cuts, blue prints, 
drawings, etc. 

Fire resisting 
dust proof, rust 
proof. No bolts, 
rivets, or open 
joints Drawers 


cannot fall out. 





(4174) 


Systematic andUnsoiled! 


That’s what keeps down the cost 
of legal blanks, office forms, etc. 
Unless they are stored properly, 
they will be scattered here and 


Live Dealers there; and if broken packages of 
Wanted— forms are allowed to stand on 
Write today. shelves, they gather dust and many 


sheets are wasted. 







Service Steel Storage 
Units prevent waste and 
save time, space, and effort. 
They pay for themselves many 
times over even in small offices. 


Send for Folder 


Style B Drawer 
As used in above 


unit, 8 11/16” wide; : . 
1 3/16” high; 15” Showing Complete Line 
deep inside. of Adjustable Drawers 


SERVICE STEEL PRODUCTS CORP. 


914-918 W. North Ave. Chicago, Ill 
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BOOOOOOCOOCOCCOCOCOOCOCOOCRCCOSOSOIs 


Build up your sales 
by ordering at once 


Yankee Val-U-Roll 
Adding Machine Paper 


A guaranteed roll containing 250 


lineal feet of paper. All rolls 
are 34 inches in diameter, not 
short in yardage. An excep- 
tional grade of paper at a 
moderate price, considering 
quality. 


Manufactured by 


Yankee Paper & Specialty Co. 
MENASHA, WIS. 


ooo00ooooooooOoooooooOoooooooooooooOooOoDooOooOoOoOoOONO 
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STEEL BOUND 
STORAGE BOXES 





uw 


OPEN 


The dealer who supplies this equipment to his 
trade is in the lead. STEEL BOUND BOXES 
are made in ten stock sizes for storing drafts, 
checks, deposit slips, letters, vouchers, bills, 
etc. Special sizes made to order. Papers thus 
stored are made safe from dust or muss at 
small cost. DEALERS: Write for proposition. 


Steel Bound Box Co. 


5039 Cottage Grove Ave. Chicago 























CROWN PRODUCTS, for more 
than a quarter century, have been 
making “Good impressions.” 


From every quarter of the globe, 
those who sell our products, have 
come to associate the CROWN 
TRADEMARK with quality and 
good service. 


Responsible distributor connec- 
tions are desired in both domestic 
and foreign fields. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S.A 
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OFFICE APPLIANCES 





SIMONSON 


For Vertical Letter Files, Ledger 
Check Files, Are 















PATER bs UNLESS STAMPED U. S. 
794,749 ON METAL TIP. 


Rican A. Simonson & Co. 








Manufacturers 


METAL TIP GUIDES 


Posting Trays, Card Systems and 
Indestructible 


Send for Free — ~ and 


122 S. Michigan ease, Chicago 





ers’ Discount 
































Stubsof cardsheld frm- 


The Business Card Way to Make Printing Pay 














ly by lever binder in case 

Trial Assortment Order Specie! 

No. 1— 200 cards, 2etyles, and 2 Cases, styles, $1.00 
No.2—12000 “ 4 s*-6¢ > Oe 
No3—-2500 “ 4 “ nm ~¢ - Ee 


Order today anyone of these sample orders. 


Printers everywhere have found printing 
and selling Wiggins Patent Scored Cards 
put up in Wearwell Lever Binder Cases 
a dependable way Ito lower overhead and 
increase profits. 

Business men recognize at a glance the 
value of this new method of putting up 
cards. Cardsalways neat and clean—easily 
detached with straight, smooth edge; no 
waste from spoilage. With such apparent 


advantages you can print and sell these at 
a saving to your customers and still make 
about 50% profit for yourself. 

Send for one of our three sample orders today and try 
these scored cards out with some of the firms - whom 
you are now supplying ordinary loose printed 


WIGGINS 
Eutes CARDS 


THE JOHN B. WIGGINS CoO. 


1157 Fullerton Ave. 


CHICAGO 


705 Peoples Gas Bidg. 


Wiggins Patent Scored Cards * Wearwell Lever Binder Cases 














MANUFACTURERS OF 


OFFICE DESKS SINCE 1890 


Office and Factory: 2527 Moffat Street, Chicago 


CATALOGUE ON REQUEST 








THE 
onds and at 


ation. As easy as sharpening 


| sed by scho ce 
and typewriter 
lar on request 
lo the Dealer \ new and 
bons and arbons \ 


bilities Samples ane 


lleges ythces 


re irmen 


1026 FILBERT ST. 





Machine 


specialty pos 
1 particulars on request 


“HIGH QUALITY”’ 
TYPEWRITER RIBBONS AND CARBON PAPERS 


TYBON CORPORATION 


a substantial saving. 


No ink, 


ECONOMY IN TYPEWRITER RIBBONS! 


TYBON RIBBONER will produce a ribbon of exceptional quality in 15 sec- 
Extremely simple in oper- 


dirt or trouble. 


a pencil. 


large 
and ribbons 


better method 
sessing tremendous 


habsirasd Pagal FICE APPLIANCE OF REAL MERIT 


stores 
Circu- 


small, stationery 
guarantee d. 


and 


of merchandising rib- 
repeat 


possi- 


PHILADELPHIA, PA. 








pte eee 
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Refillable 
pencils and Pencils, Metallic pens, 
pencil Fountain pens. except metal except gold. 
Countries leads. Number. Dozen Gross. 
Hongkong ... - 1,440 524 4, 17.937 2.580 75 47 
Japan .... - oe 216 5 16,331 TMS cease 838 cecne 
Persia . : , : 9 & it cdann wanes cess 
Philippine Is. . é 554 903 «647,356 25.643 6,034 4,100 3,005 
Siam .... , > « 6 y 3,812 763 sieee 4 9eeeas 
SyPia ....essesceees 58 1 17 GD ivoss stamens 
ED oasccouans coves avée” ennes 17 12 
Other Asia 6 1 ae sence 
Australia — , 1,456 593 8,111 54,512 4,797 
Brit. Oceania .... 26 7 263 90 27 
New Zealand .. 86 77 202 1,059 519 
Brit. E. Africa.. . soe 6 anebs 72 26 , : 
Belgian Congo 95 2 98 sade eoces stiae | eunhe 
Un. of 8. Africa 3,100 1,296 2,016 1,697 866 30 19 
a Pear 56 1 42 21 50 wuvaihie 
Other Fr. Africa Seu oseo eence 400 _ eee 


Mozambique .. oe om . sone adbes 48 17 

Total $49,914 12,366 $11,344 633,360 $99,765 52,025 $28,120 
Shipments from United States to: 

Hawaii . ae ’ 30 S$ 593 9,736 $ 3,230 5 $ 


~t 
Porte Rice ...cc- 15 12 252 9,771 1,241 180 205 
United States exports of writing instruments during March, 1929, by Th 
e 
3 
g 

















The Bump fastener is as practi- 


the Division of Statistics, United States Department of Commerce. t 
cal as it is novel and unique. No 


Refillable 


















yencils and Pencils, Metallic pens, B : : - 
. pencil Fountain pens. except metal. except gold. ump metal staples, pins or clips re 
Countries. geads. Weraber. aie Dozen. , a, Goss quired; instead, the Bump uses 
Be... enesstehuad 349 286 » Ox 3 24 secs 8 secee . 
Azores and Mad, Is. . ri 2 he” We | Nee a part of the object to be fast- 
Belgium ..... f : 556 339 5,355 iexGe 1e). hweer vbewne ened and produces a neat, secure 
Bulgaria are * 2 S4 Seb én aciicnés ES ae eee f 
Czechoslovakia .... 50 714 660 SRE ST ssi astener. There are two models 
Denmark ....... 8.514 395 9,048 816 244 630 $ 587 La H 
Finland pose 2 ¢ Lee 156 38 1.120 563 the stand machine preferred by 
France ...... cil) 9,807 319 «= :1,810 240 ae nece “naka some for its convenient and fast 
Germany ........ SOS 59 1,036 3,228 4m%5—COt. ; ‘ : 
—— we 76 ; 53 79 42 operation and the hand model 
Iceland coke aides 32 epee ee en here illustrated, preferred by 
‘ 226 5 2 00 ¢ . Pe 
ee as —-—_ = others for its portability and 
Cyprus Is...... | eee eeee easy squeeze operation. Identi- 
Netherlands ....... 1,139 34 587 : : aos 
Norway ........ 125 3 92 1,640 22 Fiat cal results. 
Poland and Danzig 97 8 282 1,816 344 wie * eens 
Portugal . Saban 485 342 3,558 ings batisioes ie oud 
i 20 “Tee T T 7 57 ess 
—— » Rei oA 72 31 “112 408 ong 404 217 THE BUMP PAPER FASTENER CO. 
Sweden ....... ‘ a 1,051 187 1 ota LA CROSSE, WISCONSIN 
Switzerland scooese BOE 2 59 27 Manes ” Sudbs 
United Kingdom 8,338 1,208 14,595 36,469 8,526 Eastern Representatives— 
Yugo. and Albania. 19 1 Clr wees énveue ae ae 
Canada ........ 9,906 615 6,058 170,353 35,935 3,724 2,274 Seymour-Conover Co., 350 Broadway, New York City 
Brit. Honduras..... 5 2 8&2 462 87 110 10 
Costa Rica ...... 15 6 m4 1,782 78 1,110 65 
Guatemala ........ 75 125 806 8,189 601 94 
Honduras ....... om sens 58 185 2,430 738 115 97 
Nicaragua ...... ‘ 60 3 91 942 eae 
Ss aneeares 142 19 303 3,744 1,031 228 93 
DL  scanquhieds 95 17 751 1,22 426 oie? ‘6060s 
PY ‘tccacenn . 2,916 248 7,372 64,242 8,422 111 65 
Newfoundland and 
Labrador ..... ee 22 4 79 2,583 270 120 75 
Bermudas ...... ea 3 69 36 wens: teens 
ET. cadesvatece <a cece.” weinas 609 7 ‘ates ¢eean 
Jamaica .....-.... 2 4 119 5,068 715 &5 61 
Trinidad and Tob.. ee 4,890 484 366 236 
Other Brit. W. Ind. »  eeee” (eeaeme 384 71 438 7 
DE stheninneseee 1,259 265 2.066 58,868 13,896 714 556 
Dominican Rep..... 54 20 528 8,976 1,735 500 285 
Neth. W. Ind.... 66 180 2,287 870 474 cc | nen 
3h Se Seer: since. Gare 240 50 
Haiti, Rep. of... oe oth’ Ga see 600 180 
wae ee OE UH. G ccc. : simasa 216 19 
Argentina ......... 2,083 217 4,132 1,122 263 
DT? esvneasacee Gadus 1 ,; eee reese . eeece 
ie SR gs : 742 484 6,147 5,751 926 213 168 
Gl: entuseueneueaeks Gee 684 3,135 4,170 1,086 210 130 
CE. saceteneee 1,1°2 208 5.295 33.523 6,527 197 149 
Dt cipiented 27 44 1,236 288 113 12 19 
a, GR ccedven ‘Sess ‘ecg aoe 7 a wane “sea 
Surinam .. wae 16 46 a? wthkeke . obnemel 100 59 
Pt | Shbncssavenes 111 45 784 9,376 2,122 102 88 
CE <. cctcekad |e 60 Re 6 -6eeke wastes sche  teenn 
Venezuela ......... 260 13 610 6,640 1,477 400 240 
Aden... 56 5 52 e0ées secath a then, See 
i” eee 1,522 1,097 11 7 3,458 612 
B. Malaya — 314 188 4,187 14,980 2,640 
eee 37 624 Cre aster | canna 
China . ecient 32 4 8.140 5,940 1,471 
Java and Madura 3,245 186 a -earne i: wad . , 
Oth. Neth. E. Ind. ... 14 eer in kade ; 
Fr. Indo-China..... 110 5 > ecko ab oan ‘ 
Hong Kong ....... 28 104 1,981 8,550 S48 a <i 
DE ° ehcstmasie 27 7 [a oe ace ae Tm 
WGN - ehdakeehes < 711 169 1.981 13,284 5,398 6 6 
Persia . ne eee 52 12 SOR _...«.. esses tees seses 
Philippine Is.... 336 «483 «4,006 182,114 30,925 370 254 The Old Reliable Sanitary 
Siam ... ‘ 13 19 3 4,551 - ae haaiett C h d Bath 
Syren le... en 61 50 118 17 13 Copying loth an at 
Turkey . sewehe R25, 60 1,051 intiae  ‘eteetnuke , 
Australia te 1,324 632 8.401 4,854 1,533 - This standard equipment for the letter press copy 
Brit. Oceania . 9 1 -— ap Pe pn es method is of good repute with all users of that type 
New Zealand ....__ 52 4 184 216 90 ao equipment. Features of the EUREKA Bath include non- 
Belgian Congo .... 262 6 OT es i pers. : A rusting metal construction, and an arrangement prevent- 
Brit. E. Africa 3 153 16 328 ves eceses siues ing mustiness or mildew. EUREKA cloths are non-ravel- 
Un. of S. Africa.. 1 38 838 423 396 289 ing and treated so as to insure clear-cut, sharp copies 
Brit. W. Africa.. 2 ee and absolutely accurate results. Now supplied in new 
ee RR0 en 1.279 ; : office green in addition to the standard aiuminum finish. 
Algeria and Tunisia 448 30 "459 : y 
Italian Africa..... 101 1 » Ax ase DON’T TURN DOWN ORDERS 
Moroceo .. ; : 20 ee ee 7 : for these goods—just forward them to us; we'll fill them 
Other S. Africa.... 64 1 14 Sis esses awe wy satisfactorily with neat profit to you and no trouble, 
Liberia sh clei . ’ acc coe 288 96 60 45 Write for the EUREKA booklet. 
Other Port. Africa |__| 2 ci 108 | Ps er ren 
DO ccd $64,551 10,794 $136,075 680,524 $135,301 10,440 $6,723 The EUREKA Blotter Bath Co. 
Shipments from the United States to: 3732-34-36 . 
Hawali ...........$ 663 328$ 1,756 7,510$ 2,540 826 § 527 South Wallace St., Chicago, U. S. A. 
Porto Rico ..... 871 30 333 13,307 2,156 215 168 . 














OFFICE APPLIANCES 





Sansom at Tenth Street 





VU. S. TYPEWRITER RIBBON MEG. CO. 





ESTABLISHED 1895 


Dealers Inquiries Solicited 


CARBONS 


Philadelphia, Penna. 














Write for complete details. 


PHILLIPS RIBBON & CARBON CO., Inc. 











IT PAYS TO BE A | )| _ AMESTYLE 


PHILCO DEALER “Lc 5| SPECIAL ORDER. | 


{| DEPARTMENT 
, , _ (hu 

Phileo dealers are prospering. The non-com- ; | , | 
petitive feature of the line makes it a winner. ‘ “| ‘ Suppece your customer requests a ape 

Sales are constant. } ] | ial filing or mailing nvelope 1% r 

A it 5 efore made Don't turn him away 

The humidor method of packing keeps ribbons LLY yt | ete, to the Amestyle Speci at Ore ler De- 

fresh two years. The CarboGraph and Eraser — Le partment. Samples will be made up 

Placer are universally liked. — 2 2 re age =~ ae sent t 2 prices 

, anna nashvaled @ vality as stan dard Amestyle 





numbers ull shown n our new 
catalog Send for this catalog 


<N\ AMES SAFETY ENVELOPE CO. 


























All affording Better Protection 


The Meilink Steel Safe Co., Toledo, Ohio 


SAVE FE 
90% mA 


FILING COST 























WwW it 

Q I F l 

I 

i Or 
FREE 
DEALERS Z 
for Quik-Lot y e k o size samft 


Leek sales efi t f ‘ Please sta ‘ Write 


KAY-DEE COMPANY. 3621 South 36th St... Lincoln, Nebraska 


OUIK:LOK Storage File 





ROCHESTER, N. Y. GN —f|_ 55 Sudbury St. Becton, Mace. 
KAY | 
eee “y 
Better Protection F : 
EILIN Velvet Ed ge alias 
i Relieve Thee Tired a i 
Means More Money to You i ! rely x Colors 
35 Sizes — 4 Grades oe 8 aes ae $5.00 













Attractive Trade Discounts. Distributors Wanted. 








Write E 

VELVET EDGE COMPANY 
No. 358 Burd Bldg. Philadelphia, Pa. 5) 
POON (0000) 000) 00) (00 a 





e of resources and opportun: 

] ntensive ties results in more than or 
dinary success. In many 

ases it proves to be the 
Development<*« difference between a truly 
successful man and one 

whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way jt will in- 

crease your capacity for work and your earning power. 


Subscription price is $2.00 a year 


THE OFFICE APPLIANCE COMPANY 
417 S. Dearborn Street, Chicago 
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PELOUZE POSTAL SCALES 


HEY tell automatically the exact amount of 

postage, in cents, required on all mail matter, 
including parcel post rates by zones. Warranted 
accurate. Beautifully finished in French gray or 
» gold bronze enamel. 


MADE IN SEVERAL STYLES 
Intended for individual desk, library, office or ship- 
ping room. Dealers supplied by principal jobbers. 


_ 


New ASK FOR PELOUZE SCALES 


“Standard” - 
Pelouze Manufacturing Co., 
232-342 E. Ohio St., Chicago, Illinois 


Original Manufacturers of Reliable Automatic Postal Scales. “The Best Scales to Use are Made by Pelouze.” 


CURMANCO CURRENCY TRAYS 


FOR NEW SIZE BILLS 


July 1, 1929, marks 

the beginning of a 

7 new era in the size 

of U. S. currency. The 

- new small size notes 


will necessitate new 
currency trays. We are 
already in heavy pro- 
duction to supply this 
demand. 
Standard Sizes 4, $ 
and 6 Pocket trays. 
(Special equipment made to 
order. ) 



































j on aa The Roberts 
Roberts 
> 7 
Numbering Machines 

Are sold by dealers throughout the world 
by a special merchandising plan which 
emphasizes rapid turnover and only a small 
stock 

Larger discounts than on any other line 
»9f numbering machines assure greater and 


quicker profits 
Write for details 


Roberts Numbering Machine Co. 


















694-71 } 
0 samnaten Avenue Brooklyn, N. Y. Curmancoe Currency Trays 
Western Distributors: are made of heavy weight, art 
The Superior Type Company “49” steel, electrically welded. Finished 
3940 Ravenswood Avenue Chicago, III. | in Olive Green, Duco. Write today for 
descriptive literature and low prices. 








CURRIERMFG.CO.,N.W. Terminal, Minneapolis, Minn. 























- >» SELL 
\ ' J) PHONELOCK 


Stationery, Office Spe- 
cialty, Ink, and other 







SC 


fice Specialties| | a“ 





Of 








—7T responsible concerns 
The Rosco here have sold thou- 
sands of coin controlled 
Transparent telephone locks, at 
Desk Pad $10 00 each, that are in 
j daily use Testimonials 
The Inadrawr—for d show average saving of 
holding stationery ‘S half the phone bill. 

euppttes. A mini- Dealers are now being 
ee - ~ appointed throughout 
that fits desk . the United States to 
drawer. ( ) sell PHONELOCK. Lib 

The Rosco Banker's ——— eral Discounts == 

Note Case. Coin Actuated Write Key gives free use 
Full details in the Kosco catalog, sent 
on request. PHONELOCK COMPANY 
Ravenswood Office Specialties Co. Black Bldg., Los Angeles 





1800 Newport Ave. Chicago 

















BALTIMORE INDEX MFG. CO. 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


RED - BLUE - ORANGE - GREEN - BLACK 


Your Name Stamped on Guide Tab Without Charge 


WRITE FOR ao 112-114 S. Calvert St., 
PARTICULARS Baltimore, Md. 



































) BEACH’S 
“Common Sense’’ 
TRAVELERS’ 

EXPENSE BOOKS 








now contain calendars 
for the last half of 1929 
and all of 1930. 


Send in your orders! 





























Beach Publishing Co., 1351 Book Bldg., Detroit 











St. Nick Christmas Trees 
Gifts..Prizes.. Decorations.. Window Displays 


Retails 5c and up 


The Stationery Trade is rapidly realizing 
the merchandising possibilities of 
“St. Nick” Christmas Trees. To decor- 
ate their stores and windows. To resell 
to offices, banks, stores, restaurants, ho- 
tels, churches, clubs, homes. 


Order Now for Christmas Delivery 
Made in U. S. A. by 


ARTHUR W. HAHN 








OFFICE APPLIANCES 


CHECK WRITER PARTS 


Price List—Also Catalogue of 100% 


Rebuilts. Send in a machine for Re- 


building. You will be satisfied with 
the job and the price. Established 1914. 


CHECK WRITER CO., Inc. 


Dept. O-A, 111 Nassau St. NEW YORK 











AZORA 


Azora air cushions and twirlers, two 
| highly practical accessories, are 
| making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets, 
CICERO, ILLINOIS 














sible with a consistent quality item. 


We are offering in conjunction with our PERFECT 
STENCIL a most complete line of accessories necessary 
for rebuilding and replacement on duplicating machines. 


| This is offering 100% service to firms handling the 
quickest selling STENCIL in the field today. 


Stationers, typewriter dealers and office appliance service 
organizations write regarding our proposition. 


| THETA 
_ DRY STENCIL CORPORATION 


| 175K Sth Avenue New York City 





195 Lafayette Street New York que ttoes run ttten 
Established Over 38 Years ' wa aT 
= os PAT. DECEMBER ed 
* 
THETA DRY STENCILS | | THOMPSON TIME STAMPS 
CARRY the most profitable proposition to dealers pos- Record the hour and 


minute A.M. &P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 

Started, Finished,etc. Printecs Top of Paper 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 

MODEL B hasthe 


Used by prominent firms all over the world. ¥% 
Repeat orders willfollow the first sale. Write for folder § piece bed place. 


THE THOMPSON TIME STAMP CO., Inc- 



























240-2 West Z3rd Street New York, N. Y- 
< y 








DESK PADS 


Brass Corners, 
Bronze Oorners, 
Leather Corners, Ve- 
lour Back, Moire 
Back, Felt Back 


All sizes in STIFF 
and FLEXIBLE 
pads. Leather cor- 
ner pads made in all 
colors, including 
pastel shades of 
ecrase. 





Send for illustrated price list. 
Manufactured by 


SAINBERG & COMPANY, INC. 


78 EB. 180th Street New York, VN. ¥ 
Chicago Office, MR. W. C. SNODDY, 8 South Dearborn Street 














MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 


Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? Write us. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 
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Speed Up Your Business 


Air mail speeds up buai- 
re Gets information 
out days sooner. Gets 


nity. Sell air mail sup- 
Plies and Hanson Air 
Mall Scales. 


Hanson Air 


Mail Scale 


Write for latest informa- 
tion about Hanson Air 
Mail, Postal, Parcel Post 
and Bath Scales. 














Quick Sellers—Big Money Makers 


“Instant” Des 
H 0 RN «#4 Handy Files 
Their pocket pages keep 
papers in order but instantly 


accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 
dex tabs. 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advte., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 

Autograph, Camera, Portrait, 
Postcard, Dise Record, Greeting 
Card, Memory, “Hach Day's 
Doings.” —Girl’s 6-yr. D . 
Scrap Books fin 


Bridge Boards 
Write for prices and special discounts 


W.C. Horn, Bro, & Co, ¥s:; 200 Sth Ave., New York 


























Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER’S HOT 
GOLD LETTERING 
MACHINES 








Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


709 Pine St. St. Louis, Mo. 








PUL TAR CARD LAS! mt 








**Steel-Strong”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags Coin bi delaes ae Trays 


Coin bofet4 Seals Seal Presses 
Manual Coin C ounters 
Currency Racks —Tellers Moisteners 
Handy Wrapper Cabinets 


— Sid cncleat wy ree mie mah 
Write for Catalog Salesman’s Sample Case 
The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 

















READEASY 


World’s Greatest Copyholder 
Made in four standard sizes: 


Desk stand .......... $3.00 
With line guide....... 4.50 
oS .. Pere 3.50 
With line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. BS. A. 

















CHAMPION 
Window or Display Hooks 









“SECURITY” 
Pen and Pencil Clips 


— 


STA-FAST 

Paper Clips 
in sizes No. 0, 1, 
2, 3 and 4. 





VAL-CLIP 
Pencil Peint Protector, Eraser and Clip 


L. D. VAN VALKENBURG CO., Holyoke, Mass., U.S.A, 








XTRA—Just out! 


CONFIDENTIAL WHOLESALE 
CATALOGUE No. 500 


24 pages full of information. . . Information and Prices 
on all makes of Typewriters, Adding Machines, Calcu- 
lating Machines, Duplicating-Addressing-Folding-Ma- 
chines, etc. 

Write, Phone or Wire for your copy today! 


~ELIABLE 
Typewriter& Adding Machine Corp. 
"All That the Name Implies" 


fon 170 W. Washington Street, Chicago, Ill, 














Something Very Special 


Of Interest 





Window Show 
Card Stands 
D0 cacn 


ADJUSTABLE FROM to 


32 7048 H/CH 


Retail 
Stationers 


Ask for Catalog No. %-X 


THE OSCAR ONKEN CO. 
624 West 4th St. 
Cincinnati, O. 
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INDEX SPECIALISTS 


Patent Cut Tabs 
Tabs Attached to Sheets 


Special Card Guides 
and Visible Systems 


Leading Index Manufacturers 


G. J. AIGNER CO. 


503 S. Jefferson St. Chicago, Ills. 
Tel. Franklin 9517-9518 (Canal Str. Station 























IDEAL 


LINOLEUM FAST SELLING 
DESK TOPS DESK PADS 


A Special Sales Plan on 
Each Line.—Dealers Making 
Big Profits. Write for details. 


IDEAL LINOLEUM TOP CO. 


109 W. Austin Ave., Chicago 











y 7 . 
ell the line handled and recom- 
mended by America’s leading 

Office Equipment Men. 





MUSKEGON MICHIGAN 
Ras 2700 ITEMS OF OFFICE EQUIPMENT ie 


BETTCHER CHAIR ACTIONS 


Safeguard the Reputation of Your Chairs 








Because Bettcher Chair 
Actions are correctly de- 
signed and carefully made 
from high quality mate- 
rials they will give long 
and satisfactory service on 
all designs of swivel chairs. 


Let us quote on 
your requirements. 





THE BETTCHER STAMPING AND MFG. CO. 


1108 W. 6ist Street Cleveland, Ohio 











CECE oUnRNTEED 


PERFECT MACHINES LOWEST PRICES 
——SPECIAL DISCOUNTS TO DEALERS————— 
WRIT TO FLAVEN, MANHATTAN BLDG., CHICAGO 





FOR A COMFORTABLE 
SUMMER 


Everyone wants I 
fort in summer ind 
nothing adds s h 
to the comfort ot an 


ECONOMY PRODUCTS CORP. 
511-517 So. PAULINA STREET 
CHICAGO 











STOP evertastinc NOISE 





Made for L. C. Smith, Remington, Royal and Underwooa 

typewriters. 
hen ordering state make of machine. 

Saves repair calls, does away with desk drumming, makes 

et iter more quiet and enagee- 
typewriter is quickly and automati 

quickly removed, without tools, from the 

Sold at all offices of The L. C. Smith & Corona Typewriters 
Inc. Ask for trial. 

Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 


cally attached and as 
desk. 


RADIAL DISTRIBUTORS 


Efficient and economical. Will keep 
correspondence and papers always on 
hand and properly arranged. The most 
efficient desk file on the market. Made in 
four sizes. A very profitable item for 
stationers. 





Stanley 


Bristow 
24 Central 
Avenue, 


West Orange, 
iM os 
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/ 


oo PREFERRED 

> wherever modern busi- 

Aa) ness needs good pens. 
=. ESTERBROOK PEN CO. 


Camden, . J. 








il 
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THE COLYTT “REDI-ROLL” 
TELEPHONE MEMO 


A neat, compact writing shelf, 
with paper roll, for attaching 
to the telephone stand—for yy 












memorandums. 


Has continuous writing sur. | VA 
face for standard paper roll. / 
Sharp cutting edge for tear- 
ing off. 

Takes up small space, 
leaving room for 
hand grip on tele- 
phone. 


Easily attached. PRICE 
Nickel and biack $1.00 
finish. 

Dealers Write for Discounts 


THE COLYTT LABORATORIES sés w. haenegen St. 
(Engineering) 








and Rand Business 
Time Savers 


A money-making line for every 
dealer. Easy to sell. Many 
exclusive features. Write for 
catalogue and dealer propo- 
sition. 





THE VICTOR SAFE & 
EQUIPMENT CO. 


Marietta, Ohio 






Economy 
Accuracy 
Convenience 


Hang out the 
S. R. O. Sign: 1 rt 


We are swamped with orders for the new American 
“S in 1” numbering machines and we are working like 
“Old Ned” to turn these machines out as fast as possible. 
Be assured of this—every “5 in 1” that leaves this shop 
is tried, tested perfect. We know the value of work- 
manship. 

If your order seems slow in being filled, please be patient. 
Production is increasing. Yet with no sacrifice to the 
fine quality every “5 in 1” must possess. 


AMERICAN 


NUMBERING MACHINE COMPANY 
223 Shepherd Avenue Brooklyn, N. Y. 








now 10° 
— 
Sense enon EreRN LLL WM fanls 












JET BLACK - NEVER FADES- PROOF EE... CHEMICALS 
For Steel Pens & Fountain Pens 








The FiberstoK Salesmaker is a 
Center of Sales 
Activity 


There is a constant un- 
dertow of interest that 
draws customers to these 
attractively displayed en- 
velopes. Sales come often 
and regularly. 





Write to us concerning 
- our generous offer on this 
very successful salesmaker 
cabinet. 


é ‘National FiberstoK Envelope Co. 


427-447 Moyer Street eeeieam, Pa. 
New York Office—150 Nassau St. 




















SAFETY 
BOXES 


Strong, Durable, 
Fire-Resisting Safe- 
ty Boxes with pick- 
proof lock 





Constructed of heav 
tee for the protec 
tion of cash m 
portant pape rs and 
other valuat ~ n 
the office and he ome 
Attractive finish 

Send for Descriptive 
Circular and Prices 


R. ORTHWINE 
334 West 34th St. 
NEW YORK 




















iy FULTON MAN 
Says: 


Band Daters and Numberers— 
important items whether or not 
you have a fully developed rub- 
ber stamp department. Buy the 

















. Fulton Brand—keep a fresh 
r stock — turn it often — your 
: trade will know the difference. 





= 


Write, phone or wire 


Fulton Speciality Company 


Elizabeth, N. J. 

















210 





eS ae 2 od | 


Moon Luna 
Memphis 


Times 
Multator 


Globe Trotter 
Half Moon 
Gladiator 
Moonlight 


Tribune 


Po Se ee ee oe - eee Oa 
53-55 WORTH ST NEW YORK 


“STAEDTLER PENCILS SINCE 1662 











DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
28 Columbus Place 
Brooklyn oe Ue 








coupon 


It will bring you the new Eberhard Faber 
SCHOOL WINDOW Display —an assort- 
ment of display items designed to stim 
ulate pencil sales. Clip the coupon and 
send it in today to make sure your dis- 
play is shipped August Ist. Catch the 
earliest business for school openings. Fill 
in below and mail to Eberhard Faber Com- 
pany, 37 Greenpoint Ave., Brooklyn, N. Y. 


your 


for 
A SPECIAL FREE OFFER 


Name 
Iddress 
City State 
m Window Small Window 


Large Window Med 


e check one dentred a 
. O.70 








== SH 


“AUTOCOPY” 


HS 1 SS SS 


PAPER AND FILE CARDS 


Copy Without Carbon 








Exclusive dealers in Every City. 
Manufactured exclusively by 


THE STYLOGRAPH CORPORATION 
Coldwater, N. Y. U.S. A. 


Patents Pending 


=n) SSH 


[o | <——— [of [ofc of ea | 0) 





OFFICE 








Reference Book 
and Mailing List 


Gi 
on 
en 


No matter what your 


bu 
yo 


ber of your prospective 


cu 


Valuable 


is 


how you can use the 
mails to secure orders 


an 
pr 


POLK’S 


Orders - Inquiries 


Catalog 


ves counts and prices 
over 8,000 differ- 
t lines of business. 


siness, in this book 
u will find the num 


stomers listed. 
information 


also given as to 





da inquiries for your o 
oducts or services. i” 
Write for Your FREE Copy 


R. L. POLK & CO., Detroit, Mich. 





Largest City Directory Publishers in the World—Mailing List 


Compilers—Business Statistics—Producers of 
Direct Mail Advertising. 





MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 





For printing 


price tickets, 
numbering 
bins, boxes, 

etc. 


: . shelves, 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE: wood, glass, tin, paper, etc., by means of a 
lasting adhesive material furnished. Made in two sizes, 


discounts to 


2444 Ainslie St., Chicago 


Write for prices and 


HANS H. HELLESOE, 












BOEHNER 


Improved 


CARD HOLDER 


Stationers and = printers 
it to build up their 
on business and 
cards. It takes 


use eemsnene Gnereaes Cm 
volume 
personal 
the regular loose cards, 
holds them firm, keeps 
them clean Holds 
one as securely as a 
Imported morocco binding—metal parts 
different sizes. 
leather novelti 
printers Please 


LEATHER NOVELTIES 


nickeled—28 
We manufacture 
with engravers or 
Ter prices 


es only we do not « mpete 
mention size in asking 


Address, Department OA 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Illinois 




















eee -Tuere IS A 


WESTON PAPER FOR ANY USE 
THAT DESERVES THE BEST.... 
BYRON WESTON CO, LINEN RECORD, 


the safe choice for important permanent 
records that must stand the test of time. 


WRITE FOR SAMPLES 


Byron Weston (gompany 


DALTON, MASSACHUSETTS 
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Brass 

.4-, - Nickel Plated 
- — . FIVE SIZES 

” Inside 1.38 Per 100 

_ er 

Easily, —1.50 

= ~ = -75 - - 
Securely a ey “ « 





For loose leaf books, binding reports, blueprints, etc. 


Write for information T nose Leaf Metals 


The E. W. Carpenter Mfg. Co. 


Bridgport, Cenn. 








Now in tts eighth successful year; 2 or 4 ounce sizes. Just apply 
dauber; no wiping necessary. More dealers wanted, write us. 
WALTER SC. GIES COMPANY 
Office: 509 Equitable Bidg. Baltimore, Md. 














LISTQ .... Easy Grip 


Business PENCILS 


Made of the same unbreakable non- 
metallic material as the finest fountain pens 
Light weight, unusual flexibility and 
knurled lower barrel insure easy grip and 
complete relaxation. “Built-in” finish 
improves with handling Long-lived; PRICED 
durable—no soldered parts. Made in @& LOWAT 
variety of colors and color combinations; 
leads all colors Address Dept. G. § 0c 
y 
LISTO PENCIL CORPORATION 


ALAMEDA, CALIFORNIA 


Eastern Representatives, Harold E. Seeger 
Co., Inc., 343 Broadway, New York City 


CHICAGO 
202 S. State St. 
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RO-TyPe 
Yue _wowoce sree Cisance 
A Steady Profit Maker for Over 9 Years 
Type cleaners have come and gone— 
but Clarotype has always been suc- 
cessful because it is the most practical, 
efficient and simple type cleaner ob- 
tainable. It is known and used by 
thousands and thousands of stenog- 
raphers all over the country. Sales 
and profits of over 3000 dealers recommend your stocking 
Clarotype. It will move off your shelves the year ‘round. 
Order from your jobber or us. 


Recommended by Underwood Typewriter Co., 
L. C. Smith and Corona Typewriters, Inc. 


THE CLAROTYPE CO., Inc. SEW'YORK 
S66 66222 EEE» 








SILICATE BLACK BOARDS 


Made of the best material thoroughl 
seasoned—Framed or Unfram 
Frames are Oak Finished. U. S. Gov- 
ernment Contracts and New York City 
Board of Education Specifications for 
40 Years. 


CORK BULLETIN BOARDS 
oe ‘oe write for ens a 


N. Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET NEW YORK CITY 










Thousands 
Use Harvey's 


AUTOMOBILE EXPENSE 
BOOK 
Big Profits 
Get Your Share 
It Repeats 
SEND FOR A SAMPLE 


FRED W. HARVEY CO. 


206 E. Genesee Syracuse, N. Y. 
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NO. 202 IVORDUR RULER 
IVORDUR PRODUCTS 
Write for catalog. 


Miller Bros. Pen Co. 


305 Broadway Meriden, 
N. ¥. CG. Conn. 


—— 





—— a do 
————— 


Ce 
“> 

















| I can increase your | 


sales in the N. Y. market 


It’s largely a matter of effective personnel. 
Western and southern manufacturers are fre- 
quently confronted by something like this: 
You are represented by manufacturer’s agent 
—a man who handles your line along with 
several others, collecting his commissions on 
the easy orders and leaving the rest to your 
competitors. Possibly your present office is 
not well managed or you are altogether with- 
out representation. 

I can furnish you an effective staff—man- 
ager, salesmen, stenographer, junior clerk— 
the sort that increase your prestige and build 
your business. 


A. R. ROHRER 


Acorn Personnel Service Agency 


17 JohnStreetNew York 
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_IS PRICE COMPETITION AFFECTING 
YOUR RIBBON AND CARBON SALES? 





HEN sell Quality —sell Novelty — sell 
Efficiency. 


You don't have to talk Whitedge Carbon Paper 
Show it—it sells itself. 


Whitedge ‘‘Noiseless’ carbon paper is clean to 
handle —durable—makes clear copies. 





Stormtex Typewriter Ribbons write like print. 


Write for samples and prices. 


H. M. STORMS COMPANY 


(THE COMPLETE LINE) 
Carbon Papers Typewriter Ribbons 


561 GRAND AVE. BROOKLYN,N. Y., U.S.A. 





TRACE MARE 





THE AURORA “800” LINE 


is new and better 








here is something new and better in steel upright hling 
cabinets. It is found in the Aurora Metal Cabinet Works’ 
SOO line. 


Details The frame is formed by 
welding eight l6-gauge drawer slides 
to four 18-gauge corner posts. The 


top and dividing sheets between the 
drawers are welded to this frame and 
the 22-gauge furniture steel sides, top, 
back and bottom are securely fast- 
ened on the outside. 


The slides are the full progressive 
type, in three parts, 14 and 16 gauge 
steel is used for them. There are 
eight rollers on each. Rust-proofing 


The drawer fronts are 22-gauge fur- 
iture steel Body, liner and backs 
are 24 gauge O. P. C. R. steel. The 
followers are positive locking, operating in extra drawer channel. 
Compare these details with any other uprights. Such a com- 
parison will bear out the statement that the Aurora Steel 
filing cabinets are new and better. 


Send tor full deta and prices. 





St * 
AURORA.ILL. US.A 












AURORA METAL CABINET WORKS 


AURORA, ILLINOIS 
































jyuty, 1929 213 








Users Prefer STANDARD B & P 


COLUMNAR RULED ta 











with the high-grade “Manhattan” = ———- 
White Rag Ledger Paper a = ee 


“What Cement Is to Concrete, 
Rag Is to Paper” 

There is a constantly increasing mar- 

ket among accountants, bookkeepers, 

etc., for a B & P Columnar 


Ruled Be because of their well- 
known sp cial advantages. “Manhattan” 
Le« red aper is our own exclusive 


brand of white rag stoc - which per- 
mits a number of erasures without 
damaging the surface. It is whiter, 
stronger and smoother. 

Made in combinations of Cash and 
Journal rulings as well as Double 
Entry and Record rulings, in 8 practi- 
cal sizes, 2 to 36 columns. Every book 
is individually packed in carton, to re- 
tain perfect condition when delivered 
to user. 


BOORUM & PEASE CO. cal 


P. O. Box 272, City Hall Station, New York City 


—y 








49 — rac ~y ay 84 = ison Ave 29 Otis St 
New Ye ty Brooklyn N. ‘Y Boston, Mass. 
500 So. Throop Bt. 
212-214 So. Tth St at Harrison 
St. Louis, Mo Chicago, Til. 











Repeat Orders 


make up the big bulk of Folding Chair 
Business. Once they Duy a Royal Steel 
Folding Chair, they will not 
change to others. 


Every School, College, Club, Church 
Lodge and Hall is a good prospect 






Our advertising brings hundreds of inquiries which 
are sent to territory dealers. Large production 


permits an unusual low price. Royal folding Also manu- 


facturers 


chairs have many features of superiority. They a 
carry a ten-year guarantee, they are surprisingly Adjustable 
tee 


Factory 
Chairs and 
Stools 


comfortable, fold very flat and stack perfectly. 


Sample sent without expense or obligation 


ROYAL METAL MFG. CO. 


Metal Furniture Since '97 


1135 S. Michigan Blvd. CHICAGO 
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Paperoid Expanding Wallets Paperoid Vertex File Pocket 


There is No Secret in Manufacturing Quality 
Products. 


There are few, if any, so-called trade secrets. 
There may be formulae which are protected 
by patents, but no one has a monopoly on 
quality products. 


And it’s a basic principle that if you want to 
make quality gocds, you must incorporate 
quality materials and quality woikmanship. 
Paperoid has no secrets. It is made of hemp 
rope, the longest-wearing material known for 
envelopes. Paperoid is reddish, but not all 
envelopes of similar color are made of similar = 

material. Paperoid Expanding 
Wallet with Partitions 





: : _ 
Paperoid Flat Wallets To be sure of the genuine, be sure to specify 
» Paperoid, The Bushnell Trade Mark. | 
Alvah Bushnell Company | 

13th and Wood Sts. Philadelphia, Pa. 
Tu pai VOD MMATRU ALU UOLLUULLMULULUULAL LLG LUAU UAUOLOODCLTULLULSULPCOCOOUUUAHOULOCUULOCUULTTUUUVHOVCUUTLHTU UPUOUUAGOUT AH DOA SPOLOOUTHHOOHHOOITOOUUTOOLUTVULLNUULLULGVUUL CUA UNUUOLIMUULUUUULNGMMSTUUDHOLLUULUUUUUUTOUUL LUAU TTI U TULA 





“NMI B 99 To us “M. B” stands for “MON BUREAU” 
e £7 To you “M. B.” stands for “MORE BUSINESS” 


If you want to extend or enlarge your trade, here is an opportunity for you! 
American goods are extremely popular in France and much needed, too. This 
especially applies to office furniture and all modern business appliances. 
To sell your goods in France, you should advertise in the 
right French medium. Now, this right medium is M. B. 
because it is the progressive business publication “‘par 

MON excellence.’” As a matter of fact, M. B. was the first to 
BURE AU advocate highly efficient business methods in France and 
UE MAGAZINE DE CORGAMESATION was the pioneer of modern office equipment in this country. 
COMMERCIALE & INDUSTRIELLE So it is no wonder that it is read all over France, Belgium, 

bs ta eames Switzerland, Spain, Italy and Rumania, by the most 
progressive firms, that is by the firm that is likely to be 
interested in your goods. 


UVUYLOUIAOU YAY AN 


NATH AUNULUOGLUUDMDUANALNAIAU 


wil 


MT 


Advertisements in this magazine are practically sure to 
bring trade for you because it reaches the very public you 
are anxious to get at. 

Write today to the Advertising Manager of M. B. He will be pleased 
to send you a free copy of this interesting publication. His depart- 
ment will write ads that pull for you or translate your copy into 
French just as you like. 


= ON BUREAU,” 186, Faubourg St-Martin, PARIS, Xeme Arrt. (FRANCE) 


TM UNUM MULL 


ed TAbbdil 
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The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BB 
R 






“Biiro-Bedarf-Rundschau” 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 
Germany 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 


Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 





TH 
proprietors movers 
To the venue ch 
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SPEND YOUR VACATION IN CHICAGO , 














AMERICA’S MOST DELIGHTFUL SUMMER RESORT 


COME TO CHICAGO for the 


NATIONAL ASSOCIATION OF 
FYPEWRITER DEALERS 


FOURTH ANNUAL CONVENTION 


AUGUST 19, 20, 21 | 


You Need Not Be a Member to Attend This Convention 





For Further Information 
Reduced A. B. FROEHLICH Reduced 
Railroad Fares ayes Cmte an Hotel Rates 
7 - ‘ashington St., Chicago 























A BIG CONVENTION AND A BIG TIME IN A BIG CITY! 























AUTOMATIC ADDRESSING 


now within the easy means of everyone ! 


No more slow hand- 
feeding of envelopes in- 
to an addressing machine 
one at atime. This new 
popular - priced machine 
has an AUTOMATIC 
FEEDER. Just turning 
its crank prints 125 dif- 
ferent typewritten ad- 
dresses PER MINUTE. 

More than three times 
faster than any Address- 
ing Machine of equal 
size, yet costs less than 
one-third the price of 
any Addressing Machine 
of equal speed! 





THE ELLIOTT ADDRESSING MACHINE 
COMPANY of Cambridge, Mass., U.S. A. 


is now the largest manufacturer of Address Cards and Automatic 
Addressing machinery in the world. 


And what has caused this remarkable growth? First of all, the 
superior economy and convenience of the “TYPEWRITEABLE” 
principle of stencil-making as compared with older methods em- 
vloying embossed metal plates or slugs. Next, the superior efficiency 
of a combination indexing, recording and addressing card:— /“ 
TRIPLE DUTY ina ONE PIECE unit, at LESS COST. Lf 
Next, the development of super-speed AUTOMATIC Ad- / 
dressers at popular prices, practically beyond competi- ff: Rose 
tion. And finally the feature of visible printing and _/“_ ponto your 
noiseless printing that have always been exclusive /,/ _ letterhead and 


> 99 Fa . 
“Elliott” features. // we will send 
7 you a 


4 


/ 
If you want to have your eyes opened to what ya FREE BOOK 
MODERN mechanical addressing equipment / 


4 . . . 
: . : on the subject of Direct Mail 
really is, write for a demonstration. Ba a oe 
? y Advertising. 
/ 


a 
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ALL buyers of office equipment do not at- 


tend the National Business Shows 


BUT 


enough do to make it well worth while for ALL 
makers of office equipment of merit to have their 
products displayed and demonstrated at the 
Shows. 


Year by year an increasing number of buyers 
visit the National Business Shows — convincing 
evidence of the growing demand for first hand 
information about the best equipment and meth- 
ods available for economical and efficient business 
administration. 


Many of America’s most prominent makers of 
office equipment have arranged for displays and 
demonstrations of their products at the National 
Business Shows in New York and Chicago 


this fall. 


All exhibit space in the Chicago Show has been 
engaged. There is a limited amount of space avail- 


able in the New York Show at Grand Central 


Palace. 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 
Frank E. Tupper, President 


50 Church Street, New York 


Chicago: 417 S. Dearborn St. C. H. Hunter, Manager 


oe 86h 
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National Concern Adopts 


COLUMBIA 


A company whose name and services are nationally known has joined 
the increasing number of those who are finding it advantageous to standard- 
ize on Columbia steel equipment. 


In the main offices of this company a series of counters have been installed, 
including 157 standard letter files and 56 special units. Thus far 135 other 
standard and special units have been furnished to 37 branch offices of the 
same company. Additional equipment will be ordered as needed. 


These facts afford concrete evidence of Columbia’s ability to meet the 
exacting demands of large users. A widely varied line, sound construction, 
easy operation and prompt service—all backed by a strong organization—are 
some of the facts that explain the willingness of large users to standardize 


upon Columbia steel equipment. 


A new catalog of increased size is now being distributed. Would: you like 
us to send you a copy with prices and other information? 


Columbia Steel Equipment Company 
Office and Showroom P. O. Box 2244 
Chestnut at 18th Philadelphia, Pa. 
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Direct - 
Multiplication 


7 7 7 











Accounting Machine 


Multiplies directly. The extension (product) Includes an ordinary typewriter for descrip- 
is printed by the depression of a single key. tions. 


Also adds, subtracts, and accumulates totals. Adaptable to a wide range of general account- 


. A .. . . . . . > i . ». A 
Posts ledger, statement and proof journal ing work, including Billing, Pro-rating, Pay- 
ah . . , roll, Distribution, Cos “Cc s, et cetera. 
or any similar combination of records at one st Records, et cetera 
time. Prints totals by the depression of only Call the local Burroughs office for a demon- 


one key. stration or check the coupon below. 


BURROUGHS ADDING MACHINE COMPANY, 6416 SECOND BOULEVARD, DETROIT, MICHIGAN 


Please send more information about the Burroughs Accounting Machine on the work I have checked: 


Rilling {tccounts Payable Payroll Accounts Receivable 

Invoice caleulated and written at Ledgers with or without remittance On cash or check payments includ- Ledger, statement and proof journal 

ome time advice  journal-voucher system ing extension of time tickets, etc. in combination ledger and end of 

instead of ledger including regis- month statement with or without 

Billing tration of invoices Costs typewritten description 

Combined with other records re Figuring labor, material, distribu- Sales Audit | 

Distribution tion, summaries, cost sheets, etc. 
s ‘+k Rec i By clerks and departments ash 
Mot ecordas Labor materials purchases — > . charge and C. O. D 
Pro-rating 

Of quantities values or both sales ——ex pense cash, separately or ? 

uantities and veluce together combined with other records Of expense, payroll, costs, ete. Inventory 
Name Firm _Address__.— 7 


0 TT 
ADDING BOOKKEEPING - CALCULATING AND _ BILLING MACHINES 














“A Neater Letter— 
Quicker, Better” 
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The Woodstock Typewriter is compact, simple, sturdy, 
Po VSM Ae eae lcue Me siileelei Mal litaliarcartatemrlaeliticonmeoelcatertel tc 


7 ) ... it is the versatile machine built for a long, long life 


of Good Work ... Well Done. \" 


A neater letter — quicker, better 


WOODSTOCK TYPEWRITER COMPANY 
Se Or: ee an) 2 ee ae ee Oe oe a Oo Ory. Cn Ome & Om oe 








MODERN WRITING 














HEN you sell an Underwood 

Portable, you sell real typewrit- 
ing pleasure. It is the modern way for 
all who would write faster... neater 
... better. 


The Portable Typewriter is now a ne- 
cessity in the modern home ... used by 
every member of the family. Type- 
writing has become a habit! 


THE UNDERWOOD PORTABLE 
has the standard keyboard . .. is 


compact and light in weight... In mechanical construction the Under- 
convenient for home or travel. wood Portable inherits the speed, accu- 
Available in attractive colors racy and durability of the Underwood 

: Standar« ewriter. 

price “OO tandard Typewriter 


Write for our attractive 
Dealer Proposition. 


UNDERWOOD 


Standard and Portable Typewriters and Bookkeeping Machines 


UNDERWOOD TYPEWRITER COMPANY 


Division of Underwood Elliott Fisher Company 


342 MADISON AVENUE, NEW YORK, N.Y. 


“Underwood, Elliott-Fisher, Sundstrand—Speed the World’s Business” 








PP rT a - feof errr ere 
‘ ey 
. ve ~ 


ree % 2" 


ee Tae 
5 bate ee, 








